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WEBSTER 
BAS THE 





... because MultikKopy is a brand 


with public acceptance 


Every year Webster aims a consistent and powerful advertis— 
ing campaign right at the heart of your market — to secre— 
taries, businessmen, office managers, purchasing agents — 
the people in a position to buy and to influence the buy- 
ing of carbon papers and ribbons. By pointing up the exclu- 
Sive features and high caliber of Webster products, these 
ads sell the customer the idea that there is no substitute 
for quality and Webster is quality. 


J 


By creating this brand preference, Webster advertising 


ica \ 


helps make your job of selling that much easier. It is their 
ive to make Webster a name your customers know. And 


it is also their objective to see that you get faster turn- 


over and continued profits from the Webster line. 


: 
object 


Sell the profit line 


... Se WEBSTER’S 


CARBONS and INKED RIBBONS 


F. S. Webster Co., 13 Amherst St., Cambridge 42, Mass. 
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Editorial Observations IN THIS ISSUE 


The annual office furniture section " ‘ ‘ 
b ing on page 20 of this issue is Boom in Office Buildings Ups Furniture Sales Potentials. A study 
’ with ideas and suggestions for by Ken White Associates points up huge desk, chair market 20 
lealers. It is natural that emphasis 1s 
9 package office selling because New Design Concept in Office Furniture. Standard Furniture 
s a dramatic, prestige and profit build- Co. makes contribution to dealer sales of "package" office ... 24 
ing process. Further, the idea of selling 
sa motariataoens er ‘’ ponget Accessories of the Month. Eugene Barnes, merchandising con- 
nnidg > hH > ? j Ww DPD - eye . . 
, Se oe. ee ee ee sultant, combs the market for exciting new furnishings wanted 
dealers leading a trend. Package 31 
, : by dealer , 
office selling is now a widely established 
ustom. Dealers in all market areas, large a Ne: Ahn 
or small employ designers, most of them Office Planning. A Texas size installation in Dallas iS pictured 
full-time basis, to direct the selec- in color along with dealer's model offices in Nashville 35 
furniture and accessories with 
design and color relations A Bird on the Wall. . . ls Worth Two on the Shelf. Some ideas 
Obscurity, from a publicity standpoint, on wall decorations to help round out the office beautiful 44 
to be the role of another im- 
portant, though less glamorous, phase of ‘ : ¥ 
dealer ealfinn ‘ansinttios Matketwise Blue Chips Line Aims at Market. Products of five manufacturers 
( l I I 5 rs “ | é <, sal e ° . c ' ff; 49 
dget-priced furniture is a very signifi- are co-ordinated in design for today's offices 
rt of every dealer’s total business 
\ll dealers have customers and pros- New Showrooms Keynote Good Business Living. Ryan & Wil- 
‘ ; il] price levels An intelligently am firm of Buffalo, NLY. has designed attractive display 52 


lanced merchandising program involves 


the budget market to determine . , 
. Alma Provides One-Source Service. A new catalog of office 





the best methods of serving the price : lta tia Ke : 
: “9 sccessories simplifies “shopping” for the dealer SS 
buyer to his satisfaction and the 
profit. Feature articles on the 
in plan for issues in the neat Christmas Window Prize Winners Announced. OA presents 
ywards for best “Business Gifts for Business Men” display: 84 
7 
January the new plant of the 
Eberhard Faber Pencil Company was DEPARTMENTS 
fficially established in Crestwood Park, 
a as A intments 7 148 Canada 218 
Ikes-Barre ) ppo ana 
wil ; arre, Pa. An editorial welcome Dates to Remember . : 176 District 4 180 
iblished in the January 19 issue Deaths ......... 172 District 5 184 
Wilkes-Barre Record. It reads, in Editorials . : 16 District 6 188 
follows: Export Statistics 170 District 7 190 
hail 1] 1 ler Financial Notes 242 District 8 192 
ret pie Ww I marfves at tne modern Guet Mick 216 District 9 "194 
hi llion-dollar Eberhard Faber plant Mum sad. Gee 14 District 11 ae 
t Crestwood Industrial Park; they will Industry Awards 160 — . =e a 
over this accomplishment: they Industry Meetings _...... 108 Golden State Travelers —......... 
1] rrateful f "I } bred: Industry News 120 NOMDA News eget 
ae ne Many nuncreds In Other Lands 88 OA's Press Time Bulletins a 
ide available to local men and 1 these 12 OMe laterters 30 
But Jet us never lose sight of Lost Sales Quiz 139 Old Doe Stork 226 
the fact that this was no gift handed us Men on the Move 153 Patents . my 178 
platter! It has been ti It New Catalogs 107 Sales Stimulators 104 
ee ae eee ee New Products 90 Seen & Heard in 
us and sincere effort on the part News Notes Southern California 204 
of hundreds of business, laboring and Australia 258 State of the Industry 18 
. professional people who had faith in a 
called ‘home’.”’ . 
re ess, Editor and Publisher: hn A. Gilbert 
ratifying to know that a repre YS 
manufacturer in the office sup- . WD: Editorial Director: Art Director: 
; lustry was wanted so much and — Wistien © 1 annatiens Leonard Schimel 
elcome. 
Managing Editor: Service Bureau Manager: 
f a stte, Clarence S hlaver Richard GS. Johnson 
(} S oe am 2 *, 
Vz. Lb, ; 2 _- = . ° 
he . KGtece ° 2 Assistant Editor: Eastern Editorial Rep.: 
A i. 
Editorial Director *euse® Robert Minor John L. Gallup 
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OFFICE APPLIANCES is a news and merchandis 
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BUREAU 


Of 


SERVICE 


The Service Bureau of ce Appliances 


is maintained for the exclusive use of sub- 
scribers and advertiser + answers in- 
quiries pertaining to the field, furnishe 
names of manufacturers of office supplies 


and equipment, and 
ing lines, without charc 














in This issue 


.-- don't miss 


~ ce 


Anel Office Furniture | 
CE APPLIANCES 


+ 


This 
sue of OFF 
will, the editors hope 

genuine service to the as 
of our industry. 
have we carried such a v 


of office furniture materia 


sentea with impact. We O pE 

you are inspired by 

color photographs on the ver 
and in the Office Planning Section wherein is told th 


_ A ? 
ana INaGSNVilie 


ory of a Texas-size insta 


dealer's model offices. (Pages 35-42). Recognizing to 
days trend which the office furniture dealer design 
und furnishes the whole office from lighting fixtures t¢ 
floor covering, complete data on every installati giv 


editorially possible. (Office on the cover 


described on Page 42). Pointing ur huge potentia 
ot todays market as based on new office building 


struction, we give the results of a Ken Whi 
tudy. (Pages 20-23). There's a new concept in office fur 
niture as designed by Bill Sullivan for -U 
Co. (Pages 24-29). A third highlight of this month's issue 

APPLIANCES feature, ‘Accessori 
elected by Eugene Barnes."' This we 


is a new OFFICE 


the M< n+ 


known merchanaising counsellor ha mbed the market 
to present new and. different hing the 
package office.’ (Pages 31-33). Worried ab ply 
ing navel wall furnishings? Then A Birc the 
Wall . . . Ils Worth Two on the Shelf (Page 44.45), 


Turn to page 34 for a handy color chart which will sim- 
plify the job of making furniture, walls and floor cover: 
Ings harmonize, 


Next Month... 


There's good reading ahead next month in an article 


which tells of a dealer's novel ''rear of the store become: 


the front tural approach. Eugene Barnes will select 
re IC >+ the month. tice machine ealer 
Ww nd ¢ 1 reading in articles trom St. Louis and 
Florida. Th ete report of the NOFA t 
e give Another informational Office Planning 
in +he tina 
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OA‘s Press-Time Bulletins 





TWO TEXANS prominently identified with the 


Stationery and office equipment in- 
dustry died recently. The death of 
Jack C. Kern, manufacturers’ repre- 
sentative conducting the Jack C. Kern 
Co. in Dallas, Tex., on March 3 was 
sudden while that of Ernest McNeill 
Stewart, senior vice-president of the 
Stewart Office Supply Co., Dallas, 
came after a long illness. Mr. Kern, 
known to the industry by his selling 
connections and his attendance at 
NSOEA conventions in all sections of 
the nation, had recently became presi- 
dent of the Quigley Furniture Co., 
Inc., which his firm had purchased. A 
native of Tennessee, Mr. Stewart came 
to Dallas in 1917 and became associ- 
ated with his brother, W. Neill Stew- 
art, Sr., 1926-1927 NSA president, in 
the office equipment business. 


FRANK E. BEANE was appointed vice-presi- 


dent of finance, Un- 
derwood Corp., effec- 
tive Marchl. Thisisa 
newly-created office 
in Underwood designed 
to provide co-ordi- 
nated control of all 
of the company's fi- 
nancial operations. 
Prior to joining Un- 
derwood on September 1, 1956, as vice- 
president and controller, Mr. Beane 
had been a partner in Fenner & Beane 
and had served as assistant to the 
president of the General Chemical 
Division of Allied Chemical & Dye 
Corp. 





F. E. Beane 


TALK MERGER, National Cash Register Co., 





and Underwood Corp., are discussing 
merger, it was disclosed this month. 
President Fred M. Farwell of Underwood 
and Stanley C. Allyn, head of NCR, were 
quoted by the Associated Press as ad- 
mitting that negotiations had been 
taking place. The latter said, "I 
don't expect anything final for a long 
time." If the consolidation took place 
the combined company would be second 
only to IBM in size. 


OF PORTLAND Ore.'s long established 
Stationery, printing and office fur- 
niture firms are concerned in an- 
nouncement by Lester Hunter, presi- 
dent of Pacific Staty. Co., of the pur- 
chase by his company of the stationery 
and printing departments of the Kubli- 
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Late and Important News for Our Readers 


Howell Co., of which L. C. Jones is 
president. Kubli-Howell printing ma- 
chinery and stationery stock is being 
moved to Pacific's building at 415 
S.W. 2nd Ave., but the K-H office fur- 
niture business remains at 314 S.W. 
4th Ave. 


DENNISON MFG. CO. has announced an ar- 





rangement under which it will serve as 
national distributors of the Scotch 
Brand tape line made by Minnesota Min- 
ing & Mfg. Co. The distributorship 
covers Minnesota Mining's resale 
“short roll" line of tapes--those des- 
tined for retail sales to consumers. 
This includes regular Scotch Brand 
tape in dispensers, specially colored 
Scotch plastic tapes, and drafting, 
masking, electrical and freezer 
tapes. 


ANNOUNCEMENT has been made that Nathan 





THE 


Warshaw and his associates have as- 
sumed full control of the management 
of Warshaw Mfg. Co., Inc., Brooklyn, 
N.Y. Top echelon of the firm includes 
Nathan Warshaw, president; Saul War- 
shaw, executive vice-president; Juan 
Oliver and Sol Warshaw, vice-presi- 
dents. 


TEXAS OFFICE MACHINE dealers held a 
successful convention recently at the 





Statler Hilton Hotel in Texas. Thirty 


manufacturers occupied 34 booths. In 
1958 it was voted to hold the TOMDA 
meeting in San Antonio, to be followed 
by convention in Galveston in 1959. J. 
H. Lemon of Houston was elected presi- 
dent. Other new officers are C. M. Dun- 
can, Austin, vice-president; W. D. 
Norwood, Beaumont, secretary-treas- 
urer, and G. A. Paine of Dallas and T. 
H. Swafford, Waco, directors. 


FRED Hak si 64, general sales man- 
Es | of the Bll-Welter Co., Roches- 


ter, N.Y., check writing machine firn, 
died February 27 of a heart attack. He 
had been with the company since 1917. 


JACK LANDIS is now sole owner of the Barrit 





Leather Furniture Co., formerly known 
as the Young Chair Co., manufacturers 
of upholstered leather furniture, and 
still located at 1000 Diamond St., 
Philadelphia 22, Pa. The original 
staff will continue to service the 
dealers in service and workmanship. 
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187 SALESMEN WANTED SALES REPRESENTATIVES AVAILABLE 
199 EN St 
9 
265 RADE SALESMAN WANTED FOR VALUABLE EASTERN WE CONCENTRATE IN MICHIGAN, OHIO AND INDIANA 
162 ERRITORY Nationaliy known manufacturer of office machine consequently our manufacturers get results. Can handle one or two 
2 34 X ve salesman tor eastern territory. Must be willing t additional high grade lines ir fice equipment field. Write Office 
109 percentag t : dealers. Travel expense Appliances, Box D-188, Chicago 6 
150 na a ) opportunity tor the 
CN Oe eee ee ee, eee IF WISCONSIN, MINNESOTA, AND IOWA NEED REPRESENTA 
lary —_ rement ~ i enclose photo if ava ge TION you want us. We promote furniture only, the way you want 
_— ntidential. Write Office Appliances, Box t promoted. Write Office Applianc« Box D-187, Chicago 6 
271 AAN-MECHANIC: Salesma > endeiil sii: tas SALES REPRESENTATIVE. 20 year tollowing Metropolitan N.Y. 
156 rea ehetr Agee dar see thet withée to’ eek ta & N. J. office & industrial furniture. Sale Producer. Write Office 
218 Balik eek mei, ilatee eel E Read ginal Appliances, Box D-189, Chicago 6 
Sy , Jrowing dw stioner. Excellent opportunity 
1} mbitious man. Write ttice Appliances, Box R-168 
= tall WELL ESTABLISHED PACIFIC COAST MANUFACTURERS REPRE 
101 SENTATIVE is in a position to take on one additional line. Strong 
124 A AND SERVICE MAN Excellent opportunity for ambitious following with both jobbers and dealers. Write Office Appliances 
- yf nad aeaaing macnine man fT manage our machine de Box D-191, Ch cago 6 
8] srt t. Present manager retiring n. Good franchise lines of 
270 nd tlt aan an pr aR gape Pog 2 peach a SALESMEN CALLING ON STATIONERY AND OFFICE EQUIP 
8! 4 Wuebbold & ae 193 N. a ee rd Street ita Ve Ohi MENT DEALERS New York State desires additional line. Write 
+ ’ 7 . Office Appliances, Box D-193, 100 East 42nd St., New York 17 
2¢ a... ¥. 
ot A MAN, RETAIL, OFFICE FURNITURE, CHICAGO. Well-es 
246 rat . m, TOF nes, large snow! ’ exceptiona opportunity OFFICE MACHINE MECHANIC WANTED 
£59 t mpensation. Our perscnne!l are tully acquainted witt 
>>. 1. Write Office Appliances, Box R-182, Chicago 6 - n~( 
140 ; EXCELLENT OPPORTUNITY FOR COMPETENT SERVICE MAN. 
7a Must know Manual! and Electric Typewriters, Adding Machines and 
196 A Df VE SALESMAN WANTED to se Royal, Victor, A. B. Remington Printing Calculators. One man service department in 
t franchized territories. Liberal pay and commissior good country territory. Right man can make $125 per week on serv- 
; a eferences. Write stating qualifications: Sante Fe ce plus commission con sales. Must have references as to honesty 
Book & Stationery Co.. Box 1141. Santa Fe, New Mexic and ability. If able to resume responsibilities, right man can take 
over entire operation. Write Office Appliances, Box R-177, Chicago 
SALESMEN AVAILABLE : 
- SALESMAN WITH SEVEN YEARS EXPERIENCE selling supplies ir ADDING MACHINE AND TYPEWRITER MECHANIC with experi- 
0 lid-West tor manufacturer, seeking new, permanent position wit ence, initiative, good habits. Interested in permanence. Good op- 
Experienced in selling to Office Supply, Wholesalers portunity. Leon W. White, 406!/2 E. San Antonio St., El Paso, Texas. 
Prefer Mid-West, South West Coast. Write Office 
an Ser eee EXPERIENCED SERVICEMAN for Cash Registers and Adding 
Machines. Top salary — permanent position. Prefer National Cash 
¢ MA N AVENUE TRAINED TEAM OF YOUNG SALESMEN Register man. Hockemeyer Cash Register and Adding Machine 
tt ears combined experience would like to hear from pro Co., 1031 E. Wayne St., Fort Wayne, Indiana. 
e turniture manutacturers seeking representation. 
ee VNCe Appaanees, Sos OTE, OP Se ee as oe EXPERIENCED TYPEWRITER AND ADDING MACHINE ME 
16] CHANIC, by Olympia, Odhner and National dealer, top wages, 
149 permanent position. Typewriter Service Company, 218 Third Street, 
4 ) YEARS EXPERIENCE IN OFFICE SUPPLY TRADE N.W., Albuquerque, New Mexico 
154 ction with top manufacturer for territory headquarter 
Ainneapolis. Excellent reputation, full knowledae of most SALES MANAGER AVAILABLE 
j Minn., Wis.; N. Dak., S. Dak., Nebr., lowa. Write Office 
A, R 19 eer" 
pr Box D-194, Chicago 6 SALES MANAGER: Presently with one of the large office equip 
158 ment manufacturers. Sales and Business Management covering 
ry: SALES REPRESENTATIVES WANTED tweniy-five years. Creating developing and directing Nationa 
08 Sales Programs (Coast to Coast) market research, Branch and 
995 MANUFACTURER'S REPRESENTATIVES WANTED to sell quality Wholesale background. Completely conversant with all phases 
£9 f Spirit and Ink Duplicators from $75.00 up, and a Spirit line >t sales promotion and sales management. Married. Master Degree 
4 Add ng Machines from $18.50 up. Branded supply items Northwestern University) in Business Administration and Sales 
a. 100d repeat business. Duplicating machine experience de Management. Free to travel. Write Office Appliances, Box R-18!, 
2a§ Prints, Inc., 1502 S. Main, Los Angeles Chicago 6. 
< WANTE State distributors in Tennessee, North Carolina POSITION WANTED 
Alabama and Mississippi for office machines line 
upply business. Write Office Appliances, Box R-173 10 YEARS SUCCESSFUL EXPERIENCE WITH MACHINES, sup 
plies, and furniture in outside sales, also store management. Want 
scation in west or midwest with opportunity to buy in a year 
LD MANUFACTURER OF OFFICE SPECIALTIES DE Write Office Appliances, Box R-17!, Chicago 6, 
MMISSION MEN for Va is Territories. Please write 
FOX & CO., 105! N. Th p St., Chicago 22> Illinois WANT ADS, Continued on page & 
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WANT ADS, Continued from page 7 





PUR A\ Supply ana T wa 
ege ft 200 established a Price u $ 00 d 
POSITIONS AVAILABLE and ’ ntary fluetuati ac + 
f 1ing ve y uctua 5] 
W rit ttice Applia e D iN o 








EXECUTIVE ASSISTANT — Tha assume f harage. Must be 
familiar with — display, merchandising, hand ng of personne r LISTS 
Stationery — office supplies of large Eastern dealer (not N.Y.C 
Write stating in detail experience, educrtion, references of firm R 





or salesmen in the trade, er @ snap shot, state starting salary - 
desired. Write Office Appliar Box R-I8 hicago 6 IPE 





WANTED — CAPABLE, EXPERIENCED MAN manage and d sddressir PEED-ADDRESS, 48-02 43rd Street, Woodside 7 , 
purchasing for old established off pply and office furniture New York 

firm, employing about 20 ems sted 3rge, industria jl 
New England city. Excellent t r 

individual, who } interested T 1dva nt Please 
complete details of experience. F t 1 in st 


fidence. Write Office Appliar Box R-183, Chicago 6 NANTED: B ighs of Bookl ; and y Machi WA 














WANTED SERVICE MANAGER NDERW AGENCY. Must puot plete descript ind A AN B 
be trained on Sundstrand i J ke 1g t Unde / NESS MACHINES, Inc., 573 B t Y 
Standard and Electric Typewrit sry $5,000 plus percent age 


of profits. Southern Califor: + city, Smog free. Write Off areas 
. HIGH PRICES PAID FOR 


Appliances, Box R-184 USED KKEEPING MACHINES 


nak B jhs, Sensimatics, N.C.R. 3 3100, F E 
Underv 1, Brandt Coin Machir Ad Tull model and seria 
PARTNER WANTED cialis hile “ees oueiia ent 











RETIRING PARTNER WIL f t t 6-year { 

established machine, furnit J stationery store. Top franchised ELLIOTT-FISHER MACHINES : ting mact adding ma 

lines. Smog-free Southern Calif t - ) Write ff ne fice equipment, | sht and 1. W Crowle 
} = + C+ KA ,, A 


er > Kee Z VV 


Appliances, Box R-169, Chicago ¢ pany, 906-908 N. Wa 








HELP WANTED YOURS FOR THE ASKING: Top qua ae 
; b +¢ comptometer R + wr 
st to build your aie na your ¢ T er aTistTac 


-~\ ff \ . gle R r 
juipment Corp., 298 | jway, IN 





MIAMI, FLORIDA OFFICE FURNITURE RETAILER AND MANU 
FACTURER WANTS EXPERIENCED MALE OR FEMALI Ag 
30 to 45—versed in decorating and tt f office furnitur 

good salary and bonus—permanent nd photograph and back ~ASH PA for Ellictt Addre veers Wrrane Multi- 
ground in first letter tc T L 988 West Flaale rani Hand Printing Presse Dit aa » “eT ~ ag . i 
Street, Miami, Florida. of let CE eg gg ; ee ee 











OPENING FOR FULLY QUA FFICE MACHINE MI LARGE AMOUNT USED VISIBLE ABINETS, KARDEX, ACME 
CHANIC, State experience and aq tications. Peterson Typewrit snd RAN Variety of sizes and sty A nditior ery reasor 
Exchange. Box 1603, Billings, Mont 1: Everst Equipment Company, 69 Spring Street, New Y 








RETAIL BUSINESS FOR SALE 





A LEEPER D nent maton Nationa nact 


IN FAST GROWING LOS ANGELES AREA. St witl mplete dian © 
office supply service offers ur } range profit | bilitic 

for working-owners with know 

With emphasis on commercia! stationer teu 4 fice WILL BUY 
equipment dept. and fully equipped J operat b print shor machir bookkeeping machines and of tice machinery. Give 
Long term flexible leas: x t hedas 
quiries invited from qualified f niy. Write iT Apr c Ww juote highest pr 
ances, Box R-167, Chicago ¢ pt 326 Broadway, Nev 











OFFICES SUPPLIES Ww tablished 1d 7FOwING KAR xX ACMI f +, T 
Opportunity f r experienced ( 5 At ‘ . 79 4 hand Pa v 4 reer? used c } r “3 ang 
Write Office Appliances, Box R Jo ¢ perdi ge sa: tiny erg inar ealws 2. <a eats nad 


2) 
re 








FOR SALE: Office Supply, n & turnit tore 30 
Leading franchises. Ideal m t r t W rit ff 
Appliances, Box R-174, Ct ; WANTEL BUY: Late mods tt-Fist bookkeeping 





AGENCY FOR LEADING MANUFACTURE! FFICE MA 

CHINES. Handling complet mplet ind ser 

facilities. One of the natior nmunities in Ca ” 
FL F iER AN SUNDSTRAN MACHIN 





fornia near San Frar vy f {4 a ; . Ser iv asa A 
employees Ww tay r Net x ee Sai j i . j 2 } v : . romat 
$12,000. Price $12,500 ¢ A/ rit ff Ay yf - 1Gir 3 macnine nd a a ma . sht. sold 
pliances, Box R-175, Chica ented eter-War 











WELL ESTABLISHE URI f y KAA 
CHINE BUSINESS IN MIDV ream PRINTED 2 COLOR PARCEL POST LABELS: 2000 $¢ 
reasonable t } WV | tior y store 5 Ww. k 


Office Appliar 
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Boston dealer shows you 
e made $21,582 In 
File sales to 


— 

; 

A 
<< 
» 


st 4 customers 


WALTER HOEFFNER of Thomas Groom & Company says: 





to do since 


i" “THEN | DEMONSTRATE HOW ONE CARD OR HUNDREDS can be 
? ren ( instantly.”” (Easy Mosler Revo-l ile 
card-punching and mechanical attachment.) 


PRODUCTION CONT 





“THAT LEAVES PLENTY OF SALES CLINCHERS TO USE, HOWEVER: 
the way Revo-File makes work move faster . . . makes reference 
ext ick, filing easier the Revo-File saves 


4 


and way 


ace and money over old files 


“P.S. My most productive salesmen, however, are the Revo- 
Files themselves. For 95% of this $21,582 in sales came from 
reorders! Proof enough that the big money in rotary card files 
is in Revo-File."’ 













“| CAN ALWAYS GET A PROSPECT to move in close by showing 
how present cards can be transferred direct to Revo-File. He 
knows that means savings in transposition costs of hundreds 
of dollars.” 


bs 



















“AND IT'S EASY TO SHOW WHY CARDS CAN’T DROP OUT. I point 
out how Revo-File’s exclusive belt method holds cards in file 
. assures complete protection against card ‘fall-out’ and wear.” 


a 


A Limited Number Of Valuable 
Mosler Revo-File Dealerships Available! 
If you would like to share in the big profits being made by Mosler 


Revo-File dealers . WRITE, WIRE OR PHONE THE 
MOSLER SAFE COMPANY, Dept.OA-198, Hamilton, Ohio. 


market, sales up over 50% in 
1956! 


e Only single-drum rotary file of 
its type that does not require 


mechanical attachment of cards! + Big profits on each sale without 


: any service headaches! 
« Manufactured for all standard ny 

and most off-size cards! « Practically sells itself. Produces 
c ; an average of 40°) reorders! 

e Available in manual and auto- 


matic electric selector models! + Wide-open market. Every firm 
with 3,000 or more cards is a 
«Hottest rotary file on the prospect! 





Another fine 
product of 

The MOSLER 
SAFE Company 





i ee oe i oe oe 


- 





Card record desks Swing-front and rigid-front files Free standing movable stee! partitions 
insulated files Steel transfer cases with Consolidator units 


~ 


1600 Line desks—30O models Counters either 42” or 46” high 


How you benefit by buying all your metal 


More and more business, regardless of size, is standardizing every job, from president to office boy, resulting in greater 
on GF metal business furniture and equipment. Here’s why: working comfort, increased productivity, higher morale 
DEPRECIATION IS REDUCED. In hundreds of offices, GF 
equipment installed as much as 30 years ago is still in 
we daily use, still in excellent working condition, still in 
from five tasteful decorator finishes or the more conserva- oe a , ; te 
, ; “+h limited : style. And GF metal business furniture is always in good 
» y 5 7 7 > s , £ >, yg > y *s? . 
tive standard gray or green along with an unlimited variety taste, it's designed for tomorrow as well as today. 


of upholstery materials 


The SMART STYLING and rich beauty of GF furniture 
gives character and tone to every business interior. Choose 


IT’S ECONOMICAL. For over fifty years General Fireproof- 
GF’s COMPLETE LINE meets the exact requirements of ing has been America’s leading manufacturer of metal 
THREE LINES OF DESKS: MODE-MAKE®. GENERALAIRE, 1600 LINE... FOR EVERY OFFICE NEED + GOODFORM ALUMINUM OFFICE AND INSTITUTIONAL CHAIRS 


f 


Conference tables and chairs Library shelving and bookcases Lounge and lobby furnitur 


al 
os. TBR} 
! ie | 





NAL CHAIRS 


Draft-a-Matic—the desk that makes drafting 
a seated operation 


ee 


Mode-Maker desks—28 models Generalaire desks—42 models 


business furniture from GENERAL FIREPROOFING 


business furniture ... your assurance of highest quality, 

lowest lifetime cost. 

To learn more about the benefits of standardizing on 

General Fireproofing furniture and equipment see your Se 3 

local GF dealer or factory branch. They'll be more than GF metal business 


happy to show you how to increase worker productivity GE NERAL 
and cut operating costs while enjoying the best looking, FI 1: 8> PROOFI wae 


furniture is a 
GOOD investment 


most efficient equipment made. The General Fireproofing 
. Me 
Company, Dept. X-65, Youngstown 1, Ohio. 


SUPER-FILER MECHANIZED FILING EQUIPMENT + TRANSFER CASES + DRAFT-A-MATIC DRAFTING DESKS + ADJUSTABLE STEEL SHELVING + STEEL PARTITIONS 


Cafeteria and dining room furniture Adjustable aluminum chairs for every office job 


om FB 




















BUSINESS FORMS 
GET OUT OF DATE, TOO 





keeps you up to date 
in styles ..in service.. 
in sales 


There’s never a customer you can’t serve. . 

never a job too big to handle .. never a new form 
you can’t supply... when you rely on Ennis. 
Ennis is the foremost producer of business forms 
in America, offering dealers every needed 

form from the newest Snap-A-Part, Register or 
Continuous forms to the full range of everyday forms. 
Service is fast, prices are competitive and 

the profits are yours .. because Ennis products are 
sold through dealers ..we'’re your supplier, 

not your competitor. 


Ennis Forms are attractively, durably packaged. . 
labeled clearly..the best in the industry! 


, bad : 
Ennis 
TAG & SALESBOOK CO. 


Home Office and Factory 

Ennis, Texas 

Western Factory Eastern Factory 

Paso Robles, Calif. Chatham, Va. 

Branch Offices and Warehouses at 

Houston @ Dallas © Waco ® Birmingham © Monroe, La. 

Los Angeles © Denver @ St. Lovis ® Sanford, Fla. © Oklahoma City 
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STAY UP TO DATE 
ON STYLES AND SALES 





with the complete 


Gnnis 


line of business forms 





New machines and new methods have greatly 
increased the number and kind of business forms 
in use today. To stay ahead in sales and profits 

.. your forms must stay in step with progress. 

And to sell the complete field, you need 

a complete line. You get both with Ennis . . the most 
complete line, with all the most modern forms. 
That’s because Ennis is the nation’s 

foremost producer of quality forms for business 

in the nation. It’s your most profitable 

line and it’s the line that’s sold through dealers. 
We're your supplier, not your competitor. 





Write today for catalog and complete information. 


. e 4 
fnnis 
TAG & SALESBOOK CO. 


Home Office and Factory 

Ennis, Texas 

Western Factory Eastern Factory 

Paso Robles, Calif. Chatham, Vo. 

Branch Offices and Warehouses at 

Houston © Dallas © Waco ® Birmingham ® Monroe, La. 

Los Angeles © Denver © St. Lovis ¢ Sanford, Fla. ¢ Oklahoma City 

















Here and There 








Industry Veteran 
Pays Visit to OA 


Edward H. Markison, signer of th 
guest book at OFFICE APPLIANCES on 
February 19, deserves more than pass 
ing mention because of his carly and 
long 
dating back to friendship with George 


association with this industry 
Patterson, the founder of this trade 
journal, 

Mr. Markison participated in_ the 
first business shows when they were 
under the 
& Payne. He was with the manufa 
turing stationery firm of Dennison & 
Sons in New York City, leaving in 
1904 to join H. C, Miller Co., Mil 
waukee, stationer and loose leaf man 
ufacturer. Although he has no evi 
dence to prove it, Mr. Markison be 


management of Cochrane 


lieves he sold the first loose leaf bind 
er purchased by Standard Oil Com 
pany. 

He helped organize an association 
of manufacturers estab 
lished shortly after Orrice APPLI 
ANCES and NSOEA came into exist 
ence, 

After leaving the loose leaf busi 
ness, Mr. Markison engaged ina type 
of promotional work having to do 
particularly with organization of banks 
and other first-class institutions. Now 
at 82 he still is active to some extent, 
having made a call on the owner of 
the building in which Orrice APPLI 
ANCES is located before coming up 
stairs to the publisher's office 


which was 


Seymour’s Bequest 
Provides Choir Robes 


The late Fred P. Seymour, widely 
known in the industry for his long 
relationship with the Horder organi 
zation in Chicago, was a member of 
the music committee of the First 
Congregational Church of Oak 
Park, Ill, for many years prior to 
his death. Mr. Seymour's interest in 
music was given expression in his 
will in the form of a bequest that 
provided funds for the purchase of 
vestments for his church’s chapel 
choir. 

A_ service of dedication of the 
choir vestments was conducted dur 
worship of the 


ing the morning 


church on Sunday, February 24. Fit 


14 





Win- 


Mayor Horace Walmsley of 
chester, IIl., and Mrs. Walmsley leave 
the Delta Lines Del Sud at New Or- 
leans upon return froin Buenos Aires 
The 64-day trip to South America 
included 13,000 miles by ship, 2,500 
by rail and 1,500 by air. Looking 
down on the Andes from 20,000 feet 
was something of a new experience 
to the mayor, a former railroadman 
and typewriter dealer. Since retire- 
ment from railroading in 1949 he has 
devoted his time to the mayorship 
and to traveling to Europe, Iceland, 
Alaska and Mexico. 


tingly, Barbara Melburn, a grand- 
daughter of Mr. Seymour, is a mem- 
ber of the high school choir which 


received the robes 


Stationer Retires 
To Collect Baskets! 


Clark Field retired February 1 as 
president of the Field Stationery Co., 
701 S. Main St., Tulsa, Okla. 

Mr. Field, who over the years as- 
sembled a marvelous basket collection, 
revealed that his retirement plans in- 
clude seeking out more and finer speci 
baskets. In 1942, he pre- 
sented his 1,040-piece basket 
collection to the Philbrook Art Mu- 
seum in Tulsa, but each year he and 
Mrs. Field have made trips through- 
out the North American continent and 
more contributions 


mens of 
then 


have made many 
to the collection. His gift to the muse 
um included also some 600 pieces of 
rare Indian pottery 

Now 74 years old, he has averaged 
two months each year on collection 
trips. He said that next year he plans 
to spend four and one half months 
EVH 


searching for new items 


... with our industry people 


Sr. Rossell Retires 
But His Sons Carry On 


The Rossell family had a very im 
portant date on March | (1957). On 
that day Clarence E. Rossell, manager 
of the Fort Wayne, Ind., branch 
office of the Monroe Calculating Co. 
for 16 years, retired. On the same day, 
aS Older son, Calvin J. Rossell took 
manager of the company’s 
branch office in downtown Chicago. 
And on the same day, his younger 
son, John E. Rossell, took charge of 
Monroe Calculating’s branch office in 


Over as 


northwest Chicago. 

The senior Rossell, who completed 
28 years of com- 
pany when.he retired, was succeeded 
as Fort Wayne branch manager by 
Francis W. Herdick, with the company 
for some 20 years, and assistant branch 
manager at Fort Wayne for the past 
18 months. Mr. Rossell served the 
company in Detroit and Cincinnati 
before coming to Fort Wayne. He is 


the firm’s High 


service with the 


a life member of 


Point Club.—AK 


Ray Howard Selected 
As ‘Outstanding Boss’ 

Ray Howard, 
owner of The 
Howard Co, 
printers, station- 
ers and office out- 
fitters of Mid- 
land, Tex., has 
been recognized 
as “Outstanding 
Boss of 1956” by 
the Midland 
Junior Chamber 
oi Commerce and the United States 
Junior Chamber of Commerce. 

Presentation of the plaque was 
made at a Bosses’ Night distinguished 
service award banquet at which Terry 
Brennan, Notre Dame football coach, 
was the principal speaker 
‘W hereas 


is held in such 





Ray Howard 


The citation stated, 
Ray O. Howard 
high esteem by the membership of 
this organization . . . it has elected 
to confer this honor and recognition 
as having been selected outstanding 
Boss in this way, 
gratitude and appreciation for the in- 


and express, 


estimable benefits which have ac 


erued 
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REVOLUTIONARY NEW 


REX-ROTARY M4 


Mimeograph 





is always clean, can never teak. Works 
like a printing press, produces printing 
press quality—yet sells at halt the price of 
other electric mimeographs. 







M-4 Electric $295. + Fert 


M-4 Hand $220. + FET 


Printing Press Quality No Dirty Hands 


Automatic inking 
Accurate Registration 


3-Minute Color Change Printing Area 8" x 14" 
Automatic Counter 


Electric and Hand Operated 
Guaranteed 1 Year 


Se ee ee ee re ee ee ree ee ee ee eee ee ee eee me ee ee me ee ee ee ee ee eee ee ee ee ee ee me ee ee me ee ee ee ee ee ee ee ee 


BOHN DUPLICATOR CORPORATION 444 4th Ave., New York 16, N. Y. 














Please send complete information on the revolutionary new BDC Rex-Rotary M-4 

Name Sse ey Ae ee a: _______._ Company. 

Baie... ae mk lS 

City 4a ae oe oe State s 
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OA Editorial 


Only Change 


Is Permanent 


by JOHN A. GILBERT, 
publisher 


Y typewriter training was on machines well known in their day the 

No. 6 Remington, the Fox, and the Densmore. I liked the action of 

the Fox. One day on returning from lunch I found a new Smith-Premier 

on my swinging desk stand. I liked the action of the Smith-Premier as well 
as that of the machine I had used before. 

But typewriter users decided in favor of the four bank single shift 
machine with visible writing. The Oliver with double shift, the ‘blind’ ma- 
chines and those with no shift had to go. Sound became a factor. The words 
“silent,” “quiet’’ and “noiseless” entered into the picture; then, “electric.” 

Many thousands of rebuilt machines were sold for use by students. 
Many thousands are sold today but the student market has given way to 
the portables. 

There was a time when the typewriter salesman’s ambition was to get 
into the machine-a-day class. I have seen an order for 1,000 typewriters with 
no trade-ins. How much higher they have gone I do not know. The old 
standard is but a memory. 

What is said about typewriters can apply to almost any article for office 
use whether it be adding machines, calculators, desks, chairs, duplicators, 
fountain pens, accounting systems or postal scales. 

In this continuous evolution some old established companies have fallen 
by the wayside; some have merged with others; some have met new siuations 
and have increased greatly their service to users and profits to themselves 
and their distributors. 

The same circumstances apply to retailing. The stationer, the type- 
writer dealer, the furniture retailer all have gone through this evolution. 
The stationer selling mostly writing materials and various forms of paper 
goods has found it necessary to add other lines required of an office out- 
fitter. In the areas of accounting, record keeping, and files, he has found it 
necessary to develop practical systems for his customers, thereby securing 
business that would go elsewhere or be non-existent if he were not prepared 
to follow survey with sound recommendations. The expansion of the indus- 
try led to changing of the name of its principal trade organization from 
National Stationers Association to National Stationery & Office Equipment 
Association. 

Recognizing the change in the typewriter dealer, the association serving 
that branch of the industry found it advisable to change the name from 
National Typewriter Dealers Association to National Office Machine Dealers 
Association. Except in certain large cities few now are the dealers who sell 
only typewriters and typewriter supplies. It is essential to their existence 
that they have something more comprehensive to offer their customers, It is 
a compliment to the office machine retailers that manufacturers have taken 
some of their salesmen and established them as branch managers in larger 
centers, 

The office furniture division is as much alive as any other. Manufactur- 
ers and dealers are causing the public to become style conscious. That will 
be obvious to anyone who wanders among the exhibits at the convention 
of the National Office Furniture Association at New Orleans March 27 - 31. 
Automobile technique is entering office furniture merchandising. The possi- 
bilities are enlarged greatly 

It is well that all recognize the certainty of change. The changes are 
not made just to be different but rather to be abreast of a procession that 
never stops. The situation applies equally to dealer, to manufacturer and to 


the publisher of this journal 
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First Pict ures 
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HERE IT 
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Tie in! Order 
free sales kit! 


Eleven big LA05C4 aas in 


eight important magazines 
.-,all through May and Junel 


@ Gangway! Here comes the biggest sales promotion in Cosca 
Office Chair history! Spearheaded by four-color, double-page spreads 
in May Fortune and May 25th Busiwess Weex! What a send-off 
for Cosco’s new “Director” Chairs... what a chance for yau ta 
rake in extra profits! Tie in! Order stock and free sales aids now} 


HAMILTON MANUFACTURING CORPORATION « COLUMBUS, INDIANA 


Blow-up of 
consumer ad 
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Window display ~———"_ Newspaper 
Suggestions ad mats L— 


| ) . 
pic oshionwd CHAIRS 





OA—4 /57 17 

















State of the Industry 





@ Message from the President. 
President Eisenhower has expressed 
a greeting to NOFA President John 
E. Mossman, saluting all who will 
attend the 11th annual convention in 
New Orleans March 28-31. Says the 
president 

“To those attending the 11th an- 
nual convention-exhibit of the Na 
tional Office Furniture Association, 
I send greetings. As you have helped 
modernize business offices across the 





land, you have increased our executive convenience and 
efficiency. And with industry's plans for new plants 
and equipment, you are given opportunity for sustained 
activity and for further improvement in the nation’s 
business facilities. Best wishes for a successful conven- 
tion.” 


DWIGHT D. EISENHOWER 


@ Not Clever Enough. The Red Chinese, while dis 
avowing most of the philosophies of our free enterprise 
system, are not a bit hesitant about borrowing its more 
concrete benefits. 

Latest thing to come out of a China that’s force feed 
ing itself industrially is a stapling machine. It’s hailed 
as an all-Chinese step forward, but even a casual exam 
ination proved it to be a copy of the familiar office 
device produced by Swingline, Inc., at Long Island City 
N.Y. 

Experts who have examined the Chinese product 
say that the Reds obviously took a Swingline stapler 
apart and made molds of the parts to produce such an 
exact duplicate. It's the same stapler down to the waffled 
rubber base, crackle finish and jam-free action 

But a couple of things console U.S. engineers: Al 
though the Chinese obviously have lifted several of the 
Swingline major products, the Chou En-lai machine does 
not work half as well as the United States product. You 
can swipe ideas, but you can’t steal precision manufac 
turing methods and skills 

A historical footnote is the fact the first U.S. staplers 
were produced at the time when the Reds were barely 
getting themselves organized 


® Touring the Nation. John S. Coleman, president of 
Burroughs Corp., in his capacity as president of the 
Chamber of Commerce of the U.S., is touring the nation 
with a Congressional Issue Clinic. The purpose of the 
Clinic is to discuss and analyze specific issues shaping 
up in Congress; issues which will affect the future of 
business and of the nation. Business leaders at these 
clinics have signified that the peacetime federal budget 
of $72 billion should be cut by Congress. In Chicago, 
nearly 900 attended the one-day session which was 
addressed by Arthur H. (Red) Motley, president of 
Parade Publications 


@ Overhaul Paper Methods. Spurred by manpower 
shortages, management demands for faster information, 


and by sheer desperati ffice planners are over- 


hauling more and more paper-making, time-consuming 
office procedures. Thus reports the Wall Street Journal 
in commenting that new methods and office machines 
already have produced some significant savings. 

“During the next three years U. S. business will spend 
a minimum of $1 billion on automation to modernize 
office procedures,” estimates Walter W. Finke, presi- 
dent of Datamatic Corp. of Brookline, Mass. He figures 
this $1 billion represents about 50% of the market for 
large scale electronic data processing systems 

But the American Management Association says that 
methods improvement, rather than mechanization, is a 
forward step in the reduction of clerical costs 

Forms are being revised to make one do the work of 
two, three, four or more Filing systems are being 
remodeled to eliminate needless paper and other super- 
fluous items. 

It is reported that one company poked through its 
files and discovered a cremated body (in an urn) that 
had been put there during the Civil War.—COS 


The Salt Lick 


monthly musings on salesmen & their problems 


by L. R. Addington 
Vice President 

Stock Sales 

Art Metal 
Construction Co. 





@ Many salesmen do not realize that in the field of serv 
ice selling, our most intensive competition comes directly 
after an order is obtained and delivered. This is especially 
true when large sums are involved 

We have the unsuccessful salesman who is our competi- 
tor and naturally disappointed that he was not favored. He 
is looking for any possible failure in product or service in 
order to again find favor with his lost prospect 

Then, we have our customer who is going to be sure the 
new product or installation measures up to expectations 
He wants to be sure others in his company will find no 
opportunity to criticize his judgment with regard to the 
supplier of his choice. 

It is at this time that the wise and experienced salesman 
supervises the installation and teaches the new user about 
every phase of its utility. 

Not only the buyer, but the person using the new equip- 
ment, must be sold, and the ultimate in selling is that your 
competitor also comes to believe that your customer made a 
good buy 

When the above is accomplished you finally have a 
customer, and you can call yourself a salesman in a par 
ticular instance 
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Introducing the-. | MOPERN LooK 

IN OFFICE MACHINE 
| STANDS 
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ee, 


.-- all the Advantages 
OF MODERN DESIGN 


@ Square Tubing complements the smart 
appearance of quality office furniture 


@ Crisp, Sheer Look matches modern offices 


@ Engineered Rectangular Design gives 
“rock-steady” strength 


@ Top and Leaves of five-ply lumber core 
Maple Veneer reduce noise, improve 
appearance 


@ Rugged Leaf Mechanism—easily engaged 
—won't drop accidentally 


@ Powerful Lifting Mechanism — easy to 
operate — out of the way 





; HARTER MODEL 72-A — with one leaf. 
@ Smooth Interior—extra leg room. No Also 72, no leaves; 72-AA, two leaves. 
snagged Nylons 


This is the first really new office machine stand in years and 
it’s the only one with a clean, functional! design that fits per- 
fectly with contemporary or older office furniture. Harter engi- 


“f MODEL 73-A. Sameas72-A neers took a fresh, new approach to office stand design and have 


except has locking casters 


instead of lifting mecha- eliminated the “plumber’s friend” feet and the “Rube Goldberg” 


nism. Also 73, no leaves; = contraptions of bent round tubing, nuts, bolts, and rivets. 
73-AA with two leaves. 


With the dealer in mind they even ma: them knocked down 
into a neat carton 26” x 18” x 342". Saves you shipping costs, 
and makes them easy to stock as typewriter paper. Price is eco- 
nomical, too, which makes this new Harter stand a good profit 
item in your store. 

Harter Corporation, 425 Prairie St., Sturgis, Michigan 


In Canada: Harter Metal Furniture Lid., Guelph, Ontario 


i) HARTER 


STURGIS, MICHIGAN 
OFFICE MACHINE STANDS 









MODEL 74-A. Same as Model ® 
72-A but without casters and 
lifting device. Also 74 with no 
leaves; 74-AA with two leaves, 
Has leveling foot. 
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1947 


Dept. of Commerce Estimate of New Construction 





Boom in New Office 


Ups Furniture Sales 
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U.S. Need for Office Chairs ls Now 4,300,000! 


Ken White Associates Study Projected into a 
1,700,000-Desk Future Based on New Offices 


/ HE overall economic health of the nation is being 
“- expressed with office expansion in business after 
business, in city after city across the nation. 

This growth can be translated into figures of astro- 
nomical proportions for the office furniture industry. 

Figuring on the estimated needs for outfitting 
offices in new buildings of the borough of Manhattan 
alone, the national need for executive office chairs is 
approximately 4,300,000! 

By the same projection process, the need for desks 
comes to about 1,700,000! 


50,000 Offices To Equip 

Manhattan's new office building space alone, on the 
basis of 150 square feet per office, forecasts close to 
50,000 new offices to equip in that borough! 

Such are the findings in analytical study made for 
OFFICE APPLIANCES by Ken White Associates, firm 
of designers in Westwood, N. J. 

The study points up the size of the market that can 
and should be captured by newer, better executive desks 
and chairs and other office furnishings. 

And it all adds up to a situation in which manu- 
facturers want to know: “Do we need new office 
furniture and, if so, how much?” 


Buildings 


Potentials 
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Dealers want to know: “What will sell . . . how 
much will sell . . . where and when will it sell?” 

As designers for all phases of industry, from products 
themselves through showrooms and retail stores, Ken 
White Associates needed the answers to these questions 

. and over the past few months has undertaken ex- 
tensive research to find them — the basis for this article. 

The study was begun with the premise that with the 
national elections not yet a year behind us, there is no 
need to speak in general terms about the “boom” in 
America today. The glowing phrases of campaign ora- 
tory are still ringing in our ears and we are all pretty 
well convinced that the past few years have truly set 
peaks in employment, gross national product, etc., etc., 
ad infinitum. 

All of this is true; and businessmen are glad to hear 
about it. However, if the office furniture industry is 
going to get down to realities and make sure that it is 
going to keep pace with the boom, it's time to get down 
to specifics. 

This is what the Ken White study discovered: 

Contacts with business publications of all types, real 
estate boards, building owners and managers, and a 
number of educational and scientific research institutions 
resulted in a picture that is both a reassurance and a 
challenge. 

To begin with, the office furniture market is big. 
In December, 1956, issue of Orrick APPLIANCES it 
was pointed out that at the present rate of growth the 
industry could reach the magic $1 billion status by 
1960! The 1956 volume was estimated to reach $800 
million at retail. 


Economic Health Spells Expansion 

The glowing phrases of the politicians have a direct 
application to the office furniture industry. Economic 
health spells office expansion. 

According to the Departments of Commerce and 
Labor, 1957 construction volume will be the highest in 
history . . . more than 21/, times that of 1947. Residen- 
tial construction is expected to drop approximately 10% 
from 1956 and there will be a similar decline in stores, 
restaurants and garages. In spite of this, total industrial 
and commercial construction volume will be sustained 
at the 1956 level . . . buoyed by gains in the building 
of factories, warehouses and office buildings. 

The Real Estate Board of New York City has done 
an outstanding job of translating the construction 
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BOOM IN NEW OFFICE BUILDINGS. . 





New office construction split into 80% for general 
office areas and 20% into executive offices and 
reception areas provides a market for these products. 


boom into square feet of office space. Findings in 
other cities, although not so weil documented, illus- 
trate the same trend. 

In Manhattan alone, total construction of 109 
post-war buildings will, upon completion, provide 
35,973,800 feet of office space Sixty-three of these 
buildings are already completed; 19 are under con- 
struction; and plans for 27 more have been filed. In 
the financial, insurance and city hall districts, the 
number of square feet for offices to be added in 1957 





© Designer Ken White of Ken 
White Associates, Westwood, N.]., 
was introduced to the office 
furniture dealers through his 
bold new concept of display and 
color in the model store at Na- 
tional Stationery & Office Equip- 
ment Assn. convention in Chicago. 
Later, he appeared on the regional 
circuit. In addition to designing 
furniture for a number of leading 
manufacturers and co-ordinating 
An exponent = jheir products for the Blue Chips 
ine, he has completed in recent 

ws nearly 150 major institution- 





of need for 


co-ordination nteriors including colleges, air- 
borts and hospitals. He is vigor- 

‘ } sl “7 

Hsiy expounding the need for CO- 


” , i; 
ra a té 


furnishings, well- 


, ° : , 
ae LNeCd and moderdiely priced. 
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<ea 20% 


Executive Desks 


Executive Chairs 
Sofas 

Bookcases 

Desk Accessories 
Lamps 

Draperies 

Floor Coverings 


<—a 80% 


Office Desks 

Posture Chairs 

Filing Cabinets 

Office Machine Stands 
Record Storage Equipment 
Desk Accessories 





will be more than has been built there in the past 
10 years combined, according to Board President 
Robert S. Curtiss. 

The Cleveland Association of Building Owners 
and Managers provides similarly striking documen- 
tation for that city. Their most recent news letter 
reports: 
ae! pronounced expansion in non-residential 
building carried building permit totals to a record level 
of about $350,000,000 despite a 20% drop in one and 
two-family dwellings. A precise distinction by type of 
project is not available, but non-residential building 
is estimated to have accounted for nearly half the 
1956 total as compared with about one-third of the 
1955 total.” 

The annual Cleveland building permit report for 
1956 shows 54 permits for the construction, of new 
office buildings and permits for additions and altera- 
tions to 98 more. The cost of new construction and 
renovation in Cleveland office buildings is just under 
$17 million. 


Prudential Builds in Boston 

A single indication of what to expect by way of 
office building expansion in Boston is the projected 
$100 million dollar Prudential Insurance Co. develop- 
ment. 

Clarence M. Turley, spokesman for the Building 
Owners & Managers Association of St. Louis and 
Kansas City, states: 

“Office expansion in these two cities and through- 
out the state would approximate the national av- 
erage” and... “in my opinion will continue” 
and so the reports go from almost every city. 

It's important to remember that the great bulk of 
new office space is in huge skyscrapers. Most of it is 
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5.9% Market 
in Manhattan 
250,000 Chairs 
100,000 Desks 
Plus 
Related Office 


Furnishings 





100% Market — Entire United States 


4,300,000 Chairs — 1,700,000 Desks 
Plus Related Office Furnishings 


(If all new offices are furnished with new furniture and accessories) 


being leased in large blocks because the character of 
the buildings, together with increased emphasis on 
making the most of space — even executive space — 
calls for a new concept in office furniture itself. 

The big skyscraper is essentially a severe, cold 
structure. Floors are terrazzo and vinyl tile . . . walls 
are plaster, and increasing use is made of plastics 
such as Koroseal in this capacity. At the same time, 
the high cost of space is causing a reduction in the 
total square feet devoted to “executives”, although 
the percentage of ‘executives’ continues to increase 
along with the required dignity and elegance that 
must surround them. In view of these trends, the job 
of adding warmth, dignity and elegance to smaller 
offices in cold skyscrapers comes to rest squarely on 
the furnishings. 

But getting back to the question of how much new 
furniture will be needed, the exact number of new 
office square feet involved in Manhattan, as the 
median area, is translated into national terms of 
actual products. 

Approximately one-fifth of the new office space 
in Manhattan will require the kind of furnishing that 
will give it an executive appearance and each 
such office will utilize about 150 square feet. 

Taking the Manhattan figure of 35,973,800 square 
feet of new office space under construction and esti- 
mating the percentage of executive offices involved 
at about 150 square feet per office, the industry can 
expect to furnish close to 50,000 of these. Each con- 
sists of a reception room plus an inner office. The 
reception rooms require a desk, sofa, and an average 
of three side chairs, plus cabinets or stacking book- 
case units and various accessories such as ash trays 
and blotters. 

For the inner office, there must also be a desk, a 
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bench or sofa, a minimum of two chairs, bookcases, 
desk accessories and additional accessory items, such 
as a world globe. 

Now, add up the number of chairs and desks in- 
volved for each complete suite. At five chairs each, 
the total is 250,000 chairs for executive offices in 
the borough of Manhattan. When it comes to desks, 
100,000 will be needed . . . and so on down the line 
of the various items that will go into an executive 
office. 


Chair Need Is Large 

Now New York City is, population-wise, about 
1/17th of the nation. It has been estimated that there 
will be a need for 250,000 chairs in executive offices 
alone for the borough of Manhattan. Manhattan 
isn't all of New York and executive office chairs will 
sell in thousands of small office building situations 
not covered in the figures for this one borough .. . 
but just figuring on the basis of the number for Man- 
hattan, the national need for executive office chairs 
would be approximately 4,300,000! 

By the same reasoning, the need for desks nation- 
ally comes to about 1,700,000! 

These figures, naturally, are based on the presump- 
tion that new furniture will be placed in new offices. 
Such is a trend in the national economy. Statistics 
gathered from 28 companies representing a cross 
section of consumer and industrial products indicate 
that the nation is in the midst of a marketing revolu- 
tion in which entirely new or greatly improved prod- 
ucts are being offered for sale. For example, 72% 
of the one billion dollar volume of Radio Corpora- 
tion of America in 1955 was on items not being made 
10 years earlier! 
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DOORWAY . . . to effective display of office furniture. 


New Design Concept 


in Office Furniture 


Standard Furniture Company's Contribution to the Process 


of Dealer Sales of the Complete “Package” Office 
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SOME BASIC UNITS . 


‘\ URNITURE design that achieves the dual 

‘ purpose of beauty and efficiency in the office 

and flexibility and salability for the dealer 
qualifies as a major contribution to the cause of 
rood office furniture merchandising. 

The Formational line offered by The Standard 
Furniture Co. was created by William H. Sullivan 
with those two objectives in mind. From a unique 
ckground of extensive experience in selling 
office furniture and a highly developed skill in 
the field of design, Mr. Sullivan was able to visual- 
ize a complete line of office furniture in which 





practical needs are served and impressive good 
eens looks are distinctively evident 
A primary consideration in the development of 
the Formational group design was, of course, the 
factor of appearance. From the dealer point of 
iew a more important factor might be that the 
lesign permits an almost infinite variety of com- 
binations, all of which can be arranged and assem 
bled in the dealer's place of business. The wide 
iriety makes possible a blending-in with almost 
1y interior decor. 
Much of the adaptability factor is achieved 
through interchangeability of drawers and pedes- 
ls, of drawer fronts of various colors or woods, 
plastics or oil finish woods. Tambour doors 
yr cabinets and pedestals are “different.’’ Table 
d desk tops are available in white plastic, wal- 
ut plastic and oil finish walnut. Legs are of 
255 square steel tubing in black or white finishes 
™ Or: again, it should be pointed out, adaptations 
nade at the dealer level 
ice Formational chair frames are made of square 
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. in the Formational conference series. 








The Designer 


From the creative mind 
of William H. Sullivan, 
director of merchandise 
and design, 

Standard Furniture 
Company, came the 
Formational and 

Ome ga-Continental 
furniture and seating 
shown in the display 
rooms presented with 
this article. 


steel tubing, finished in charcoal or white. Cover- 
ings include a full range of selected fabrics and 
leathers. If desired, a customer's own material will 
be used on upholstered pieces. 


All Units Interchangeable 

Topping the interchangeability factor 1s the 
provision to combine Formational units with 
Standard’s Continental and Omega groups. As 
stated in the manufacturer's sketch book, “It must 
be remembered that imagination is the only limi- 
tation in combining the component parts of the 
three different groups.” 

All frames of desks, chairs, space seats, cock- 
tail tables, cantilever tables, end tables, and 
other tables are made of specially formed square 
steel tubing with a slight round on the corners. 
The metal used has 70,000 pound tensile strength 


25 











26 





bars rae Pe 


SECRETARIAL UNITS . 


CONTLNHE d 


NEW DESIGN CONCEPT 


| 
weldin y 


per square inch Inside iS employed in 
stead of the more con 


ing clean joints and greater strength than usual 


imon outside weld, provid- 


A Formational feature new to the office furni- 
ture trade is the method of fastening bases to desk 
tops. Metal slot rails on the under sides of the 
desk tops permit fixing pedestals or legs at any 


positions desired The significance of this feature 
becomes more apparent when it is recalled that 
rl 
the assembly work is done by the dealer 
Knee panels are s ured by retainers, which 


may be used in regular or inverted positions to 
accomplish any number of knee panel arrange- 
ments. 
Introduce Convenience Slide 
An entirely new development is a convenience 
slide with a two-fol itilitvy. When extended part 
way out from th il it ves in the normal 
way as extra wort surfa When fully ex 
tended, it dro ' on its hinged back end 
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of walnut with white plastic tops — positioned adjacent 
to separator panels of oil finish gunstock walnut. 


and can be locked in position covering the 


er fronts. 





draw- 


In addition to having removable drawer fronts 
that can be lacquered in any color desired, the 


stationery drawers are completely adjustable in 


depth 
Employing a structural technique new t 


Both features are genuine innovations. 


o the 


chair industry, Formational seating involves the 


use of a T-shaped foundation under the seats. The 


posture swivel chair is made so that back and seat 


ire linked to tilt in synchronism on a tilting mech- 


anism that is dynamically balanced. The swivel 


bases are made of aluminum alloy, which 


will 


stand 3,000 pounds pressure at the center without 


fracturing 


Seats on the conference and contour chairs are 


designed with a compound curvature to cor 
naturally to the human body. 
curved shape, it is necessary to form the se: 


Because oO 


the urea resin high frequency process. 


iform 
f the 
its by 


Special spectrum leathers, in full top grain, 


OA—4/57 






























FLOOR PATTERN ending 
in a point in the far portion 
of the showroom draws visitors 
‘visually"’ and actually to all 
parts of the display. 


were developed for the Formational seating line 
One of the many ways in which this can be an ad- 
vantage is that drawer fronts on desks and the 
ither used on seating and accessories can be 
made to match exactly. 
In Formational seating, as in all the other prod- 
ts in the line, versatility is a dominant factor. 


All seats, backs and arms are interchangeable 


No Price Variations 

Indicative of the versatility of the new line is 
the fact that interchangeability of parts is achieved 
with no variation in price. Available at the same 
rice on all Formational pieces are the following: 
white or charcoal frames; tops in white plastic, 
walnut plastic, or gunstock walnut with linseed 
il finish; bases in gunstock walnut with lacquer 
linseed oil finish; shelf drawers, letter drawers, 


lrawers, or stationery drawers, all interchange- 
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able and on full suspensions; «!rawer fronts in 
choices of specially developed spectrum colors of 
red, blue and yellow, and lacquered nafural birch 
or gunstock walnut in laquer or linseed oil fin- 
ishes. 

White plastic tambour doors or closures are 
effective modern versions of the old fashioned roll 
top. They are significant contributors to the va- 
riety aspect of Formational furniture. 

“Offices for Living’ are the opening words of 
the sketch book showing some of the many com- 
binations of furniture possible with the Forma- 
tional group. The line illustrations, some in per- 
spective and others in single plane showing lay- 
outs and construction details, are used effectively 
to develop the theme and convince the prospec- 
tive purchaser that his office can be a place for 
comfortable living while he is engaged in the 
activities of his vocation 

From the viewpoint of the dealer, through 
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VIVID CONTRAST ... In the 
cantilevered frame on the cypress 
column is a sketch commemorat- 
ing introduction of the first Stand- 
ard roll top desk. Expressive of 
the modern motif is a wall decor- 
ation consisting of an abstraction 
of colored drawer fronts. On the 
black wall is one-half of a For- 
mational contour guest chair. 
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continued 


whom the Standard lines are sold exclusively, the 
slogan might readily be changed to, “Offices for 
Selling.” The new Formational line and the pre- 
ceding Continental and Omega groups make it 
possible for a dealer to offer the same kind of 
service as the independent decorator or designer, 
plus considerably more in the way of installation 
service and maintenance 


Shipping Problems Minimized 

Because “Mr. Sullivan’s design objectives in- 
cluded consideration of the practical problems of 
dealer handling as well as appearance and func- 
tion of the furniture, the difficulties of shipping, 
assembling and installing are at a minimum. Low- 
er transportation costs and reduced storage area 
needs are attractive by-products of the new de- 
signs. 

To present the new furniture and, incidentally, 
to indicate to dealers what can be done in the way 
of display, the Standard Furniture Co. gave Mr 
Sullivan the job of designing a showroom at the 
factory in Herkimer, N.Y. The results of Mr 
Sullivan’s planning are revealed, to the extent that 
a limited number of p 
lustrations accompanying this article 

The problems encountered setting up the 
showroom included the following 


ctures can do so. by the il 


10-foot ceilings 





equipped with automatic sprinklers; wood plank 
flooring and old style baseboards; mouldings on 
doors and doorways; walls that were not parallel; 
braced columns throughout the showroom area 
In addition there were a number of irregularly 
spaced, high windows, and several ceiling beams. 
One wall had to be knocked out to add some 
former storage space to the showroom. 

All the space in the new showroom is devoted 
to the display of Formational and Omega-Conti- 
nental furniture and seating. Most of the lighting 
is imported by Standard and available only to ex- 
clusive Standard dealers. Practically all of the 


accessories on display are also exclusive pieces. 


Display Matches Furniture 
Prominent in the picture on page 24 is a struc- 
tural beam and column in Formational white and 
spectrum red, matching the Standard furniture 
and seating colors. The brick wall in the back- 
ground is made of very old brick in natural color, 
designed to contrast texturally with the new 
furniture on display. It is laid in a lacework pat- 
tern, which allows a play of light into the adjoin- 
Ing space 
An interesting part of the showroom not pic- 
tured includes an old fire door, which was re- 


tained because of the eye-catching pattern of the 
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RECEPTION ROOM WITH 


sheet metal. For emphasis, the door was painted 
in a gloss black while the walls were finished in 
i flat black. 

Near the fire door is a new Formational end 
table with a reversible top and ash tray. Close 
at hand is a Formational sofa bed designed to re- 
place the old “‘shelf-arm’’ sofas used for so many 
years in offices. The new sofa is for the man who 
has doctor's instructions to take a few minutes 
rest during the day. 

On page 27 is the view on entering the show- 
The floor pattern in the entry carries 
through into the far portion of the showroom, 


room, 


ending in a point, thus creating a long perspec- 
tive. Hanging at the “point”, and “pulling the 
vision” through into the far showroom, is a 
Stanobile, which is done in special spectrum col- 
ors. Planter and column are in natural, unfinished 
cypress 


Study in Contrasts Shown 

Pictured on page 28 is a study in contrasts. The 
reproduction in the cantilevered frame on the cy- 
press column emphasizes the newness of the fur- 
niture on display. The reproduction is an enlarge- 
ment of a very old French postcard from Stand- 
ard’s files. It commemorates pictorially the intro- 
luction of the first roll top desk by Standard and 
llustrates on a map above the desk the Standard 
issembly plants in Herkimer, N. Y., Paris, Berlin 
nd London. In the background, through the win- 
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AUDIO WALL . 
radio are available to guests awaiting interviews. 
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. Television, high fidelity reproducer, and 


dow, can be seen the Paris assembly plant. 

The abstract pattern on the wall is made up of 
drawer fronts in spectrum red, yellow and blue, 
and birch and walnut. Mounted on the black wall 
is one-half of a Formational contour guest chair. 
The desk in the display is a secretarial unit 
equipped with a letter tray that matches the con- 
tour of the drawer fronts and the chair backs. 


Model Reception Room 

A model reception room with an audio-wall is 
shown on page 29. The wall panels are of linseed 
oil finish gunstock walnut with white plastic 
strips. Fitted into the wall are a record player, 
record storage space, a high fidelity reproducer, 
FM and AM radio, controls, and a television set. 

In the foreground are Directors guest chairs. 
The seating against the back wall is Directors 
space seating. Usually two people will occupy 
a three-passenger sofa, but three people will sit on 
this piece because the seats and backs are spaced 
apart. The Formational cocktail table has a revers- 
ible top, ash tray and magazine rack. 

Obviously, the creation of a new line of office 
furniture does not result from the exclusive efforts 
of one man. The Formational group is a co-opera- 
tive achievement growing out of the specialized 
design skill of William H. Sullivan and the en- 
thusiastic endorsement of Samuel G. Earl, presi- 
dent of Standard, and Ernest P. Felt, executive 
vice-president. 
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Another OA Service for Dealers 





Accessories for the Office 


... Chosen Each Month by Eugene Barnes 


1es 

0) 

ee iT NTRODUCING .. . “Accessories of the Month,” a 
new feature by OFFICE APPLIANCES designed to 

™ acquaint the office furniture retailer with contempo- 

a rary accessories and manufacturers of these items. 

. Each month, Eugene Barnes, merchandising consultant, 

ry 


will select personally a co-ordinated group of accessory 
nd items that will enhance a store window or an in-store 
display and at the same time will complete the all-important 
package office. 

This month Mr. Barnes has emphasized the much de- 
sired “contemporary mood” in his choice of accessories. 
EUGENE BARNES With caining and the Scandinavian oil finishes now being 
Merchandising Advisory Service offered by some furniture manufacturers, it is important 
that accessory stocks be geared to the same tempo if these 

items are to be included in package office sales. 

This, Mr. Barnes points out, is the “plus business” that 
selling co-ordinated accessories will bring to the dealer. 
It is one answer to the discount problem. Besides enliven- 
ing store interiors, the sale of accessories helps to equalize 
the profit picture. 

If all the items pictured on the following pages were 
sold as a group, they would result in approximately $700 
in retail sales. Properly co-ordinated with contemporary 
desks, chairs and credenzas, the sale of any piece pictured 
will lead to another sale. Only a trial effort is required 
at minimum cost to the dealer to test the customers’ vul- 
nerability to the “new look for the office.” 


The author of this new feature will be remembered by readers 
for his comprehensive series on merchandising which appeared 
in OFFICE APPLIANCES recently. He has a national reputa- 
tion as an interior designer and stylist, and in the office furni- 
ture field he is known for his design of the merchandising 
program at Harper Brothers, Greenville, S.C. Harper's later 
won national recognition when it took first prize in the NSOEA 
store modernization program. Mr. Barnes has extensive ex- 
perience with promotion and merchandizing in large depart- 
ment stores, and his knowledge of the business world, coupled 
with an artistic background, has given him a unique position ‘ 
in the industry. 
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Accessories of the 























ONTEMPORARY styling in the office . . . or 
C in the home . . . is dramatized by the selection 
of a sleeper-sofa, an item now in demand. By 
incorporating this modern sofa into the accessory 
line, the dealer takes the opportunity to diversify 
his line as well as filling a demand. The accent 
cabinet pictured is the style piece around which 
the display is built. It is both practical for the 
office or office in the home, and at the same time it 
is dramatic in effect. The two pictures, supplied by 


Linker & Wexler, Inc are exclusive to the 


». Italian “captain's office furniture trade. They will not be found in 
hair” in black or wal 
nut by House of Italian a ‘ 7 
Handicrafts Inc Seat were developed only for resale by office furniture 
and back of rush. (In 
quiry Card No. 3) 





the department store at a lower price since they 





retailers 








N 


e 


" 4. ‘Tin Soldier’ smok- 
er set is available in 


black or red leather 
from Artamount, Inc 
Set includes “cig- 
, tainer” and ash tray. 
(Inquiry Card No. 7) 


—— 


- 


1. “Cascade” floor lamp 
by Laurel Lamp Co. 1 
finished in Swedish brass 





Two trays are available 
in walnut, black or white 
formica finish. Lamp has 
three-way socket and 
plastic diffuser. (Inquiry 


Ca rd No. 1 ) 





ey, 
ns 
ny 


% 
i 


3. Italian accent chair is 
black oO! walnut by 
House of Italian Handi 
crafts, Inc. Rush seat is 


oe = 
~ l inches square. (In 
a guiry Card No. 2) 





wa 


Contemporary sleeper sofa is manufactured by Ben 
eibusch, Inc., in walnut or lacquer finish with cain 
rim. Has two foam mattresses and two bolsters, both 
with concealed zipper removable covers. (Inquiry 
Card No. 11) 


> mH 




















Borghese. They stand 814 


> Dealers who 
pictured on this page are requested to use the inquiry card facing page 74. 




















DISPLAY SUGGESTION . 




























.. for this month. Arrange window or floor 


area to dramatize the theme “The all-important first impression! 


Your RECEPTION AREA MUST WELCOME YOUR CLIENTS.” The 


accent cabinet can set the pace for the display, and red accents 


can be featured to tie in with the two pictures. Picture No. 9 is equipped 


with rings and can be hung from the ceiling as a room divider. 


7. Accent cabinet is finished 
in black lacquer, oil rubbed, 
or natural, gray and fruit- 
wood walnuts. Two adjust- 
able shelves are behind 
cane-paneled sliding doors. 
Founders Furniture Co. is 
manufacturer. (Inquiry Card 
No. 4) 





9. “Pocus Mania”, a print 
by Kenneth Davies, is 
framed in pecky-cypress 
with red accent trim. Picture 
stands 2814 by 3334 inches 
and is available to office 
furniture dealers exclusively 
from Linker & Wexler, Inc. 
(Inquiry Card No. 10) 





10. “Sail Boats”, a print by Raoul 
Dufy, is framed in dove gray wood 
with red trim. Picture is 2534 inches 
office furniture dealers by Linker & 
by 4014 inches. Offered exclusively to 
Wexler, Inc. (Inquiry Card No. 9) 


11. “Bowl-low” is 
by Parzinger in 
lacquered brass 
Available from 
Vincent Lippe Co., 
the modern bowl 
is 514 inches high 
and has a 9-inch 
diameter. (Inquiry 
Card No. 8) 


wish further information about any of the accessory items 



















































Basic Color Guide 


. + for dealers and their salesmen selling the “‘package’”’ office 


HIS Color Guide is presented as a basic guide for ful background and lessens attention to walls broken 

the dealer who is now faced with the necessity of by many doors, windows and architectural irregularities 
serving the customer in selecting a color scheme for present in many older office buildings. The Color Guide 
the “package” office. After the customer has chosen ; 
the desk and general furnishings he is usually unde- 
cided as to the general color scheme for rugs, walls. 
draperies and chairs. This chart can serve as a guide 
in suggesting combinations of colors to blend with var- 
ious finishes of office furniture available from leading 


below may be handled in this manner: Use the carpet 
color or lighter shades of the carpet color for walls and 
draperies. The accent color can be in the chairs and 
picked up by other accessories such as lamp, desk pieces 
and pictures. It is suggested that the Color Guide shown 





manufacturers. The general trend in today’s color here be removed and mounted, or copies be made for 
schemes is toward the monochromatic (various shades use by outside salesmen to furnish them with a back- 
of one color for rugs, walls and draperies alongside one ground in color so important in today’s “package” office 
bright accent color). Such a color scheme creates a rest- selling. 

Desk & Furniture Carpeting Walls* Draperies Chairs* * 


Solid or dominating 
color of print 

















Gray Off White Gray Ora! Of Red 
Rust Browr Lt. Gray Rust Yellow 
Se = = = =§=» —S “=—i—iCsé*C@d+C¥NA Rest anennesenseenecsumeneewenvenapeemmnmnaneensocacenseceeneeneneeDinenenenntGTreaenEsIeOeeneGntCntS SCT D STOOL STC T ETT a eG 
Tur € Lt Yell Ay Y ¢ low Turat | € 
Green Lt. Gree Chartreuse Yelle 
Green Beige Chartreuse Gold 
Walnut and [ Lt. Brown Olive Green Beige Beige 
Mahogany Rose Lt. Rose Gray Deep Rose 
Beige Lt. Aqua Aqua or Beige Gold 
Lt. Brown Lt. Brown Beige Orange or Yellow 
EET.” __°-) I eiecicbhosdntnhadsdi ial te eatiieabikbdliliiijauiniceitabeintiansiniaaiehienennicendittigtiaiiiaae a 
a | (a / 
Sreen Lt. Green Yellow Yellow 
Mahogany 
Walnut and Blue Beias Beige Bright Blu 
Blond Finishes | : 
Charcoa Lt. Gray Yellow Cor 
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q The pages of 

this section are 
perforated to permit 
easy removal 


for filing. 


UST about everything they do in Texas 

is big! The installation pictured in Case 
History No.1, by Service Printing & Office 
Supply Co., in “Big D” (Dallas) is Texas 
size. How to furnish 97 private offices and 
conference rooms as well as numerous gen- 
eral office areas in a new building was the 
happy problem. Service Printing met the 
challenge, and to make the most of a good 
thing, the firm installed stock lines of furni- 
ture to make room for expansion and 
replacement. The end result can be seen on 
the following pages. As a bonus feature this 
month, OFFICE APPLIANCES, in Case His- 
tory No.2, is proud to present the story of 
selling model offices as a package. An effec- 
tive job is being done by Nashville Station- 


ery Co., Nashville, Tenn., and pictures sup- 
plied show why. 


Again it is suggested that in order to 
have a continuing source of ideas these 
pages be retained month by month in a 
special folder available from the Service 
Bureau of OFFICE APPLIANCES for 
35 cents in com or stamps. It is specially 
imprinted for easy visibility in the file 
drawer. 


THE CHALLENGE 
THE SURVEY 


THE TRANSFORMATION 


THE SPECIAL TREATMENT 


THE END RESULT 








OFFICE PLANNING ... 


Service Printing of Dallas meets the challenge 


@ case history of installing more than 100 offices and rooms. 


...they do things BIG in TEXAS 





> A typical = privat tt lesigned by Mr: 





Brannon provides ample space for visitors, a 
sk that can serve to nterences and furniture 
rrangement to avoid conflict with ai ndition 

ing units He chose ; Alma Desk C model 

NSTALLING peivat a a ee No.1866-86F, with an 86 by 43-inch top and 
os fi tee Ie , atching credenza, both with a No.2 walnut 
rooms as WCli 5 a num of general ofti areca aS hair is Stanley's No.1024 
isa big job, even in Texas in beige leather wit! es aed eel ke ale 
Service Printing & Office Supply Co. of Dallas had same theme. The Huntington No.804 table is 
never been confronted with a job of this magnitude, finished in walnut formica. The pes are bark 
but its record as ley ndabl supplies was sufficient oth in various shades of green by Payne & Ce 
for Republic National Life Insurance Co. to award the Carpeting is Mohawk rendex’’, wall-to-wall 
firm the entire job of decorating and furnishing a four dark green. The wi te painted light green 
, Che desk set is by W A. Sheafter Pen Co 
floor annex to th surat ompany's main building "se = 
This was tar tr n overnight job. First the build 


ing plans and work How areas were worke 1 out care 
> 


fully by the planning department of Republi and th 


architects. The Republ xecutives had the respons! 
bility for this phas ind wher it Was completed 
William Brannot Servi Printing was invited t 
join the planning group as a designer and co-ordinator 
of furnishings f | the off interiors. This worh 
was started appre tely a year before the scheduled 7 
I > This executive oft: itures tl 86-incl 


completion dat . . 
Alma desk and the Stanley executive chair, side 


Mr. Brannon rrying reams of data covering wort! naive and safe Th aire ave ereen leathe 
flow, location of set outlets and air conditioning The magazine table is Huntington's No.804 witl 
equipment, went trot xecutive to executive who would walnut formica top. 17 nd tab € both bp 

Huntington, No.801. The floor ash trays are by 


occupy the proposed offices He conferred with each to 
McDonald Products nd the table ash trays are 


determine their individual tast 
Italian imports fashioned in tarnished brass. The 


t t same til he had made arrangements with ; ; 
A he ae ; lesk pad is a Sainberg | uc 1 Walnut Drown 
the company to standardize all furniture to stock lines eather. The Sheaffer desk set s; a brown 
This vital decision on Mr. Brannon’s part made poss! arble base. Mr. Brannon chos ght gold as 
ble expansion t of spa nd the re place ment ot his basic color scheme arried out in the Mohawk 
; ; rende Il-to-wall carpet walls p 
furniture from tl lealer’s stock less difficult Trendex” wall-to-wall carpeting. TI valls pick 
ip the basic color of the bark cloth draperies 


Even while these plans were being made, the pro Ris 
and the semi-fixed partition by Hauserman has a 


posed building was ng expanded, and Mr. Branno: walnut finish. The painting is { ae Calta 


had to revise his wn designs repeatedly He amassed 


informatio out t tastes of the executives and pre 
pared layouts f{ h individual office. Perspectives 
and color render were developed for a representa 
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OFFICE PLANNING . . . continued 


... they do things BIG in TEXAS 


tive number of offices rather than for each one, and 
samples and swatches were shown to the individual 
executives to give them an idea of what the result 


would be. 


The executives W e given their choice of drapery 
fabrics from a wide selection of bark cloth, a blend of 
rayons and cottons, which were to be produced by Payne 
& Co., Dayton, Ohio. From these selections, Mr. Bran- 
non co-ordinated the color schemes of the offices, al- 
ways keeping in mind the personal tastes of the indi- 
viduals. 

Because of the many changes necessary during the 
planning stage of the building, the construction was 
not completed on the originally scheduled date. It was 
necessary for Service to warehouse much of the furni- 


ture as it arrived from the factory 


As individual pieces of furniture and accessories ar- 
rived from the selected factories, Alma Desk Co., In- 
vincible Metal Furniture Co., Sturgis Posture Chair Co.., 
Stanley Mfg. Co., Mohawk Carpet Mills, Sainberg Co., 
McDonald Products Corp., 


ind Payne & (¢ O., they were 
numbered and identified for 


each oftice. A master chart 
showed their warehouse location and their ultimate 


location in the new offices 


Several days before the inst illation. carpets were laid 
d I 
by a crew of nine men and draperies hung by five 


others. The entire drapery contract was handled by 


Service. A building was rented, and as the materials 
arrived, locally hired seamstresses, under Mr. Brannon’s 
direction, did the sewing. The draperies were hung by 
a local firm on a sub-contract basis 


After the interiors were ready, the furniture was 


moved in by a corps of nine furniture handlers, work- 
ing three full days. Each piece went to its appropriate 
place, and because of pre-planning, the complete in- 


stallation was carried off without major difficulty 





nference rooms are finished in 


Tables are by Huntington and chairs by 


Stanley. Each room is given individual treat 
nt by the use of various color combina- 
in the carpeting by Mohawk and the 


> Problem here was a private secretary's office 
Secretary serves two executives and her office 
must act as a reception area. Problem was solved 


by Mr. Brannon by giving secretary an Alma 
desk, No.1858C-74F, in walnut with a credenza 
built into the back wall and finished to match 
the wall and door panels. The table is again a 
Huntington No.804 with a table ash tray by 
Sainberg in green leather. The floor ash trays are 
by McDonald Products Corp. and feature match- 
ing walnut stands. The heavy textured brown 
and beige sectional sofa is a Stanley matching 
right and left No.2160. Side chairs, in brown 
linen upholstery, are Stanley’s No.3210. The 
bark cloth drapes are highlighted by brown, 
persimmon and beige. The beige theme is carried 
to the walls in paint, and the carpeting is Mo- 
hawk’s “Trendex” in a green and brown tweed 


effect. 


























¥. 


a Sates meeting rooms all feature metal 

here is an Invincible Metal con- 
f table, No.9636CC, in gray. Side 
chairs shown are by Sturgis Posture Chair 


painted in gray with green upholstery 


Polished chrome and glass ash trays are 
by McDonald Products. Beige carpeting is 
by Mohaw k 








OFFICE PLANNING . . . continued 
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tt 1g nt featuring 
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t hoi t least two 


air (Ni 11614) and 


sk lamp, and the wall lamp 
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a case history 





The Nashville Stationery Co. has learned through happy experience 
that a tasteful model office can be sold as a complete package 


the model office 


> | presidents of Lite & Casualty 
l ( chose this oftice fi the 
“ es a Chippendale desk 

Desk Co. and a judge's chair and 

Taylor Chair Co. The wing 

duct of Thomas Furniture 

( ting is a nubby go syn 

factured by Alexander 

S Ir I 16-inch Internationalist 

S w Costello. and the 1¢ sk 

all by Smith Metal Arts 

sk is a product of Nt f 

r painting in this offi is 
p Nashville artist. The f 

nd more work with local 


as a PACKAGE sale 


ODEL offices can sell themselves as complete packages. This is what Nash 


M ville Stationery heard from suppliers, trom OFFICE APPLIANCES and from 
the trade associations. Keeping this in mind when the store was relocated away from 
downtown Nashville, the firm provided space for a number of model offices and fur- 
nished them completely, down to the ash trays and growing plants. Shortly after these 
custom tailored offices were installed, all using stock items, the store was visited by 
the 


executives that they bought them on the spot 


xecutives of Life & Casualty Insurance Co. of Nashville. The model offices so ap- 


pealed to the to the smallest detail. 
One model was chosen for two vice-presidents. Another went to a third executive. Still 
another office, finished in steel (pictured on the front cover), was designated for super- 
visory executives. To date at least 15 of these steel offices have been sold as complet 
offices. One of the other models, in wood, has recently been purchased, as is, by an ad 
vertising 


agency executive. Nashville Stationery has found that a carefully planned and 


co-ordinated model office is worth the extra effort. 


busine SS 
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T HE full color picture on the front cover this month is one of 
the model offices purchased from Nashville Stationery Co. by 
Life Casualty Insurance Co. 

The canyon tan desk and credenza unit are products of the 
Art Metal Construction Company's 1800 line. The swivel chair 
and matching side chairs are also by Art Metal, No. 705 and 
706. They are upholstered in grospoint vinyl, avocado green 
with brown seats. 

The lamp, produced by the Charles Co. of California, has 
a metal and cork base. The lamp pole with spots is made by the 
Stiffel Co. of Chicago. It can be moved to any area. 

Desk accessories are from Smith Metal Arts Co., and the 
ceramic ashtray is by Smokador Mfg. Co. The clock is a prod- 
uct of Howard Miller Co. in Zeeland, Mich., and the sculpture 
by Rubel & Co. of New York. The pottery piece is from Archi- 
tectural Pottery of Los Angeles and the log planter is a product 
of Haeger Potteries, Inc., Dundee, Ill. Executone, Inc. sup- 
plied the intercom unit. Floor covering is No.2600 in the 

Dominant’ series by the McGee Carpet Co 
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Metal Furniture . . . of The General 
Fireproofing Co., (in photo above) 
was selected by the U.S. Fidelity & 
Guaranty Co. in Meridian, Miss., of- 
fices. G-F’s dealer in Meridian, the 
Dement Printing Co., placed Gen- 
eralaire desks with Textolite tops, 
Goodform adjustable office seating 
and Superfile rs in the offices of the 
claim and safety engineering depart- 
ments. Private office shown in photo 
at right is equipped with Modemak- 
er executive desk and console unit. 
Chairs are Goodform models made 
by G-F 


ee 








ELLING a bare desk is a bare sale. It’s the acces- 
sories that make the extra profit for today’s office 
furniture dealer who recognizes that the need for 
a completely integrated look brings a boom in extra | 


furnishings sale. 

Did you ever escape from a haberdashery without the 
clerk trying to sell you an extra tie or pair of socks? ( 
Probably not—the odds are against it. Yet, if the added | 
item really ties in with the merchandise we've just t 
bought, most of us appreciate the suggestion and have 1 
the clerk wrap it up too. 

Is the haberdashery clerk a better businessman than t 


® you are? Not by a long sight! But are you grabbing the a 

il (ii customer-pleasing, sales-building opportunities that t 
come your way as firmly as he seems to be doing? 

Most businessmen in our industry are. The trend to- i 


day is toward a complete office furnishings package. 
Successful office appliance firms that were built on sales i 


of desks, chairs and filing cabinets today are merchan- | 
dising complete installations. c 
( a Retailers Spotted Trend 
Revealingly, not all of today’s successful merchants 
were alert enough, a few years back, to see the trend 
coming. But they were smart enough merchandisers to 
recognize it when it had definitely arrived, and they 
were flexible enough to shift into step with the times. 
eee Is Worth Two On The Shelf The typical retailer who only yesterday sold just desks 
and chairs has “upped” his former gross considerably. 
Like the haberdasher, he’s not letting those ‘extra’ 
20% sales slip away. He’s “upping” each order by sell- 
ing complete installations—lamps, drapes, accessories, 
color-matched interiors—and if he doesn’t have an in- 
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28 CURRENT STYLE LEADERS . 


terior decorator directly on his staff, he has one on call 
for the big jobs that really mean money. 

This changing picture, with its heavier emphasis on 
the complete installation brought with it several prob- 
lems 

What additional items should the retailer stock to 
guarantee full coverage of his expanding market ? 

And how can he be sure he'll have enough variety in 
his stock, without warehousing an inventory so large it 
might cripple him ? 





. in contemporary accessories 
include three dimensional figures, such as the flying ibis of 
hardwood and burnished brass, the multi-colored ceramics 

on walnut plaques, or the framed tile picture shown above. 


for the booming popularity of modern accessories. 

Most new offices today are being furnished in con- 
temporary style. Naturally, the executives who sit in 
those offices want the total effect to be harmonious. 
They want every feature in the room to be integrated 
into a unit—so they select accessories that complement 
the decor. When older desks or chairs in existing offices 
are replaced, the office manager selects contemporary 
pieces as replacements. 

There, too, is a demand from the man who sits at the 


_ : desk to have accessories that harmonize . . . that tie the 
“~ ; ; Develop Marketing Pattern room together. So in the replacement market, too, con- 
for Through years of working together, dealers in office teonpernsy ebales th aoretuntion aak laa 
tra accessories and their manufacturers have come up with I ne Pe cajanai pee on alee p> Brees pti. 
a mutually profitable pattern of marketing. Generally, aie aaeeiaiieail ee wader 
the the manufacturers have divided their lines into three he i he fa Siiiabemel a 
cs? classifications: traditional, commercial and contempo- bade” Gelscae African mahogany and nnn ae 
led rary. By stocking one or two complete lines in each of pets the current style leaders. Monk satin shel 
ust the three classifications, a dealer is able to cover the ceiaiail an pictures; on thee fins of sporting prints 
ie eld. : , to get frayed and collect dust. A representative half- 
Traditional accessories have been features of execu- dozen contemporary wall decorations will fit any taste. 
lan tive offices for decades. Always in perfect taste, there is 
the a constant demand for these pieces in rich leather No Problem in Stockroom 
hat trimmed with gold. No stockroom problems, either. A bird on the wall is 
Commercial accessories are the solidly functional worth two on the shelf—so dealers have found it profit- 
to items that “do the job’. able to mount these models on their showroom walls. 
Pa Contemporary accessories are perhaps the most im- The attractive decorations set off floor sample desks to 
a portant of the three classifications, judging by the em- greater advantage, and dealers actually take orders for 
an- phasis that dealers in all parts of the country are putting the wall decorations at the same time the desks are sold. 
on this aspect of their furnishings trade. Another highly profitable line of wall decorations 
And, from where I sit, there seems to be good reason was suggested by the clean, modern lines of contempo- 
ind rary office furniture. 
nts What could blend with the furniture, making the 
nd room an integrated unit, more handily than ceramic wall 
to ™* plaques! No sooner thought of than put in production 
1€} —and now the most creative ceramic studio in the east 
es beh turns out gorgeous hand painted wall plaques. Retail 
sks a by J. S. ORDOVER prices range from $6.00 to $70.00 . . . from a single 
sly —— Gift Craft Leather Company tile mounted on an oak and linen frame to a striking 
ra 12-tile scene mounted on a fruitwood frame. 
ell- Says one dealer, “It's just about as easy to sell the 
ies, t $70 item as the $6.00 one, and a darn sight more in- 
in- teresting.” 
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EXECUTIVE FURNITURE .. . lines are featured on this Grand & Toy display 
floor. In foreground are All-Canadian design pieces for office. 


Office Furniture on Parade 


at 


in Dealer’s Showrooms _ 


Tor 
Sig 
coli 


URNITURE floors as they are termed by 
Grand & Toy, office supplies, printing and 
business furniture firm of Toronto, Canada, solve 


ENTRANCE FROM .. . one of furniture display floors to 
the Executive Furniture Guild room settings. 


a particular problem in display. 


, 
G aherkes The six different buildings in which they are 


located are quite old, not built for the purpose, 
but over the years Grand & Toy has “dressed them 








ro * 





up” with ingenuity rather than dollars. 

The result has been a striking display of office 
furniture in the complete range. Executive office  p C 
quality is stressed in the “‘furniture floors”, pat serv 


ticularly the products of the Executive Furniture exhi 
Guild. A display of the Sigma Series of Stow & pare 
Davis Furniture Co. is an outstanding one al- the 
though it is placed in a remodeled basement sto! men 


age area. 
Grand & Toy has created modern atmosphere if 
old buildings possessing structural handicaps. 
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“ THIS BASEMENT . . . dispiay room 
at Grand & Toy’s won high praise 
from Robert H. Bennett of Stow & 
Davis Furniture Co. on recent visit to 
Toronto. It features his company’s 
Sigma Series in ebony finish on gold 
colored carpet. 


» OFFICE IN . . . the background 
serves a double purpose—as an 
exhibit of the latest contemporary 
executive furniture designs and as a 
part-time office for the manager of 
the Grand & Toy furniture depart- 
ment 
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@ Privacy was supplied . . . at the of- 
fices of Ex-Lax, Inc., in Brooklyn, 
N.Y., by the Marnay Sales Division of 
Rockaway Metal Products Corp., In- 
wood, N.Y., through the use of Parti- 
tioners. Ex-Lax, Inc., decided to pro- 
vide two private oftices in Space which 
was occupied by desks and office ma- 
chines (small inset). The 84-inch high 
Partitioners chosen have clear glass 
inserts for the office manager's 
room so that he could have an unob- 
structed view of the entire floor. The 
other office has frosted, fluted glass 
eliminating distracting view of office 
traffic and activity for the assistant 
comptroller 


q Conference . . . comfort is achieved 
for the new board room of Interna- 
tional Union of Electrical Radio and 
Machine Workers, A.F. of L.-C.I.O. in 
Washington, D.C., by the use of seat- 
ing from the Jasper Chair Co. The 
dealer was Office Furniture, Inc., H.V. 
Boswell, in Washington, D.C. These 
armchairs are the Jasper No. 883 mod- 
el with wide upholstered backs and 
seats. 
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Blue Chips... 
New Line Aims 


At Market 











HE group picture above shows an entire office with 


newly-designed co-ordinated Blue Chips furniture 
styled by Ken White Associates in scale with smaller size 
offices which the designers believe represent a large share 
of the market today. This market is described by the design 
firm in the study appearing on pages 20-23 of this issue. 
An important element of this unit is the scattering of 
brass rim around leg bases to add glitter, brightening what 
is a dusty area and facilitating cleaning. Pictured are 
stacking bookcase by Hale Industries, Jasper Desk Co. 
"10" series desk with interchangeable drawer units and 
mobile storage cabinet, chairs by Thomas Furniture Co., 
world globe by Weber Costello Co., and desk accessories 
by Sainberg & Co. 


ae gw ee 














STUDIO PRIVATE OFFICE .. . This 
imposing scene of office comfort utilizes 
the Alma 1984ET desk in the Director 
series of combination cherry and walnut 
woods. It is used as a free-standing unit, 
matched up with an Alma console of as- 
sembled units consisting of No.1930BCD 
cabinet, a leg unit and a 67-inch No 
6718T top. Executive chair in orange and 
white grain top leather is from Boling 
Chair Co. The Count Bernadotte chairs 
are also in the white leather motif. Erwin- 
Lambeth furnishings include lounge chair 
upholstered with Black Harrington fabric 
and sofa which is covered in dark brown 
fabric picked up in orange and brown 
Drapes are by Harrington, carpet by Firth, 
clock by Herman Miller, vases by Reese & 


Orr and lighting by Lightolier. 


...office furniture goes to a STUDIO 


photographic studio doing outstanding work 
needs handsome office furniture and a setting in 
keeping with the quality of the photographs. 

This is a point which was “‘sold’’ to the Lee Salsberry 
Studios of Washington, D.C., by the Commercial Of- 
fice Furniture Co. of that city 

Decorator Frank G. Eubank, Jr. of the Washington 
dealer’s staff was responsible for the studio setting in 
keeping with the work of the talented and successful 
commercial photographer who uses excellent equipment 
and who is under contract to the State Department and 
the Marine Corps. 

This was accomplished through development of con- 
tact made when the photographer visited the Commer- 
cial Office Furniture Co. in the interest of procuring 
additional furniture. At the time, he was not planning 
on any improvements other than the physical pieces 
needed for an additional staff. 

Scale drawings and layouts for the private office, 


reception and guest area and the working studios were 
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prepared with a top budget figure agreed upon. After 
final approval, sub-contractors were brought in to han- 
dle structural changes. 

The ceiling of the lobby reception area was done in 
white sound-proof tile. Walls were covered with im- 
ported Japanese grass cloth in black and white com- 
bination. The private office was transformed by a long 
wall in white brick, two walls in light honey brown 
grass cloth and street wall drapes in an abstract block 
design employing black, brown and tan against a back- 
ground of white linen. 

Basic to the furniture provided is the combination of 
natural finish cherry and walnut woods in the flexibility 
of the Alma Desk Co. Director (1900) Series. 

Commenting on the installation, Joseph C. Runnels 
of Commercial Office Furniture Co. points out that it 
is a culmination of his firm’s service “which combines 
scientific layout, approved lighting counsel, color co- 
ordination of walls, draperies, fabrics, floor coverings, 
furniture and accessories, plus structural changes if they 


are a necessary part of the over-all program.” 
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New Showrooms Keynote 


Good Business Living 


YAN & Williams, Inc., at 92 Pearl St., Buffalo, 
N. Y., recently opened a new office planning, 
furniture and 
living” department. 


“furnishings for good business 


Twenty-one model business interiors, covering more 
than 4,000 square feet have been set up by the firm. 
These 21 model offices are complete in detail, including 
furniture, rugs, interior decoration, lighting fixtures, 
business machines and other furnishings. 

The model offices wer¢ 
vision of William Ham: 
Co. Mr. Hammon 


planned under the super- 
1on of the B. L. Marble Chait 


tionally-known decorator, has 


incorporated the latest trends of modern and traditional 
office design, decor and efficiency in these offices. 


Ryan & Williams, Inc., offers a complete service in 
the design and decoration of business interiors. Head- 
ing the department is Leo Townsell, assisted by Mrs. 
Donald Harris and James O'Donnell. 


Lines of office furniture and furnishings featured 
include Jasper Office Furniture, B. L. Marble chairs, 
Globe-Wernicke and Royal Metal. Modern lighting 
fixtures, transcribing systems, desk accessories and office 
supplies are carried. 
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After Remodeling . .. at Ryan & 
Williams the floor was divided into 
12 displays, each set off from the 
other by dividers, floor coverings and 
colors. In foreground is a freeform 


contemporary executive office which 


is a study in contrasting textures. 
Wall is alternate panels of walnut 
plywood and white plastic. The tex- 


tured carpet contrasts with smooth 
mist green leather of the chairs and 
lesk accessories. Seats and inset backs 
of B. L. Marble Seville custom chairs 
are upholstered in walnut-colored 
fabric [he freeform desk is from 
Jasper Office Furniture. The area is 
highlighted by softly gleaming metal 
in the Finland House hand wrought 
lrop lamp, woven brass wire divider 


and brass hardware. 





Looking Through . . . an egg-crate 
room divider, here is seen the Jasper 
Baltic line in walnut highlighted by 
Smith Metal Arts accessories in Duo- 
Bronze. The B. L. Marble chairs are 
in harmonizing shades of avocado 
green, also complemented in the 
drapery pattern. The Frank Lloyd 
Wright lamp is by Stiffel and the 
green Niemann sofa completes the 
scheme. The carpet. in brown tweed 
is by Alexander-Smith 


This Area . . . is monochromatic in 
its use of warm color tones. The wall 
is a gold Shiki silk which serves as 
pleasing background for the copper 
tan steel desk, table and accessories by 
Globe-Wernicke. Chairs, by Royal 
Metal, are covered in cinnamon tweed 
and blend well with brown and beige 
vinyl floor tile. Desk accessories of 
deeper cinnamon provide accents of 
color and reflect the warm light of 
the Lightolier lamps which are cov- 
ered in a match-stick bamboo. 








NEW SHOWROOMS .. . continued 


Sh 








CRE NS 


Another of . . . the Ryan & Williams floor displays is that 
of an executive office which uses color in striking contrast. 
The bold effect of the black and white harlequin vinyl tile is 
softened by the mist green steel desk and credenza by Globe- 
Wernicke. The Royal Metal chairs are upholstered in a har- 
monizing green shade which is carried out in the painting 
and plant foliage. The wall is white duck and the drapes a 
natural bamboo. The drop lamp, similar in color and texture 
to the drapery, is by Lightolier and highlights the desk acces- 
sories by Smith Metal Arts. 
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Shopping for Accessories Easier Now 





Alma 


Provides 
One-Source 
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7. simplify and minimize time and effort now 
spent by dealers shopping for accessories, the 
Alma Desk Co. of High Point, N. C., now offers its 
new Alma Trend Program. 

A major limitation to effective package office plan- 
ning with many dealers is the time and expense en- 
tailed in running down sources of appropriate acces- 
sories necessary to complement the office furniture 
selected for a specific installation. This is particularly 
true with dealers who are not located in proximity 
to major display room centers such as Chicago, New 
York, High Point, Grand Rapids and Dallas. 

As a result, buying trips are usually infrequent 
and often new designs and styles are not known 
about for many months. 

The Alma Trend Program is designed to eliminate 
the need for buying trips on the part of Alma deal- 
ers. This new service is the result of many months 
of research, designing and styling in an effort to 
make certain that all of the accessories selected would 
effectively complement the various lines of office 
furniture produced by Alma. Many of the accessories 
have been custom designed exclusively for this 
program and are not available to the trade through 
any other source. 


To translate this program effectively into a “single 
source service’, the company has prepared a new ac- 
cessories’ catalog. Dealers will find in this catalog ex- 
clusively designed sofas, club chairs, occasional tables, 
draperies, lamps, pictures and all the necessary desk 
and table top accessories in a wide variety to enable 
them to appeal to varied individual tastes of their 
customers. Also included are recommendations for 
proper co-ordination of various accessories in regard 
to style, color, and function. 

As a continuing service, Alma will shop the vari- 
ous market centers for new items that can be added 
to the catalog. Since the catalog is produced in loose- 
leaf form, additional sheets provided by the factory 
can easily be added to the original binder by dealers 
and designers. 

It is pointed out that in addition to the savings in 
time and expense in shopping for accessories dealers 
will lower overhead costs by dealing with a single 
supplier for all of these items. Inventory problems 
will be cut to a minimum by this plan, also. 

Information about the new accessory catalog and 
the Alma Trend Program in general is available 
from the factory in High Point, N. C. 
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“ Seating Comfort . . . W. H. Gunlocke Chair Co. No. 
° 2407R guest chairs in the foreground were selected for seat- 
office interiors ing comfort in the handsome executive office installation 
se made for Haynes Lithograph in Washington, D.C. In fur- 
nishing the office W. D. Campbell Co. of that city provided 
a Gunlocke No. 638R executive posture style desk chair. 
Davenport is by Kittinger and the two occasion chairs by 
Jamestown Royal Upholstery Corp. The desk is by Orsenigo 
Co. 


» Convent Seating . . . Chosen to plan 
and execute the furnishings of the 
lounge of the Convent of the Good 
Shepherd in St. Louis, Mo., National 
Chair & Furniture Co. of that city was 
asked by the Sisters of the Good Shep- 
herd to consider strength, durability, 
flexibility and modern design. Cosco 
business furniture of the Hamilton 
Mfg. Corp. was selected. The furniture 
itself is finished in ebony frames with 
DuPont's Granada Antique uphol- 
stery used throughout. All three-pas- 
senger sofas are upholstered in Aurelle 
White, the two-passenger settees in 
Milano Green and the lounge chairs 
and folding Space-Maker chairs in 
Shawnee Rose. The Cosco occasional 
tables are finished with ebony frames 
to match the seating units and have 
FiberResin tops in a white marble 
pattern. Included in the installation 
are 19 lounge chairs, 12 settees, 16 
sofas, 20 tables and 18 folding chairs, 
all of the Cosco line. 
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NEW YORK 10, N.Y. 
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VICTOR 
BESTLINE 


TRADEMARK 


Now, a new complete line of modern steel desks, 

tables and accessories is available to office equipment dealers. 
This new quality line of desks is the latest addition 

to the many other profitable VICTOR products. 

Sal Here is a quality line, competitively priced, that easily 
demonstrates superior construction, functional design and 
inherent beauty that challenges duplication. 

VICTOR BESTLINE desks provide maximum versatility 

for the user during many years of untroubled use. Immediate 
franchises for this new profitable line of VICTOR BESTLINE 
desks and tables are now available in many cities. 


WIDE VARIETY OF STOCK MODELS PRACTICAL SELLING FEATURES 


Executive Desks Interchangeable drawers 
Clerical Desks Three attractive colors 
Conference Desks Simple adjustable height 
Secretarial Desks Non-glare linoleum tops 
ewriter Desks Recessed drawer pulls 
uration Desks Hooded drawers 
T es and Accessories Sound-insulated pedestals 
Franchises are limited. Write today for complete information. 
orb sme elameltielle @) 7. =) aO@laize siele d 44 
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“ Contemporary Styling . . . of the 
Jasper Office Furniture Co. No. 
9000 Classic series was selected to 
match the contemporary design of 
the Surety Savings & Loan Assn., 
St. Louis, Mo. In this installation by 
Skinner & Kennedy Co. of the same 
city it was kept in mind that the of- 
fice area is exposed to the public and 
good eye appeal as well as working 
efficiency had to be supplied. Space 
for the offices was not too great and, 





to gain additional floor space, files 
were recessed in the walls and fin- 
ished to meet the surrounding trim. 
Bookcases were also built in the 
walls. The chairs are the B. L. Mar- 
ble No. 4580 or the revolving No. 
4058! tulip shadow bronze leather 
design. This particular installation 
was uncovered by Skinner & Ken- 
nedy salesmen on cold canvassing 
during the planning stages of the 
financial institution’s new building. 
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“ Co-operation . . . with officials of 
the First National Bank, Little Rock, 
Ark., resulted in this installation of 
office furniture by Parkin Ptg. & 
Staty. Co. of Little Rock. Working 
with the architect’s drawings, the 
Parkin firm presented its equipment 
suggestions to a full-scale conference 
with the bank -heads. The result was 
the installation of Leopold Stream- 
line desks in keeping with the build 
ing architecture, and selection of 
B. L. Marble chairs for the seating 
After the type of furniture had been 
selected, Parkin’s had a joint ses 
sion with the bank officials, the 


decorator and the architects and a 


olor scheme for the upholstery and 


wood furniture was arrived at 


» Another Desk . installation of 
Office Furniture Co. con 
type was made in the 

Bank of Orlando, Fla., 
lo Oftice Supply Co 
was enhanced by the 
ess of the financial in 
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on inquiry card). 





Royal Metal Mfg. Co. 

175 N. Michigan Bivd. 

Chicago 1, Ill. 

Three new chairs lead the parade of ideas 
shown by Royal at the NOFA convention ex- 
hibit this year. The swivel executive armchair 
is No. 1242. In the center is the new oversized 
deluxe armchair No. 942, and to the right is 
the armless swivel chair called a male clerk 
armless posture chair No. 1235. All are avail- 
able in Royal’s ‘’Super-Tuftex’’ upholstery ma- 
terial in smooth finish, tweed or bark. Chairs 
also can be covered with “’Royalpoint’’ boucle 
frieze. Enamel finishes available in 19 colors 
and black and white. (For more information 
circle No. 36 on inquiry card). 


for the OFFICE 


Stanley Mfg. Co. 

2310 N. Main St. 

Ft. Worth 6, Tex. 

The company is planning to introduce 
a new line of chairs at the NOFA 
convention exhibit 
one of which is pictured above. The 
frame and arms are of hardwood in 
walnut finish. The back and seat are 
upholstered in a 
(For more information circle No. 60 


in New Orleans, 


variety of colors 


STEEL DESK 





H-O-N Co. 

Muscatine, lowa 

Company has introduced its new ‘50,000’ 
series desk line which includes 36 models. 
Of these, 22 are in 29-inch heights, 14 in 
26-inch heights, in single and double pedes- 
tal arrangements. All component parts are 
interchangeable, permitting maximum selec- 
tion with a minimum inventory investment. 
From a stock of 16 basic components, dealers 
have possibilities of offering 36 different mod- 
els in four top sizes. (For more information 


circle No. 32 on inquiry card). 


MODULAR OFFICE FURNITURE 
SST 





Robert John Co. 


Dept. R 

202 S. Hutchinson St. 

Philadelphia 7, Pa. 

New Robert John concept of modular office 
furniture offers custom styled cabinet work, 
sak interiors and a floating base available in 
both solid brass and brushed chrome. Group 
has large selection of formica tops and wood 
base units as well. Five basic wood units offer 
hundreds of desk and work area combinations. 
Also offered are conference tables, suspension 
file cabinets, wall cases and occasional tables. 
(For more information circle No. 51 on inquiry 
card). 


For More Information Use Inquiry Card Facing Page 74 
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Model shown, $112.50* Prices for all states permitting Fair Trade Laws. Subject to change. F. E. Tax extra. 


Count on a Smith-Corona to build a better business! 


FOR THOSE WHO SELL IT... 


the Smith-Corona Adding Machine’s low, 
low price means an unparalleled sales op- 
portunity. Feature for feature, it’s the 
best adding machine buy on the market. 
Makes each and every businessman 
in the country a potential Smith-Corona 
customer! 


FOR THOSE WHO USE IT... 


a Smith-Corona Adding Machine means 
low cost; speedy, simple operation; sturdy, 
trouble-free use for year after year. Low- 
est priced full-featured adding machine in 
America, the Smith-Corona insures accu- 
rate records, profitable operation for any 
business — big or small. 


SMITH-CORONA INC SYRACUSE 1 NEW YORK 
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The “Alma Trend Program” 
7LE SOURCE SERVICE to enable YOU to create and install 


ness and work areas. Using this new 


able to offer complete offices with a 1 
same time, offer a 


-d and described in 


— 
"Yn Q 
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All these items have been specially 





iesigned ft iccentuate, complement and 





furniture in style, line, color and functior 
nplete service you have been waiting for. Write for 
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the DIRECTOR 
(1900) SERIES © ALMA DESK COMPANY & sat te 


teresting, for it is office furniture that 
is truly American contemporary with 
style roots deep in American heritage. 


in 
CHERRY-WALNUT 


Combination 











This group represents a fresh yet proven approach in office furniture 
design. Its floating wedge lines coupled with subtle curves captures the current mode 
without sacrificing the friendly dignity so long associated with fine wood office fur- 
niture. 

The well-balanced use of historical Cherry and genuine Walnut woods in combina- 
tion, blended with Washed Copper Hardware has produced a two-tone effect entirely 
without artificiality. Only the depth and warmth of the clear finish, the natural color 
and grain characteristics of the two woods produce a distinctive and impressive ap- 
pearance. 

This series is based on two concepts; the free-standing conventional use of desks and 
cabinets separate of each other and the current demand for modular groupings for 
flexibility and to build compact working units. 


Please Visit Us At the NOFA Convention in 
New Orleans, March 28-31, Spaces 229 and 230 


ALMA DESK COMPANY 


Manufacturers of Fine Executive Office Furniture 


HIGH POINT, NORTH CAROLINA 


mma 
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new for the OFFICE 


ALL-PURPOSE OFFICE CHAIR 


_———— 





Sturgis Posture Chair Co. 

154 E. Erie St. 

Chicago 11, Ill. 

The Model 840-G all purpose office 
chair for men or women has a 3'%2- 
inch thick seat of cushioned foam 
rubber. The back rest features a 
unique design of four individual 
bonded foam rubber pads, pleated 
ond posture-curved for comfort. Swiv- 
els are on the Sturgis fiber glass base 
(For more information circle No. 22 
on inquiry card). 


STEEL DESKS 








Victor Safe & Equipment, 

Remington Rand Dealer Sales Div. 

315 Fourth Ave. 

New York 10, N.Y. 

A complete line of modern ‘’Bestline’’ steel desks 
and tables have been added to the products manu- 
factured by the Victor division. A total of 35 stock 
models are available in three standard colors, 
heather beige, surf green and Victor gray. The line 
includes executive d secretarial desks, confer- 
ence desks, clerical desks, typewriter desks and 
others. (For more information circle No. 35 on in- 
quiry card). 


MODULAR OFFICE GROUP 





B. G. Mesberg National Sales 

160 E. 56th St. 

New York, N.Y. 

The ‘Executive II’’ grouping of furniture for the office 
designed by Paul McCobb consists of four desk tops 
three types of pedestals and four case pieces. The com- 
pany states that over 200 different combinations are 
possible. The units pictured here are in one such com- 
bination. Also availabie at this time are a complete 
series of conference tables and matching chairs. These 
groups will be seen at‘ the 1957 NOFA exhibition in 
New Orleans. (For more information circle No. 23 on 
inquiry card). 


SIDE CHAIR 


© ae ED 





Milwaukee Metal Furniture Co. 

101 N. Campbell Ave. 

Chicago 12, Ill. 

New ‘‘Metal-Lux’’ side chair features 
a contoured back and steel seat cush- 
ioned with polyurthane foam. Desig- 
nated as Model #M-7100, the chair 
is designed for use in offices, schools, 
libraries and other institutions. Com- 
pany offers chair as featuring econ 
omy, ruggedness and comfort. (For 
more information circle No. 18 on 
inquiry card). 


For More Information Use Inquiry Card Facing Page 74 
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Wolds Finest Duplicator 


AT THE WORLD'S LOWEST PRICES 


Introducing 
1. SPEED-O-PRINT’S 
LIBERATOR MODEL S3SOQO ELECTRIC 





1801 W. LARCHMONT AVENUE 


sce $PEED-O-PRINT CORPORATION Nf 
b : * CHICAGO 13, ILLINOIS ~ 
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it’s virtually stainproof .. . even ink washes off! 

it’s extremely durable . . . yet soft as lamb’s wool! 

it breathes, for comfortable all-weather sitting! 

it’s everything you have ever wanted in an upholstery fabric! 


yio-garan 


THE 100% SARAN -AND- NYLON FABRIC 


NYLO-SARAN IS THE IDEAL OFFICE FABRIC... 

it combines the great strength of Nylon with the 
abrasion-resistance and locked in colors of Saran, giving 
exceptional service, amazing long wear. The perfect 

fabric for every installation, wherever practicality and 
good looks are desired. Virtually stainproof, it washes with 
ease . .. moth-proof, allergy-free and non-inflammable, 
too. Never cold and clammy, NYLO-SARAN 

is always soft and pleasant, always in good taste. 


NOW you can order NYLO-SARAN on all types of 
office furniture. Ten dramatic, distinctive patterns — 
solids, plaids and tweeds — are now available from 
America’s leading manufacturers of office furniture. 

Be sure you specify NYLO-SARAN on your next order! 





SEE NYLO-SARAN 
at the 


NOFA Show 
Space #255 


Municipal Auditorium 
New Orleans 
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VIRTUALLY STAINPROOF .. . 


Even ink washes out! 


“Ql-SDUN construction 


NEVER BEFORE 
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EXTRA-DURABLE ... 


Resists long wear and abrasion. 


such wonderful softness . . . 
such amazing durability... eg 
such distinctive beauty! ~~, on me 


Never cold or clammy, always comfortable 





Here’s a fabric like you’ve never seen before — 
soft, luxurious, distinctive . . . yet it wears like 
iron! ALL-SPUN NYLO-SARAN brings a new luxury 
of style to every interior. 





LUXURIOUS BEAUTY... 
10 distinctive patterns 
in many smart decorator colors 


Virginia Fibre Corp. Dept. OA4 
V A 625 Ward Street 
A PRODUCT High Point, N. C. 


VIRGINIA FIBRE CORP. Please send me samples and further information 
GENERAL OFFICES: 625 Ward St., High Point, N. C. about NYLO-SARAN for office furniture. 


New York Office: 388 Broadway 
FACTORY: Petersburg, Va. woe we oo 


SALES OFFICES: Chicago, 747 American Furniture Mart; Cleve Company name 
land, Ohio, 3700 Superior Ave.; Miami, Fic., 113 No. East 9th 

St.; Philadelphia, 405 Vine St.; Los Angeles, 2431 Santa Fe St.; Address 
Indianapolis, Indiana, 54] Arthur Drive; New York, 114 East 32nd ° 

St.; Seattle, Washington, 1324 Fourth Ave.; Buffalo, N. Y., Cit 

1200 Niogora St.; Jamestown, N. Y., 929 Monroe St.; Denver, y 

Colorado, 3076 Ames St.; Honolulu, Hawaii, 640 Keeaumohu St : 

In Canada: Kitchener, Ont., 112 Onward St Type of firm 
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MODULAR EXECUTIVE SERIES 
OFFICE CHAIRS 


nies ere 
+ meeer et 


Hat aft 





Delynn Associates, Inc. 
122 E. 42nd St. 
New York 17, N.Y. 


W. H. Gunlocke Chair Co. Company offers a series of desks, tops, conference tables, 
Wayland, N.Y. side units and extension cabinets which fit into modular 
Two new chairs, the No. 2322R and the No. 1977 executive office arrangements. The desk unit featured 
USBR, are part of the new “Momentum” series includes a top (either standard 72-inch or oversized to 
Both have foam rubber upholstery, and both are 90 inches), supporting frame, pedestal and back panel. 
available in many colors. The arm-swivel chair fea- The extension cabinet in the rear is a lower wall type 
tures an all-wood base and arms. (For more infor- cabinet adjustable in different sizes from 60 to 114 
mation circle No. 33 on inquiry card). inches and from 84 to 162 inches. Tapered or square 


legs are available. (For more information circle No. 34 
on inquiry card). 


new ‘for the OFFICE 


EXECUTIVE POSTURE CHAIR 


4. 8 Coe a Oe @ 


DOUBLE PEDESTAL DESK 





Sikes Co., Inc. Northwest Metal Products Co. 


20 Churchill St. Greenbay, Wis. | 
Buffalo, N.Y. New double and single pedestal desks by company in O 
the ‘‘Regent’”’ line have linoleum square-edge tops bound | 
with satin finish stainless steel, or laminated mar-proof 

plastic tops bound with plastic aluminum trim. Desk 

shown here has expanding ‘’V“’ letter drawer. All pedes- 

tal drawers are 27 inches deep. (For more information 

circle No. 25). 


The X157 executive posture chair 
offers contemporary styling in a swiv- 
el posture chair with a distinctive 
design. According to the company, it 
features the Sike Fixed-Floating’”’ 
seat and exclusive reverse spring ac- 
tion. Line includes No.1954_ side 
chair which is a companion piece. 
Both chairs are walnut. (For more 
information circle No. 21 on inquiry 
card). 


For More Informetion Use Inquiry Card Facing Page 74 
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Next to a diploma a portable typewriter is one 
of the two “most wanted” graduation rewards! 


And more students want Royals than any other portable! * 


*Established in a recent independent nationwide survey. Are you 
prepared to make the most of this tremendous demand for Royals? 


Rg YA portables - electrics + standards + Roytype” business supplies 


World’s Largest Manufacturer of Typewriters— Royal Typewriter Co., Division of Royal McBee Corp. 
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W. Germany 





























You make more sales per demo 





stration when you handle Adle 
typewriters. Made by West Ger 


: 
man craftsmen, the Adler “Univer 





sal’ is precision engineered dows 
to the smallest part which means 
less service. The standard key 
board has 8 extra characters for 
correspondence and for billing 
Equipped with decimal tabulato 
for speed in billing and listing 
5 easily interchangeable carriage 
for typing various form sizes. A 
of the usual type styles and sizes 
available, plus special styles whet 
necessary. For more sales pé 
demonstration, and more profit 


able repeat sales, handle the Adle 





“Universal” typewriter. Write tt 
day for complete information tt 
“addo-x inc” 300 Park Ave., NY2Z 


0 West turopeon 


quality product 
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the Adle 


Sweden 























Here’s why many dealers prefer 
“addo-x"’. Precision engineering 
guarantees dependability. Match- 
less Swedish craftsmanship speaks 
for itself. Streamlined case pro- 
vides eye appeal. Direct action 
motorized keys, world’s lightest 
touch, allow more work with less 
effort than any other 10-key add- 
ing machine. Interlocked keys pre- 
vent costly, time consuming errors. 
Exclusive “Step-0-Matic” provides 
calculator performance at no extra 
cost. The “addo-xtras” really clinch 
sales and bring you those profit- 
able repeat sales with less effort. 
For more sales and higher profits, 
you should handle “addo-x,” the 
adding machine with the xtras. 
For complete details write today: 
“addo-x inc” 300 Park Ave., NY 22 





73 








74 


new ‘for the OFFICE 





Dean Industries, Inc., Affiliate 

Modernize, Inc. 

American Furniture Mart 

666 Lake Shore Drive 

Chicago TT, fil. 

New Dean ‘Playhouse 300 Group’’, produced by sub- 
sidiary Dean Industries, Inc., Pontotoc, Miss., offers 
low cost sofa, sectional and chair in fabric or Nauga- 
hyde upholstery. Sofa shown here is 78 inches long and 
28 inches high. Features foam rubber loose seat cush- 
ions. Brass finished legs are standard, but can be fur- 
nished with blonde, walnut, ebony or mahogany wood 
finish. Springing in back and base is special ‘’Kay Arc’ 
in design, making budget pricing possible. (For more in- 
formation circle No. 16 on inquiry card). 





Taylor Chair Co. 
Bedford, Ohio 


These cane-back twins, featuring full leather 


cushions and modern cane back rests, are low- 
slung and light-weight. They are designed to 
fit into the office or into the office in the 


home, matching contemporary or traditional 
surroundings. The back on the swivel style is 
hinged to the walnut frame by a new principle 
which brings posture support and spring-back 
action. (For more information circle No. 24 on 
inquiry card). 


SECTIONAL CASE FURNITURE 





Hale Industries, Inc. 

Herkimer, N.Y. 

Company is introducing its ‘‘New Concept Design’ 
group of sectional case furniture at the NOFA show 
in New Orleans. The ‘1000 Series’’ group is de- 
signed by Ken White Associates and features mi- 
tered front edges, brushed brass door pulls and 
legs and colored interiors. The sections are walnut 
in dark, light or gunstock finishes. Units have 
sliding glass or wood door panels, glass receding 
door or are open. Available in different heights 
or depths. (For more information circle No. 19 on 
inquiry card). 


’ 


MODULAR STEEL FURNITURE 





Security Steel Equipment Corp. 
Avenel, N.J. 


Company's “’Versa-Line’’ steel modular furniture fea- 
tures desk, cupboard, table, file and cabinet units as 
well as a variety of tops to fit any group arrangement 
Also shown here are the metal and glass partition 
panels, metal bookrack and wastebasket made by the 
company. The modular group can be used in hundreds 
f working arrangements. (For more information cirele 
No. 28 on inquiry card). 


For More Information Use Inquiry Card Facing Page 74 
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QUICK SERVICE = S*vict Bureau... 
INQUIRY CARDS ! OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 


OA's 


Accessories of the Month | ACCESSORIES OF THE MONTH 

i 
All accessories illustrated and described in this ; pee eee ee ee eee 
issue in the section by Eugene Barnes carry key | NEW PRODUCTS 
numbers 1 to 15 duplicated on the card at the . 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
right. If you are interested in an item or several : = = a z = 4 4 = = = 7: 2 - = a 
items, simply circle the corresponding key num- | 61 62 «63 64 65 66 67 68 69 70 71 72 73 74 75 


bers on the card and mail at once. Your inquiry 
will be forwarded to the supplier immediately. 


SALES STIMULATORS 


I 

t 10 «6102 «#103 «64104 «©1105 «©6106 «6107: «6108 «6109S sH0 
ih 6082 3s OOS OCs OY S20 
i 
I 
i 


New Products 


To obtain more information about any of the new 
products in this issue which carry the key numbers 
16 to 75, simply circle the corresponding key 


NEW CATALOGS 


121 122 #123 «#124 #125 #126 «127 «©1128 «6129~«130 
131 «©1320 «133):««134 «135136 S137): 138139): 140 






























































numbers on the card at the right and mail at once. . APRIL 1957 issue of OFFICE APPLIANCES, 
Your inquiry will be forwarded without delay. 1] Check S oe a 4 1, 1957 ae 
eck if ad: itional cards are wante 
- ll Sales Stimulators : 
show 
s de- To obtain more information about any of the | cteme ee Oe 
ans manufacturers’ sales aids described in this issue, | Pesition_ 
alnut circle the key numbers on the card at right which ‘ . a * 
_— correspond to the numbers assigned to the Sales seis ae 
, oo Stimulators. Mail the card promptly. St ail iee hat at Soe . 
ights City Zone State 
9 on 
New Catalogs 0 i wr nnn nnn nnn nnn en nnn nn nn nee nnn n en === ----- -- 
To obtain copies of recent catalogs or price lists 
described in this issue, circle the key numbers on on 
the card at right which correspond to the numbers 3 2 ; H 
assigned to the New Catalogs. These requests e 
will be promptly forwarded to the manufacturers. i f 
"1 
OOO -» 
0 oO 
-nw SS yay 
I ~~ 
£3335 ae 
i = o o @ > 
SUBSCRIPTION CARD t 95a 3 
m v 
| F 4 rf 
: : sae. = 
f NR DN > g 
; 23-3 
NEW ggg a 
>>> =m 3 
_— = wr 
fea — oe 
ts as ; —- =e Se 
ae ; oR eB 
tition Pe ee. > . 
/ the in 4 5 4 4 $3 
| —. — i Se 
rd RENEWAL Tees iis 
g 8 
S wmunwm 3 
: See se > 
| 888 
| 
—4 /57 
I 
i 
















































































3% 
Bou ees 
en 5 = Fw 
£2V E253 
Sgreges 
2 
$528832 
e 
syougy! “9 O6p2145 
‘PAIgG UOSIPELF ISOM O09 
SJIINVIIddV 391440 
Aq pjod eq jj)“ eBpisog 








eesoeg POLUN &) Peppy j| Ammeveren dumis oBojsog on 
Guv> Aldgate SSInNISnG 























! 
1 
i 
1 
| 
| 
| 
! 
! 
! 
i 
! 
i 
! 
| 
! 


tI 




































































for 
Ou 
alc 
pre 
luc 
the 
the 
W) 


sjouyjy, “9 o6n24145 
‘PAIg uoS»PEF ISeMA OOD 
SIONVilddW 331440 


kq pivd aq 131m a3v4sog 





Semeg Pesmn 4) Peroyy 4] Aswsseze~ duis oSossog On 
Guv> Aldaiu SSINISNG 











‘TH ‘OOVSIHD 
UPd ‘6 ve es 
CLE6 ON sued 

SSVTD iSuld 











OA-4/57 














The Case of 
"The Purple Monster" 


Only a harmless sheet of hectograph. But it's 
caused more havoc than a basketful 
of wildcats at a kennel show. 


Girls who type Master Units for Spirit Duplicating 
have been plagued by smeared hands, 
faces and clothing. No wonder they refer to the 
process as ‘‘The Purple Monster’’ 





Now! Sell 


»Kleen Master 


the Plastic-Coated Master Unit that Stays Clean 


Our thanks to you and your customers ing squeals of delight on its cleanliness, 
for the reception accorded KLEEN MASTER. you'll be able to prove that KLEEN MASTER 
Our machines have been humming merrily produces brilliant copies and longer runs. 


along to meet the demand for this new 
product that truly fills a long-felt need. 

lf you aren't getting your share of this 
lucrative business, we suggest you ask 
the buyer to let you demonstrate right in you know what a pain in the neck tacking 
the duplicating department. Besides hear- has been up to now. 


There's never any danger of tacking, 
either in typing or printing. If you've ever 
done any pre-printing on Master Units, 





for samples, 









prices and a supply of our 


new giveaway folder, 


PEERLESS Lag i COMPANY 


“The Case of INCORPORATED a 





General Office and Factory «Peerless Place 


Newark 12. New Jersey 


the Purple Monster”. 





; , 
‘Ah 7 /, , F S , ° ° ° . 
71 thi fbn in (dtl ond, typewriter ribbons, carbon paper ribbons, carbonized rolls, Peerless rubber keys. 
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MODULAR STEEL UNITS 


TELEPHONE STAND 





Corry-Jamestown Mfg. Corp. 
Corry, Pa. 

New ‘’Correlation’’ modu 
are being displayed at thi 
hibition. The modular if 
units can be combined tr 
29-inch height or the 2¢é 
Work stations can be 
these standard ‘’Correlati 


t For more informa- 
tion circle No. 27 on inquiry card 





ee oe 
Republic Steel Corp. 
Berger Division 
Canton 5, Ohio 
Living room atmosphere in the working office 
was the intent behind the newly designed tele- 
¢ phone stand. Features a pastel-tinted linoleum 
new for the OFFICE work surface with two and one half square 
7 feet of working space, a concealed reference 
tray, a top drawer to hold the telephone, and a 
: full file-size drawer on the bottom which is 
i fitted with a lock. Unit stands 29 inches high, 
adjustable to 302 inches. Colors range from 
jray to olive green, biege, willow green, walnut 
and mahogany. (For more information circle 
No. 26 on inquiry card). 





SWIVEL ARMCHAIR 


: FORMATIONAL FURNITURE 





Li 





th 
- : ac 
Standard Furniture Co. 
Herkimer, N.Y. rig 
Invincible Metal Furniture Co. = The new “‘Formational jrouping of desks, tops, VI 
Manitowoc, Wis. ~~, suit cabinets, tables, and seating accessories offer a 
New swivel armchair N , ide variety of combinations and choice in 
tures a steel base and off ; modular furniture. The desk pictured here is a 
mechanism with a long Jouble pedestal rectangular model with a white 
lon thrust bearing. Height of tt *» plastic top. The center drawer n the right 
is somewhat lower thar pedestal is also white plastic. Other colors avail- 
present line Arr rest y able for the drawer include red, biue yellow 
bumper are made of nylor Pe walnut or birch. Tops are available in walnut 
plastic material which mat plastic or linseed il n walnut. The posture 
frame. Seats are n led f & & wivel chair, also pictured, features an alumi- 
ber and backs are num alloy base, an upholstered seat and back 
with platiscized cottor ’ Ind walnut arm rest (For more information 
coverings are availal For more in P cizcle No. 30 on inquiry card). 
formation circle No. 17 on inquiry bd 
card) 
For More Information Use Inquiry Card Facing Page 74 Star 
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This advertisement in LIFE May 13 and May 25 


WILL SELL MORE COLORBRITES FOR YOU! 








n | ; 
circle 
a 
Lighter ... brighter . . . smoother COLORBRITE —th«e Try one today —ask for red, blue or any one of 26 intense 
thin lead colored pencil that says “attention” in business colors—at better stores everywhere. 
activities. Now you can always put the right color in the 
right spot—brighten up your records and the facts with fom BRR quallly inde 
vivid COLORBRITE, with the touch that’s feather light. wring 
WILKES-BARRE, PA. «© TORONTO 
N ite Trademarks Reg. U. S. Pat. Off. 
yn 
ation 





Star Plastic Cleaner + 6587" & Singlex Erasers * Mongol + Pink Pearl Erasers * Rubber Bands « Specify color on your company letterhead for a free Colorbrite sample 











The Program 


9:00 A.M 
9:00 A.M 


12:15 P.M 
9:00 A.M. 
10:00 A.M 
11.15 A.M. 
1:00 P.M. 
1:15 P.M 
7:00 P.M. 
8:30 P.M. 
8:00 A.M. 
9:00 A.M 
11:45 A.M. 
1:00 P.M 
1:30 P.M. 
7:30 P.M. 


9:00 A.M 


12:00 Noon 
12:00 Noon 
7:00 P.M 
12:00 Noon 
12:30 P.M 
6:00 P.M 


MARCH 27 
Hotel Jung 


WEDNESDAY, 


Registration M 


Ladies’ Program 


9:00 A.M. 
9:00 A.M. 
11:00 A.M. 
2:00 P.M. 
8:30 P.M 
10:00 A.M 
12:00 Noon 


10:00 A.M 
2:30 P.M. 


12:30 P.M 


78 


NOFA Golf Tourna t H. Pierson and J. O. LeBl 
NOFA Officers’ Conferen Room 2, Hotel Jung 
THURSDAY, MARCH 28 
Registration M inine, Hotel Jung 
NOFA Busin Meetin Tulane Room, Hotel Jung 
Opening Lur n Tulan ind Green Rooms, Hotel 
Speaker [Thomas F. Ryan, market research director, Ti 
Subject Opportunities Unlimited 
Registration Municipal Auditoriu 
Exhibits oper Municipal Auditoriut 
Exhibits 
A Fabulous Night in Old New Orlean Ballroo H 
FRIDAY, MARCH 29 
Workshor Br kf 
Dealer Ken B. ry Charcoal Room, off lobby, H 
Manufacturers J. I rdt Map Rooms nd fi 
Jung 
Representatives D. G. Myles Green R M 
Hotel J 
Registration M inine, Hotel Jung 
Workshop Luncheon Tulane Room, Hotel Jung 
Speaker Dr. Pa E. Smith, assistant dean, Coll 
and Public Service, Michigan State Univ ty 
Subject: “Selling in Today’s Market 
Registration Muncipal Auditoriun 
Exhibits op Municipal Auditoriu 
Exhibits 
SATURDAY, MARCH 30 
Management Clini Tulane Room, Hotel Jung 
Moderat C. G. Wilcox, Jr 
Sales Trainit Herbert Buhler, Jr 
Ott! Fi tul Plannin ind Layouts R. P. Adat 
Office | nitul Dea It nda ti Interior D« 
Brown, A.I.D 
Registration Munici} Auditoriun 
Exhibits oper Mut pal Auditor 
Exhibits 
SUNDAY, MARCH 31 
Registration Municipal Auditoriur 
Exhibits open Municipal Auditoriu 
Exhibits open to business ex tives as guests 
Write NOFA idquart for in tions 
Exhibits 
WEDNESDAY, MARCH 27 
Registration Mezzanine, Hotel Jung 
THURSDAY, MARCH 28 
Registration Mezzanine, Hotel Jung 
Get-Tocetl Tea The Gray Suite,”’ Hotel Jung 
Bus Tour of New Orleans an —— 
“A Fabulous Night in Old New Or Ba H 
FRIDAY, MARCH 29 
Walking T r of French Quarter with Guides. (We Pa 
shoes.) 
Luncl t \ x ( in French Quarter 
SATURDAY, MARCH 30 
Shop} [ 
Boat Ri (Bus will | Hotel Jung a P.M.) 
SUNDAY, MARC H 31 


Exhibits — Municipal A 


Dr. Paul E. Smith 


Michigan State 





NOFA at New 





John E. Mossman 


sident 


NOFA 





Everett Brown 


Evy 





Thomas E, Ryan 
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Kenneth A. Berven 
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Orleans ...March 27-31 


The Exhibitors 


4 Booth N« 
Allen Industri 161 
Alma Desk Ci 229-232 
Anderson-Hickey Co 113 
Arnot Jamestown Div., Aetna Steel 
Products Corp 129-131 
Art Steel Co., In 203-204, 207-208 
Artistic Desk Pad & Novelty Co 9 
Atlas Stencil Files Corp 21 
B 
Badger, In L11-112 
Barash Co., Div. of U. S. Plywood .. 148 
Bassick Co IT} . 65 
Bentson Mfg. Co., The 128 
Bernard Franklin Co., Inc 252 
Bicket, L. M., Co 94 
Boling Chair Co. ..... 229-232 
Borroughs Mfg. Co 97-98 
Browne-Morse Co 239-240 
( 
Challenger Sales Co 54 
Chicago Lock Cx 77 
Clarin Mfg. Co 107-108 
Cline, K. F., Co 242 
Cole Steel Equipment Co 66-68, 73-75 
Columbia Steel Equipment Co 83-84 
Columbus Coated Fabrics ( orp 36-37 
Contour Sales, In 69 
Correct Seating Institute 28 
Corry-Jamestown Mfg. Corp 102-104 
Costa Mesa Furniture 59-60 
Cr er Posture Chair Co., Inc 71-72 
D 
Darling, L. A., Co., Office Partition- 
ng Div 206 
Davis 1 pholstery Co 92-93 
Dearborn Glass Co 50 
Designcraft Metal Mfg. Corp 251 
Despres Bros. Wood Products 150 
Dorset Steel Equipment Co 149 
Durabl Metal Products Co 22-23 
Duraloom Cary Mills. Inc 61 
FE 
Eagle Ottawa Leather Co 47 
Equipto Div., Aurora Equipment Co 
32-33 
Executive Furniture Co ee | 
F 
Fau itiess Caster Corp ee 89 
Fiberesin Plastics Sales Co. . in ae 
Filex Steel Products. Inc 34-35 
Flewelling Co., Inc - . atom: 
Flex-O-Lators. Inc 27 
Fritz-Cross ( The ; a 
G 
Geyer’s Dealer Topics .... 246 
Gift Craft I her C 81-82 
Ginghe Mfg. Ce 236 
Goldblatt Associates 5-6 
Great Lakes Furniture Co 253 
Gregson Mfg. Co 132, 169 
Gunlocke, W. H.. Chair Co. . 1-2 


H 


Booth No. 


Hale Industries, Inc = 39 
Hall's Safe Co., Inc., The oo ae 
Hamilton Mfg. Corp ..... 154-158 
Hampden Specialty Products, Inc. 44 
Hanes Chair & Furniture Co. 90-91 
Harrison Steel Cabinet Co. 245 
Haskell, Inc. 48-49 
Herring-Hall-Marvin Safe Co. .... 125-127 
Hillside Metal Products, Inc. .... 86-87 
H-O-N Co., The . 220 
a at OL ie ee Ln! 147 
Huntington Chair Corp 211-213 
I 
Imperial Desk Co 95-96 
Indiana Chair Co 225 
indiana Desk Co. 224 
Jasper Chair Co 14 
Jasper Desk Co. 140-142 
Jasper Office Furniture Co. . 221-222 
Jasper Seating Co. 137 
Johnson Chair Co. 45-46 
L 
LaSalle Products Co. 78 
Lehigh Furniture Corp. ............... ----30-31 
Leopold Co., The 135-136 
Louis Steel Equipment Co. 254 
Lundstrom Laboratories, Inc 123 
M 
Marble, B. L., Chair Co., The 209-210 
Marnay Sales 54 
Maso Steel Products, Inc. 85 
Mayfair Industries, Inc. 167 
McDonald Products Co 40 
Meilink Steel Safe Co 52-53 
Mesberg, B. G., National Sales ..151-153 
Metalstand Co. 51 
Midwestern Sales Corp 258 
Milwaukee Chair Co., The 10-11 
Modern Office Procedures 8A 
Modern Stationer & Office Equip- 
ment Dealer 249 
Modern Steelcraft, Inc 117 
Monarch Furniture Co., Inc 145-146 
Mueller Metals Corp. 205A 
Murphy Mfg. Co = . 
Murphy-Miller, Inc .162-164 
Myrtle Desk Co ...229-232 
N 
National Lock Co. -inieialicacececet = ie 
National Store Fixture Co., AS 7-8 
Nucraft Furniture Co. ........................ 226 
O 
Office Appliances . 216 
Orna-Metal, Inc 70 
Orsenizgo Co., The 217 
P 
Parker Steel Products, Inc 76 
Peerless Steel Equipment Co 41-42 


Booth No. 
Precision Mfg. Co. ..165 


Precision Metal Workers Corp. ....243-244 
Prosperity Co., The, Div. of Ward 
Industry 114-115 
Protectall Safes 168 
Q 
Qualiton — re 
Quigley Furniture Co., Inc. 62 
R 
Risom, Jens, Design, Inc 202 
Roddis Plywood Corp. 38 
Royal Metal Mfg. Co. 55-56 
Sainberg & Co., Inc. 18 
Schwab Safe Co., The 258 
Shelbyville Desk Co. 63-64 
Shiloh Metal Products Co. 234 
Sight Light, M. G. Wheeler Co., 

Inc. 15-17 
Sikes Co., Inc., The 57-58 
Smith Metal Arts Co. . 238 
Smith System Mfg. Co. . 25 
Smokador Mfg. Co., Inc 88 
Smo-King Products 19 
Stacor Equipment Co. 116 
Standard Furniture Co. 227-228 
Stanley Mfg. Co. 29 
Star Chemical Co., Inc. 235 
Sturgis Posture Chair Co., The ..118-119 
Stylex Seating Co. 124 
Supreme Steel Equipment Corp. 233 

yy 
Taylor Chair Co., The 79-80 


Textileather Div., The General Tire 


& Rubber Co 105-106 
Textolite Div., General Electric Co. .... 26 
Thomas Furniture Co. 134 
Tiffany Stand Co., Inc 138-139 
Toledo Metal Furniture Co., The 12-13 


Tower Suites, Inc. eee 219 
Tropicraft 201A 


U 
U.S. Department of Commerce, Bu- 
reau of Foreign Commerce .. 248 
U arena Leather Group, Inc., The 
99- 101, 120-122 


V 


Victor Safe & Equipment, Dealer 


Sales, Remington Rand, Div. of 
Sperry RaRd COED. ..cccccccesccssess 143-144 
Virginia Fibre Corp. -.............-...cs-+ 255 
VOIP TUNIIOR: GO. ecccccsiscrcicctsnemectnins 24 
W 
Wells Chair Corp. sileslaiaeesineehoiiaa 
Western Mfg. Co 109-110 


Westin-Nielsen Corp 237 
Wood Office Furniture Institute 214-215 


y 
York Safe & Lock 241 
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C. R. Kendrick L. R. Addington L. R. Morris J. L. Mann 


name your candidate 


SI for 1957 Office Equipment 
E,W. Colin MAN OF THE YEAR 











HE second annual compet 1 separate statement explaining why Metal Construction Co.; L. G. Morris 
the honor of being imed_ the ou think your candidate qualifies for Eaton Paper Corp.; J. L. Mann, The 
, ‘ Sturgis Posture Chair Co 
Orrick EQUIPMENT MAN OF THI OFFICE APPLIANCES 1957 Office Trevaler- Berl W. Collins. Rockwell 
YEAR is now under way. T se) Equipment Man of the Year award Barnes Co 
man committee of judges thr Presentation of the award will be 
manufacturers. three dealers lo the annual convention of the Na The Rules 
cmeiiate a ee ee 1 +h tional Stationery & Office Equipment Aayom in the industry lealer, man 
ufacturer salesmen stor manager or 
rules governing nomit Association next October other active members of the industry 
judgment have been formulated. Th The Judges = eligible for the OA award except the 
following: Any previous winner of the 
time for naming your candid has Dealers: C. R. Kendrick, The Kend- award. Any member of the trade press 
come k-Bellamy Stationery Ce Denver Any member of association staffs. Any 
> | Richard D Pomerant: A. Pomer current national officer of any associa 
Read the rules carefull 1 thet ntz & Co., Philadelphia, Pa.; Willias tion in the industry 
use the nominating ballot at the bot a 3 The Cl : san Antonio Selection of the MAN Or THE YEAR 
tom of this page. Be sure | fo Si atheteneee: © Addiaaten Act will be based on these five primary qual- 
incations 
“Service to industry local”, which 
© Nominations for the 1957 Award Will Be Closed On July 1! a ee Rapeperngie yegginn 
shadccuctinsknubhebesesonsedbebeonecesessonssnsenssaceussssnssensonsenesouncsesosssesscennesasnacsasseooooeoorones organizations, work through the local or 
district NSOEA group, or other service 
; Nominating Ballot : local in character. “Industry — nation- 
: ‘ . P : al’, which could relate to similar activ 
{ Office Equipment MAN OF THE YEAR : ities on a national scale 
: : “Service to community”, which could 
: b | 7: : include work in service clubs, churches 
: Fé  Eneth th { f : : schools,  traffi recreation, and _ other 
: : | matters civic in nature 
; : “Service to nation”, which could be 
: NAME POSITION work directly in government, or other 
‘ : activity affecting the nation outside the 
: FIRM NAME ' ° us : 
: : limits of the industry 
ADDRESS CITY ZONE STATE “Service to the association’, whicl 
: : naturally relates to amount of time and 
‘ the character of work devoted to associa- 
: My Name is : tion activities 
: There is t limit on the number ot 
NAME POSITION : nominees just long as their names and 
: statements of qualification are received 
‘ FIRM NAME : at OA headquarters by Julv 1, 1957 
: : A special factor of eligibility is that 
: ADDRESS CITY ZONE STATE : 
: : the services outlined above must have 
mail before July | to... OFFICE APPLIANCES, 600 West Jackson Blvd., Chicago 6. ; been performed during the period fron °*’ 
LS SE ee Oe ee ee peiabeuide pedneedcncesonenee : July 1, 1956 to June 30, 1957 
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by SMITH METAL ARTS* 
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Modern styling that recaptures the 
charm of the Renaissance master 
silversmiths. Notice how the high, “Butler Silver” 
polish is contrasted with the soft, velvet gleam of 
matte finish on adjoining surfaces. This is a new 
IR technique, originated for 1957 by Smith Metal Arts. 


It will be irresistibly attractive to your customers. 
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CONVENTION | 


Municipal Exposition Building 


New Orleans. Louisiana 


Booth 23 5 














* MASTER CRAFTSMEN IN BRONZE 


AND MODERN DECORATIVE METALS 


MITH ETAL RTS COMPANY, INC., 1721 ELMWOOD AVE., BUFFALO 7, N. Y. 
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2 
® Patented Natural Way keyboard i 
rests working fingers in action son, 
roe . , Hou: 
® Visible Check window shows each Tex. 


multiply too! 


item before it is printed or added ton 
(Friden Model ABY) ® Rapid multiplication with auto- Stein 

matic step-over of multiplicand 
You'll see when you touch it— Friden model ABY is far poy 
advanced over all other machines at or near its price! A Ne 
complete adding-multiplying machine no office can afford e 4 N 
to be without. Plainly labeled control keys give direct pets 
“live” response. Totals and sub-totals obtained instantly welce 
with no extra strokes. Direct credit balance or minus waa 
total. Clear signal prints automatically. All negative local, 
amounts printed in red. Simplified ribbon and paper bri ‘o offi Pi 
change. Ask your nearby Friden Man to show you Natural rings you an automatic ollice js 
Way adding soon! Commercial Controls Corporation, Rochester, N. Y., Subsidiary of - 
NOM 


©Friden Calculating Machine Co., Inc., San Leandro, California—sales, instruction, service throughout U.S. and world, skit ¢ 
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NONDA News 





Meet in Kansas City... . 


NOMDA Board of Directors 
Holds Mid-Winter Meet 


Members of the National Office Machine Dealers Asso- 
ciation board of directors gathered for the annual 1nid-winter 
meeting in Kansas City, Mo., January 26-27. 

Highlight of the two-day session was a dinner for directors 
ind all dealers in the area. A cocktail party hosted by the 
Heart of America OMDA preceded the affair. Attendance was 
excellent 

Pictured left to right are: 

FRONT—Wilbur Walker, Wichita, Kan.; Robert Randazzo, 
Kansas City, and chairman of the party; Lamont Wood, Sr., 
Kansas City; C. Elmer Anderson, Pasadena, Calif.; William 
Simpkins, St. Louis; Secretary Charles Meyers, Miami; Presi 
dent D. L. Keeney, Jr., Dallas; Treasurer Harry Van Zant, 
Dayton: Jay Balch, Alameda, Calif.; Mario Teschion, St. Paul; 
ind Emile Beaurivage. Lincoln, Neb 

SECOND ROW—Harold Mann, executive secretary; J. H 
Lemmon, Houston; Gordon Miller, Los Angeles; J. D. Marvil, 
Chicago; Larry Walter, Chicago; Liston Jackson, Fort Worth: 
lames P. Ward, Chicago; Charles Chappell, Pittsburgh; Jules 
Waedekin, Milwaukee; Charles Taylor, Kirkwood, Mo.; Irwin 
Ritchie, New York City: Irwin Vincent, Topeka; Robert 

Rapids, Iowa; Edgar Noll, Philadelphia; 
Cincinnati; and Harold Peck, New York 


Merveaux, Cedar 
Ed Halenkamp 
City 

REAR ROW—Ed Feigle, Houston; Miller Huggins, Ander- 
son, Ind.; David Silvers, New York City; Russell Brewington, 
Houston; Travis Jones, Atlanta: Henry Sassman, Victoria, 
lex., Tony Kartous, Dallas; W. D. Norwood, Beaumont, Tex.; 
Alfred Foxcroft, Los Angeles; Paul McWilliams, Little Rock; 
William Smith, Tulsa; Franz Schreyer, Salt Lake City; Samuel 
Stein, New York City; and Edward Pfitzenmaier, Ardmore, Pa 


Office Machine Industry Leaders 
Aid in Madison Charter Presentation 

Nearly 100 persons attended the charter presentation party 
of Madison OMDA held on the night of January 30 in the 
Wisconsin capital. A large delegation drove up from Chicago 
ind an equal number was on hand from Milwaukee OMDA to 
welcome the newest member of the family to membership. 
President of Chicago OMDA, headed the 
while Don Rudolph, chief of the Milwaukee 
ocal, did the honors for his fellow dealers present. 

To see such a large delegation from out of town was 
doubly appreciated due to the below-zero temperature that 
prevailed 

A delicious dinner was served, followed by the introduction 
of guests and members. The program included a talk by 
NOMDA's executive secretary, Harold Mann, and a hilarious 
skit on “How Not to Sell” by Frank Davis and Jonas Rowley. 


Chester Creevy 
Windy City party, 
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NOMDA’‘s board of directors holds mid-winter session. 





Happy Occasion . . . was presentation to Mrs. Elizabeth Sternp 
of check from Harold Mann, executive secretary of NOMDA. 
The award was made to Mrs. Stemp for having signed up 12 
new members in Ladies of NOMDA turkey contest. The pres- 
entation was a feature of the Madison OMDA charter night. 





New Chapter . . . officers of Madison OMDA receive their 
charter from James P. Ward, former president of NOMDA 
From left are Frank Davis, vice-president; Mrs. Gertrude Beil, 
secretary-treasurer; Mrs. Elizabeth Stemp, president, and Mr. 
Ward 
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FIRST PRIZE. . . Kistler’s of Denver, Colo 


OA Christmas Window Contest 


O FFICE APPLIANCES’ Christmas Window Con- 


test promoting “Business Gifts for Business 


p 3 | | ] 8 
r | 1 ( ] i i ( [ \ People” drew entries from almost every section of the 


United States. Contestants represented retailers selling 
office furniture, office machines, supplies and stationery 
Judging the many entries was a difficult and yet in- 
teresting task for the experts who made the final deci- 
sion. All of them—Henry Berry, Henry Berry Asso- 
ciates; Nell Lee Litvak, noted advertising counselor; 
: and Clover Perkins, president of Window Displays, 
SECOND PRIZE .. . Paxton Typewriter Co., Bloomington, Ill. Inc., Evanston, Ill—expressed this fact 
The judges’ choice for the first place prize of $100 
was Kistler’s of Denver, Colo. The winning window 
display, like all the entries award d prizes, featured the 
theme “Business Gifts for Business People,’’ and of- 
fered a variety of accessories for the business office. 
The second place award of $50 went to Paxton Type- 
writer Co., Bloomington, Ill. The window, designed by 
Mrs. Donal Hanes, lettershop operator for the firm, 
featured a ‘Royal Christmas with the Royal Family’, 
capitalizing on typewriters mad by the Royal Type- 
writer Co 
Five honorable mention prizes of $10 each were also 
awarded to windows of exceptional merit. One such 
prize went to Wilshire Typewriter & Office Supply Co. 
of Los Angéles, Calif. The window featured a variety of 
gifts, including typewriters, chairs, pens, scales, diaries 
and staplers, all from stock items. Snowmen, Santa 





Claus faces and papier-mache deers were used by win- 
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HONORABLE MENTION 
Birmingham, Ala. 


Zac Smith Stationery Co., 


dow designer Henry Tabak to catch the holiday spirit. 
A window display picturing such items as a swivel 
chair, decorator lamps, brief cases, portable 


buckets and desk 


honorable mention award for the 


typewriters, 


barometers, clocks, ice accessories, 
Ivan Allen 
Co. in Atlanta, Ga. The window was executed by Jack 


Brock, contract display service representative, under the 


won an 


direction of Peggy Baker, ad manager. 
Another 
ness Furniture Co. of Indianapolis, Ind. The striking 


honorable mention award went to the Busi- 


modern display featured a minimum number of items 
but was attractive enough to catch the eye of the passing 
shopper. Seven such windows were featured during the 
Miss Sally Wilkens and Miss Barbara Welcher 


designers 


holidays 
were the 
Smith Sta- 
Business Gifts 


Honorable mention also went to the Zac 


tionery Co. of Birmingham, Ala., for a 
for Business People’ window featuring a large selection 
of stock items which would make excellent Christmas 

gifts 
Patricia A. Sholtes, advertising manager of A. Pomer 
& Co., Philadelphia, Pa., stated that the 


she submitted, which was judged worthy of honorable 


antz window 


mention, did an excellent selling job for the store. It 
featured social stationery as well as a desk, desk sets, 
portable typewriter, leather goods and other accessories. 

OFFICE APPLIANCES received many other entries, each 
outstanding on its own merit. These entries are being 
held for use in the special August issue featuring “‘Busi- 
ness Gifts for Business People” ideas with the thought 
real value to dealers who 


in mind that they can be of 


vant to capitalize on holiday trade 


THE JUDGES 


Nell Lee Litvak Henry Berry Clover Perkins 
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HONORABLE MENTION . . . A. Pomerantz & Co., Phila- 
delphia, Pa. 


HONORABLE MENTION . . . Wilshire Typewriter & Office 
Supply Co., Los Angeles, Calif. 


St 
=< £ i Ca 
¥ ? % 2 
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MENTION 
Indianapolis, Ind. 


, 


HONORABLE Business Furniture Co., 





HONORABLE MENTION .. . Ivan Allen Co., Atlanta, Ga. 












































Showrooms: 
Pittsburgh 
New York City 
Philadelphia 
Gh iliaelel) 

St. Louis 


Los Angeles 


Warehouses: History is in the making for Haskell of Pittsburgh! 


eg he Commemorating our Tenth Anniversary at this time 
New York City 


is a memorable occasion which we want to share 
Los Angeles with each of you who helped to make it possible. So, 
Tacoma to each of you we express our warm, sincere 


Gp! 
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On this page you see one of 14 office machines in the grow- 
ing Olivetti line now sold in the U.S.A. It is one of 14 solid 
reasons why the Olivetti franchise is a franchise to make 
money. And here are 16 further reasons: 

Olivetti advertising will appear in 16 national magazines 
consistently during 1957, giving strong and continuing 
support to Olivetti dealers. The list of magazines includes 
Business Week, Newsweek, Fortune and leading office 
management and secretarial magazines. 

Founded in 1908, the Olivetti enterprise is world-wide, 
employs 17,000 people, makes its products in 6 countries 
on 3 continents, sells them in 106 countries. 

An Olivetti franchised dealership may be available in your 
area. Write Olivetti Corporation of America, 580 Fifth 
Avenue, New York 36, New York. 


For prospects now keeping their books by hand, the Oli- 
vetti Audit 202 has especially strong sales appeal. Its con- 
trol unit holds 4 distinct accounting programs (for example: 
accounts receivable, accounts payable, payroll, and stock 
record), each instantly available at the touch of a lever. 
Completely automatic, it requires no specialized operator. 
This high-speed dual-register accounting machine, priced 
at $1050, provides features usually found only in machines 
selling at much higher prices. 
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in Other Lands 





Notes and News From British Isles 


By S. E. Rhodes Lancashire Press Agency, 
277 Corn Exchange Buildings, Fennel! Street, Manchester 4, England 


Manchester, March 1 
@ The third annual Stationery Trade Fair was held at Bright- 
on and was one of the most successful to date. Returns indi- 
cate that this event has come to stay. 

More than 100 manufacturers exhibited at the Fair, and 
every form of stationery, from fountain pens to typewriters 
and writing paper to filing systems, was on view. 

Stationery buyers from every part of the United Kingdom 
and from many Continental countries visited the Fair, which 
was, of course, organized by the Stationers’ Association of 
Great Britain and Ireland. Based on the stockroom principle, 
the Fair was centered at two of Brighton’s largest hotels. 

In addition to viewing and comparing the vast range of 
merchandise coming under the description of “stationery”, 
visitors to the Fair had the opportunity of examining the lat- 
est trends and ideas in promotion. One manufacturer had con- 
structed a complete stationers’ shop, incorporating a novel 
system of interior shopfitting now available in Britain. 

The Fair is regarded as the annual “shop window” of the 
British Stationery Industry which every year exports goods 
worth many millions of pounds. 

Included in the Fair were the following:— 

Cowlindex, Ltd., 25-27, Westow St., Upper Norwood, Lon- 
don, S. E. 19, showed a substantial installation of modern 
lateral suspension filing in stcel housing units, together with a 
complete range of suspension and other letter filing products 
in steel filing cabinets. The firm introduced an entirely new 
method of patented suspension filing 


New Bond Series Featured 

Newton Mill Ltd., of Hyde, Cheshire, made a special fea- 
ture of new series of blue bond writing pads and envelopes 
under the title of Britannia Bond. 

Thomas De La Rue and Co., Ltd., Imperial House, 84-86, 
Regent St., London, W.1. featured Onoto pens and pen and 
pencil sets and a wide range of playing cards 

W. A. Sheaffer Pen Co., (England) Ltd., of Barnet, Herts, 
showed Sheaffer Snorkel pens available with matching propel- 
ling pencils and ballpoint pens to make up gift ensembles and 
threesomes. All Sheaffer ballpoint pens are now fitted with the 
new visible ink refills. 

Percy Jones (Twinlock) Ltd., of 37 Chancery Lane, London, 
W. C. 2. exhibited a full range of loose leaf books, catalog 
covers, wages and salaries systems, ledger posting systems, 
receipt writing systems and other items and also included the 
one-inch Multiring mechanism analysis book and Durafiex 
binder. A full range of advertising literature also attracted 
much interest including the theme of a display, “How Twin- 
lock Helps the Stationer to Sell More Twinlock.” 

Raphael Tuck and Sons, Ltd., Stanhope Gate, Park Lane, 
London, W. 1. displayed birthday, relation and all-occasion 
greeting cards, and painting-by-numbers outfits. 

Spicers, Ltd., 19 New Bridge Street, London, E. C. 4., ar- 
ranged an exhibit in conjunction with Versatile Fittings (W. 
H, S.), Ltd., and J. Arthur Dixon, Ltd., and this was one of 
the most interesting and ambitious displays in the exhibition. 
It took the form of a complete self-service and self-selection 
shop built from Vizusell fittings and displaying a complete 
range of stationery products including account books, address 
books, blotters, die-stamping, document envelopes, and also 
birthday and occasion cards, autogragh Christmas cards, color 
prints, color postcards and view postcards in color. 

Parker Pen Co., Ltd., 15, Grosvenor Gardens, London, 
S. W. 1. showed a modern pen department stocked with pens, 





Cowlindex, Ltd. . . . C. G. Cowling and F. H. Worter of this | 


firm, together with R. M. Sinclair, New Zealand agent, discuss 
the new Visilink lateral filing system. The space saving is 
contrasted with the conventional type of filing case at the left 


pencils, ballpoints and desk sets. The department was made 
up from units of the firm’s regular range of counter and wall 
cases. 

Gutteridge Sampson, Ltd., 151, Farringdon Road, London, 
E.C.1. displayed Emgee duplicators and memo _ stamps, 
Emgee brief cases, portfolios and document wallets includ- 
ing several new lines. 


te 


Dennison Manufacturing Co., Ltd., of Oxford Road, Weald- | 


stone, Harrow, Middlesex, had crepe (Dennison, Duplex and 
Rainbow), flower-making materials, wrapping papers for all 
occasions and gift tying ribbons. 


Waterman Shows 1957 Line 
Waterman Pen Company, Ltd., “The Pen Corner”, 41 
Kingsway, London, W. C. 2. showed the 1957 
Waterman’s cartridge fountain pens in striking two-tone color 
combinations, together with the attractive selection of other 
Waterman’s pens, pencils and writing sets and the latest 
Waterman's Flair ball-pointer. 
The company’s new floor sales’ units and wall cases were 
also seen 
On the Ltd., Rexel House, Dukes Road, 


stand of Rexel, 


Representatives of office equipment concerns abroad, 
visiting in the United States, are cordially invited to 
make the offices of this journal their headquarters. The 
staff at the main office, 600 W. Jackson Blivd., Chicago, 
and the staff at the branch headed by G. C. Wheeler 
at 1023 Pershing Square Bidg., Pershing Square, 42nd 
St. and Park Ave., New York, will be happy to be of any 
possible service. While the facilities at New York are 
not so many as at Chicago, there will be found the 
same desire to serve. 
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London, W. C. 1. was the new Bambi pocket stapler. There 
was also a special display of dealers’ sales aids. 

Imperial Typewriter Co., Ltd., East Park Road, Leicester, 
showed the Good Companion portable in two models. 

The Royal Sovereign Pencil Co., Ltd., 54 Neasden Lane, 
London, N. W. 10, exhibited a full range of black lead and 
colored pencils, boxes of crayons and the full 1957 range of 
children’s fitted pencil wallets in leather, wood and plastic, 
retailing from 5s., 9d., to 35s. 


Show New Lead Holder 


New lines included the company’s Press Button lead holder 
and multicolor twin pack of assorted crayons. 

A fine range of portable typewriters came from Remington 
Rand, Ltd., Commonwealth House, 1-19, New Oxford St., 
London, W. (¢ |. including the new Quiet-riter in a stream- 
lined design and with a lighter gray velour finish with a bezel 
edge top cover. 

English Numbering Machines, Ltd., 25, Queensway, Enfield, 
Middlesex, displayed the full range of E.N.M. self-inking hand 
numbering, dating and price-marking machines, also tally 
counters and tabulators. These included the latest design of 
the combined numbering and dating machine, incorporating 
steel date and up to six figure wheels, the new numbering ma- 
chine with the long lever and the lever change dating machine. 

. 

More than 130 firms will take part in Britain’s biggest-ever 
display of office equipment—the 1957 Business Efficiency Ex- 
hibition—which opens at London’s Olympia on June 17 for 
10 days. 

Thousands of “robots” will be on view. One believed to be 
more advanced in concept than any other in the world is a 
new teleprinter, lighter and simpler than those now existing, 
but capable of operating at 100 words per minute, a 50% in- 
crease over the present international speed. 


Prototype Installed in Plane 

As a test, a prototype was recently installed in an England- 
New York air liner and it page-printed weather reports trans- 
mitted by radio from stations in Scotland and Nova Scotia 
throughout the flight. This eliminated the delays and inaccura- 
cies experienced with radio telephone methods. 

Another advance towards automation in the office is a 
machine which in collaboration with an electric typewriter can 
be harnessed in series to a battery of “slave” typewriters, 
enabling one operator to carry out the work of 12. 

Interesting, too, is a new range of seating which features 
a seat and back unit of specially processed laminated veneer 
which is termite proof, heat resistant and cigarette burn-proof. 
It will withstand alcohol and mild acids and remains unaffected 
by any climatic condition which can exist indoors. It is pro- 
duced by Dare-Inglis Products, Ltd., Byron Road, Harrow, 
Middlesex 





Stafford, England, Firm Expands; 
Now Operating Three Branches 


The business founded 31 years ago by R. F. Hargreaves in 
Stafford, England, now is operating three branches of the 
European Office Equipments, Ltd. The Stafford man started 
the firm in his home city but it has now grown to include 
stores in Walsall, Birmingham and Shrewsbury—begun in that 
order. 

Imperial Typewriters, Abbess office furniture and Art Metal 
Construction Co. steel office furniture are among the prod- 
ucts handled by European Office Equipments, Ltd. 

A fleet of vehicles is maintained to insure immediate deliv- 
ery. The staff's sole interest is prompt and _ satisfactory 
installation, whether a single chair or a complete suite of 
furniture for the executive. 

Along with Art Metal steel equipment there is sold a range 
of recording systems for all requirements. Card indtxing is ade- 
quately covered by means of the Postindex visible system, the 
Rollindex Rotary vertical method, or the standard vertical sys- 
tem in drawers 
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Blick Office Equipment, Ltd. . . . J. H. S. Yates, director of 
the company, is demonstrating how easy it is to cut clean 
through a thick telephone directory with one sweep of the 
Ideal Guillotine. At the right is P. Mocsari, managing director 
of Perene Stationers & Printers, Ltd. 





Waterman Pen Co., Ltd. . . . Seen chatting in a section of the 
large exhibit are (left to right) Mr. & Mrs. A. Twidle, pro- 
prietor of the Pen Corner, Wakefield, Leeds, and G. W. 
Truscott, provincial sales manager of Waterman’s. 





Esterbrook Pen Co., Ltd. . . . H. H. Brookes (left), managing 
director, and E. L. Smith discuss the new range of pens and 
the new shop cards which are available in 10 different lan- 
guages. 
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New Products 





CORRECTION FLUID 


iy process 
correct Fuse 


sPiIR 





Heyer Corp. 

1856 S$. Kostner Ave. 

Chicago 23, Ill. 

Heyer has recently introduced a ney 
correction fluid for use with spirit 
direct process masters. It is a dark 
fluid which dries rapidly when applied 
to the error to be corrected on the 
moster sheet. It eliminates the need 
for wax correction pencils, knives or 
glass erasers. (For more information 
circle No. 57 on inquiry card). 


= 2 


10-KEY ADDING MACHINE 
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Monroe Calculating Machine Co. 
Orange, N.J. 

Newly designed series of 10-key add- 
ing machines in the “600” line have 
been announced by Monroe. Machine 
is styled for modern color harmony 
It has a new capccity, listing | 
and totaling 12. Available in both 
electric and hand and in an electr 
hand model. (For more information 
circle No. 58 on inquiry card). 


] 


FLOOR FAN 











Diehl Mfg. Co. 

Somerville, N. J. 

New 20-inch non-oscillating 
floor fan is designed to fill 
demand for low-cost unit t 
fit into small display rooms 
offices and the like. Fan 
will turn through a com 
plete horizontal circle by 
loosening a_ setscrew and 
pointing the fan in the de 
sired direction. Fan features 
a close-meshed chrome safe 
ty guard. It has a capacity 
f 4,000 CFM with a twe 
speed motor operating on 
conventional AC current 
(For more information circle 
No. 53 on inquiry card). 


RING BINDER 
McMillan Book Co., Inc. 
701 E. Genesee St. 
Syracuse, N.Y. 


Company’s ring binders are now 
available in green, red, blue, brown 
and black in three and seven-ring 
binders. All feature the patended dé 
elopments in the previous binder 
(For more information circle No. 38 


on inquiry card). 


SPIRIT DUPLICATOR 





Old Town Corp. 
345 Madison Ave. 
New York 17, N.Y. 


Newest in the line is the No. 
cator featuring tri-functional controls. By set- 
ting one tri-functional copy lever, pressure, 
moistening rollers and fluid feed can be auto- 
matically controlled. By setting another tri- 
functional paper lever, the paper feed, master 
clamp and moistening wick are controlled. 
These two levers do all the control work. Dupli- 
cator handles all stock from post cards to legal 
size papers. (For more information circle No. 
50 on inquiry card). 


10 spirit dupli- 


ELEVATOR FILE 








Diebold, Inc., Systems Div. 

818 Mulberry Rd., S.E. 

Canton 2, Ohio 

The new ‘Super 63” elevator file features 
push-button access to files with latch-type 
buttons which hold contact until the de- 
sired record tray reaches the working po- 
sition. The ‘Priority Pilot’’ brings records 
by the shortest possible route, keeping all 
records ai) average of three seconds away 
from operator. The file will house over 
200,000 five by three inch records in less 
than 23 square feet of floor space. (For 
more information circle No. 59 on inquiry 
card). 
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Aristocrat “Guest” No. 322-L 


Illustrated in Naugahyde and 
Gros Point 


Only *84™ List in Zone 1 


As Illustrated 


With 3-1/2 Inch Thick, Luxurious Foam-Rubber 
Cushioned-Comfort Seat... 
In 3,360 Different Color Combinations! 


And we pay the freight on shipments of 100 pounds or more! 





etl \ 
+ - ‘ “ne at 
, Free CHAIR 
or CORPORATION 
a ts Michigan City, Indiana 


Address Dept. B-47 
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HC Monkey Trials 





Yes, customers like to “monkey” with N-C Staplers—and when they do, they buy. 


In-Store Trials 











Just get your Neva-Clogs out on the counter and 
have each clerk load one and carry it in his pocket. 
Then—when a customer comes in—hand him the 
Neva-Clog and let him monkey with it. Give him a 
sheet of paper or even a soft wood ruler to try it 
out. Before you know it, you’ve rung up a sale! 


wes Ke 








Monkey trials work just as well at a customer’s 
office. Hand the customer the N-C and watch 
him monkey with it. You’ll soon write up an order 


for N-C’s. 


ad 
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| Dealers Big Return 











It Works With N-C because... 











N-C’s are different, look different, feel different. They work with 
a smooth, authoritative click. Executives like ’em because they 
look executive, are sleek and streamlined, fit nicely in a shallow 
desk drawer. And they’re so quiet! Stenos and secretaries tell us 
they can staple to their hearts’ content with N-C’s without 
waking up the boss. 





DEMONSTRATION PAYS OFF 


N-C’s can be the easiest 
sale in your store- 
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NEVA-CLOG PRODUCTS, INC., Bridgeport 1, Connecticut 


O. H. Davison & Co., Pacific Coast Rep., 609 Mission St., San Francisco, Calif. 
Jim W. Cooper, JR., Southern Rep., P.O. Box 2152, Atlanta, Ga. 
CANADIAN STAPLES LTpD., Montreal, Toronto, Winnipeg, Vancouver. 
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OFFICE CLOCKS 
NEW PRODUCTS (oinued 





TUB FILES 





Howard Miller Clock Co. 

Zeeland, Mich. 

Two of the many new Miller clocks which fit into office 
decors are shown here. The ‘’Sunburst’’ model at the 
left is now available in many different colors with 
spokes of black, coral red or white. It was originally 
introduced with birch or walnut spokes. The new cen- 
ters are brass, black or white components. The latest 
wall clock, pictured left, is in the ‘‘Chronopak” series 
of clocks designed by George Nelson. It contains no 
scarce materials, although formerly the dials and nu- 
merals were made of brass. !t is now fashioned of wood 
and metal in black and white. The platter background 
is made of either birch or bleached mahogany. (For 
more information circle No. 37 on inquiry card). 








Ferris Business Equipment Inc. 

45 Seymour St. 

Stratford, Conn. 

Company is now offering new index-less tub 
files designed to simplify and speed up record 
handling problems. New series of files will 
handle from 3,000 to 24,000 tabulating or 
any standard cards. Trays are removable with 
retractable handles. Special patented trays 
eliminate use of index with no need for offset 
trays. Cards are filed in tilted position aiter- 
nating left to right, making each card acces- 
sible for faster and easier card fingering. (For 
more information circle No. 55 on inquiry 
card). 








SQUEEZE BOTTLE MARKER 


DRAWING INKS 


AA ZIPPER RING BINDERS 





Marsh Stencil Machine Co. 

Belleville, Hl. 

New squeeze bottle felt-point marker 
holds 34 ounce of water color ink 


Northwest Leather Goods Co. 
311 N. Desplaines St. 
Chicago 6, Ill. ne ees * 


and sells for 79 cents. Ink is de- Newest addition to the company’s 


a | 





signed for porous surface marking in 
eight colors. Can be used for chart 
work, office marking, or for art work, 
especially by youngsters. (For more 
information circle No. 45 on inquiry 
card). 


SALES CHART 





line is this student model zipper ring 
binder in various colors and patterns 
Binders offer extra expansion. Retail 
prices are $3.95 and $4.95 for stu- 
dent trade. (For more information cir- 
cle No. 40 on inquiry card). 


SALES CHART 
Advance Press 
32 E. Lake St. 
Addison, Iil. 


New whiteboard sales chart marks with 
crayon, wipes off with cloth. Made of 28- 
gauge steel, the chart has a baked enamel 
finish in red and white. It stands 18 by 24 
inches and has folded edges and built-in 
hangers for installation on wall. Retails at 
$10. (For more information circle No. 56 


on inquiry card). 


Higgins Ink Co., Inc. 

271 Ninth St. 

Brooklyn 15, N.Y. 

Two new waterproof black drawing 
inks have been added to company’s 
line and the soluble black India ink 
has been reformularized and is now 
called ‘‘Non-Waterproof Black.’’ The 
new ‘Acetate’ ink is for use on the 
dull or prepared side of acetate 
sheets and other non-absorbent sur- 
faces, as well as on water-repellent 
tracing cloths and sensitized and de- 
veloped papers and cloths. The ‘’Su- 
per Black Waterproof’ drawing ink 
is designed for art uses with a brush 
and pen. It is high intensity black 
suitable for work on high surface 
bristol board. The reformularized ink 
can be applied to plastic sheeting 
and water-repellent surfaces and can 
be removed with cold water. (For 
more information circle No. 49 on 
inquiry card). 
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Herkimer ’ N. Y. 


See your representativ 





Office Planned for the Tempo of today — You can tell at a glance that this 
is the office of a man other men emulate, a man whose every possession reflects 
the beauty, richness and superlative craftsmanship to be found only in fine wood 
furniture. 


You can tell, too, that everything in this distinguished office is geared to help 
you speed the transition from idea to reality. The desk and the service unit of 
your Continental Omega Executive Suite form a closely-knit “team” capable of 
handling any assignment you give it. And, with two broad decks like these at 
your command, you've all the convenience, all the privacy, all the clutter-free 
work space a fast-paced executive could require. 


To see this and some of the many other “custom-planned” arrangements available, 
visit your nearby Standard dealer soon. You'll find his address in the Yellow 
Pages, or write: The Standard Furniture Company, Herkimer, New York. 






































START WITH FURNITURE BY STANDARD 





. { d il day { SINCE 1886, THE WORLD'S LARGEST MAKER OF EXECUTIVE OFFICE FURNITURE 


BUSINESS MACHINE STAND 





Clester Corp. 

4809 Industrial Drive 

Fort Wayne, Ind. 

Firm’s new Model 50 business machine 
stand features a raising and lowering 
mechanism with finger tip control by a 
lever located in the upper right hand 
corner at table height. Lever can be op- 
erated from seated or standing position 
Frames are one-inch tubular steel, fin- 
ished in choice of colors. Tops and shelves 
are 3% inch plywood with 5-ply veneer. 
Stand also has finger tip adjustable floor 
glide on right front leg. (For more infor- 
mation circle No. 31 on inquiry card). 


LIBRARY SHELVING UNITS 





a Ran 
a 
a, 


' 








Supreme Steel Equipment Corp. 
53rd St. & First Ave. 
Brooklyn 32, N.Y. 


Introduced recently are these library shelv- 
ing units which feature one-piece, double 
wall construction on uprights, cornice tops 
and simple-to-install bracket-type adjust- 
able skelves. The units are available in 
a wide variety of sizes and colors, single 
or double faced, in closed or open back 
styles. (For more information circle No. 
20 on inquiry card). 
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SAFETY LADDER 





Tri-Metal Ladder Co. 
Berwyn, Pa. 

New, easy-to-lock line of 
ladders (ranging from eight 
to 12 steps) that roll to any 
location, has been developed 
by the company. Features a 
simple-to-operate locking de- 
vice that raises casters and 
lowers front legs of the lad- 
der, locking them securely 
to the floor. Lock is en- 
gaged by foot pressure. Lad- 
ders are available in gray, 
yellow, green or aluminum 
color. (For more information 
circle No. 44 on inquiry 
card). 


CONVERTIBLE SHELVING 
Republic Steel Corp. 

Berger Div. 

Canton 5, Ohio 

A new clip-type convertible shelving 
unit has been developed by the com- 
pany. It requires only a screwdriver 
to install or shift. Instead of fasten- 
ing to uprights with conventional 
nuts and bolts, the shelving is sup- 
ported by novel clips and studs. A 
keyhole slot in the clip slips over the 
threads of the screw-type stud. It is 
locked securely to the upright with a 
half turn of the stud. Each shelf is 
supported by four of these clips. (For 
more information circle No. 63). 


continued 


NEW PRODUCTS 


TRANSPARENT INDEX TABS 


SUPERIOR - TASBIES 





Superior-Tabbies, Inc. 

Room 954, Dept. 16 

131 S. Franklin St. 

Chicago 6, Ill. 

Company offers pre-printed transpar- 
ent, pressure-sensitive, acetate index 
tabs in 


bers, bookkeeping, monthly, daily, 
geography and others. Tabs require 
no cutting and are ready to attach. 
They are packaged in a single set 
envelope or 50 sets to a roll. (For 
more information circle No. 41 on in- 
quiry card). 


CURRENCY GIFT ENVELOPES 








18 different standard sets, | 
each with a color bar for easy color- § 
coding. Sets include alphabet, num-] 











Northern States Envelope Co. 

300 E. Fourth St. 

St. Pau! 1, Minn. 

The 1957 line of currency gift envelopes 
is now available from Northern States or 
Justrite Envelope Mfg. Co., 523 Stewart] 
Ave., S.W., Atlanta 10, Ga. Assortment] 
consists of 21 steel-die engraved enve-} 
lopes and nine brightly colored litho-j 
graphed envelopes featuring traditional] 
designs for the Christmas season. (For? 
more information circle No. 43 on in- 
quiry card). 
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New Inuncable service... 


to build your sale 


Simple, foolproof office-planning FI « Z 
kit gives you ponerful 
follow-through on Invincible’s 


big new ad campaign 


An ad barrage that sets ‘em up for the 
most natural sales clincher ever — 4-color 
full-page ads all year long in top business 
magazines — selling the helpful, impor- 
tant service of the Invincible Man with 
the office plan 








an easy, surefire plan that makes you a plan- .) ... gets results for you too. Because with the plan 


ing expert overnight — builds respect for your graph provided — and cut-outs scaled to Invinci- 

rvice from the moment you walk in and use the ble units and color-keyed to various sections of the 
survey folder to rough out the prospect's office needs Invincible catalog — you easily lay out an irresist- 
(space, personnel, etc.) ... ible Invincible office . . . 


=" 
_ . wen 
= = 
= <a Ss 


Tene Sooo == 








visual proof of the new beauty, efficiency and . . . desks, chairs, files, modular-design units . . . 
productivity your-prospect acquires only by follow- all adding up to the most modern office you -can 
ing your plan—and making his selections from sell — more customer satisfaction with your service 





colorful new catalog of Invincible’s remarkably and furniture—more repeat business and constantly 
complete line... > growing profits! 


Make Invincible advertising yours — by becoming the dealer everybody’s talking 
about — the Invincible Man with the office plan! Write for complete details today. 






Invincible 
guards 
retailer 
‘ ‘ profits — 
Business engineered sells only 
5 to franchised 
° nvincibl 
for better business dealers. 
INVINCIBLE METAL FURNITURE COMPANY, Manitowoc, Wisconsin 
livin o In Canada: A. R. Davey Company, Ltd., Factory Representative, 
fon) 1163 Caledonia Road, Toronto 10, Canada 
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This is why businessmen prefer the 








Leopold Streamline group. Warm, natural 


wood tones create a pleasant atmosphere. 





Leopold Functional design makes a Leopold Streamline 
desk easier to use, increases efficiency. 
e . 
thre fest-selling Streamline Leopold quality assures longer life... giving 
D k your Customer a greater return 


for his investment. Display and sell the 


Leopold Streamline Group. It is profit wise. 
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MEMBER: WOOD OFFICE FURNITURE INSTITUTE 





BURLINGTON, IOWA 
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Is he an oil-can Charlie—an office do-it-yourself man 
out of sheer necessity? Does the office equipment you 
sell him require frequent fixing, oiling, adjusting? Why 
moake him an unwilling maintenance man? 

You can keep your customers sold with WESCO 
because there are no maintenance problems. File and 
desk drawers glide smoothly and silently thousands of 
times a year because WESCO products are oiled for 


WESCO—The Stamp of Quality in Office Equipment! 
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Is this YOUR customer? 


life. They are expertly designed to deliver lifetime 
service —trouble-free. 

Best of all, the WESCO line of desks and files are 
budget priced for the cost conscious buyer. In quality, 
design, utility and construction, the sales advantage is 
with you when you show WESCO. 

For the sale that brings them back—sell WESCO. 

Builders of Fashionaire and Economaire desks— 
suspension and non-suspension files—Add-a-Files. 


WESTERN MFG Cp 












AURORA, \LL- 


\“_/89300R00 


MANUFACTURING COMPANY 


ILLINOTUS 


AURORA . 








__ NEW PRODUCTS (ovtinued 


SAFE 


Dolin Metal Products, inc. 

315 Lexington Ave. 

Brooklyn 16, N.Y. ADDRESSING MASTER PATCH 
The No. S-50 Dolin ‘’Keep Safe’ pro- — — — 
vides safety for one hour at 800 de- 
grees. It measures 13 inches high, 
14 9/16 inches wide and 16 inches 
deep, making it suitable for home 
and office use. Designed to retail at 
$23.95, the safe also features a re- 
movable metal document partition 
(For more information circle No. 47 
on inquiry card). 


Pov 
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Master Addresser Co. 

6500 W. Lake St. 

Minneapolis 26, Minn. 

New addressing masters have pres- 

sure sensitive backs for easy attach- 

ment to ledger or record cards. In 

use, the paper masters are typed with 

name and address and other data in 

the typewriter. Tabbed on front or 

back of a ledger or card, the typed 

data can be reprinted 50 to 100 

times over a period of years. Prints 
CLAMP LAMP are made in the desk size Model 60 
Master Addresser. (For more infor- 
mation circle No. 42 on inquiry | 





ATTACHE CASE 








a 














card). 
' 
Charles Doppelt & Co., Inc. 
2024 $. Wabash Ave. IDENTIFICATION MARKERS W 
Chicago 16, til. jé- = = [= end . — my 
New series of attache cases and brief bags ] oert , | 
have been introduced which are designed | Pos S21 | 
to retail at promotional prices. All are p' if ae ii 
available in top grain cowhide, split cow- | i | 4 D 6) 
hide or Tolex finishes. The attache case \ | Hl _ 
shown here has expanding gusseted pock- “> i S E wi f 
ets, drumside construction and solid brass or if ys ” ——4 
hardware. Retail prices range from ee Fo = } j | °7 ee 
$12.50 to $24.95. (For more information Maypole Clamplamp Co it one ar 
circle No. 39 on inquiry card). GaP Males tee. 20 j a em - 
Youngstown, Ohio i “ 7 =a me mi: 
Company has just intro- Fo 
daa oe all-aluminum yA id 22 2212 
clamping lamp for use in the if ' } Cont 
modern office. Lamp is fin- | \ / ' step 
ished in anodized black and On ae / \ wel S in 
CREPE PAPER gold with a variety of wash- pee ’ re 
Dennison Mfg. Co. able vinyl shades. Clamp al- W. H. Brady Co. t 
Framingham, Mass. lows four inches of travel 727 W. Glendale Ave. ; tages 
af . 5s the , Milwaukee 9, Wis. ' | 
Bieme thas introduced a complete nev and will permit its use any sali eXClu 
r iste where it can be clamped Company's all purpose numbers and let-§ this 
ine of flameproof crepe ara raag oi Light adjusts both up and ters can be tailored to fit identification? chair 
colors currently most popular in the down and turns 360 degrees needs in offices and factories. Markers} 
fasnion and home furnishings world in any direction. (For more are mounted on dispenser cards and can} Walni 
Names of some of the new shades are information circle No. 48 be stuck to any clean dry surface in sec-| 
turquoise blue, bright orange, Si- on inquiry card). onds. Many sizes from 12-inch to 5 inches T 
are available. For areas where numbers or 20 


amese pink, goldenrod and pine 
green. (For more information circle 
No. 64 on inquiry card). 


letters are subject to wear, firm has spe 
cial high-abrasion resistant vinyl plastic 
markers which are said to outlast paint. 
(For more information circle No. 52 on 
inquiry card). 
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Where 
Important 


Decisions 
are 
made 


Contemporary styling for the office took a long 
step forward where these chairs. were recently 
introduced! The Executive Posture Chair not only 
presents distinctive styling but includes the advan 
tages of Sikes patented “Fixed-Floating” seat and 
exclusive reverse spring action, — features that set 
this construction apart from all others. No. 1954 
chair, beautifully tailored and also in glowing Solid 
Walnut, is a perfect companion piece. 


The Sikes Co., Inc., 98th Year, 
20 Churchill St., Buffalo 7, N. Y. 





NO. X-157 
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STEEL WORK BENCHES 
Equipto Div. 

Avrora Equipment Co. 

Aurora, Ill. 

Company has added many newly de 
signed steel work benches featuring 
double drawer section 
cabinet, double cabinets and sliding 
door enclosed storage beneath work 
surfaces. This brings line up to 16] 
models. Four different types of tor 
are available. (For more information 
circle No. 62 on inquiry card). 


jrawers and 


FOUR-POST DRAFTING TABLE 


ye 





Mayline Co., Inc. 

Sheboygan, Wis. 

Company has announced the addition 
steel four-post tables to its line of draft 
ing tables. The entire base and the draw 
ers are of steel. The tops are made of 
solid basswood panel with heavy gauge 
steel and cleat. Tables are available in 
five combinations consisting 


f 


of a basic 
table; table with shallow drawer and tool 
drawer; table, shallow drawer, tool drawer 
and auxiliary drawer unit, and table with 
metal plan file. (For more information 
circle No. 46 on inquiry card). 


SELF TYPING INSTRUCTOR 








TYPEWRITER SHELF 





Yawman and Erbe Mfg. Co. 

Rochester 3, N.Y. 

New insertable typewriter unit for adding oa 
typewriter shelf to any of the company’s steel 
desks has been introduced recently. The new 
model No. 6100 ITS features a large shelf area 
19¥%2 by 172 inches) and a supporting leg 
attachment which may be inserted in any one 
of three positions. Available in decorator colors 
of driftwood tan and surf green as well as 
neutra-tone gray. (For more information circle 
No. 29 on inquiry card). 


ELECTRIC FOLDER 





Martin-Yale Co. 
2100 W. Fulton St. 
Chicago 12, Ill. 


New model of the ‘’Premier Auto-Folder 
Model CV” which has an automatic, elec- 
conveyor-stacker, 
been announced by the company. Made to 
handles 


trically powered 


retail at $149.95, the folder 
paper sizes from 9% by 15 


22 by 4 inches. Rate is up to 
pieces per hour. (For more information 


circle No. 54 on inquiry card). 


Alberts Co. 

9321 Ridge Blvd. 

Brooklyn 9, N.Y. 

Mr. Albert has invented a self 
structor, pictured above, which can be at- 
tached to the student’s hands to aid in memo- 
rizing the keyboard. The item will retail for 59 
cents. (For more information circle No. 61 on 
inquiry card). 


typing in- 


PAT. PEND. 
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- Now ready for you... 
a quieter, smoother suspension cradle 
with drawers that ride on 


YLON ROLLERS 
TO HUSH SOUND 


THE NEW H-O-N 210 SERIES FULL SUSPENSION FILE 









An improved cradle with all 
nylon rollers in the new 210 
ee file line offers This new 210 series will not replace the popular 200 series. Rather 
METAL ROLLERS strikingly hushed operation. it will supplement the line with the same high quality construction 
Here is smooth, easy, long- and good selling features. (The nylon cradle in 210 series costs more.) 


wearing performance that is 
outstanding in the medium 








price field. 






NYLON ROLLERS The new H-O-N 210 suspen- 
sion line is identical with the HEAVY GAUGE 
highly popular 200 line in design and con- a 


struction. The only difference is the cradle 
rollers. This difference is enough, however. 
to establish the 210 as a distinct line and pro- THUMB 
vide you with a choice in two fine H-O-N LAr 


suspensioz lines. 


No where else in their price range do you find 
the big capacity . . . the excellent performance SIDE ACTION 
. the sturdy construction . . . the complete- FOLLOWERS 
ness of specifications ... and the many extra 10 BEARINGS 
functional features that units in the 200 and TO EACH DRAWER 
a Steel — 200 Series 
210 lines possess. Nylon — 210 Seric- 
TRIPLE TIED 
H-O-N dealer service is in full gear for 1957. CRADLE 


Let us serve vou. 
SIX UPRIGHTS 





‘ON 


CE EQUIPMENT 





fr 


)r 


THE H-O-N CO., MUSCATINE, IOWA 


TORQUE PLATES 
IN BASE CORNERS 





FULL BOTTOM 


TRAY | 
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Joseph Dixon Co., Wayne & 
Monmouth St., Jersey City 
3, N.J.—has developed oa 
chart which is the result of 
a study conducted to de- 
termine the effectiveness of 
various grades, colors and 
types of pencils used in 
conjunction with the various 
types of copying and dupli- 
cating machines now on the 
market. The chart, in table 
form, specifies the precise 
pencil to use with various 
machines. These are avail- 
able in quantity. (Inquiry 
Card No. 106) 





Dennison Mfg. Co., 
Framingham, Mass 
has developed a floor 
rack for gift-wrapping 
supplies which has a 
removable upper tray 
which can be displayed 
separately elsewhere in 
the store. Display sign 
and “‘bridge’’ are als 
movable to make a 
four-sided unit or a 
wall unit. (Inquiry Card 
No. 101) 





Shaw-Walker Co., Muskegon 13, 
Mich.—now has a new ‘’Guide- 
Pack’’ of card index guides 
packaged in transparent packs 
printed in red, green and white 
(Inquiry Card No. 104) 





Hedges Mfg. Co., 2931 Went- 
worth Ave., Chicago 16, III.— 
features a new packaging meth- 
od for desk tray stacking sup- 
ports. The new method is con- 
venient and makes storing sim- 
pler for the dealer. Blue and 
yellow color combination ties in 
with desk tray package for quick 
recognition. (Inquiry Card No. 
105) 





du Lac, 


display 
which holds 
bags and a sign. Display is de 
signed for point-of-sale use. (In- 


quiry Card No. 102) 








Borden Co., Chemical Div., 
350 Madison Ave., New 
York 17, N.Y.—offers a 
new self-display folding car- 
ton holding one dozen %- 
ounce tubes of Elmer's 
Glue-All. The polyethylene 
squeeze tube has also been 
redesigned. It now is printed 
in brilliant orange and blue 
and features an elongated 
tip for smoother applica- 
tion. (Inquiry Card No. 
103) 


Meilink Steel Safe Co., Toledo, 
Ohio.—recently brought out its 
newest display banner for use 
on the Meilink stand. Four of 
these banners will be issued in 
four-colors each during the 
year. The 1957 motif is a 
complete departure from the 
““scare’’ campaigns used in pre- 
vious years. (Inquiry Card No. 


107) 


Filmsort Div., Dexter Folder 
Co., Pearl River, N.Y.—has 
released a four-color, 36-page 
brochure entitled ‘‘New Hori- 
zons_ with Microfilm’’ which 
describes the conception and 
growth of the Filmsort system 
for activating the use of mi- 
crofilm. (Inquiry Card No. 108) 


Can-Pro Corp., Dept. OA, Fond 
Wis.—has produced a 
new colored cash bag counter 
of aluminum wire 


cash_ deposit 
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BY GUNLOCKE 


Exciting new Gunlocke chairs (many by Norman Cherner, one of 
America’s foremost furniture designers) lend a luxurious touch to the 
Contemporary office. Advanced in styling yet with simplicity of line . . . typically 
Gunlocke in their everlasting comfort ... MOMENTUM chairs are 
designed for today’s business living. 





Copr. 1957 By W. H. Gunlocke Chair Co., Wayland, N. Y. 





Momentum chairs are an adventure in 
Contemporary office furnishings. And—in addition 
to their forward styling—they have the same 
comfort and craftsmanship for which Gunlocke 
is so famous. Made of the finest walnut with fine 
finishes, the contoured seats of foam rubber 
invite relaxation. They have handsomely curved 
backs to give healthful support for all-day working 
comfort. Available in a variety of decor-relating 
colors, the world’s choicest leathers are used in 
their manufacture. 
For the latest in design and the utmost in comfort, 
advance with Gunlocke 
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Cube W.H.GUNLOCKE CHAIR COM! 


WAYLAND, NEW YORK 
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New Catalogs 
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Designcraft Metal Mfg. Corp., 
155 27th St., Brooklyn 32, 
N.¥.—hos just announced a 
new 1957 catalog and price 
list covering the line of steel 
desks, tables and modular 
units. (Inquiry Card No. 129) 












Meilink Steel Safe Co., Toledo, 


Ohio—has prepored o 12-pane Glaro Machine Products Co., 


Inc., Lindenhurst, N.Y.— has 











Badger, Inc., LaCrosse, Wis.—offers brochure which describes Her- : 
ad ' a released its 1957 catalog show- 
a new catalog (No.1511) which fea- cules home vaults, wall vaults, t * f 
' ing its complete line of alumi- 
tures large illustrations and full ex- and other safes in the line. : 
’ : num accessories. This new book 
planation f all of the Luxco line. This catalog-brochure can be 
, : also has a section devoted to 
An envelope-size folder (No.1520), used as a mailing piece as well : ; 
; 4 anodized aluminum accessories, 
which summarizes this line, is also as in the store. (Inquiry Card 






never before offered. (Inquiry 
isso Card No. 122) 






available. (Inquiry Card No. 121) 












Cordley & Hayes, 443 Fourth W. H. Gunlocke Chair Co., H. C. Cook Co., Ansonia, Conn. 
Ave., New York 16, N.Y.— Wayland, N.Y.—offers its new —the newest catalog sheet 
now has bulletin No.4D avail- ‘Momentum”’ line catalog cov- and price list, effective Feb. 
able. The bulletin shows spec- ering its new group of business 1, is now available. It covers 
ifications and capacities for 18 chairs. The catalog is in full the regular line of signals and 
water coolers in the line as well color and offers many views a new display tray with its 
as information on the line of of complete offices as well as package of 20 signals in a 
fillers and fountains. (Inquiry individual pictures of the new Lucite box. (Inquiry Card No. 
Card No. 127) chairs. (Inquiry Card No. 126) 123) 








Bert M. Morris Co., 6851 W Northwest Metal Products Co., ' Edwin Rapheel Co., Inc., Hol- 







Third St., | Angeles 48, Greenbay, Wis.—has produced land, Mich.—recently released 
Calif.— is distributing its 1957 its largest catalog covering a 24-page color brochure No. 
catalog. The book features: a desks, files, tables, chairs, cab- 505, which describes charac- 
four-color cover and many il- inets and accessories. The book teristics of drapery and Ap 





holstery fabrics in the line. A 










lustrated pags showing the is 24 pages in length and fea- group of 45 print designs and 
complete line of desk top ac- tures many new items. (Inquiry a swatch color chart are in- 
— (Inquiry Card No. Card No. 128) cluded. (Inquiry Card No. 129) 





For More Information Use Inquiry Card Facing Page 74 
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industry Meetings 








Annual Meeting . . . of Fountain Pen & Mechanical Pencil Mfrs. Assn. in New York City. 


Lovejoy Elected Fountain Pen, 
Pencil Association President 


Charles K. Lovejoy, executive vice-president of Scripto, Inc., 
and George Bartol III, president of C. Howard Hunt Pen 
Co., were elected to serve as president and vice-president, re- 
spectively, of the Fountain Pen & Mechanical Pencil Manu- 
facturers’ Association, Inc., according to Frank L. King, the 
association’s executive vice-president. 

Association members, holding their 15th annual meeting 
at the Hotel Roosevelt in New York City, elected the follow- 
ing other officers and executive committee members to head 
the association during the fiscal year beginning July 1, 1957: 

Treasurer—Irving T. Willard, L. D. Valkenburg Co. 

Secretary—W. Clarke S. Mays, Jr., Mays Mfg. Co., Inc. 

Executive committee chairman—Frank D. Waterman, Wa- 
terman Pen Co. 

Executive committee—T. J. Peters, American Improved 
Products, Inc.; Jules W. Lederer, Autopoint Co.; Charles P. 
Schoen, Essex Corp.; Robert N. Wood, Esterbrook Pen Co.: 
H. E. Christensen, Eversharp, Inc.; Julius M. Kahn, David 
Kahn, Inc.; Alan J. Freedman, Ketch & McDougall; R. A. 
Lanoie, Lew Mfg. Co.; W. L. Main, Jr., Main Products Co.; 
E. B. Nichols, Nichols Products Co.; Ivan D. Tefft, Parker 
Pen Co., and Wilbur K. Olson, W. A. Sheaffer Pen Co. 





Luckett Loose Leaf Holds Sales Meeting 

The annual sales meeting of The Luckett Loose Leaf, Ltd., 
was held recently in the new Toronto offices at 44 Atomic 
Ave. Representatives from all across the country attended, 
together with the heads of the various departments in the 
Toronto office. 

Henry Frankenfield, vice-president of the C. Howard Hunt 
Pen Co., Camden, N. J., spoke on and demonstrated Boston 
pencil sharpeners, Speedball Pens and Speedball linoleum 
cutters. 

It was the first view that most of the outside staff had had 
of the new office, factory and warehouse. They were greatly 
impressed with its size and layout. Plans for future develop- 
ment and expansion were discussed. A number of new items 
that are proposed were viewed and demonstrated. 

The chairman, J. S. Luckett Sr., announced that sales for the 
calender year 1956 showed a good increase over 1955. The 
firm is budgeted for an additional increase in 1957, due to ac 
tive business conditions and additional facilities in the new 
building. 

A dinner was held for the entire male office staff, togethe 
with representatives from the factory and warehouse, and all 
the outside men. A feature of the dinner was the presentation 
of a wrist watch to Walter Reid Craig, western Canada repre 
sentative, upon his completion of 25 years of continuous serv- 
ice with the firm. Another unusual feature was the showing of 
a 30-minute film depicting how the Twinlock Co. of England 
produces metal parts and bindings 
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Dennison Official Named Head 
Of Tog Manufacturers’ Group 

Howard E. Gorton, of Dennison Man- 
ufacturing Co., has been elected presi- 
dent of the Tag Manufacturers’ Insti- 
tute, which represents the nation’s tag 
manufacturing concerns. His _ election 
took place at the recent annual meeting 
of the institute in Palm Beach, Fla. 

Mr. Gorton is general merchandise 
manager of Dennison, and also is a 
director of the 113-year-old New Eng- 
land paper converting company. 

The new T.M.I. president joined 
Dennison in 1931 and six years later was named merchandis- 
ing manager of its Holiday (gift wrapping) division. After 
serving in various marketing positions, he was advanced to 
director of merchandising for all Dennison product lines in 
1954. 





Howard Gorton 


New York Chapter NOFA Hears 
Robert D. Murdock, Guest Speaker 

New York Chapter of the National Office Furniture Asso- 
ciation met February 18 in the Brass Rail Restaurant. Presi- 
dent Robert B. Gibby, Desks, Inc., New York City, presided. 

President Gibby announced the sudden death of George B. 
Wray on Tuesday, January 22, while on his way to his office. 
Declaring him the dean of the office furniture industry, he 
recalled Mr. Wray’s willingness to help all those who were in 
need. Because of his sterling qualities he was loved by all. 
[hose present stood with bowed heads in respect for his mem- 
ory. 

The guest speaker of the evening was Robert D. Murdock, 
vice-president of Charles F. Noyes Company Real Estate, 
whose topic was “Office Buildings in New York City”. 

Mr. Murdock covered a number of important angles of the 
real estate business including tenant credit and leases for space 
in both old and new buildings. In stating that the furniture 
and real estate business runs parallel he took his listeners 
back through depression years when no new buildings were 
erected and business firms bought very little furniture. Then 
conditions began to improve until after World War II when 
builders realized there was a real need for new buildings and 
a real estate boom was started, particularly in the Uptown 
area along Park and Madison Avenues. 

With the renting of new office space, new furniture and 
equipment were installed, thus revitalizing the furniture and 
equipment business, said Mr. Murdock. Other angles covered 
were population increase, economy, shorter hours, more paper 
work, lighting, layout, air conditioning and decorating. In 
conclusion he remarked that the national economy for the 
next 10 years looks excellent, barring unforeseen events. 
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Ads like this in leading magazines reaching office 
equipment buyers make it easy for Royal Dealers 
to sel/ this fine line of business furniture. 








SIR LAUNCELOT LAUDS A LEADER! 


Here's fatigue-free Secretarial Seating by Royal—the 
popular Model 1263 Posture Chair for day-long top 
efhiciency. 

Extra-large 1614” wide x 1514” x 214." thick roll-front, 
foam-rubber seat adjusts to any height from 1614” to 
1914". The hinged, free-floating foam-rubber back is 
1-way adjustable—upward, downward, forward, back- 
ward—to “personalize” this good-looking chair for 
perfect compatibility. 





Dealers and Showrooms Coast to Coast 
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There’s no better way to boost office morale, to speed 
output, sustain skills and alertness . . . and no better 
investment in long-service return than this functional, 
well-built Royal leader. 


Soft-rubber, ball-bearing casters roll silently, protect 
floors from damage. Frame is sturdy steel throughout, 
finished in your color selection of exclusive Royal 
Plastelle enamel. Choice of durable upholsteries rivals 
the rainbow. For any decor, for every office, here's 
beauty and comfort that pays for itself . . . economy 
that always makes sense, 


A request on your business letterhead 
will bring you complete information promptly. 


nN METAL FURNITURE IT's 


ROYAL METAL MANUFACTURING COMPANY 


175 No. Michigan Ave., Chicago 1, Illinois, Dept. 5E 
In Canada: Royal Metal Manufacturing Co. Limited, Galt, Ontario 














New-the Recorder’ by Gsterbrook - 





Esterbrook is proud to bring you the world’s _ office or home. $2.95 complete at list. Recorde 
most beautiful ball point desk set. And it’s truly with chain for public counter use. Adhesive pad 
dependable, too. For styling, writing ease and under base keeps this set in place... for good. 
economy, no other ball-point desk set can $3.45 complete at list. Deluxe Recorder with 
approach the new “Recorder.” gleaming metal band .. . a special set for | 
Above, left to right: The Recorder . . . ideal for “special” people. $3.95 complete at list. t 


Nationally advertised in BUSINESS WEEK + U.S. NEWS AND WORLD REPORT + OFFICE MANAGEMENT + PURCHASING, etc. 
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a truly dependable ball point desk set 


@ writcs 6 months in normal us« 

e starts writing instantly 

@ never smears, leaks or leaves messy blobs 

e choice of medium or fine point . . . black, blue or red ink 

e features economical new WORDATHON* refill. This extra-big 
refill outwrites ordinary ball point refills 5 to 1... means easy, 


low-cost maintenance for Recorder sets. An Esterbrook exclusive. 





((woroition &y Euortonk  — 6sterbrook 
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Head Table . . . at Washington Stationers As 


245 Present for Annual Dinner of 
Washington Stationers Association 

With approximately 245 present the recent annual dinne: 
of the Washington Stationers Association proved the usual 
friendly, enjoyable affair. The entertainment consisted of a 
one-man show of juggling, unicycle riding and several audi- 
ence participation features. Tiny Meeker’s orchestra furnished 
music for dancing. 

Pictured at the head table (left to right) are 

SEATED—Rose Cushman, editor of National Stationer; 
Mrs. Mike Runnels; Mike Runnels, Commercial Office Furni- 
ture Co., Washington, D.C.; Mrs. & Mr. W. W. Moffitt, West- 
land Stationery Co., Washington, D.C.; Mr. & Mrs. Paul E. 
Burbank, NSOEA; Paul F. Steever, Office Equipment Co., 
Harrisburg, Pa., Governor of District No. 3 

STANDING—Mr. & Mrs. Ray Trautfelter, Griffith-Koch 
Co., Baltimore, Md., president of Baltimore Stationers Assn.; 
Mr. & Mrs. Landon Edwards, president of Richmond Station- 
ers, Inc., Richmond, Va.; Mrs. & Mr. Walter B. Mallorey, 
chairman of the dinner, Mallorey Office Supply Co., Inc., 
Washington, D.C.; Mr. & Mrs. John A. Busch, Baltimore Sta- 
tionery Co., Baltimore, Md.; Joseph W. Wardman, president of 
Penn-Mar-Va., Bates Mfg. Co., and Mrs. Wardman. 


Roth Again Heads Philadelphia Stationers 

Irving A. Roth of Roth Brothers, 
Philadelphia, has been elected president 
of the Philadelphia Stationers Associa 
tion, a position he held for the 1951-52 
term. 

Other new officers named are: 

First vice-president—Paul Steever, Of- 
fice Equipment Co., Harrisburg, Pa. 

Second vice-president—William Bin- 
nig. H. T. White Co., Philadelphia. 

Third vice-president—Ed St. George, 
Oakville Co 
William G 





Irving A. Roth 


Treasurer—William G. Hintz Hintz Co., Read 


ing, Pa. 

Secretary—Joseph O’Brien, William Mann Co 

President Roth has appointed the following to serve as 
committee chairmen: Membership, Bill Curry, Jr., Samuel F. 
Curry, Inc.; publicity, Alec Bailine, Roth Brothers; trade 
custom, Jack Pinkerton, Hoskin’s; dinner, Louis Teti, Yeo & 
Lukens Co., and banquet, Jack Pinkerton, Hoskin’s. 


Grimes-Stassforth Elects Officers 

The board of directors of Grimes-Stassforth Stationery 
Co., Los Angeles, has announced the election of the following 
officers: 

Carl G. Grimes, Jr., president 

L. C. Ewart, vice-president and general manage! 

R. D. Gregory, general sales manager. 

May H. Grimes, chairraan of the board 
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sn. attended by 245 in Washington, D.C. 


Raphael Blessinger Re-elected 
President of WOFI 


Raphael Blessinger, secretary of the 
Jasper Desk Co., was re-elected presi- 
dent of the Wood Office Furniture In- 
stitute at the annual meeting of directors 
and membership recently in the Shore- 
ham Hotel, Washington, D.C. 

C. L. Pettibone, president of the B. 
L. Marble Chair Co., and Mrs. Moselle 
Taylor Meals, president of the Taylor 
Chair Co., were re-elected, respectively, 
as vice-president and treasurer. 


Raphael Biessinger 


Douglas Whitlock was re-elected as 
chairman of the board. Besides the chairman and the officers, 
re-elected board members included T. R. Pitts, vice-president 
of the Myrtle Desk Co., and V. L. Gutzweiler, general man- 
ager of the Hoosier Desk Co. Two new directors were named. 
[hey are Gilbert B. Bosse, president of the Imperial Desk Co., 
and Robert M. Fleming, a director of the Leopold Co. 


Sterling Lord, revered director, former WOFI president 
and pioneer in the wood office furniture industry, announced 
his retirement from the Leopold Co. this coming July. The 
members thereupon elected him as an honorary director by 
unanimous vote. 


It was reported at the meeting that all of the association’s 
programs are going ahead rapidly. Reports were made by 
Brud Pettibone, chairman of the standards and technology 
committee; William Eisenhauer, project engineer for Timber 
Engineering Co., on WOFI’s new research program; Tom 
Pitts, chairman of the merchandising and promotion commit- 
tee; Bob Spelman, executive director, on new sales aids pro- 
gram; and Bob Denny, on public relations. 


Grand Opening Held in Oklahoma 

A grand opening was held recently by Guymon Office 
Supply & Stationer’s Guymon, Okla., to celebrate the firm’s 
moving into new and larger quarters at 511 North Main St. 


Although the move was only one door north, it was a 
big step forward, according to Lynn O. Hamilton, who has 
operated the business since 1948. 


“The new, larger and more efficient facilities will enable 
us to provide more office supplies and stationery to better 
meet the needs of a city the size of Guymon,” he said. 


Formerly occupied by Gray’s Clothing store, Hamilton's 
new quarters were remodeled and redecorated throughout, 
and new fixtures and new stock were installed. Mrs. Hamilton 
(Freda) assists in operation of the store.—EVH 
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1 Everything from One Factory Em you, a single source 


for 5000 items increases net profits because it means — 
standardized selling . . . simplified inventories . . . less 
capital invested . . . concentrated purchasing . . . quantity 
and carload discounts . . . better service . . . accounting 
with one supplier . . . one line selling which makes better 
informed salesmen... Extra profits for you. 


2 Most Complete Franchise This is the most complete 


dealer franchise in the industry. From the enormous 
Shaw-Walker franchise of 5000 items you can fill nearly 
every office requirement. Broader line means extra profits. 


ER iM To dealers, the Office Guide means 


plus sales every day. It is the only complete sellers’ and 
buyers’ catalog in the industry. Quantities bear dealer 
imprint — This “Junior Salesman” produces extra profits. 


4 Exclusive Fast-Sellers Among the 5000 items in this 


enormous franchise are many fast-selling repeat items that 
can be purchased only from the Shaw-Walker dealer. 


RCM Shaw-Walker supplies sales 


training and a constant flow of productive sales aids that 
make salesmen more productive — extra profits. 


CU To the buyer, the slogan 


“Built Lixe a Skyscraper” is the symbol of quality and 
time-saving. Since 1899 the man jumping in the file drawer 
has become the best known office equipment trade-mark. 
Consumer acceptance means extra profits to you. 


TC Full pages in 9 national maga- 


zines sell time-saving, space-saving, record protection, the 
Office Guide. Monthly circulation 542 million. These ads 
produce qualified leads and lift you above the crowd. 


8&9 Displays and Warehouses [ia your use in clos- 


ing the big jobs, Shaw-Walker maintains panoramic dis- 
plays in 14 major cities. For faster service, warehouse 
stocks are strategically located. Extra profits for you. 
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Stationers’ Night . . . in Greater Kansas 
City area at Golden Ox Restaurant 


Kansas City Stationers Association 
Host to Dealers; Travelers Assist 

The Kansas City Stationers Association invited every sta- 
tioner in the Greater Kansas City area to the monthly dinner 
attended by 55 men and four ladies February 13 at the Golden 
Ox Restaurant. 

A chuck wagon dinner and House of Friendship were on 
the program for this enjoyable affair at which stationers not 
now members of the association were invited to join the group 
in working on problems of the industry on a common basis. 

Host members included: 

Paul Baird and Ken Pendergast, Geo. E. Baird & Son, Inc.; 
Harry Boling and Mark Kitch, Boling Office Supply Co.; 
Howard Hendricks, Sr. and Howard Hendricks, Jr., Allen 
Marking Products; Brian Nodwell, Crowley-Reuter Stationery 
Co.; Ed Roberts, Demaree Stationery Co.; Howard Blanchard, 
Fiddlers, Inc.; Al Harris, Gallup’s, Inc.; Paul Willson and 
Bill Chester, Kansas City Stationery Co.; Val Messer and 
Ray Greenstreet, Schooley Printing & Stationery Co.; Ray 
Kline, Security Stationery Company; Bill McKeighan, Dick 
Barton and Bill Shockley, Saml. Dodsworth Printing & Sta- 
tionery Company. 

Prospective new members are Audrey McVay and Louise 
Weinberger, A-1 Office Supply; Arnold Parnes, Advance Office 
Supply; Harold Karpin, Excell Office Supply; and Sam Flack, 
Sam Flack Co.; Claude Horning, Horning’s Office Supplies; 
Bob Herald and Jerry Jones, Jones & Herald; Bill Booser, 
Kansas City Loose Leaf Co.; John Kellogg, Mission Office 
Supply; Jim Vanice, Missouri Typewriter Co.; Sid Cross, Office 
Outfitters; Herschel Hendricks, Raytown Office Supply; Gor- 
don Rogers & Jack Moore, Gordon Rogers Co.; Helen Cox 
and Edna Cox, Shepard Stationery Co.; Paul Bayzman, South- 
side Book & Supply; Joe Wilner and Stan Bovis, Stanley- 
Sargent; Harold Jones and John Scherman, Midwest Stencil; 
Tom Sidenstrecker, Southwest News, and Bob Tierney, Tier- 
ney Stationery. 


Sixteen travelers were present and supplied the House of 


Friendship for the evening. They were Jack Low, John Chow- 
ning, V. O. MacGaughy, Warren Krebs, Herb Johnson, Tom 
Morrow, Bill Cromwell, Wayne Mitchell, Dave Neuhaus (offi 
cial photographer who took the picture with this article), Joe 
Melton, Glen Richardson, Roscoe Benge, Max Keating, Amos 
Mustard, Newman Donnell and Fred Pitt. 

Val Messer, president of Schooley Printing & Stationery 
Co., gave the address of the evening, pointing to the goal of 
the stationers’ association. 


Dennison Presents Promotional Plans 

The Dennison Manufacturing Company on February 6 at 
a press luncheon at the Williams Club, New York City, pre- 
sented gift-wrap merchandise and promotional plans for 1957. 

Howard Gorton, John Hitchcock, Bob Johnson and Dick 
Cullen from headquarters and Ralph Maish, manager of the 
New York office, were on hand to explain the new merchan- 
dising and promotional plans. 

Sales of Christmas gift-wrapping supplies rolled to an all- 
time high last December and probably will chalk up a new 
record this coming Christmas, Dennison officials said. 

Dennison has estimated the 1956 industry gift-wrap volume 
at more than $30,000,000. 

The company unveiled a new Christmas, 1957, floor rack 
designed to serve as “a complete gift-wrap supply head- 
quarters” for stationery, variety and drug stores. The rack 
features an upper tray which can be displayed separately else- 
where in the store. 
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‘Fabulous Fourth Announces 
Its Star-Studded Program 


The “Fabulous Fourth” NSOEA district convention being 
held at the Vinoy Park Hotel in St. Petersburg, Fla., April 
25-26-27 has a program which its leaders believe is sure to 
attract record attendance. The speakers are stars in the in- 
dustry not only by virtue of their business acumen, but by 
their ability to bring to the convention topics of vital interest 
to every dealer, manufacturer and marufacturers’ representa- 


tive. 





— s » : 


Douglas Russen 





Elmer G. Rahe 


Leonard Wilcox 


National President Leonard B. Wilcox, Roberts Printing 
& Stationery Co., Hutchinson, Kan., will speak on “How Is 
Your Company Climate?” He will focus the attention of man- 
agement on relations with employee: 

Elmer G. Rahe, vice-president of The Globe Wernicke Co., 
and vice-president of NSOEA manufacturers’ division, will 
speak on “Our Responsibility to American Business.” 

Another star on the program will be Robert A. Spelman, 
executive director of the Wood Office Furniture Institute. 

From Atlanta, conventioners will hear John R. Ridley, vice- 
president of Millers Book & Office Supply Co. He will discuss 
the role of suburban stores in today’s business. 

Luncheon speaker on Friday, April 26, will be Dr. Frank 
Goodwin, Professor of Marketing in the College of Business 
Administration, University of Florida 

A relative newcomer to the industry but already NSOEA 
lieutenant governor for the State of Alabama, Douglas H. 
Russen, Zac Smith Stationery Co., Birmingham, will talk on 
“Revitalize, Is There Frost on Your Windowpane?” He will 
tell about his business and what he did to get a clearer view 
of his stationery and office equipment business. 

A Work Shop Clinic so successful in previous conventions 
is again planned this year and as in the past will offer solu- 
tions to problems confronting the dealer today. 


Space Sells for Eastern Trade Show 


The Eastern Commercial Stationery Show being sponsored 
by the Stationers Association of New York, Inc., and The 
Metropolitan Travelers Club which is scheduled for October 
26 through October 29 in the Trade Show Building, New York 
City, is having a gratifying response from manufacturers. 

Even in advance of the first trade circularization which was 
sent recently, many inquiries were received as a result of limit- 
ed publicity. Booth space already reserved indicates that the 
show will probably be sold out. 

Is is strongly advised by the management that manufacturers 
intending to participate do not delay their reservations. 
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Build sales with an attractive 
AMERICAN BANKER display! 


There is no doubt that the most successful furniture sales tool of successful 


dealers is attractive display. That’s why we suggesi you arrange an American 


Banker display. Arouse customer desire. Put temptation where it can’t be resisted. 


eY 


ct 


] 
' 
I 


ty 


1e American Banker family, because of its broad sales appeal, makes an 


mfort and rugged service life 


emely productive display. These fast-selling chairs offer high-style, 


. all at an amazingly low price. 


Don't let inexperience hold you back! The Marble Design Center is ready 


to help you create just such an attractive, sales-making display area .. . 


cas 


M 
Re 


OA—4 /57 


For complete American Banker or Design Center information, see your 


rble representative, or write 


lford, Ohio. 


will help you get the most out of your space and budget limitations. 


The B. L. Marble Chair Company, 





The World's Largest 
Selection of 
Fine Office Seating 


Contemporary 
Modern 
Traditional 


Designed with Ageless Form 
and Enduring Substance 





THE B.L 


Marble 
CHAIR COMPANY 


Bedtors, Onie 
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Harold Mann |s Guest 
At New York OMDA Meet 


Harold Mann executive secretary of the National Office 
Machine Dealers Association was the honored guest of the 
New York OMDA group at the February meeting held at the 
advertising club in New York 

In behalf of the membership, President Sam Stein, Quality 
Office Machines, New York City, bid Mr. Mann welcome 
and extended to him the greetings of everyone in the New 
York Association. 

The joys of fellowship in being part of a trade association 
were pointed owt in Mr. Mann’s opening remarks. He dis- 
cussed the services offered to NOMDA members, explaining 
the mechanics and salesmen’s report forms which are used as 
a means of recording employment history of men who leave 
one dealer to go to work for another. 

The survey cards which the association uses for the purpose 
of tabulating industry figures was described as well as annual 
awards to dealers for outstanding direct mail and local ad- 
vertising programs, the NOMDA Blue Book, and guarantee 
policies and rental contracts, all of which are included in 
the associations services to its members. 

In closing he told of a present membership of 1,500 with 
the prospects of reaching 2000 by the time the national con- 
vention rolls around. With the inclusion of the manufacturers 
division and increase in general membership Mr. Mann re- 
marked that “NOMDA has gone big league” and expressed 
a feeling of supreme optimism in the future of the association. 

Joseph Schachner regional sales manager of Gestetner 
Duplicator Corp. was on hand to introduce the companies 
model 260 stencil duplicator. With the assistance of George 
Zazza of Gestetner’s sales department, a demonstration of the 
machine was given involving all of its features. 

New members at the meeting were Benjamin Such, a recent 
addition to the Remington Rand Div. of Sperry Rand Corp., 
dealer sales division, and G. S. Carlin, N.Y. sales manager 
for Old Town Corp. 

A trophy, contributed by Sam Stein, was displayed and 
will be presented to the man who brings in the most new 
members during the year. 


Underwood Holds Sales Convention 


Underwood Corporation, business machine manufacturer, 


recently completed its first sales convention in 22 years. Some 





Sharing a Joke . . . are Fred Farwell, Underwood Corp., presi- 
dent, and Ed Roberts, southern district manager for Under- 


wood. The southern district was honored at recent sales con- 
vention as Underwood's top-ranking district for 1956. 


500 key marketing persons representing the company’s offices 
in 85 cities in the U. S. met with top executives at Holly- 
wood Beach, Florida, January 14-17, for meetings and semi- 
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nars covering Underwood sales, service and marketing plans 
for 1957. 

Underwood's new portable posting machine, the Postmaster 
92, was introduced at the convention and a special film of 
Elecom 125, Underwood’s medium-scale electronic computer, 
was shown 

Formation of the Underwood Golden Key Club, an Fonor- 
ary association of top Underwood salesmen, was announced 
and the 1957 officers of the club inaugurated by Underwood 
President Fred Farwell. President of the new club, member- 
ship in which is extended only to salesmen who surpass their 
annual quota of sales, is Ed Mason of New York City. 





Horder Men Start Sales Meet at Breakfast 


On Monday morning, February 25, the regular weekly meet- 


ing of Horder sales personnel had at least two new aspects— 
it started at eight o’clock and it included breakfast. 


The men and women, 48 in number, were guests of the 





. Surrounded by Columbia steel equipment 
and Sturgis posture chairs are Fred Bringardner, furniture buy- 
er, Horders, Inc.; Willis Wolf, store sales supervisor, Horders, 


Sales Meeting 


Inc.; A. J. Peters, vice-president, merchandising, Horders, 
Inc.; George Kuhfuss, supervisor, industrial sales, Horders, 
Inc.; Bernard Miller, manager, country sales, Horders, Inc.; 
William Ward, Sturgis Posture Chair Co.; Frank Puckett, as- 
sistant sales manager, Columbia Steel Equipment Co.; Robert 
Matthews, sales manager, Sturgis Posture Chair Co.; Robert 
Kane, Columbia Steel Equipment Co.; Homer Schulenburg, 
manager, furniture and systems department, Horders, Inc. 


Columbia Steel Equipment Co. and the Sturgis Posture Chair 
Co. Breakfast was served in the dining room of the Illinois 
Athletic Club and the meeting was held in-an assembly room 
on the fourth floor of the Club’s headquarters at 112 S. Mich- 
igan Ave., Chicago. 

Informative addresses and product demonstrations were pre- 
sented by Frank Puckett, assistant sales manager of Columbia 
Steel Equipment Co., and by Robert Matthews, sales man- 
ager, and William Ward, territory salesman, Sturgis Posture 
Chair Co. A mid-morning break for coffee was appreciated 
by all, including the speakers. 


Buffalo Stationers Hold Annual Dinner 

The Buffalo Stationers Association held its annual dinner 
party at the Williams Club in Buffalo, N.Y., on February 12. 
Members of the association, their staffs and their ladies 
gathered first for the cocktail hour. 

Bert Wertman, Millington-Lockwood Co., and his commit- 
tee functioned well in providing for the diners. Serving as 
toastmaster, Mr. Wertman introduced the following: Dave 
Eaton, Eaton Office Supply Co., president of the association; 
Martin Murrett, Ryan & Williams, Inc., governor of District 
| NSOEA; Tom Freeman, Bainbridge, Kimpton & Haupt, Inc., 
president of the Empire State Travelers Club; Lou Hoelscher, 
Hoelscher’s, Inc., and Walter Miller, Otto Ulbrich Co., Inc., 
all of Buffalo. 

Stewart E. Hample of Batten, Barton, Durstine & Osborn, 
Inc., presented a graphic demonstration of why he is renowned 
as a cartoonist. 
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Sales are the fruits of nourishing roots 
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“QUALITY” AND CUSTOMER SATISFACTION are intertwined; if a dealer is to be successful through the years, 
no requirement is more basic than the reputation for quality associated with the product he sells. 


This puts the Art Metal dealer in a most enviable position. He can sell the whole office 
and he is confident that each unit will keep faith with his own and his customer's 
expectation of quality—in engineering design, in assembly, in finish. 
Manufacturing integrity applied to steel and aluminum, leather 
and fabrics is another sales-root we cultivate without cease. 
Art Metal Construction Company, Jamestown, New York. 


The trade mark with a meaning 





in the world of office equipment... 
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ries of advertisements by “Best in the Office,” Inc. 


THE JASPER “COLOR-CONVERTIBLE” DESK, 1000 SERIES 


Here is flexibility personified...a 
solid American walnut desk with 
units that can be added or removed 
at will! You can attach a single or 
double pedestal, snap on a courtesy 
wood panel in either natural or com- 
panion colors, change the top to wal- 
nut, or a wide range of high-fashion 
shades, and even swiich the central 
desk panel to match or mix the color- 
scheme effect. A companion credenza, 
mounted on brass swivels, maneu- 
vers easily into position whenever 
needed. Check the coupon for the 
brochure giving full information. 
The Jasper Desk Co. 








THE HALE “NEW CONCEPT DESIGN” SECTIONAL CASE, 1000 SERIES 


The need for sectional cases flex- 
ible enough to serve the “modern- 
minded” interior in a multiple of 
ways, here reaches superb fullfill- 
ment. Whether it be used for book- 
case or credenza, display case or 
magazine rack, with the many 
models available, various combina- 
tions of vertical and horizontal 
groupings are limited only by the 
imagination. All cases are of genu- 
ine walnut with colored interiors. 
Bottom sections are available with 
glass or wood doors. To be exhib- 
ited at the NOFA Show, New Or- 
leans, March 28-31, Booth 39. 
Check coupon for brochure in de- 
tail. Hale Industries Inc. Division 
of F. E. Hale Mfg. Co. 





me 
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i 
The Sainberg “MODERN CLASSIC” Desk Accessories, 1000 Series 
These superbly matched leather desk accessories, made of specially finished top 
grain cowhide, bring a new note of distinction to the modern office. Designed for the 
“look of luxury” they come in colors specifically selected to blend with the furnish- 
ings shown here or any office décor in general. Also available are a double pen set, 


5 x 8 calendar pad, combination tray cover and paper weight. Check coupon for 
catalog. Sainberg & Co., Master Craftsmen in fine leather accessories since 1892. 


“Best in the Office’ presents.. 


“AN TERELATEDNE: 


decorator and the ultimate purchaser of office fur: 


The fact that individual separate units have ! 


designed with an eye to each other! 

Under the guiding hand of Ken White, award- 
designer, the highly regarded manufacturers not« 
here, have created office furniture and accessories 
are truly interelated. The objective, from the bas 


ba sbuclttssMcoMt Zelele MB E-lolalemiic-> catta-Mmee)(s) ar-lele Mabel t jer 


has been to create a “line” of office furnityre mad: 


not only by itself but, more importantly, together 

“Interelatedness” is a concept with irresistibl 

To the office dealer, “Interelatedness” opens 
the door to far easier multiple sales. 

To the decorator, “Interelatedness” makes lifé 
with the knowledge that furnishings made to g 
can be specified together with complete confiden< 

To the ultimate purchaser, “Interelatedness’ 
an inner satisfaction and a justifiable glow of pr 


He knows that furniture designed to go together 


Here is news of significant importance to deal: 











THE THOMAS “BLUE CHIPS” CHAIR, 330 SERIES 


This award-winning chair 
speaks for itself to the degree 
to which the designer has 
remained fully aware of the 
“use” and “abuse” to which a 
chair is subjected in any office 
interior. Consider some of these 
features: For ease in handling; 
the open back, brass scuff cuffs 
and nylon glides. For the ulti- 
mate in comfort; foam rubber 
covered, with your choice of 
eight colors, in fine leathers, 
plastic or long-wearing fabrics 
..- Mounted on a new type 
elastic suspension. For dura- 
bility; curved arms, a solid wood 
walnut frame construction and 
any companion finish you 
select. For detailed brochure, 
check coupon. The Thomas 
ts... Furniture Company. 
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well together, and he feels free to order “in depth.” 








co dealer “‘*relatedness”, unquestionably, is a pioneering step THE WEBER 
; ee teMas(-Best-tu <-le bela) Melsile-B altuctiatte-M-beleM@-(ae- tle) alt) 
. mi é é 
ce fu a > COSTELLO “V.1.P.” 
have be BEST IN THE OFFICE” salutes the designer and the 
iicipating manufacturers who have made it possible. GLOBE 
ward-w 
o” 
's note 
sories | ° 
“Best in the Office,” Inc. 
> basi: 
nishes Box 209, Westwood, N. J. 
' 
» made Please send me additional information on “Interelated- : 
‘ ness’. I am particularly interested in the furniture 
‘ther checked below: 
bl ] JASPER DESK CO.: The ““COLOR-CONVERTIBLE” Desk 
stible [] HALE INDUSTRIES INC.: The “NEW CONCEPT DESIGN” 
ypens sectional cases : 
THE THOMAS FURNITURE CO.: The “BLUE CHIPS” chair Now that foreign affairs have become every- 
WEBER COSTELLO Co.: The “‘V.1.P.” globe body’s business, keeping the world at your 
es life SAINBERG & CO., IN( “MODERN CLASSIC” desk acces- fingertips is a daily occupation. Whether ste | 
sories function be as a source of information or i 
Ege to primarily decorative, the Weber-Costello 
idencé NAME —________ “V.1.P.” Globe with its newly designed pylon 
nen’ t COMPANY NAME base of rubbed walnut and gleaming brass 
feet, distinguishes any interior. The slightest 
yf prid ADDRESS touch rotates the beautiful 16” sphere until 
ther ! CITY ZONE__ STATE your “spot on the map” is found. Check cou- 





pon for further details. Weber Costello Co. 

















industry News 





Bainbridge-Maryland, Inc. 
Is Formed by Bainbridge 


Bainbridge-Maryland, Inc. of 145-155 N. Haven St., Balti- 
more, Md., will open for business on April 1. An affiliate of 
Bainbridge, Kimpton & Haupt, Inc. of New York City, like 
Bainbridge-Southern, Inc. of Charleston, S. C., this new cor- 
poration will render a complete wholesaling serviee to the 
commercial stationery and office supply dealers in Maryland, 
Pennsylvania, (except for the northeastern section), Delaware, 
District of Columbia, Virginia and West Virginia, the section 
generally described as Penn-Mar-Va. 

As in the case of Bainbridge-Southern, Inc., the new affil- 
iate, while a corporation in its own right, operating separate- 





A. W. Johnson 


M. H. Chute 


ly, is closely associated with the older, long-established cor 
poration in New York, whose wholesaling experience in the 
commercial stationery business covers 112 twelve years. 

Close proximity to dealer customers, advantageous loca- 
tion as to transportation facilities, trained personnel, com- 
plete stocks and a background o° long business experience will 
enable Bainbridge-Maryland, Inc. to work closely and expedi- 
tiously with stationery and office supply dealers in Penn-Mar- 
Va territory, providing substantia’ savings in time and trans- 
portation costs. 

The stock of the new company will duplicate the inventory 
of the New York corporation and will be housed in a three- 
story warehouse with 40,000 square feet of floor space. 

The establishment of Bainbridge-Maryland, Inc. will enable 
the parent company to serve its customers in Metropolitan 
New York, New England, New Jersey, New York State, the 
Midwest and the Pacific Coast area with increased promptness 
and efficiency through relieving the pressure of a service that 
is now nationwide for the southeastern states comprising the 
territory covered by Bainbridge-Southern, Inc 

The president of Bainbridge-Maryland, Inc. is Mortimer H. 
Chute, who is also president of Bainbridge, Kimpton & Haupt, 
Inc. and of Bainbridge-Southern, Inc. 

The vice-president and general manager of Bainbridge- 
Maryland, Inc. is Arnold W. Johnsen. Mr. Johnsen has been a 
member of the sales staff of Bainbridge, Kimpton & Haupt, 
Inc. since 1948, serving the Penn-Mar-Va territory. Residing 
at present in Lancaster, Pa., Mr. Johnsen will make his home 
in Baltimore after April |. 

Other officers of Bainbridge-Maryland, Inc., 
C. Milton, vice-president, and Ivan N. Olsen, secretary-treas- 
urer. 


include Lester 


Murphy Is Winner of Safari Contest 

Dennis Murphy of the Corpus Christi division of Maverick 
Clarke, recently won the trip to Mexico City offered by that 
company as first prize in an Art Metal Construction Co 
Safari sales campaign ending last December 15 

Second and third-place winners were Jerry Clarkson, also 
of Corpus Christi, and Barry Greer, of San Antonio, Tex 
JHR 
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West Germany Industrialist Sees 
Unification as Key to Progress 


Complete unification of Germany un 
der freely-elected leaders is the real key 
to the future growth and industrial prog- 
ress of that country, according to Wal- 
ter Eisbein, prominent German engineer 
and industrialist. He was quoted while 
in Los Angeles during visit to the United 
States. 

Mr. Eisbein, inventor of the Copease 
dry-process photocopying machine, is 
president of Develop K. G. Stuttgart, 
Germany, manufacturer of the photo- 
copiers which are sold in more than 100 countries. He was re- 
cently on a world business tour meeting with distributors of 
the machines. Copease Corporation, New York City, is ex- 
clusive distributor of the photocopiers in the U.S. 

“German industry is eager to develop its talents for design 
creativity and productiveness, following the example of Ameri- 
ca toward prosperity by full production,” Mr. Eisbein said. 
“However,” he added, “Germany’s full productive capacity 
cannot possibly be reached until unification is complete.” 

Mr. Eisbein compared the situation of a German manufac- 
turer today to that faced by General Motors if it were cut 
off from about half of the United States and had to restrict 
its operations accordingly. 

“Notwithstanding Russia’s intention,” he said, “the division 
of Germany is unnatural. And nature always reasserts itself. 
Many thousands of people in both East and West Germany 
are patient in their determination of this fact.” 


Walter Eisbein 


NSOEA Speakers Announced 
For 1957 Regional Series 


National Stationery & Office Equipment Association an- 
nounces plans for several speakers to accompany the president 
of NSOEFA in attending the 14 individual regional meetings. 
Speakers and their addresses are: 

Leonard B. Wilcox, president of NSOEA and co-owner of 
Roberts Printing & Stationery Co., Hutchinson, Kan.—‘*How 
Is Your Company Climate?” He will focus the attention of 
management on relations with employees. 

Elmer Rahe, executive vice-president of The Globe Wernicke 
Co., and vice-president of the manufacturers’ division—“Our 
Responsibility to American Business.” He will explain the 
job to be done in informing the American businessman of the 
efficiencies to be realized by using the office equipment man- 
ufactured by this industry today. Mr. Rahe will be represented 
by R. W. Sprott, general sales manager of The Globe-Wernicke 
Co., at Districts 1, 2 and 3. 

Robert A. Spelman, executive director of Wood Office 
Furniture Institute—“The BOW (Better Offices in Wood) 
Promotion.” Mr. Spelman will be represented by Charles L. 
Turcotte, administrative assistant of WOFI, at Districts 6, 7, 
8, 10, 11 and 12. 

In addition, the NSOEA Workshop Clinic will be conducted 
alternately by Executive Vice-president Paul E. Burbank and 
Manager Homer Lay. A panel type guided discussion, this will 
cover five major services of the association, how they can 
benefit members who make use of them, giving actual ex- 
periences, and announcing the results of the questionnaire re- 
cently mailed to members. 

Selected guest speakers will be heard at the various region- 
als. 
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Are you cashing in on the chair 
with the fiber glass base? 
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The big success story of the chair industry is the Sturgis 
fiber glass base. Every Sturgis dealer has found it easier to 
sell chairs with this outstanding selling feature—a base that 
TTT is immune to normal office abuse, never needs refinishing, 
= is self-leveling even with one caster off the floor mat, and is 
Fe noiseless in movement. Fiber glass bases come in five colors— 
— Sf gray, walnut, charcoal, light green and dark green—on 14 
CRS different executive and stenographic models. How 
( Sy about it? Are you cashing in on the chair 
ana Bh with the fiber glass base? 
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POSTURE CHAIRS 


_ Manufactured in Sturgis, Michigan and Charleston, South Carolina 
THE STURGIS POSTURE CHAIR COMPANY + STURGIS, MICHIGAN 
Generol Sales Offices + 154 East Erie Street + Chicago 11, Mlinois 
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Nylo-Saran ... 


is used for covering of the Modulaire Group made by Monarch Furniture Co. and designed by 


Norman Heckler Associates. In a new distribution service to dealers, Virginia Fibre Corp. offers this fabric for 


added richness in a lobby or office. 


New Service, New Fabric 
Announced for Nylo-Saran 


A new product and a unique service is being introduced 
by the Virginia Fibre Corp., High Point, N. C., as part of a 
comprehensive new program designed to stimulate office 
furniture sales. The progam will be launched at the NOFA 
convention in New Orleans. 

The service consists of a program of promotion and distri- 
bution that makes it possible, for the first time, for any office 
furniture dealer to offer his customer all types of furniture 
covered in any pattern or color of Nylo-Saran, a 100% Saran 
and nylon fabric that blends beauty with durability. 

To initiate the program, Virginia Fibre Corp. has developed 
All-Spun Nylo-Saran, a new type of fabric claimed to be soft 
and luxurious. 

Complete and attractive sample books of 10 Nylo-Saran 
patterns—including the All-Spun and standard constructions— 
are being sent to leading office furniture stores. Dealers can 
use these books as a sales tool. 

The Virginia Fibre Corp. idea is claimed to enable manu- 
facturers to offer their furniture in any Nylo-Saran pattern 
and color without carrying an excessive inventory. Special 
centers of distribution have been set up for Nylo-Saran cut 
yardage. When a manufacturer receives an order for a spe- 
cial color and pattern he does not stock, he can obtain the 
pattern specified in quantities needed. 

Since each piece of furniture can be ordered in the exact 
pattern and color the customer chooses, Virginia Fibre Corp. 
says that dealers need no longer lose sales because of their 
own or their suppliers’ stock limitations. 


Firm in Amarillo Changes Hands 

The 48-year-old firm of Russell Stationery Co. changed 
hands recently in Amarillo, Tex., when A. R. Bivins bought 
it from Mrs. Charles P. Woodburn, sister of Horace M. Rus- 
sell, co-founder of the company who guided the business until 
his death in 1937. 

Mr. Bivins became president and general manager. Charles 
R. Woodburn will continue as vice-president. Mrs. Woodburn, 
president since Mr. Russell died, will be secretary and W. P. 
McWhirter will be treasurer. 

Russell’s was founded in 1909. The company now employs 
45 people in the office supply and equipment and printing di- 
visions.—WLF 
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imports to Be Highlighted at Trade Fair 

The newest models and developments in imported office 
equipment, stationery, printing equipment, as well as the latest 
foreign books and periodicals, will be introduced in this coun- 
try for the first time as a major highlight among the 3,000 
exhibits from the forty-three nations participating in the 
United States World Trade Fair at the New York Coliseum 
from April 14 to 27. 

Specially organized as “Group 7” within the international 
exposition’s nine important product classifications, the ex- 
tensive section will include products from the following coun- 
tries: Argentina, Belgium, Brazil, Cambodia, Canada, Ceylon, 
Nationalist China, Czechoslovakia, Denmark, Dominican Re- 
public, Finland, France, Germany, West Berlin, Great Britain, 
Greece, Hong Kong, India, Indonesia, Ireland, Israel, Italy, 
Japan, Korea, Lebanon, Liberia, Luxembourg, Mexico, Moroc- 
co, Netherlands, Norway, Pakistan, Panama (Colon Free 
Zone), Philippines, Poland, Spain, Sweden, Thailand, Tunisia, 
Turkey, Venezuela and Yugoslavia. 

With many of the manufacturers presenting their merchan- 
dise on the American market for the first. time, as a special 
service to buyers, each of the participating nations will main- 
tain a special information center to give customers the neces- 
sary facts concerning product deliveries, import license require- 
ments, currency restrictions, as well as investment opportuni- 
ties. 

To facilitate business transactions, the United States Depart- 
ment of Commerce will also have an elaborate display, 
manned by foreign trade experts who can provide essential 
information on trade and custom regulations. A corps of 
interpreters will be on hand to assist buyers and exhibitors. 

Advance registrations for admission to the United States 
World Trade Fair can be arranged by writing to the Exposi- 
tion’s headquarters, 331 Madison Avenue, New York 17, N.Y. 
There is no charge for trade session admission credentials. 





Tulsa Firm Sold to Employees 

The Field Stationery Co., operated by Clark Field for near- 
ly 40 years in Tulsa, Okla., has been sold to five employes of 
the firm, effective February 1. 

Alfred Steitz, who has been with the firm more than 37 
years, bought the controlling interest and will be president 
of the company. He has been general manager and secretary 
of the firm. Others buying interests in the store are Arch Wik 
liams, with the store 35 years, vice-president; Stuart Auld 
secretary; Eugene Barr, treasurer; and Ray Raymond, managef 
of the furniture department. Mr. Field has announced reti 
ment.—WLF 
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By using Smead's Tell-I-Vision filing system, you can 
reduce filing time. The alphabetical-color signal 
system for finding — and the numerical-color signal 
system for replacing — make filing easy, fast, and 
accurate. 

See your stationer and ask to see Smead's Tell-l- 
Vision System in operation. ‘ 


Smead MANUFACTURING CO., INC., HASTINGS, MINN. - LOGAN, OHIO 


No 12-22-56 
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Stationer’s 
TAPE 
MERCHANDISING 
CONTEST 
March *April Pa May 


R. L. Sheppard . . . general sales manager of 3M’s retail trades 
tape division, announces that the firm is sponsoring a 90-day 
tape merchandising contest. 


Stationers Tape Contest 
Is Sponsored by 3-M 


A 90-day tape merchandising contest for stationers with a 
three-day paid vacation in northern Minnesota as grand prize 
is planned by Minnesota Mining and Manufacturing Co. 

The contest, which runs through March 1 to May 31, is 
to be judged on the basis of advertising, merchandising sales 
promotion activities and sales increase by individual station- 
ers, all in connection with “Scotch” brand tapes. 

Judges for the contest are editorial representatives of four 
stationer journals: Rose Cushman, editor, the National Sta- 
tioner; Walter S. Lennartson, editorial director, OFFICE 
APPLIANCES; Robert Schranck, editor, the Modern Sta- 
tioner; and George A. Tice, managing editor, Geyer’s Dealer 
Topics. 

The stationer selected as grand prize winner will be awarded 
an expense paid vacation August 11 through 13 for himself 
and two members of his firm, and their wives, at Roberts 
Pine Beach resort in northern Minnesota. 

All expenses, including air flights from any point in the 
country, will be paid by 3M. Fifteen first place winners will 
also be selected and will receive a deluxe onyx-base desk set. 

The 3M district sales manager of the winning stationer and 
the 3M salesman servicing the winner also will be awarded the 
three-day vacation for his wife and himself. 

All participating stationers will be given a parchment 
certificate of award, the 3M company said. 

Promotional activity of “Scotch” brand tapes for the mer- 
chandising achievement award will be judged according to 
unusual ideas and effort shown in developing in-store dis- 
plays, in preparing advertising for radio, newspapers or tele- 
vision and in development of sales approaches by outside 
salesmen. 

The winners will be announced in August. 





Eberhard Faber’s Export Division 
Moves to New York Headquarters 

With the move of the Eberhard Faber Pencil Company 
from Brooklyn, N. Y., to its new multi-million-dollar plant in 
Wilkes-Barre, Pa., has come a move of Eberhard Faber’s 
Export Division. 

Otto Gaffron, export sales manager, is now basing his op- 
erations at Eberhard Faber’s New York sales office at 200 
Fifth Ave. From this office he will direct sales operations to 
the Central and South American markets. 

Mr. Gaffron, a native of Lima, Peru, has been with Eber- 
hard Faber 34 years. He joined the company in 1923 and was 
a sales representative for Eberhard Faber in Latin America 
until 1939, when he took over the Latin American division of 
the Export Department. In 1946, he assumed his present post. 
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An Industry Profile 


Harmon W. Kochheiser with 
Same Firm for 66 Years! 


Sixty-six years with the same firm is the record of Harmon 
W. Kochheiser, president and senior salesman for the Charles 
Ritter Co., one of the oldest business firms in Mansfield, Ohio. 
The organization soon will enter its 85th year. 

Three generations of the Kochheisers work for the Charles 
Ritter Co.: The elder Mr. Kochheiser; his son, Earl (former 
president of NSOEA); and Earl’s sons, Robert and Chuck. 
Bob is his father’s assistant but Chuck is still in school. A son- 
in-law, Jack Hammett, is vice-president and manager of the 
office furniture department. Others on the staff are Harry 
Senert, secretary, and Ernest Ammon, manager of the con- 
tract division. 

“There just aren’t enough hours to do all that I want to 
do,” Harmon Kochheiser is quoted in a recent newspaper ar- 
ticle. 

But there’s still time for him to come to the shop where he 
has been working 63 years—it was across the street when he 
began work for the company October 1, 1890—and spend two 
hours or more on the floor he has loved almost as much as 
his garden and his church. 

“This is his life,” say his associates at Ritter’s, “his store, 
his family and his church. Probably more people know him 
than know any other retail man in Mansfield.” 

He never joined any fraternal orders. He took no part in 
the luncheon-club circuit. To this day he has little interest in 
television or radio. His great hobbies, say his family, are gar- 
dening—he grows more year by year—First Lutheran Church, 
his church for 60 years, and the people he serves when they 
come to Ritter’s to buy. 

He went into semi-retirement two years ago, at 82, but he 
still visits the store regularly. And, say store associates, the 
question they’ve heard most often since is always, “Where is 
Mr. Kochheiser?” 

The answer is, he’s either in the store, or at home reading, 
or in his garden with the vegetables and fruit. That's been his 
way of life for many years. 

His job with Ritter’s is the first and only job he ever had. 
He came to Ritter’s soon after it was founded, a boy straight 
from the farm. He liked it and he stayed. 

“This is a business that lends itself to continuity,” says Earl 
Kochheiser, his son, now general manager. “That goes back 
to the days when people wrote with quill pens on imported 
paper. There is just something about it that seems to attract 
people who keep the business going for years and years.” 

Courtesy, says Earl Kochheiser, was his father’s rule of 
life—an eternal attempt to satisfy every customer. If the cus- 
tomer wanted something that wasn’t in stock, he’d order it— 
no matter how hard it might be to find the item.” 








Remodel Store in Altus, Okla. 


The Lee Office Equipment, owned by Lee Hodgkinson, in 
Altus, Okla., is being enlarged and remodeled. 

Twelve hundred square feet of floor space has been added 
by taking in the back portion of an adjoining building, former- 
ly occupied by the local Carpenter's Union. Mr. Hodgkinson 
leased the building. 

The display and sales area of the store has been extended 
15 feet in depth and the repair and rebuilding shop area is to 
be located in the rear portion of the building. 

A new air conditioning system is being installed, and ceil- 
ings are being lowered through the use of acoustic tile. Plans 
call for fluorescent lighting, and the store front is being re- 
modeled with glass tile facing, all-glass doors and a modern 
awning. 

The remodeling and redecorating will remove traces of the 
minor damage the store suffered last September from water, 
which trickled down the inside walls when firemen extin- 
guished a fire in the building to the north. The tar roof of the 
office supply building also caught fire —-EVH 














When a better Fibre Board | 
Transfer File is made, 
it will still be a 


Trademark 


Transfile 


Only TRANSFILE fibre board Files offer all these 


important features: | — Steel Reinforcement so all 
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the weight of drawers and contents is supported on 





steel. 2 — Steel Front for longer life and front 


office appearance. 3 Roller Bearing Drawer Sus- 
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_ Pe: Lae 
i : 
* 


TRANSFILE 


pension makes drawers roll with ease of regular 


office files. 


No shelving is required. TRANSFILE Files with 
’ the exclusive Interlock can be stacked into rigid 
batteries as high and wide as required. Shipped 
KD they hold together easily and quickly. TRANS- 
FILE Files are the low cost, economical way to 


keep semi-active and inactive records. Write for our 






catalog today. 


3 SIZES 
13 STYLES 








Also ‘“‘GUIDE-O-FOLDER’’ — ‘‘GUIDE-O-FILE’’ —— ‘‘GUIDE-O-TRAY’’ — GUSSCO FILING SUPPLIES 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 





126 OA—4/577 Oa- 











4 





4/57 


THAT CUSTOM LOOK 


Quality, luxury, value combine 
to make Modernize America’s 
truly best buy in upholstered 
furniture for hotel, office and 
home. 


For your next installations, 
specify Modernize, where you 
get custom design at volume 
production costs. 





modernize 





Showrooms 
* 


Room 1005, 192 Lexington Ave., New York, N. Y. 


Universal Furniture Mart Treat Showrooms, Inc. 
1025 Brush Street 1706 Wyandotte St. 
Detroit 26, Michigan Kansas City 8, Missouri 


Western Furniture Mart 


1629 Washington Avenue 
St. Louls 3, Missouri 


* 
moderwize ine. 


666 Lake Shore Drive, Chicago 11, Illinois 
Factories: Chicago, Pontorec, Miss. 
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In this Modernize catalog is 






a most complete selection of 






upholstered furniture of qual- 






ity and beauty. Colorful, 






complete and most helpful, 






the Modernize catalog should 






be ready at your hand for easy 
Write for 






convenient use. 





new catalog. 
































Presents Flag . . . Ernest Russell, vice- 
president of the Oklahoma Office & 
Bank Supply, Shawnee, Okla., presents 
an Oklahoma state flag to the Shawnee 
Business & Professional Woman’s Club 
for their cabin on Lake Shawnee. BPW 
President Mrs. Gerald Akin is shown in 
the photo with Mr. Russell after accept- 
ance of the gift.—EVH 





Richmond, Va., Firm’s Windows 
Feature ‘‘Today’s Secretary’’ 

The Virginia Stationery Co. of Richmond, Va., recently set 
up attractive window displays of the latest office products as 
advertised and featured in “Today’s Secretary.” 

These displays were arranged to promote the full line of 
office products carried by the company, and to tie in with a 
special promotion of the magazine. 

“Today's Secretary”, a publication for young business wo- 
men, has a national circulation of 135,000. It is conducting a 
new promotion to assist stationers, suppliers and manufac- 
turers of office products to merchandise their equipment 
through well-planned window and interior displays. 

The Virginia Stationery Co. planned a layout scheme for 
in-store and window displays of advertised products to create 
brand preference and establish product quality. A prime con- 
sideration in the displays was the daily traffic past the com- 
pany’s windows and through the store. The co-ordination of 
displays and products created a forceful merchandising pro- 
gram inducing greater customer interest and sales volume, 
said school officials. 

“Today’s Secretary” has made available a kit that contains 
suggestions for displays and promotions that can be used by 
the stationer for stronger point-of-display advertising. 
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Long Beach, Burbank Cited for Top Ditto Sales 

Iwo California cities, Long Beach and Burbank, wer 
named top offices in the nation during 1956 from the stand 
point of quota performance, it was announced by Ditto, Inc, 

[he company announced that its Long Beach branch office 
led all others of its 67 branches in all-around per cent of 
quota during 1956. The Burbank office was cited for having 
the best quota performance in 1956 among the company’s top 
10 branches ranked according to dollar volume. 

In recognition of these two records, the company presented 
Long Beach manager Elmer Harris with the Bergsten Cup 
named in honor of Ditto’s first salesman, Charles A. Bergsten, 
The President’s Cup was awarded to C. C. Wood, manager of 
the Burbank office. 





Paper Concern to Add Firm 

Kimberly-Clark Corp., producer of paper and paper proé 
ucts, has announced that it will acquire all capital stock of 
Peter J. Schweitzer, Inc., in exchange for 735,000 shares o 
its stock. 

Schweitzer, also a paper company, operates mills in Nev 
Jersey, Pennsylvania and Massachusetts, with nearly 1,600 per 
sons on its pay roll. It has offices at Elizabeth, N. J. Kimberly 
Clark headquarters are at Neenah, Wis. 








Store Window in Richmond, V6. 
ties in with promotion by ‘’Today’s Se 
retary.”’ 
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LYON QUALITY DESIGN a 
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STEEL WORK BENCHES, for example. At a glance 
all work benches may look alike but there’s a world of 
difference—in strength, rigidity, stability and smooth- 
ness of working surfaces. That’s why you should check 
Lyon before you buy. 


This same quality design makes the difference in every 
one of the more than 1500 standard Lyon items, a few of 
which are shown below. 


CALL YOUR LYON DEALER. He offers the world’s 
most diversified line of steel equipment. Equally im- 
portant, he can show you how to get the most for your 
money in terms of saved time and space. 







We can manufacture special items to your specifications. 









































“ LYON benches have amaz- 
kK, Were ing strength and rigidity 
. through 3 design features: LYON METAL PRODUCTS, Inc. 
tto, Inc (1)All-welded construction. 
th office j (2) Legs and cross members General Offices: 428 Monfoe Ave., Aurora, Ill. 
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DRAWER CASES 


OVER 1500 ITEMS 
for Business, 
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STEEL EQUIPMENT 
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Office Supplies . . . and stationery are attractively displayed in 
the new Marshall-Jackson store. Chatting with firm officials 
is Joan Hall, who has been in the fountain pen department 
for 35 years. 





Marshall-Jackson Steps Up 
Display in New Quarters 


Leaving the Chicago Loop financial district after 80 years, 
Marshall-Jackson Co., a firm known to stationery and office 
furniture buyers spanning several generations, is now at a 
ground floor location. Weeks of hectic moving operations are 
behind the firm officials and they are happy in the new op- 
portunities for display at ground floor quarters, 314 W. Wash- 
ington St. 

In observance of the move, Marshall-Jackson Co. recently 
entertained its suppliers and their salesmen with a tour of the 
new store, followed by a cocktail party held in a nearby res- 
taurant. 

Visitors are observing new display techniques at this veteran 
firm, this made possible by the main floor, two balconies and 
basement space. Spacious furniture sections now display 
modern functional furniture in wood and steel, a far cry to 
the days when the firm began as Skeen & Stuart on “Madison 
St. near the Bridge” in 1873. Then, foolscap paper and the 
quill pen were in vogue. 

In 1906 the Thayer & Jackson Co. succeeded the Skeen & 
Stuart organization. Three years later, the George Marshall 
Co. was combined with Thayer & Jackson to form the Mar- 
shall-Jackson Co., one of the largest printing, binding and 
stationery firms of the time. Under the guidance of O. R. 
Geuther, with the organization for 48 years, an office furni- 
ture department was later started 

Today, the firm is under the guidance of Eric Behmer, pres- 
ident; Santo J. Alengo, vice-president, and Chester Morse, 
treasurer. There are five employees, including the president, 
who have been with the company for 35 years. Seven have 
been employed for more than 20 years. All of the officers 
have had long affiliation with the firm and the stationery 
business. 

“We now have the facilities for a compact and more. eco- 
nomical operation,” says President Behmer. There are fewer 
floors to operate and the whole setup enhances our service. 
The new furniture display is perhaps our biggest accomplish- 
ment. It was once in dark quarters and spread out, but now 
we can concentrate it on the first floor and in the basement.” 

Salesmen have efficient and attractive headquarters on one 
balcony. Firm offices are in the. rear of the first floor. Station- 
ery and office supplies are concentrated in one section. 
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Furniture Display ... is viewed by Chester Morse (left), treas- 
urer, and Eric Behmer, president. Both wood and steel lines are 
offered by Marshall-Jackson Co. in improved display facili- 


ties at new location 





Salesmen . have privacy and working convenience in their 
new section on the balcony. Charles Kylander is at the tele- 
phone 


Swangers Off to Voss Plant in Germany 

Strongly increasing demand in the United States for Euro- 
pean-made typewriters is sending Bertan R. Swanger of Detroit 
abroad to seek stepped-up imports of the make he distributes 
nationally. 

President of the American Voss Corporation, Mr. Swanger 
left in March for Wuppertal, West Germany, for conferences 
with officers of the Voss Typewriter Co. This firm in 1956 ex- 
panded its manufacturing facilities 25%, due largely to Ameri- 
can acceptance of its personal and office machines, says Mr. 
Swanger. 

The’ Detroit man was accompanied by Mrs. Swanger, who is 
associated with her husband in the distribution of the German- 
built -typewriter. 

In the last 18 months, the Detroit couple has established 300 
Voss dealers throughout the United States, with the result that 
the demand now far exceeds the supply. 

“It is our hope that we can persuade the manufacturer to 
build sufficient models to satisfy the rising United States de- 
mand and also to enable us to distribute the typewriter in 
Canada,” said Mr. Swanger. “Assuming an increased supply of 
the machines, we can easily double our number of retail out- 
lets in this country in 1957.” 
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Horder’s Inc. Hosts Chicago Executives... 





Horder’'s Promotion Pays Off 
In $Million January Sales 


Horder’s, Inc. and its wholesale subsidiary, Associated Sta- 
tioners Supply Company, leading Chicago and national office 
supply dealer, established a company sales record in January 
with their first million dollar sales month. In making the an- 
nouncement, Harold W. Jacobsen, president, stated that the 
sales for the fiscal year ending January 31, 1957, would set a 
new record high. 

Twice during the past year the half-century-old company 
came within close reach of the goal attained in January. In 
January of 1956 sales totaled $878,000, and in October of the 
same year sales exceeded $900,000. 

President Jacobsen, who constantly emphasizes the need for 
progressive merchandising, said the million dollar month pro- 
gram was set up with various ends in view, the most important 
of which was to end the fiscal year with a good month. Jan- 
uary is traditionally the biggest month in the year due to 
customer seasonal requirements. He cited the prestige going 
with a million dollar month as being almost a by-product, and 
added that the success of the January program may result in a 
revamping of the company’s entire remuneration plan. 

Selling merchandise on the basis of the greatest value to 
customers, plus customer consideration in the store were 
paramount factors in the million dollar month program. Sales 
effort was backed up with related effort through over-all de- 
partmental co-operation. Proper scheduling of shipments, 
servicing complaints and billings all played a role in the pro- 
gram’s routine. Each retail sales person had a sales budget 
based on last year’s sales. 

Benefit features going to salesmen in mid-April comprise 
additional commissions based on sales exceeding regular terri- 
torial quotas, as well as commissions on sales of specially 
selected merchandise promoted during the million dollar sales 
month. All men who sold at least 10% more than their 
quota will be made a member of the “President’s Club,” one 
of which will be the recipient of a special grand prize of a 
one-week all-expense air trip to Miami for two as an Easter 
vacation, or $500 in cash if the latter is preferred. 


Western Tablet Opens Sales Offices 

The Western Tablet and Stationery Corp., Dayton, Ohio has 
leased wholesale showrooms and sales offices in the RCA 
Building, New York City. Charles C. Culp, national account 
manager, will direct the company’s activities in the new center, 
beginning early next summer, said U. R. Tannehill, president. 

Western Tablet has five subsidiaries: J. C. Blair Co., Hunt- 
ingdon, Pa.; Hopper Paper Co., Richmond, Va.; Kalamazoo 
Stationery Co., Kalamazoo, Mich.; Western Paper Converting 
Co., Salem, Ore., and Western Tablet and Stationery Co., St. 
Joseph, Mo. The firm was organized in Dayton in 1927.—AK 
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Horder’s Inc. of Chicago recently en- 
tertained a group of 77 top manage- 
ment executives from 65 of Chicago's 
leading industrial and commercial firms. 
Harold W. Jacobsen, Horder president, 
showed the guests the extensive, modern 
operation at the main headquarters 
which houses an inventory of $142 mil- 
lion involving more than 20,000 differ- 
ent items. 


Smith-Corona Electric Portable Goes 
On Sale at Price of $197.50 

The new electric portable typewriter developed by Smith- 
Corona Inc. is now being placed on nationwide sale at a price 
of $197.50, plus tax, James B. McCormick, Smith-Corona 
vice-president of sales and marketing, announced. 

The machine — the world’s first electric portable — has 
been in limited production at Smith-Corona’s Groton, N.Y. 
plant for the past few months, and initial shipments are cur- 
rently going to sales outlets all over the country, Mr. Mc- 
Cormick said. 

“This is the most significant event in the portable typewriter 
field since the first successful portable was introduced by a 
Smith-Corona predecessor just 50 years ago,” said Mr. Mc- 
Cormick. “We expect the new machine definitely will add 
new horizons to the portable market as we have known it.” 

The Smith-Corona electric portable comes to market after 
five years of intensive research and development. It is de- 
signed to meet growing demand for a portable typewriter able 
to produce precise, uniform and distinctive typing with a mini- 
mum of effort and typing skill. It is expected to find its pri- 
mary markets among students, housewives, executives and 
others who use a typewriter for personal writing. Small busi- 
nesses, doctors, dentists, and other professionals also represent 
potential buyers. 

The new typewriter, unveiled publicly for the first time last 
October, comes in four colors — alpine blue, coral pink, sea 
foam green and woodland beige. Each machine comes in an 
attractive light gray vinyl-covered aluminum case. 


‘*Test’’ Promotion Held in Minneapolis 

A full scale promotional campaign in the city of Minneapo- 
lis March 10-23 had as its goal the boosting of “better offices 
in wood.” Aimed at both the new office and modernizing 
markets, the campaign was organized by a strong local group 
backed by a committee composed of 17 national trade asso- 
ciations. 

The Minneapolis campaign was a “test” program designed 
to pave the way for similar promotions in cities in all parts 
of the nation during the month of September, 1957. The na- 
tional B.O.W. (Better Offices in Wood) Committee will help 
groups in other cities to organize their campaigns on the Twin 
Cities model. 

The local group was composed of civic leaders, Chamber 
of Commerce officials, office furniture distributors and dealers, 
plywood distributors, builders, architects, decorators, millwork 
specialists and others interested in the office improvement cam- 
paign. 

Highlight of the two-week festival was the “Parade of Of- 
fices” which got under way March 12. Outstanding examples 
of well-appointed offices in wood, serving as models for those 
interested in building or remodeling, were seen by businessmen 
and the general public on an “open house” basis. 
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Executive Office .. . at the Haskell plant in Pittsburgh shows 
product in use. 


@ TEN YEARS AGO this month, Haskell, Inc. opened its 
first manufacturing plant in Pittsburgh, Pa. Since that date, 
the plant has grown eight times its original size, going through 
five expansion programs. Today a sixth and largest move is 
being planned. 

The men behind the growth and development of the firm 
are S. K. “Bud” Haskell, president, and Edward Haskell, treas- 
urer. Commenting on the first 10 years of their firm they re- 
marked: “The first 10 years will be remembered as the hard- 
est!” 

The company’s growth was rapid and it took a lot of extra 
effort to keep up with the demands of the dealers and con- 
sumers who found the steel office furniture to their liking. 
Challenge after challenge was met, and in spite of difficulties 
confronted, the new company was able to progress. The plant 
went from 6,000 square feet to 48,000 square feet this past 
year, and the end is not yet in sight. 

Personnel also reflects the growth. The plant began operat- 
ing with six original employees. Today the payroll numbers 
126. This includes a staff of 13 field representatives covering 
the United States and Canada. The sales staff record is one 
which speaks for itself, for in 10 years, only two changes have 
been made. 

The firm, which sells through dealers exclusively, handles 
thousands of accounts today, both in the United States and 
‘abroad. Increasing volume required extra warehousing, so the 


(Turn to page 136, please) 


. Scenes below and to the right show some 


In the Factory . 
of the many manufacturing processes which Haskell desks go 
through on the way to the dealer and finally the consumer 
Included are shots of spot welders, spray painting, linoleum 
trimming, and inspection of tab! 


packaging 
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S. K. Haskell 





Edward Haskell 


Haskell, Inc. Celebrates 


10th Year in Industry 
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2s of my new friends 
Y| are your BE¢T 


- Customers 





Nan Mackaye is my name — and selling Old Town carbon 
papers, ribbons, spirit and stencil supplies for you is my 
business. 


You can bet I’m proud that more and more of your customers 
are becoming aware of me. It means I’m accomplishing the 
work I set out to do in Old Town’s advertising — publicity — 
promotion — packaging. I make selling simpler for you by 
establishing strong brand recognition. 


— 2 


One step beyond brand recognition is brand preference .. . 
and along with that comes faster selling, easier selling, 
greater profit from each sale. These are the best sales, the 
be$t customers. 


Would you like to have Nan Mackaye sell for you? 
Write Old Town’s General Sales Department today. 


| OLD TOWN CORPORATION 


750 Pacific Street, Brooklyn 38, New York 





A Ua, 


ihe 


World’s foremost maker of carbons, 





ribbons, duplicators, duplicating supplies 
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are you cashing in 
on this BIG market ? 


BORROUGHS 
op CHECK RACKS 








In hotels, restaurants, clubs ..in fact, wherever 
garments are checked..there’s a market for 
Borroughs Wrap Check Racks. Quality built, and 
welded for added strength. Hats rest on rods in- 
stead of dusty shelves. 3 standard units to accom- 
modate 12, 16 or 20 coats and hats (4 of each per 
foot). All 3 models available in double face units 
—and “add-on” units may be added to any stand- 
ard unit. Choice of 5 colors. Wall Wrap Check 
Racks are also in Borroughs’ complete line. Don’t 
miss out on this big, profitable market. Write for 





more details. 


BORROUGHS MANUFACTURING co. 


A Subsidiary of The Amer 


3004 NORTH BURDICK am KALAMAZOO, MICHIGAN 
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Haskell—continued 


company formed four branches with warehouse space, in New 
York City, Denver, Los Angeles and Tacoma, Wash. Other 
warehouses are under consideration at the present time. 

Branch warehouses were not all. Haskell is also concentrat- 
ing on the opening of additional showrooms and currently 
operates five of them, in New York City, Chicago, St. Louis 
and Los Angeles. 

In keeping step with the demands made upon the industry, 
Haskell was a leader in the introduction of color throughout 
its entire line of office furniture and accessories, and the engi- 
neering and design department plays a major role in the com- 
pany’s expansion a This department is under the su- 
pervision of Carl Jarvi, chief engineer. 

Others holding key positions with the company are Edward 
Sohn, plant manager, Helen C. Jahn, manager of sales service, 
both of whom have been with the company since its inception. 
Also heading the staff are Mrs. Bonnie Bell, credit manager 
and Mel Amoroso, traffic manager. 

The 10th anniversary celebration of the firm will be 
launched at the NOFA convention in New Orleans, with spe- 
cial programs planned for visitors as well as announcements 
of new products. 


New Firm Makes Rubber Bands Exclusively 

Rubber bands exclusively are the product of the new Keener 
Rubber Company, Inc., factory recently completed on a five- 
acre site at 700 Commerce Court, Alliance, Ohio. 

The plant is now in full production with a complete range 
of bands for the needs of stationers, produce and vegetable 
growers, newspapers, florists, banks, packaging and toy man- 
ufacture. 





of Keener Rubber Co. in Alliance. 


New Home... 


Kenneth B. Miller heads the new corporation as president. 
O. R. Herron is vice-president in charge of sales and Steve 
Bugara is vice-president in charge of production. Helen 
Schwall is office manager. 

Keener will distribute nationally through established deal- 
ers only via regular trade channels. Sales representatives are 
now being appointed. 





Brainerd Now With Dictograph 

G. B. Brainerd, formerly sales manager of an office furni- 
ture firm in Milwaukee, has taken on the Wisconsin distrib- 
utorship for Dictograph and as of February 1 has been man- 
ager of the Dictograph Communications of Wisconsin, located 
at 176 W. Wisconsin Ave., Milwaukee. 

Plans are being made for an increased sales force to sell 
Dictograph time saving communication systems, including 
those for executive management control, master electronic sys- 
tems and private paging in offices, factories, stores and institu- 
tions. 





Mayer Buys Building in Houston 

Nathan Mayer, president of Mayer Office Furniture Co., 
has announced the purchase of a three-story modern fire-proof 
building at 1619 Preston containing more than 30,000 square 
feet. The structure will serve as an office furniture showroom 
and storage plant. He said the company will continue to serve 
its many retail customers as it has done for the past 17 years. 
—WLF 
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Appraise the men who have chosen Crestline (for both 
executive suite and general work areas) and you will understand 
why this superb line of steel office equipment 
is so often the choice of men of sound judgment. 
For there is inherent in Crestline, a basic soundness, outstanding 


design and unique features which place it in a class by itself. 


From the smallest drawer-lock to overall design, Crestline bespeaks 


the leadership of men and companies who have arrived. 


For complete details ask your dealer for the new 
catalogue in color — and our Office Plan Rule which may help 


you develop the office you have dreamed of. 




















SECURITY STEEL EQUIPMENT CORPORATION, AVENEL, NEW JERSEY ~ 





for soft yielding comfort on 
furnishings that get heaviest use 


’ . . 
Imagine. ..lustrous iridescence and the texture of raw pongee There's no viny! upholstery like 


silk now availablein breathable, durable Du Pont ‘‘ Fabrilite’’ 


vinyl upholstery. It’s the new “‘Siam”’ pattern with exclusive DU PONT ® 
“Jewel Tone’’* colors—ten harmonizing, lustrous tints, a 


including nontarnish gold to brighten furnishings that get *PATENT APPLIED FOR 





heaviest use. 
Exclusive Du Pont formulation resists soil and wear, yet 
drapes for easy tailoring. Thousands of invisible pores 
breathe for soft, yielding comfort. Cleanable ‘“‘Fabrilite” 
offers high-fashion, decorator styling in upholstery that stays REG. U.S. PAT.OFF 


new-looking for years. BETTER THINGS FOR BETTER LIVING ... THROUGH CHEMISTRY 
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For Fast Service Contact the FABRILITE A “LOST-SALE Quiz 


Distributor Nearest You Listed Below: 





ALABAMA 


_ __ rotxnine,sissaisver | Rault-Finding Farley 


ARIZONA 


CALIFORNIA 








h Hor ' 
el & 33 Post Street 
COLORADO 
A eaver, 585 th Boulevard 
CONNECTICUT 
tf t 40 Alb vy Ave e 
FLORIDA 
, O. Box 2296 
4 V E hth treet 
F E. Fortune Street 
GEORGIA 
j t Street, S. W. 
Broad Street 
—— ILLINOIS 
— do. t Nacker Drive 
‘4 c 4 P ¢ Street 
KENTUCKY 
Me Se os Aarket St et 
Ap l 
LOUISIANA 
ton R Tupper Sup 2117 North Street 
lr 2234 Tulane Avenue, P. O. Box 13113 
MARYLAND 
Balt f pden Avenue | 
MASSACHUSETTS Copyright 1955 William G. Damroth & Co. 
T Company of E 32-34 Canal Street 
MICHIGAN 
: Rar * f bk er Ave N.E 
MISSISSIPPI 
C sé +B] 
Woolley Brothers, 4 th State Street THE CRITICAL CROW 


NEW YORK . . ds constantly knocking his competition. 


AROLINA 
pig teding He loses sales because... 











N.C 8 Broad Street 
—_— aa > ta Prec a) ... he antagonizes the prospect by con- 
7 a Cammaste: S05 tetas Radin demning his competition 
OKLAHOMA 
I pply, Whittier Station, P.O. Box #3185 b) ... his competition actually has a supe- 
OREGON rior product 
Port { f 93 e Boul 1 
PENNSLYVANIA 
vgs on tien Diadaaite Fel 217 Chestnut Street c) ... he doesn’t know how to sell against 
McCaw Compar 3 Market Street competition 
th Company 260 S. Main Street 
TENNESSEE 
; I Textile & Supply Co., 28 t vue Boule rd 
he 4 v j et , . . 
— When Farley ran down the competitor now getting 
TEXAS . oa . ; . . 
F. Schmolzried & Compony, 2650 Main Street the business he was critical of his prospect's judg- 
vis & Company, 316-320 S. Lake Street ment. (a) The more Farley knocks his competition, 
) ect 1415 Ave P.O. Box #172 . 
™ balendns the less respect the prospect has for him. 
WASHINGTON , Penge RRS Se ; eae ann ae sa a 
| “ 2 Cosmas, lat, 10K Gael Mien You will always make more sales by knowing your 
W. Griswold & Company, 319 S. Cedar Street competition, than by knocking them. Whenever your 
WISCONSIN rospect mentions another brand, be big about it 
P R sale > , 
" admit it has its good points. Use the “yes, but” 
technique. Then concentrate your selling effort on 
those exclusive features your product has which are 
lacking in the rival product. 
' 
; REG.U.S. PAT. OFF 
BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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e’s a new design in office efficiency 


CLARIN & 4 
AUXILIARY OFFICE CHAIR with tablet writing arm 


Here’s a new, fast selling profit-making line. It’s 2” foam rubber seat—Naugahyde, nylon 

the new CLARIN Commuter tablet arm folding chair or grospoint upholstery. 

; ‘ r Wide choice of frame and upholstery 

that provides quick, comfortable seating and color combinations to match modern 
writing facilities at a moment’s notice. These chairs office decor. 

may be grouped in an office for informal discussions 

or placed in a conference room for a sales meeting OFFICE EQUIPMENT DEALERS... 
or training session. The tablet arm swings up and Send now for complete information! 
locks into position at a scientifically determined 
height for effortless writing or may be swung down 
alongside the chair when not required. The 
Commuter is also available without the tablet arm Please send me full information on the new Clarin Commuter 
, : , . . auxiliary office chairs and the name of your representative. 
for instantly available seating requirements. Both 


chairs are guaranteed for 10 years! NAME 


CLARIN MANUFACTURING COMPANY 
Dept. 33, 4640 West Harrison St., Chicago 44 


COMPANY 


CLARIN MANUFACTURING COMPANY ADDRESS 
4640 West Harrison St., Chicago 44 CITY 



















JETLEAF AND 
OTHER FINE 
NON-CURLING 
CARBON PAPERS 


..- the “Finest” 
made, permanent, 
smudgeproof — 
with exclusive C-Y 
blue-black ink 
formula, and 

the “slip-proof”’ 
plastic backing. 
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INKED RIBBONS 


...@ complete line of 
FINEST INKED RIB- 
BONS « SILK « NYLON 
e COTTON for every 


office machine. 
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OTHER PRODUCTS 

e Master Units for Spirit Duplicating. 

e Hektograph and Spirit Duplicating Supplies — 
Master Units. 

e Printed Master Units. 

e World Famous Copy-Right and Stand-By Copy- 
holders. 

HANDSOME MODERN PACKAGES « REALISTIC PRICES 


Please write for catalogue, price lists, SAMPLES 
and dealership or franchise information. 
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CURTIS-YOUNG CORPORATION 
lla nifacu 2005 
Copyholders — Duplicating Supplies — Carbons — Ribbons 
110 West 18th Street * New York 11, N. Y. * Cable: CURTYOUNG 
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Does Your Advertising 
Have Enough Spark? 


by VICTOR N. VETROMILE 


special writer 


@ THERE IS NO secret to what makes good advertising 
spark. It is simply a matter of hitting the nail right on the 
head by talking to prospective buyers about their office equip- 
ment requirements in « way that shows experienced insight 
and understanding with regard to those requirements. 

When an office machine dealer issues any piece of advertis- 
ing—an ad in the local newspaper, an envelope folder, a 
mailing-card, or even an advertising blotter—there are a few 
elementary facts that he must keep in mind if he hopes to 
obtain any business from these devices of publicity. 

First, the dealer must attract attention—favorable attention 
—by effective arrangement of type and illustrations. Fancy 
borders and so-called “art work”, merely as such, are of prac- 
tically no value whatever—certainly they are not worth the 
extra trouble and cost involved unless they can be made to 
vitalize the selling appeal. 


Imagination !s Needed 

Imagination enters into the formula for writing good adver- 
tisements in the office equipment field. The dealer should be 
able to visualize the prospective buyer using the equipment. 
He should be able, in his imagination reinforced by his pre- 
vious selling experiences, to anticipate probable points of sales 
resistance, as for example, the tendency to postpone modern- 
ization installations that involve considerable money. 

Test the probable suitability and effectiveness of any con- 
templated advertising appeal by analyzing it from the point 
of view of the buyer. Every experienced salesman does this 
subconsciously when he is developing the buyer’s interest in 
the showroom. It is quite as necessary to do the same thing 
when writing an advertisement. 

Although the dealer’s advertising is planned with the com- 
mercial motivation to make sales, nevertheless, he should try 
to see his proposition through the prospective buyer’s eyes— 
from the standpoint of the buyer’s interests. 

Such sympathetic understanding with regard to a buyer's 
needs, his economic limitations or inhibitions of the moment, 
and similar buyer problems, is just the thing that explains why 
some office furniture and office machine salesmen have such 
a strong hold on their customers—such a big personal follow- 
ing. 

An advertiser must always keep in view what type of per- 
sons the majority of his potential customers are, then phrase 
his advertising appeal to those persons accordingly. 

Generally speaking, it is best to use as few technical terms 
as possible, because some prospects may not understand all 
the technical features of office machines of comparatively re- 
cent invention or re-design, and in the reading of an advertise- 
ment anything unfamiliar is a “mental block” that may frus- 
trate further reading. 


Choice of Media Important 
Choice of the right advertising medium, it has been tradi- 
tionally advised, is as important as good copy. Personally, I 
would say that choice of the best medium is more important 
than consummate skill in the writing of the advertis:ment, 
because in the correct choice of a medium lies the advertiser's 
only chance to get benefit out of the advertising expenditure. 
If care is not exercised to select the right medium, the dealer 
might just as well toss his money into the street. I honestly 
believe that an advertisement which, according to professional 
or technical criteria of its caliber, may have shortcomings, may 
nevertheless, produce some results in a dominant newspaper 
of strong reader responsiveness, but that advertisement, when 
inserted in a weak newspaper of poor pulling power, becomes 
a complete waste of the advertiser’s money. 
Any dealer who has been in business at least a few years 
should be able to judge with accuracy which of the newspapers 
circulating throughout the trade area of his business has the 


OA-4/57 f. 








FRE 
e Env 

youl 
e New 
e Ads 

or N 
e Colo 
e Man 


No 
a. fi 
ZS 
a @ 
iN 
? ol 
$ Cl 
» Vv 
5 Ch 
} 1 Of 
ry ol 
ri TA 
a TA 
we TA 
11 3x 
> at 
0 axe 
ie xs 
[ms 
[ft  0, 
1} Br 
2 wa 
} 2 836) 
Wixi 
iS Vol 
| 4 SAL 
a 
DON'T 
new De 
List, an 
assure y 


repeat Sa 


ms 


Lil 
I 


FE, 





07 





sing 
the 


uip- 
sight 


Ttis- 
r, a 
few 
s to 


ition 
ANCY 
yrac- 

the 


e to 


ded 
iver- 
d be 
nent. 
pre- 
sales 
Jern- 


con- 
point 

this 
st in 
thing 


com- 
d try 
jes— 


lyer’s 
nent, 
why 
such 
llow- 


per- 
hrase 


‘erms 
d all 
y re- 
rtise- 
frus- 


rtant 
tradi- 
lly, | 
yrtant 
ment, 
tiser’s 
jiture. 
lealer 
nestly 
sional 
_ may 
paper 
when 
‘omes 


years 


apers 
is the 


/57 
















RECORD STORAGE BOXES 


the caawen'to the file aud Fix pnoblewe 


There’s nothing like repeat business to make 
FREE Dealer Helps! your cash register ring up sales. Thousands of 
e Envelope Enclosures, with users have purchased LIBERTY Storage Boxes 


your imprint. ‘ " ‘ 
¢ Newspaper Ad Mats. again and again . . . continuously for over 35 


e Ads prepared for your Catalog 
or Mailing Pieces. 


years ... proof of customer satisfaction. 


e Colorful 16-page Catalog. 


It’s a real customer service to provide LIBERTY'S 
‘file and find’? method for all inactive office 
records .. . and a money-maker for you! 


e Manual of Record Storage Practice. 


25 —— SIZES 


[No Uses a) toe 
Til LETTERS x 10%" x 24” 
% LETTERS x 10%" x 15" 







LIBERTY’s National Advertising, a dealer’s potent 
sales-help, reaches over 1,000,000 business 
executives who influence buying every 


























































ice oe month. Add these factors to LIBERTY’s 
—————————EEE $$$} ‘ 4 

2 CHECKS " x_3%" x 24"| A reputation for quality and low-cost and 

9 CHECKS wx 4 x15 = 

VOUCHER x au x 28" the sum total is more sales for you. 

|§ CHECKS lO%"x 4%" x24" 
[1 DEP. SLIPS e’x 4" x28" 
[a DEP. SLIPS 8°x 4” x15" 

1$ TAB CARDS 1%" x 3%" x 18" 

= =6TAB CARDS 14" x 3%" x24’ 

4 ~=6TAB CARDS 15%"x 3%" x 18" 

) 3x5” CARDS Ax 3%" x28" 
[3 4x6” CARDS 6’x 4” x24" 

0 4x6" CARDS 6"x 4%"x 15" 

6 5x8” CARDS B"x 5%" x 24" 

8x5" CARDS a” x 8%" x24" 

6 Bas” BY" 5%" x24" 

18 Blox x ] x 24" 

2 Sex } x 6” x24" 

bal’ 8%" xll%’x1e’| 

4M 42x12 x12%" x12’ 
[5 VOUCHERS 4%°x10" x24" 

4 SALES SLIPS 2 O° Rae 





DON’T DELAY! Send for our 
new Descriptive Catalog, Price- 
List, and information that will 
issure you year ‘round profitable 
repeat Sales. 











only 
has all 
these Corrugated Board Dustproof Spillproof Fast- Finding 
All LIBERTY boxes are Overlapping top forms The simple closure Copyrighted Labels Deli d flat, for stor- 
FEATURES made of moisture-re- a tight joint for dust will hold securely even provide spoon ter Aisle, as call n "No 
sistant, High Test Cor proof protection and if the box is accident- Tier, Shelf, Box Num- loose parts, one- piece 
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Established in 1918 












2607 NORTH 25th AVENUE «- FRANKLIN PARK, ILL. (Suburb of Chicago) 





Shell, Filing is dpelled. 
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. . - and Estey Shelf Filing spells 
Profits” for Dealers! 


Banks, Insurance Companies, Hospitals. . . 
all firms filing quantities of active records 
now know that Shelf Filing means “by Estey.’ 
Specifically designed for file departments, 
Estey Shelf Filing shows its superiority in 
design, construction and economy of price and 


installation! Firms that need filing space now 





know they need Estey! 


Write Dept. D for Dealer information 
on Estey Shelf Filing 


at = 


OM OME We 
BROADWAY NEW in ee f 
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best readership and which reaches the largest number of the 
class of buyers whose acquaintance with his business will do 
him the most good from a sales-producing standpoint. 

Advertising pays—rather, can be made to pay—but, as just 
pointed out, the mere buying of advertising space is not an 
assurance of sales. 

The answer to this question of advertising policy isn’t wholly 
a matter of boom or recession anyway. It’s more a matter of 
strategic enterprise. There is no lack of evidence in support of 
the opinion that a dollar invested in advertising when one’s 
nearest competitors may be “laying down” will do the work of 
three dollars later when they “get up.” 


Sales Letters Can Help 

Occasional good sales letters play an important part in 
the advertising program of successful stationers and office 
machine dealers everywhere. 

The personal touch letter—the virtual handshake by mail— 
typified by the following example can be employed with con- 
structive effect by the stationer and office machine dealer 
who seeks to get the jump on competitors in the matter of 
introducing important new firms, who will probably be big 
buyers, to his salesroom. 

“May we congratulate you on the organization of your 
new manufacturing business, and extend to you our sincere 
good wishes for its prosperity and permanence among the 
thriving industries of this city and county? 

“It is always a pleasure to witness the establishment of 
a new company in this prosperous commercial area, and as 
soon as we can be of any service to you in connection with 
the office planning or office-equipment engineering of your 
factory and offices, we trust that you will not hesitate to re- 
quest our representative to come around and talk over your 
requirements with you. 

“By this means, you will have at your disposal the practical 
aid of our many years experience in furnishing offices and 
equipping them with business-efficiency machines and appli- 
ances, and of course, you will incur no obligation whatsoever. 

“We trust that your company may soon open a business 
relationship with ours that will be mutually satisfactory and 
mutually profitable, and which because of these mutual 
benefits, will continue for many years.” 

(Note—If the office supply and appliance outlet is one that 
is Operated under an individual name, then the first person 
form of address would preferably be used in such a letter, 
and the proprietor should clip his personal business card to 
the business letterhead, the card advisedly giving the dealer's 
telephone number.) 


Proper Spirit Essential 


It is not a constructive “slant” on advertising to want to 
advertise merely because and only when one’s nearest com- 
petitors begin to advertise. The appliance dealer who decides 
to advertise solely because he thinks that some competitor may 
be alienating some of his customers won’t have the real 
“spirit” of good advertising, nor will his advertising create new 
business and help to improve profits if it is merely the “price- 
list” type of advertising. 

The let-down in many an attractive advertisement—the 
thing that prevents it from being profitable, or at least, as 
profitable as it might otherwise be—is the failure to reinforce 
conviction of value with adequate stimulus to desire the 
article sufficiently to buy it now and to buy it at the adver 
tiser’s store! 

We have all read both advertisements and sales letters 
that said nice things about the merchandise, and even offered 
reasonably convincing proof of them, yet failed to embody 
the desire clincher that would have caused us to buy that 
merchandise or at least, to investigate it promptly—the action 
that all advertising must induce if it is to be profitable. 

“Just telephone LaFayette 5621 and have us demonstrate 
this machine right in your office. No cost nor obligation in- 
volved” certainly whips up more buying interest than could 
the puny invitation “Come in and look at this machine when 
you are in our vincinity.” Both contain the element of invita 
tion, but the first contains, in addition, the always desirable 
urge to action. 
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MADE ONLY BY NATIONAL BLANK BOOK COMPANY, HOLYOKE, MASSACHUSETTS, 
MAKERS OF LOOSELEAF, BOUND BOOKS AND VISIBLE RECORDS FOR 113 YEARS. 
AVAILABLE AT OVER 4000 NATIONAL BLANK BOOK DEALERS. 
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Molaro 


CHICAGO LOCK Builds 
Security YOU Can Sell 


























Fit the equipment you manufacture with Chicago Locks and 
you've got a point worth talking about. 

They’re small, they’re strong, they’re precision-made for 
maximum security. 

You can sell that security. 

Whatever office appliance you make . . . desks, cabinets, 
lockers, strong boxes . . . in wood or metal . . . you'll find a 
rugged, smartly designed Chicago Lock or locking mechanism 
that answers your need. 


Write for your FREE copy of our catalog displaying the entire Chicago Lock line. 





CHICAGO LOCK CO. 


2016 N. Racine Avenue « Chicago 14, Illinois 
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R.C.Allen Business Machines, Inc. 


j 
| 
680 Front Avenue, N.W., Grand Rapids, Michigan 
] 
| 


Please send dealer franchise information. 


NAME 








ADDRESS 





CITY ZONE STATE 





Here's how you profit 


Typewriters 
Visible and automatic margins, 
fabric or carbon ribbon, 11" 

to 26” carriages, 21 two-color 
combinations 





























Cash Registers 


The Mode electric 
4-departmental total cash 


register, issues receipts 
Other R. C. Allen models for 
every business 

- 


10-Key Adding Machines 

The 10-Key electric adding 
machine with exclusive Memory 
and Recall keys that save time 
by restoring without re-indexing 
Hand model also available 


Full Keyboard Adding Machines 
Full Keyboard machine features 
visible dials and automatic 
totals. Prints clear signal with 
first item and subtraction in 
red. 6 to 13 column capacity 


Safes and Insulated Files 
R. C. Allen offers a full line of 
fire and burglary safes and 
insulated files for every 
business need 
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hen you feature 
R.C.Allen 


BIGGEST DISCOUNTS in the industry are yours and a bigger 

fit on every sale. eneare R. C, Allen discounts with any other 
achine line. The figures speak for themselves... 

COMPETITIVE PRICE is where the R. C. Allen line really proves 
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MORE EXCLUSIVE FEATURES and they are really salesmaking 
ith R. C. Allen, On every R. C. Allen model there are exclusive, 
ted features that competition can't offer. With thes« 
, you make the competition, when you feature 


| co VV 
exclu- 
not mere ly meet it 


MODEST INVENTORY is 
a business machine 
with different brand names. 
your inventory costs down 


another plus with the R. C. Allen line and 
purpose Don't load your 
R. C. Allen covers the field and 


yet you have for every 


FINEST QUALITY is a tradition in the R. C. Allen line. Compare 
R. C. Allen features from compact design to quiet R. C. Allen 
the measure of business machine quality. 


EXCLUSIVE FRANCHISES for the R. C. Allen full line 
art of the line may be open in your area. Mail in the yupon at the top 
hortest distance to the best line .. . the R. C. Allen line. 


R.C.Allen 


Business Machines, Inc. 


or for any 
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for Read-at-a-Glance 
VISIBILITY 


Customers are asking for Barkley Plastic Tab Card 
Indexes because they know angular and magnified 
plastic tabs speed filing and finding—saves expen- 
sive filing space too! Make sure you carry adequate 
quantities in stock. f 

Three sizes available: 
3x5,4x6,5x 8. In six 
colors: Green, Amber, 
Red, Pink, Blue, and Clear. 








Write for 
illustrated 
literature. 
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Appointments—- 


Field Sales Manager for Eagle Pencil Co. 


Adolph Meleck was named field sales 
manager of Eagle Pencil Co. in a recent 
announcement by David E. Price, vice- 
president. Mr. Meleck joined Eagle in 
1934 as an industrial salesman. In 1954 
he was appointed assistant general sales 
manager. 


Dealer Sales Manager for NCR Adding Machines 


George D. Scheel, former district man- 
ager and dealer represenative for adding 
machine sales in the National Cash 
Register Company’‘s Pacific division, has 
been named manager of dealer sales for 
NCR adding machines. Mr. Scheel has 
been with the firm for eight years. 





To Direct Industrial Relations for Burroughs 


Frank G. Armstrong has been appointed 
director of industrial relations for the 
Burroughs Corp. He succeeds Carl E. 
Schneider who has been named vice- 
president and general manager in charge 
of the newly established Burroughs divi- 
sion. Mr. Armstrong has been assistant 
director of industrial relations since 
1953. He joined the company in 1946 








George T. Heussner is the new general 
sales manager of the Cummington Corp., 
according to an announcement made by 
Matthew J. Mitchell, president. Mr. 
Huessner was formerly manager of deal- 
er sales for the National Cash Register 


Co. 


Directs Dictaphone Co. in England 


Donald MacPhail 





board chairman 





Sumner L. Trilling was recently ap- 
pointed general sales manager for the 
General Tire & Rubber Company’s Bolta 
Products division. He succeeds Daniel E 
Hogan, Jr., who has left to manage his 
own plastics extruding company. Mr 
Trilling has been with the company more 
than 10 years, serving first as sales 
manager and later as general manager 
of the Institutional Products division. 


as supervisor of personnel relations. 





recently ap- 
pointed to the post of managing direc- 
tor of Dictaphone Co., 
England. Mr. MacPhail moves 
the position of director of Indestructible 
Paint Co., Ltd., and he succeeds Robert 
W. Belcher, who will remain in London 
briefly as a special representative of the 


, in London, 
up from 
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VENUS 


Go with the favorite ... the Venus Velvet ball PEN - cil! 
In thousands of leading firms in business and industry, 
the Venus Velvet ball PEN -cil is the number one writing 
tool! And it’s exclusively yours. Result: a full profit on 
every sale plus a galloping re-order business. 

Complete line of 4 Venus Velvet ball PEN - cils covers 
every office writing job: Regular—for general-purpose 
writing. Double Duty—with longer writing ink cartridge. 
Super Fine—with small ball for extra-fine writing. (All in 
choice of blue, black, red or green ink.) Liquid Velvet 
Lead—for Liquid Graphite pencil writing and erasability. 
Packed in handy dozens for volume selling. And powerful, 
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RIDE 
THE 


WINNER! 





ne 10 





with today’s 
fast-moving 
writing tool 
for the office 
consistent national advertising in The Saturday Evening 


Post and leading business publications helps pre-sell your 
customers. Sell the product that sells you! 


VENUS velvet 
ball PEN: cil 


sold only through stationers 


©Venus Pen & Pencil Corporation, Hoboken, N. J. 
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store owners and managers 
are finding out from Royal 
Register dealers the many 
advantages of using a Royal 
continuous register form 
system to maintain absolute 
control over all cash and 
charge sales records. As a 
Royal dealer, you can make 
extra sales and profits by 
getting your share of the 
new and repeat orders from 
the register form users in 
your area. Don’t forget that 
ONLY Royal offers DEAL- 
ERS the fastest service in 
the business — two week 
shipment (often ten days!) 
for all standard continuous 
forms. Write today for the 
latest Royal catalog ... and 
send your next order for 
continuous register forms 
to Royal Register. 





YOU CAN COUNT ON 


NASHUA 
NEW HAMPSHIRE 


150 





BETTENDORF 
IOWA 











Appointments — continued 


Takes Monroe Post in Chicago 


Robert F. Lusk has taken the post of ac- 
counting machine sales manager in Chi- 
cago for the Monroe Calculating Ma- 
chine Co. Mr. Lusk, who has been with 
the company for 19 years, was formerly 
an accounting machine executive in 
sales headquarters. He is the first 
branch sales manager in a new program 
for establishing a nationwide sales or- 
ganization. Subsequent appointments in- 
clude H. C. Helierer in downtown New 
York, H. B. Cage in Los Angeles, G. A. 
Gustafson in San Francisco, and R. W. 
Davis in Long Beach 


Advances to Key Post with Marchant 


Gilbert H. Meacham has been advanced 
from district sales manager at Phoenix, 
Ariz., to district sales manager of the 
Oakland office of Marchant Calculators, 
Inc. Mr. Meacham joined the firm’s Salt 
Lake City office in 1950 and was soon 
numbered among the company’s top 
sales representatives. He was advanced 
to the Phoenix post in September, 1953 
In 1956 he was named “Man of the 
Year’ by Marchant. 


Poe Promoted by Burroughs Corp. 





Burl F. Poe has been appointed assistant 
general sales manager of Burroughs 
Corp., elevated from the position of as- 
sistant general service manager which 
he has held since July, 1954. He joined 
the corporation in December, 1941, as 
a junior salesman at the branch in 
Knoxville, Tenn 


Takes Post with Consolidated Business Systems 


Abe Waroff was recently named assist- 
ant to J. W. Pierce, president of Consoli- 
dated Business Systems, Inc. Mr. Waroff, 
the company stated, is considered one 
of the leaders in the field of rotary 
business forms manufacture. He was in 
strumental in development of the Gavrin 
Press of New Rochelle, N. Y., and was 
associated with that firm for 20 years 
before taking his new position. He will 
head a genera! expansion program for 
Consolidated 


Joins Textileather Division of General Tire 


Harry Wang, artist and textile designer, 
has joined the Textileather division of 
the General Tire & Rubber Co. as assist- 
ant product design manager. Mr. Wang, 
Q prominent artist in U.S. art circles, has 
a diversified background which includes 
transportation, business and _ finance, 
journalism, banking, government and 
teaching. He held a top position in the 
Chinese National government while in 
his own country, and he has been active 
in many fields in this country. 


Opens Typewriter Repair Shop 

Victor B. Tolman, formerly editor and publisher of the 
Tahlequah (Okla.) weekly Times, has opened a_ typewriter 
repair shop at 415 Muskogee Ave., Tahlequah, Okla——EVH 
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THE JASPER DESK 
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pencil striped hand-rubbed walnut 





Modular units designed for maxi- 
mum flexibility. Suitable for luxuri- 
ous executive settings or efficient 
general office adaptations. Com- 


in other contemporary 


and traditional designs. 


COMPANY, JASPER, INDIANA 
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YOUR CUSTOMERS WILL BE ASKING ABOUT THIS 


ALMOST INVISIBLE GLASS WITHOUT GLARE 
NON-REFLECTIVE UNDER FLUORESCENT-INCANDESCENT OR NATURAL SUN LIGHT 


ate}. Bicii v4: 


- Glass Tops | 


for Executive Furniture 
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THERE IS A PROFITABLE ARRANGEMENT 
ON TRU-SITE 
WITH YOUR LOCAL GLASS DEALER 
WRITE FOR DETAILS 


CIs 
6600 S. Harlem Avenue, Bedford Pork . ae) Argo, Ilinois 
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Vien on the Move 


Stanley M. Babson, former sales manager and vice-president 
of the Bates Manufacturing Co., has been named vice-president 
in charge of sales. He takes over his new post and title in a 
realignment of the sales department. 

Charles Linn has been given the title of vice-president in 





5. M. Babson Charles Linn W. L. Dane 


charge of exports, while William L. Dane of Darien, Conn., 
takes over Mr. Babson’s position as sales manager. Keith 
Chandler of Westfield, N.J. is the new assistant sales manager. 
Bates also named William Canham as assistant treasurer and 
manager of production. 
7 
Establishment of Burroughs Division of Burroughs Corp. 


and the appointment of Carl E. Schneider as vice-president 
and general manager in charge of the new organization was 





_ Sede , 

Carl Schneider Noe! L. Mudd 

announced by the corporation recently. Mr. Schneider was 
formerly vice-president in charge of industrial relations for the 
firm. 

Noel L. Mudd has taken the post as general manager of 
marketing for the new division. He had been director of mar- 
keting of the U.S. and Canadian marketing activity. 

© 


William G. Zaenglein, executive director of Underwood 


Corp., has been named a member of the board. Mr. Zaenglein 
has been executive vice-president since March, 1956. Pre- 





W. G. Zaenglein 


A. J. Hettinger 


viously he was president and later vice-chairman of the board 
of the Monroe Calculating Machine Co. 

At the same time, it was announced that Albert J. Hettinger, 
Jr., now a director, has been elected to the executive commit- 
tee. 

. 


Frank M. McCowan, vice-president in charge of manufac- 
turing and engineering for the W. A. Sheaffer Pen Co., retired 
March 1. Succeeding Mr. McCowan, who has been with the 
company for 20 years, is A. A. Zuber, general manager of 
Sheaffer’s tool and die division. 

In other personnel changes, John E. Montgomery, formerly 
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Win a 5-Day 
All-Expense-Paid Trek 
to Chicago 


and 116 other Treats in... 





Meilink’s 


TREK-or-TREAT Contest 


Open to all Meilink dealers and their 
salesmen in the continental United States 
Details have been mailed to our list of Meilink dealers. If we missed you, 
write us now. Contest runs through April, May and June. Contest is sim- 
plicity itself. Just put on your Meilink selling pants and sell all the Meilink 


products you can. You may cop the first prize! If you don't, there are 116 
other mighty nice prizes you can win. 


Iss PRIZE — 5-day all-expenses-paid Trek 
for Two to Chicago during NSOEA Convention. 


Includes airplane or train transportation for winner and his wife both ways, hotel, meals, theater, 
night club and a generous amount of cash spending money. 


2nd PRIZE—A luxurious, glamorous, 
height-of-fashion mink stole — value $900. 


3rd thru Sth PRIZES Emerson Model 1254 portable TV set, 14 inch screen, built-in 
Phono-Jack with switch for dancing and listening. Value $148. 


6th thru 11th PRIZES Hart Schafiner & Marx Cattigara silk tropical suits, of 
imported Italian Duppioni. Value $100. 


12th thru 17th PRIZES Choice of: Polaroid Highlander pocket size Land Camera, 
the picture-in-a-minute camera. Value $69.95. Or: Golden Fiesta king size automatic infra-red 
Rotisserie; takes 18 Ib. turkey or 22 ib. roast. Value $69.95. 


18th thru 117th PRIZES Handsome Zippo lighter embossed with Meilink gold 
safe crest. Value $5.00. 


Metink ttt SAFE COMPANY 
TOLEDO 6, OHIO 


A, B and C LABEL SAFES, HOME VAULTS, INSULATED FILES, 
BUSINESS MACHINE AND TYPEWRITER STANDS 
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feature 
America’s 
outstanding 

Space Saving 


Filing System 





us Patents 





protected by 


the only filing cabinet system 


with these exclusive features! 


@ “FACILE” GUIDE PULL — 
A unique, patented index guide 
and outcard holder. Suitable 
for all numerical, unit and ter- 
minal digit filing! 


SECTIONAL DIVIDERS > 


Horizontally adjustable steel! 
dividers in each opening! 





4@ DOORS — Patented, easily 
operated drop doors are scien- 
tifically designed to give maxi- 
mum protection to records from 
dust and light! 


NATIONALLY ADVERTISED ON 


THE PAGES OF 
DUNS REVIEW , 


«iModern Industry ce BE \ T s 


offi 
| Management ) 
methods BANKING ict. 









































GET IN ON VISI-SHELF PROFITS NOW! 
WRITE FOR CATALOG & FULL DETAILS OF 
THE VISI-SHELF DEALER PROMOTION! 








VISI-SHELF FILE, INC. 


225 BROADWAY, NEW YORK 7,N. Y. 
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chief tool engineer for Solar Aircraft at Des Moines, Iowa, 
was named general manager of the tool and die division. B. J, 





A. A. Zuber 


F. M. McCowan 


Byers, superintendent of manufacturing, was promoted to gen- 
eral superintendent of manufacturing. 
« 


Modernize Inc., recently announced 
the election of Edwin J. Mack to the of- 
fice of vice-president of Dean Industries, 
Inc., a subsidiary of the firm. Mr. Mack 
has been executive vice president of 
Modernize for the past five years and 
will continue in this capacity since the 
firms have affiliated. Dean Industries, lo- 
cated in Pontotoc, Miss., has just started 
eae : producing budget priced furniture for the 
E. J. Mack office. 





r. W. Casey has been named vice- 
president in charge of sales for the Paper 
Mate Co., according to R. N. W. Harris, 
president. Mr. Casey succeeds T. J. 
Welsh who has resigned. Mr. Casey has 
served as general sales manager of Paper 
Mate for the past year, previous to that 
he was with the Gillette Safety Razor 
Company for eight years, serving most 
recently as southern regional sales man- : 
ager. He also served as executive assist- ” 
ant to the vice-president in charge of T- W. Casey 
sales while with Gillette. 





H. M. Wilson has been elected vice- 
president of the Victor Adding Machine 
Co. In his new capacity, Mr. Wilson 
will be responsible for developing and 
co-ordinating new methods of operations 
in manufacturing, production control, 
quality control and inspection. 

Mr. Wilson, who has been with Victor 
for 30 years, will retain his duties as di- 
rector of purchasing and production con- 

H. M. Wilson trol. 

He will be assisted by Arthur Lietz. 
Mr. Leitz previously served as assistant works manager and 
production control manager. He will be responsible for the 
analysis of work methods as they apply to manufacturing op- 
erations and the training program for supervisors. 

Other Victor appointments include Marvin J. Lehman, who 
has been named adding machine sales trainer. Mr. Lehman 
was manager of the company’s branch office in Dayton, Ohio, 
before he went into the armed service. 

Jimmie R. Tibbs has been named manager of Victor’s Mem- 
phis, Tenn., branch office. Previous to his new assignment, he 
was on the staff at the Victor branch office in Detroit where 
he was city sales manager. Alfonso M. Vanacoro has been ap- 
pointed as manager of the Westchester, N.Y. office. He pre- 
viously was senior sales supervisor in the New York branch. 

Victor also announced that Walter F. Beisser has been pro- 
moted to manager of the branch office in Newark, N.J. Mr. 
Beisser has been with the company since 1947. He has been 
serving as Westchester, N.Y. office manager. 


é 





Iwo new directors of the Parker Pen Co. were elected by 
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Chairs can be better... .. 
Business, too 


WITH THE ALL- NEW 


MODAN SERIES (5600) 


’ 


5658-CB 5658-UB 


By 








5611-CB 5611-UB 
MOD ... from the ultra modern construction and com- 
fort of this new series. DAN . . . from the smart, eye- 


appeal of the sleek Danish design in walnut finish. Add 
the new colorfast, washable TRILOCK fabric or gros- 
point in combination with top-grain leather or Naugahyde 
and you have a new idea in business chairs . . . and 5610-CB 5610-UB 
new sales and profit opportunities. 





UPHOLSTERED 
OR CANE BACK 
INTER-CHANGEABLE 









/ ALL FOAM RUBBER 


ALL CURVED PARTS STEAM UPHOLSTERY. 


BENT FROM SOLID WOOD. 


5613-CB 5613-UB 


WALL SAVING 





BACK POST SATIN BRASS TILTING, 
CUSHIONED GLIDES 
= AND FERRULES. 
5611-CB 
VISIT OUR BOOTHS 5614-UB 
229, 230, 231, 232 at the NOFA Convention in 
\\ New Orleans March 28-31 
, : c oS ANY 
High Point Bending & Chair Company ler C ly, nortn car olina 
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— omartest move! 


There are more dollars for you in every Seal-O-Matic sale . . . lower 

inventory cost... higher per unit profit . . . no dead-end models, no 

obsolete shelf-sitters, but a streamlined quality selection of fast-moving 
<> Automatic and Manual Tape Dispensers and Moisteners. Backed by an 
aggressive advertising campaign and merchandising program. Write 
for details on Sales Promotion and cooperative Direct Mail campaigns. 




















WALTERS 60 Automatic 
F SURWAY Envelope and 
FLASH Dispenser $18.95 retail Label Moistener 


| 


Brush Sealer Push-down handle, dispenses %“ to $ . 

55 50 retail 14%” wide gummed tape in adjustable 3.50 retail 

. lengths 2” to 71". Lifetime blade 1%4” pure bristle brush, ideal for 

For tape up to 112” wide; removable Rustproof, unbreakable. Removable labels, stamps, envelopes, etc. Heavy 

aluminum water box, easily cleaned or water box. Pure bristle brushes. Ham- non-tip, rust proof, all metal body, 
filled. End-to-end moijstening. Control mertone gray plated brass top, rubber feet. 





guides offer smooth non-clog operation. CHROME TOP MODEL £19.95 retail JEWEL 3” brush model... $4.25 retail 
















SENIOR 3” 
Automatic 
Dispenser / 











7, 3 retail 
CELLO Definite Length i Ejects gummed tape of predetermined 
Dispenser $12.98 retail lengths 2%” to 36”, widths 11” to 












For cellophane or pressure sensitive 3”, Visual measuring scale, a UTILITY Sealer 

tainless steel blade, pressure weight 
tape. Prevents waste! Feed stop mech- $ , ’ e 
anism measures and ejects lengths ad- on 2 bristle brushes assures even wet- $8.50 retail 
justable up to 4” each press ting. Side bottle maintains water level Bristle brush moistener dispenses tape 
Tape Slitter—splits tape in half length- in removable tank. Fully enclosed body. up to 3” wide. All steel body, separate 
wise, ejects 2 equal pieces each press HEAVY DUTY No. 55—for reinforced aluminum water box—easily remov- 






$1.00 extro (RRL) eee $55.95 retail able for cleaning or filling. 


a LEWIS TRIGGER- ACTION SAFETY KNIFE 


— ; ) Only knife with auto- 

- ner 9 matic spring safety guard 

- 9 over blade. Specified by 

— 7 U.S. Army, Navy. Chrome 

id finished, rustproof, un- 
. 

j ee $ breakable. 5 FREE blades. 

il ae Individually boxed, 12 

ispl ton. 

FLASH BOX OPENER XA papa 











a 






LIGHTNING Brush Sealer only *2.10 retail LEWIS UTILITY KNIFE 
. World's fastest Box Opener—2 mil- 6 ‘ 

*1 0.85 retail lion sold! Slides along top edges of only 75 retail 

Heavy duty 3” pull sealer. Pure bristle cartons, cuts top cover only without Rustproof, unbreakable, 
brush, 4 sets of rollers, plus subway damaging contents. Completely safe, hammertone gray finish; 
. 4 FREE blades, stream- 


prevents accidents. 5 FREE blades; rust- 
proof, unbreakable, used by U.S. Govt 
and major chains. Individually boxed 


feed assure easiest flow of any pull 
sealer on market. Removable aluminum 
water box. 


lined, molded to fit hand, 
uses 4 notch adjustable 
blades. 

















(Prices slightly higher West of Rockies) 


ORDER NOW ... or write for further details and discounts! 


enal- -matic 


Our 22nd Year DISPENSER CORPORATION 
Formerly Lipton Manufacturing Co. Dept. OP-4, 169 Murray Street, Newark 5, N. J. 
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1 modern office chairs 
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Cramer: "arcvcencer 
man Sized chairs 


CRAMER POSTURE CHAIR COMPANY, INC 





Dept. XXX, 1205 Charlotte, Kansas City 6. Mo 


MATCH PLAY 














COMPLETE LINE OF 


SMOOTH AIR FLOW DESIGNING 
WITH TRUE CRAMER QUALITY 


Large side and arm chairs have ‘‘waterfall’’ 
covers on shaped bonded foam latex 
cushions, in fabrics and colors to please 
every taste. Firmly-braced legs have fric- 
tion-free glide buttons which never dam- 
age floors. 

Swivel-base matching chairs with modern mas- 
sive steel base are larger than C-22 
secretarial chair but in same design, with 
25” caster spread. Sound-absorptive base 
has stainless steel scuff plates, bumpers 
and soft tread wheels. Seat section tilts 
comfortably; rests on famous Cramer 
smooth-action swivel with instant adjust- 
ment from 17%” to 21” height. 

Removable covers are U.S. Naugahyde as 
shown or other quality fabrics, all part- 
numbered, easy to replace. (Do your men 
appreciate what this means to prospective 
buyers?) 

MODEL NUMBERS for ordering: Side chair, 
Model 1310. Arm chair with plastic arm 
rests, Model 1311; with padded arm rests, 
1311-2. Armless swivel chair, Model 1312. 
Executive swivel, 1313; with padded arm 
rests, 1313-2. 


As advertised in leading publications. 






competitively-priced chairs with Cramer easy-adjustment and all- 
day-comfort features plus brand new highlights in style... 


1310 Series 
CHALLENGER CHAIRS 


... “MAN-SIZED” COMPANIONS 
to the Secretarial Model C-22 recently 
introduced; matched design in steel 


ARM CHAIRS ARMLESS SWIVEL CHAIRS 
SIDE CHAIRS EXECUTIVE SWIVEL CHAIRS 


HANDSOME LOW-COST CHAIRS 


gives you a sparkling opportunity to sell complete 
installations in new offices, and matched models 
in offices requiring replacements or additions for 
new personnel. Order in a set of samples now 
and just see what your men can do with these new 
CHALLENGER chairs, selling modern AJR FLOW 
designing and Cramer quality engineering fea- 


tures at a LOW PRICE! 
VISIT Cramer Booths 71 & 72 at the NOFA Show! 
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THE WARSHAW MANUFACTURING CO., INC. 


1 MAIN STREET BROOKLYN 1 
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the board in February. They are George Parker, « grandson 


of the founder, and Carl E. Priest. 





George Parker Carl E. Priest 


Mr. Parker is assistant to the vice-president in charge of ex- 
port sales. Mr. Priest is western general sales manager. 
.~ 
H. C. Davis, vice-president of marketing for Royal McBee, 
has announced the addition of a products planning department 
to the corporation and has named Jack Mayer as manager of 
the unit. Mr. Mayer was formerly sales promotion manager 





# 
C. W. Lybarger 





George Witzel 


Jack Mayer 


for the company’s data processing equipment division. 

At the same time, Royal McBee, through W. H. Beckwith, 
vice-president of the appliance division, announced that George 
Witzel, formerly eastern appliance sales manager, has been 
advanced to the newly-created post of appliance development 
manager in the Port Chester headquarters. 

Mr. Beckwith also named C. Walker Lybarger, formerly 
central appliance sales manager, as eastern appliance sales 
manager. 


Smith-Corona Adds Director 

Clarence Francis has been elected to 
the board of directors of Smith-Corona 
Inc., it is announced by Elwyn L. Smith, 
president. 

Widely-known and active in business, 
government and civic affairs, Mr. Fran- 
cis is a director of a number of leading 
companies including General Foods 
Corporation, which he served as presi- 
dent for 8 years and later as board 
h chairman for 11 years, until 1954. 

Clarence Francis Mr. Francis is currently chairman of 

the government’s Intra-Agency Com- 
mittee for Agricultural Surplus Disposal, having been ap- 
pointed to that post by President Eisenhower in 1954. 

Mr. Francis is the sixth new director to be elected to 
Smith-Corona’s Board in the past three months. In this period, 
the board has undergone exansion and change, reflecting the 
company’s broadening range of interests. Other recently- 
elected directors include executives from investment banking, 
law, education and industry. 








Paul Buckstaff to Head Office 

Following the death of William H. Wark, longtime office 
manager and sales representative in the Furniture Mart in Chi- 
cago for The Buckstaff Company, Peter Buckstaff has been 
appointed to be in charge of the Chicago operations. Office 
chairs and conference tables are manufactured by the Buck- 
staff firm. 
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“MATCH-MATES’’ for Moderns 
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® 


MAGNETIC INDEX’ 


IN BEAUTIFUL COLORS TO MATCH 
ANY DECORATING SCHEME 


At last . . . a truly modern telephone index! No annoying mechani- 
cal gadgets—nothing to get out of order. Autopoint now gives you 
the exclusive, automatic, MAGNETIC telephone index in exciting 
new “Match-Mate” colors which duplicate the new telephones. 

A real sales builder that will mean more sales and profits to you! 
Repeat sales are assured because of the trouble-free performance 
of this new desk accessory. 


IT WILL SELL ITSELF... CHECK THESE FEATURES 


® IT’S MAGNETIC—powerful Alnico 5 magnet picks up and grips 
cards . . . no hooks or prongs which can damage or deface index. 


®@ IT’S AUTOMATIC—simply move smooth-action indicator to letter 
and depress . . . feather-touch release bar opens index automatically. 


® LIES FLAT FOR EASY ENTRIES—top remains upright for easy 
reading or lies flat at a touch for comfortable writing of new entries. 


® BEAUTIFUL DESIGN—-satin-silver trim . . . clean functional lines 
blend well with both modern and traditional furnishings. 


This catalog sheet available on request from 


‘ COMPANY 


DIVISION OF CORY CORPORATION 
3200 W. PETERSON AVE., CHICAGO 45, ILlt. 


@ 1957 The Autopo’ ompany 
Printed in U.S.A. 
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a “Appearance Fool You! 
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Model No. 683° 
Arm’ Revolving Chair 
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Arm Chair 


Take the Gregson 680 Series, for 


Looks can fool you! 
. but man, these 


instance. Sure, it looks light and airy 
chairs are rugged! 

Spring and foam rubber seats offer lasting comfort to 
the modern executive, and at a price that he will thank 
you for. Scuff plates and 2-inch ball bearing casters add 
long life to the beauty and ruggedness of the Arm Swivel 
Chair. And handsome brass ferrules on the Companion 
Arm Chair add that “extra something” that makes them 
sell fast. 

Both chairs are available in Gros Point and Naugahyde, 
or Gros Point and top grain leather combination . .. in 
a wide range of colors . and at a price to suit even the 
grumpiest purchasing agent. 

There’s a new feeling in office furniture .. . a new light ’n 
airy look. It’s available in the new Gregson Series No. 600. 
Write for full information today. 


DEALER INQUIRIES INVITED 























GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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industry Awards 


Mosler Joins 100-Year Association... 


Two executives of the Mosler Sate Co. receive a plaque from 
the One Hundred Year Assn. of New York. A. H. Thiemann 
left), vice-president of the New York Insurance Co., and 
secretary of the association, present the group’s plaque to 
John Mosler (center), executive vice-president, and Edwin H 
Mosler, Jr., 
panies in the city which have been in business a century or 


more. Organized in 1948, Mosler 
to spare 


president The association | composed of com- 


qualified with nine years 


Clary Names District Manager of Year... 





Named District Manager of the Year of Clary Corp., A. A 
Hutchinson (center) of Twin Falls, Ida., received the Vice- 
President's Cup from W. S. Watkins (left), dealer sales man- 
ager, and J. W. Stallings, general sale presento- 
at Palm Springs, Calif 


manager, in 


tions ceremonie 


Johnston Named Ditto Salesman of Year 

J. J. Johnston Jr., Los Angeles sales- 
man for Ditto, Inc., has been named 
1956 Systems Salesman of the Year by 


this Chicago manufacturer of office 
duplicating equipment and supplies. 
Regional winners in the annual com- 


petition, as announced by L. A. Watkins, 
vice-president of sales, are: 

Gordon Barrick, Toronto, Canadian 
Systems Salesman of the Year 

Francis Witt, Erie, Pa., manager, title 
J. J. Johnston, Jr. winner for the central division and run- 
ner-up nationally to Johnston. 

John Page, Boston salesman. top systems salesman in the 
Fastern Division 
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900 East 95th Street 











RCH BRAND 


Size Standard Sta ples 


5000 Ac« urately Made 






FURNISHED 


on STAPLE ORDERS of 200 BOXES and 
on CLIP ORDERS of 100,000 of a SIN- 
GLE SIZE and STYLE. 


Satisfied customers can only be retained with 
quality merchandise. VAIL makes it possible 
for quality products to be sold under the 
dealer’s own label. We furnish full wrap la- 
bels on staples. Include VICTOR STAPLE 
MACHINES on your orders for clips, sta- 


ples, pins, fasteners and thumb tacks. 


Send attached Coupon For Details 


| ' ar; ae See F 
MANUFACTURING 


COMPANY 
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Perfectly ¢ ‘ohered 
—cschensapttenaunsuensisenainanene 


MASON OFFICE supply 



























R Precision Made 


Finest Quality Guaranteed 





Genuine VICTO 

















STANDARD WIRE STAPLES 
A.B.C. STATIONERS 














Please send me full information on special imprinted boxes for Staples 





Chicago 19, Ilinois 











Says Jon Gnagy 


Well-Known American Artist 


@ “They erase cleaner . . . instantly, and they are 
more dependable than any other erasers I’ve 
ever used.” 


For Each Specific 
Drawing @® Writing °® Typing 
job, there’s a Weldon Roberts 

LABOR-SAVER ERASER 


@ Weldon Roberts world-wide eraser leadership 
is the result of Four Generations of Quality 
Manufacture. 

@ Write for our newest SEE-IT-IN-COLOR book- 
let OA-4, full-color catalog illustrating the en- 
tire Weldon Roberts line, and for price list. 


ORDER your Weldon Roberts Erasers TODAY! 


WELDON ROBERTS RUBBER CO. 
365 Sixth Avenue Newark 7, N.J. 


World’s Foremost Eraser Specialists 
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Awards for Service . . . Anton J. Kuhn (center), president of 
Peerless Steel Equipment Co., presents 20-year service watches 
to Richard Faber (left) and Oscar Vorpah!. Another watch goes 
to Michael Lego, not present at the ceremonies because of 
illness. President Kuhn stressed mutual co-operation between 
management and labor as the key to success of any business 
venture. 
. 






For Distinguished Achievement . . . Walter A. Sheaffer I! (left), 
president of the Sheaffer Pen Co., is one of 13 prominent 
Americans who received awards for ‘‘distinguished achieve- 
ment’ from Philadelphia’s Golden Slipper Club. With Mr. 
Sheaffer are Richard |. Rubin (center), Golden Slipper presi- 
dent, and Fred Maytag II, president of the Maytag Company, 
who also received an award. 


a a 
ee ih es Tiss 


Havana Vacation Winners . . . Receiving the first international 
vacation trip award of Clary Corp.’s Systems Division, Rich- 
ard Jones (left), Los Angeles, and James J. Jindrich, Dallas, 
district managers, are shown standing beside their wives fol- 
lowing return from Havana, Cuba, for a week’s holiday. The 
nationwide contest was based on Clary sales and installations 
in department stores. 
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Flered Rear Legs of Rest-All 
Straight Chairs stop choir at 


floor mouldin eep chair 
from conta ng "and marring 
wall. 


A great new feature has been added to Rest-All 
Aluminum Straight Chairs—Flared Rear Legs. Dealers 
can point to it with pride, and with new sales impact, 
along with the many other performance and comfort 
features of Rest-All chairs. 

Flared Rear Legs stop Rest-All Straight Chairs at the 
floor moulding, preventing the chair back from coming 
in contact with and marring walls. 

This new achievement in the design of Rest-All Seraight 
Chairs eliminates frequent and costly repainting and 
replastering of marked and gouged office walls ... keeps 
new offices looking like new longer. 

Rest-All Straight Chairs are designed and constructed 
to stay brightly beautiful, like new for many years. 


COMPANY 


i 
408 NM. MERIDIAN 8D. . YOUNGSTOWN, © 


Nanas coms ae sewer oon pte of 
initial service. 

Rapa Cite SD ieee eee Saas 
all counts . how, di, wae 






ccontan tad aan 
mates for Rest-All Swivel nas... oad 


captured first preference of equipment buyers for the 


nation’s leading commercial, industrial, private 







INCORPORATED 













Justrite Line Introduces 
Jumbo First Class Mailers 
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For hasty handling and swift postal delivery of 
large mail matter, Justrite introduces its jumbo First 
Class Mailer. It bold green-diamond border design 
has been approved by postal authorities to serve 
as a signal for rapid action. 


The First Class Mailer is available in two popular 
mailing sizes, 71/2" x 10!/2" and 91/2” x 12}/2" 
perfect for enclosing important mail too large for 
regular commercial envelopes. The Mailer is made 
of sturdy Buff Kraft stock and comes in open end 
style for easy insertion and positive sealing. 


This useful envelope can be furnished from the 
factory with or without your customer’s imprint. 
And, of course, orders can be dropshipped direct 
to your customers under your label. 


The First Class Mailer is but one of the many 
envelope products in Justrite’s complete line. Others 
include Jumbo Air Mail Envelopes, Bank By Mail 
systems, Tamperproof Safety-Fold Envelopes, Pro- 
motion and Collection Envelopes, Zenith Bank Pass 
Book Jackets, Insurance Agency Envelopes, and 
countless more. 


Write either Justrite Company for Price List 3-4 
and more information on these and other items in 
Justrite’s complete line of standard and specialty 
envelope products. 

TWO MODERN FACTORIES 


NORTHERN STATES ENVELOPE COMPANY, INC. 
300 East Fourth Street * Saint Paul |, Minnesota 


JUSTRITE ENVELOPE MANUFACTURING CO., INC. 
523 Stewart Avenue, S.W. ° Atlanta, Georgia 


SOLD FOR RESALE ONLY 
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Industry Awards—continued 





Walter Burkhart . . . (left), owner of Burkhart Ptg. & Staty. 
Co., Tulsa, Okla., receives six awards from John H. Doesburg, 
Jr. (right) general counsel of Master Printers Section of the 
Printing Industry of America. In the center is Frank E. Misch 
of the Tulsa Ptg. Co., who is vice-president of the Printing 
Industry of Tulsa. The awards to Mr. Burkhart were for his 
skill as pressman, stoneman, compositor, linotype operator, 
machine binder and cutter-trimmer. In addition to doing fine 
printing, the Burkhart firm handles general office supplies.— 
EVH 





President’s Cup Awarded . . . Hugh L. Clary (center), president 
of Clary Corp., presents the 1956 President’s Cup to the Buf- 
falo (N. Y.) branch. Joseph Laskowski (right), branch man- 
ager, and Harry Kjeldsen, service manager, accept the award. 


Writer Gets Gift From Sweden 

Erik Boheman (left), 
Swedish ambassador 
to the U. S. and guest 
of honor at the Over- 
seas Press Club of 
America’s recent din- 
ner in honor of 
Sweden, presents a 
new Swedish-made 
Halda portable type- 
writer to Miss Ade- 
laide Kerr, Associated 
Press newswoman and 
free lance writer. The 
Halda was. given 
through courtesy of 
Facit, Inc. 
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[ts a Good Feeling... 


“handing over the keys’ to another new STEEL AGE Desk 


**T’m a Steel Age Dealer and it’s a good feeling handing over 


these keys . . . especially to a new Steel Age customer. He’s 
going to learn that Steel Age office furniture is everything 
I told him . . . and more. And I know I can count on his 


repeat business year after year. 

‘“‘This was an easy sale, too! For this customer is a straight 
thinking business man, and to him the Steel Age quality 
story makes good sense. 

‘“‘The same holds true for me. I’ve been handling Steel 
Age for many years. Steel Age respects my way of doing 
business, and I respect theirs. They provide me with strong 
national advertising support, some of the finest sales aids 
in the industry, a protected franchise and a premium line 
of office furniture. In short, they’re good people to do busi- 
ness with. 

“As I said in the beginning, it’s a good feeling.” 
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CORRY-JAMESTOWN 
MFG. CORP., CORRY, PA. 








SEE the STEEL AGE “‘Model Office” 
and Booths 102-3-4 
NOFA Convention New Orleans 
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Industry Awards-—continued 





Sweeping Modern Lines 
Sweep NOFA Show 








Mrs. Millicent Cooper . . . a supply sales representative for Un- 
derwood Corp. in Minneapolis, accepts ‘‘Golden Key” certifi- 
cate from Fred M. Farwell, president of the business ma- 
chine company. Mrs. Cooper, who earned the high Under- 
wood honor in 1956, is one of three supply saleswomen 
among more than 300 men who merited membership in the 
newly-formed Golden Key club. 




















NO. 2100 
SWIVEL ARM CHAIR 


The No. 2100 Swivel Arm Chair shown here 
was the hit of the National Office Furniture 
Association Show at New Orleans. This new 
pace-setting, style-setting design adds a com- 
plementary note to the most modern office. 


Genuine American Black Walnut, Oak and 
Northern Birch finished in all standard 





Cotiemne pane. ¢ arta lets fe 3-M Salesman Honored . . . John A. Killoran, Jr. (right) of 
of colors, top grain leather, California Buff Minnesota Mining & Mfc. Co., receives the distinguished 
leather, elastic Naugahyde, or Naugalite. sslosmnn eward of tee Sales Gacutive Ch of New You 
Best type coil spring construction. Rubber- from former Postmaster General James A. Farley as Sales Ex- 
ized hair pad. Companion Guest Arm Chair, ecutive Club President John M. Fox looks on. Mr. Killoran 
No. 2101, with brass ferrules on front legs. received the trophy after being nominated for the honor by his 


company as its outstanding salesman of the year 


Write today for latest catalog on entire line. 


Chicago OMDA Hears Olivetti Story 

Nicholas R. Ciarfalia, Chicago dealer sales, and A. Vivanti, 
Chicago branch manager of the Olivetti Sales Corp. were 
guests at the February meeting of the Chicago Office Machine 
Dealers Association. 

Mr. Ciarfalia showed a movie taken in Italy and discussed 
the growth of his company. The membership also discussed 
the addition to the bulletin of sales notices by the members. 


MEMBER WOOD OFFICE FURNITURE 
INSTITUTE 





Those who have items to trade or sell or those who are seek- PRI 
ing items will be able to take advantage of this new service. 
The March meeting, scheduled for March 12, will have as RU! 


its program chairman, Jim Ward. Mr. Ward’s programs and 
talks are always of the caliber that makes the meeting worth 
attending, and a large group of members and non-members 
is expected. 
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6 VACATIONS IN SCANDINAVIA 


for champion dealers and their wives! 






r S >. 
Se “ % 


FLY SPLENDID G4IF 


SCANDINAVIAN AIRLINES SYSTEM 


Spend 10 days in 
Picturesque, Prosperous Sweden. 





If you sell FACIT Calculators; ODHNER 


Adding Machines or HALDA Typewriters— ENTER NOW 


You compete with office machine dealers of your own size for 21 exciting 
awards, including three thrilling all-expense-paid vacations in Sweden. 


Top your division in FACIT-ODHNER-HALDA 


sales and qualify for these wonderful prizes: 


as, , 
i aie) 
sel 









G WONDERFUL 

Saii/4/—| WEEK ENDS IN 

. NEW YORK OR 

SAN FRANCISCO 
FOR MR. AND MRS.! 


4 * LF . 3 ALL-EXPENSE- 
y~< PAID VACATIONS 


r a — IN SWEDEN 
Rss, el” FOR MR. AND MRS.! 





6 U. $. GOVERNMENT 
BONDS VALUED 
AT $100! 












PRIZE AWARDS MADE TWICE DURING CONTEST! MONTHLY PLAQUES PRESENTED! CONTEST OPENS MARCH 1, 
RUNS THROUGH AUGUST 31. GET FULL DETAILS ON THE FACIT '57 OLYMPICS RIGHT NOW. WRITE TODAY: 


FAC i T, ? Al Cc. 404 Fourth Avenue, New York 16, N.Y. » 235 Montgomery Street, San Francisco 4, Calif. 
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Pulled sectionat design 


by 4 


ingenious modular chair units for 
unlimited furniture arrangements 


Specifically designed for reception room use. 
Three basic chair units offer unlimited 
sectional flexibility, permitting virtually any 
grouping. Beautifully designed; flared back 
legs prevent wall marring. Hair and cotton 
padded spring seats and padded backs. Styled 
to enhance the beauty of any reception room. 





yi 






2856UL-R 
Right-arm 
Chair Unit 






2856UL-C 
Center 


Chair Unit 


Note the groupings possible 
with MILWAUKEE sectional 
chairs: May be combined as 
sofa, as corner table group, as 
wall arrangement— virtually 
unlimited in application 
Write for complete description of 

MILWAUKEE'S Sectional Chair Group 


2856UL-L 
Left-arm 
Chair Unit 


MILWAUKEE CHAIR COMPANY 


Milwaukee 45, Wisconsin 
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No. California OMDA Elects Officers . . 


. 
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- —— 





Approximately 200 members and their wives attended the 
eleventh annual installation banquet for officers and directors 
of the Northern California Office Machine Dealers Associa- 
tion. New officers, left to right, front row, are Bob Blaisdell, 
Blaisdell Office Equipment Co., San Leandro, treasurer; Jay 
Balch, Modern Office Machine Co., Alameda, third vice-pres- 
ident; Lloyd Cowan, Lloyd’s Business Machines, Stockton, 
president; Jim Dunn, Holladay Co., San Francisco, first vice- 
president; and Herb Wheeler, Standard Office Machine Equip- 
ment Co., Stockton, executive secretary. Back row, left to 
right, Ed Monaghan, Stockton Typewriter Co., Stockton, di- 
rector; Ed Mielenz, General Office Equipment Co., Walnut 
Creek, director; Bill Secor, Guaranty Typewriter & Adding 
Machine Co., San Francisco, director; John Vero, Palo Alto 
Office Equipment Co., Palo Alto, director; Earl White, Ames 
Supply Co., San Francisco, director; Jack Davenport, Daven- 
port’s Typewriter Co., Bakersfield, past president and director; 
Elmer Williams, Business Equipment Co., Hayward, director. 





Past presidents of the Northern California OMDA formed a 
past presidents’ association on the 10th anniversary of the 
NCOMDA. Pictured here are Ralph Archinal, president in 
1947, elected president of the new group; Johnny Romano, 
president in 1948, elected vice-president; Ed Noakes, pres- 
ident in 1949, elected treasurer; and Herb Wheeler, president 
in 1950, elected secretary. Directors are Ken Stevenson, pres- 
ident in 1951; George Hammond Sr., for his son the late 
Jack Hammond, president in 1952; Edward Peck, president 
in 1953; Ray Trenchard, president in 1954; Pete Tobin, pres- 
ident in 1955, and Jack Davenport, president in 1956. 





Copies of Business Show Catalog Available 

A comprehensive collection of leaflets and folders describ- 
ing office equipment and systems exhibited at the 1956 Na- 
tional Business Show is now ready. This 1956 edition of the 
National Business Show Catalog provides specific data on 
most of the 414 different product classifications displayed in 
the 365 exhibits of the Show. This volume measures 8% 
inches by 11% inches, is 2% inches thick and weighs more 
than 11 pounds. 

Copies of the 1956 edition of the Products & Services Cata- 
log may be obtained, as long as the supply lasts, by writing 
to the National Business Show at 33 W. 42nd St., New York 
36, N.Y. 
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—to faster, easier, cleaner stencil cutting 


NEW SURE-RITE ALL-PURPOSE BROWN FILM STENCIL 


AT LAST — The one stencil that meets all 
of your demands...the one stencil that really lives 
up to the definition of an ALL PURPOSE 
STENCIL! 

The new Sure-Rite Brown Stencil incor- 
porates the qualities of toughness and softness 
and absolute freedom from static. 

Use this amazing new stencil for water or 
oil base inks and emulsion type inks, for a regular 
stencil or a mechanical negative. Idea! for stylus 
work, it is soft and will reproduce the most 





delicate lines, and it is tough so that it will not 
tear under the hardest pressure. It will stand long 
runs or repeated runs. It is made in all machine 
sizes and for all standard American and foreign 
machine models. 

Truthfully, the new Sure-Rite Brown Film 
Stencil is the one ALL PURPOSE you can buy 
without sacrificing one of the qualities you need 
for faster, easier, cleaner stencil cutting — for 
longer, sharper runs. 

Write for a FREE SAMPLE, today! 


DEALERS: Cash in on the complete Sure-Rite line. Find out about the Sure-Rite Dealer Profit 


Plan, today—the magic carpet to more sales and profits! 


American Stencil Mfg. Co. 


\ 
2714 Walnut Street .} Denver, Colorado 


MID-WEST, CALL 
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YOUR LOCAL PANAMA-BEAVER MAN—ALWAYS A LIVE WIRE. IN THE EAST, CALL TRU-RITE, INC., 110 LAFAYETTE ST., NEW YORK, N.Y. 
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Now 
you can 
Satisty 
all of 


your 
customers | 
needs 

with the 


big 


IND 


Dennison 


Line of 

i Index 
Tabs and 
Divider 

| Sets 


For complete information 
write: o! 


FRAMINGHAM, MASS 
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Freid Retires from Wilson Jones Co... . 
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Samuel M. Freid, who retired recently after 17 years as cata- 
log manager with Wilson Jones Co., is presented with a port- 
able TV from his associates. Members of his department (left 
to right) are: Eleanor Brown, Mr. Freid, Charles Stein and 
Suzanne Bukowski. During his long service Mr. Freid devel- 
oped WJ’s “’Record Keeping Essentials’ from an 8 x 5-inch 
book to the present illustrated 400-page 11 x 81-inch vol- 
ume. 


Export Statistics 


of U. S. office machines, 
equipment and supplies 





Net Value 
Quantity (Dollars) 
Accounting Machines Non-descriptive, except Punched Card, 

New ..... Fe en er a ee =f sii 460 569037 
Accounting Machines Descriptive, except Punched Card, New 468 971156 
List Adding Machines, except Punched Card, New . a 2211 366803 
Non-List Calculating Machines, except Punched Card, New 2098 768868 
Non-List Adding and Printing Calculating Machines, New .. 702 50966 
Card Punching and Auxiliary Machines, New ... ates 148 318151 
Accounting Etc. Machines, Used and Rebuilt ... ‘ 331 106875 
Parts for Accounting Etc. Machines ............ re 2062276 
ee Bra ee eer mate 102 52859 
Accessories and Parts for Addressing Machines . 42114 
Duplicating Machines, except Lithograph Offset cen 719 133582 
Duplicating Machines, Lithograph Offset ..... ; 44 74949 
Parts for Duplicating Machines .......... . ' : 102941 
ee NE TON. o)s:s ca do wees Rai vie 4000 — 1225 364661 
Cash Registers, Used and Rebuilt ......... ‘ 328 35306 
Parts for Cash Registers ...........2... Sear 354175 
Typewriters, Standard, New except Electric ; 2755 350098 
Typewriters, Standard, Electric except Automatic, New 407 111977 
Typewriters, Portable, New ...... ass ; F 1059 58670 
Typewriters, Used and Rebuilt, except Automatic ...... 1811 82358 
Pe, GL, waccScvsanvaseuws ; eal 161 164845 
Parts and Accessories for Typewriters ....... 735545 
ee eee ee Pe . 47574 66546 
Dictating Machines ........ pide ae es “ 397 89112 
Mail-Handling Machines and Parts .......... 102249 
Check-Handling Machines and Parts .......... he 40701 
Office Machines and Parts, Nes = ; 177969 
Mechanical Pencils, all Materials, Doz. . 18900 94621 
Mechanical Pencil Parts ......... 7 a 31220 
Pencils, except Mechanical Black Lead, Gr. ineudsaeie ae 99854 
Pencils, except Mechanical, Nes., Gr. ..... — ; 3410 25530 
Pencil Leads Ly i aehine wa 63993 
RE washes aaotaen heme ® kaweks 26741 
Fountain Pens, Ball Type, Doz. ......... se ; 208769 507586 
Fountain Pens, except Ball Type, Doz. .... — 47952 1042790 
Ball Pen Refill Ink Cartridges, Doz. .... ee 160376 188516 
Fountain Pen and Ball Pen Parts, Nes. ..... 326852 

Point ee 23482 102379 
i Ge cuae cde 5723 12414 
pene 19633 51155 
sidaiee eae ae Geen a Saaes 84248 
sd heals whe teat Wikeee 96 ea 202510 
LA scam aaunee alse Cums ait o'aldtece > aca 124745 
Inked for Office Machines ... iiiaw om 51365 
Me vandtates tats ; 526350 
Nes. — Not elsewhere specified. 
Figures for November, 1956; Released in February, 1957 by the U. S. Depart- 
ment of Commerce 
A breakdown by countries is available from the Foreign Division of the Bureau 
of Census, U. S. Department of Commerce, Washington 25, D. C.) 
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How retailers 
are using the 






| like this 
furniture, but it’s 
so hard to decide 
what to buy. 


This furniture is 
built with Perm-A-lator 








type of insulator that 
gives you more value 
for your money. 










The Perm-A-lator tag on this 
| furniture is your guarantee of never 
any “coil-feel.” You can be sure of 
longer-lasting comfort. 


Yes. That sounds 
like extra value to me. 
Can you deliver it soon? 








aw 


Ask Your Supplier 
For Nationally Advertised Tags! 


Ask your supplier for the well known 
Perm-A-Lator tag with the Good House- 
keeping Guaranty Seal on the cover. 
Continuous national advertising makes 
Perm-A-Lator Wire Insulators a quality 
feature known to millions. 
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Wire lnsulators...a stronger 











to open 
e 
sale... 


You can pin-point 
their interest! 


You can often turn a “shopping” cus- 
tomer into an interested prospect simply 
by showing the sample Perm-A-Lator 
pad . .. by demonstrating how cotton 
padding can never cup into spring 
openings as with fiber type insulators. 


...an 
close 
it, too! 


Guarantee of No “Coil-Feel”’ 
Helps Make Decision to Buy 


Your customers can be sure padding will 
never cup into spring openings when it 
has the extra support of wire insulators. 
This is particularly important with plastic 
covered furniture. You can safely guar- 
antee never any “coil-feel” plus longer 
lasting comfort when you specify Perm- 
A-Lator Wire Insulators 
in the furniture you buy! 


NEW! Retail 
Sales Manual! 


Tells how the wire in- ["” @% \ 
sulator feature is used j/"" 


: ture in selling 
in selling 


ee: yi Oe 
jes for salesmen. 
Write ! 


































i 





PERM-A-LATOR WIRE INSULATORS 
Manufactured by FLEX-O-LATORS, INC. Carthage, Mo. 


Plants in Carthage, Missouri, New Castle, Pennsylvania and High Point, N. C. 
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You're 
looking 
at the 
newest 
look in 
record 
Safes 


See why it’s making Protectall more than ever 
“The Fastest Selling Line of Safes in America” 


(and why more and more dealers are 
taking on the Protectall line!) 


Never before have businessmen been more awake to the need 
for real protection for their records. And never before have you 
had the record safe to show that would sell itself as fast as the 
new Protectall. 





The gleaming new Operations Pane! . . . with its new ‘‘Counter 
Spy"’ Lock and modern jet-trimmed handle. . . gives it a look 
as modern as a dream car. And the new color-styled shades 
exactly match the newest in office furniture—another fast- 
selling plus for the new Protectall line. 
And don’t forget, every Protectal! Safe bears the independent 
Underwriters’ Laboratories, Inc. ‘‘C’’ label, certifying it has 
passed their severe one-hour fire test. Also carries Under- 
writers’ T-20 Tamper-Resistant and Relocking Device Labels. 
So you're talking real insurance savings, too, when you're 
talking Protectall. Get set now to cash in big on the new 
Protectall line. 

Write for full profit details and catalog 

showing the new line of Protectall Safes 


Protectall Safes 


Dept. 926-D HAMILTON, OHIO 


Division of the Mosler Safe Company 
P.S. See Protectall's newest look in record safes at the Na- 
tiona, Office Furniture Association Convention at Booth #168. 
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Deaths 


Carl Everett Sawyer, 
vice-president and member of the board 
of directors of Stationers Corporation, 





the age of 66 in Good Samaritan Hos- 


Mr. Sawyer had been associated with 
Stationers Corporation since 1927 when 
he joined the Hollywood store of the 





Stationers Corporation purchased Riola 
Press, he left the Hollywood store to become manager of the 
printing and engraving plant. He was active in that capacity 
until his death. 

The decedent was a onetime major league baseball player 


who clowned his way to sports fame. He was an infielder with | 


the Washington Senators in 1915 and 1916, having started his 
baseball career with the old Vernon Club of the Pacific Coast 


League. He was one of baseball’s first comedians and in the © 


dual role became one of the most popular players on the West 
Coast. He ended his baseball career as a coach for the San 
Diego Padres in 1939. 
Mr. Sawyer was born in Seattle but had lived in Los Angeles 
for 53 years. 
His widow, Gladys Hawken Sawyer, survives. 
e 


J. Ray Bate, 

65, employee of The Parker Co., office supplies and business 
furniture dealer in Madison, Wis., died suddenly February 3 in 
La Crosse, Wis. Mr.Bate was stricken while making arrange- 
ments for a Lions Club bowling tournament to be held there. 

Mr. Bate entered the industry in 1922, working for the old 
John C. Becker Co. of Milwaukee from 1922 to 1931. From 
1931 to 1933 he had an Art Metal Construction Co. branch 
office in Milwaukee. He traveled the Mid-West from 1933 to 
1941 for Invincible Metal Furniture Co. and from 1941 to 
1945 was at the shipyards in Manitowoc, Wis. He was as- 
sociated with The Parker Co. from October of 1945 until his 
death. 

Surviving are two sisters, Mrs. George Plant and Mrs. 
Helen M. Grisius, both of West Allis, Wis., and three brothers: 
Ralph A. Bate, West Allis; William Bate, Burbank, Calif., and 
Thomas C. Bate, Minocqua, Wis. 


Herman E. (Jack) Gerling, 

79, an employee of Remington Rand, Inc., for 54 years, died 
January 10 at College Hill Hospital, Dayton, Ohio, after a 
year’s illness. 

Mr. Gerling had been district sales manager for the type- 
writer division in the Dayton area since 1915, except for an 
18-month period when he was in charge of a southern office. 
He joined the company in Kansas City in 1892 as an office 
boy. He became a salesman for Remington Rand in 1903. 

Surviving are his widow, Virginia; two sons, Maj. Willard 
S., Baltimore, Md., and John H. of Dallas, Tex., and five 
AK 





grandchildren. 


Mrs. Edna Marker, 

wife of William L. Marker, William Marker Equipment Co., 
Kalamazoo, Mich., died on February 22. Beside her husband, 
Mrs. Marker is survived by a daughter, Mrs. Marjorie Bulte- 
ma, of Kalamazoo; three grandchildren, and a brother and 
sister. 


Louis Fine, 

St. Louis Office Supply, St. Louis, Mo., died suddenly of a 
heart attack on March 7. Mr. Fine and his wife, Esther, op- 
erated St. Louis Office Supply for many years. 
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Los Angeles, Calif., died January 17 at 7 


pital of cancer following a short illness, 7 


large office and school supplies and © 
printing organization. In 1930, when 
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THE FULTON LINE OF QUALITY STAMP PADS AND 


DATERS is the dealer’s choice, because your sales 


are sure to go up. Lowest prices assure complete 


customer satisfaction in these most popular... 


Packaged 
and 
Designed 
by 

a ese). 
for 
Greater 
Profits! 


Please 
write 
fora 
catalog 
of our full 
line! 


THIS UNIQUE KIT CONSISTS OF . . 

holders, stamp pad, tweezer, and rubber 

type ... deep cut for sharper and clearer 

impressions. Practical for notices, ad- 

dresses, prices, and labels, presented in 

attractively designed, durable boxes. 
REMEMBER If you want the best in Marking 
Devices, choose Fulton. Fifty years of highest produc- 
tion standards and merchandising techniques are re- 
sponsible for today’s peak volume sales. Deliveries 
prompt! Order now! 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 
Manufacturers of Marking Devices for Over 49 Years”’ 





174 





‘Facit Olympics’ Nationwide Dealer 
Contest Is Announced by Facit, Inc. 

Three 10-day holiday trips to Sweden, home of Facit calcu- 
lators, Odhner adding machines and Halda typewriters, plus 
weekend tours to New York or San Francisco and other prizes 
will be awarded winners of the “Facit Olympics,” nationwide 
sales contest for Facit, Odhner or Halda dealers and distribu. 
tors. 

The start of the mammoth contest, to run from March 
through August, was signaled by Erik A. Ohlsson, president of 
Facit, Inc., U.S. distributors for Sweden's Atvidabergs In- 
dustrier, manfacturer of the three basic office machines. 

[he contest will be judged on a month-to-month basis, Mr. 
Ohlsson explains, with individual sales quotas measured 
against past performance and improvement records, general 
buying power potential for each area covered and other cri- 
teria. 





Getting Set . . . Erik A. Ohlsson (right), presi- 
dent of Facit, Inc., shoots off gun to officially 
open the six-month Facit Olympics, nationwide 
dealer sales contest, as ‘’Mr. Facitman,”’ living 
trademark of the office machine firm, signals 
start of the race. 


All dealers or distributors, regardless of size or territory, 
will have an equal chance to win, he stressed, as contest rules 
place entrants into three separate divisions. Therefore, larger 
volume dealers will compete with others of the same size, and 
smaller firms with those in its class. In effect, this represents 
three contests in one, with a group of prize winners in each 
category. 

Grand prize winners, to be announced in September, will re- 
ceive lavish 10-day, all-expense-paid holiday tours for two to 
Sweden via luxury DC 7-C airliners of Scandinavian Airlines 
System, Inc. S.A.S. will fly the three dealers and their wives 
to and from Stockholm, from which they will tour Atvida- 
bergs, where the main Facit plants are located, the seaport city 
of Goteborg, home of Odhner adding machines and other 
points of interest. 

Second, third and fourth prizes will be awarded runner-up 
finalists at the same time. Second prizes will be all-expense- 
paid holiday weekend airplane tours for two to New York or 
San Francisco as guests of Facit, Inc. Third prizes are $100.00 
U.S. savings bonds and fourth prizes are Waring Blendors, 
electrical appliance for the home. 

To make the “Olympics” even more interesting and exciting, 
Facit will also award first, second and third prizes at the 
contest’s half-way mark in June to leaders in all three cate- 
gories for the first three months of the event, based on sales 
results tallied to that point. 

First of these semi-finalists will be guests of Facit on holiday 
weekend tours for two to New York or San Francisco by aif. 
The $100.00 savings bonds and Waring Blendors will be 
awarded to the second and third leading semi-finalists. 
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CASTERS 


GLIDES AND CUPS 


FAULTLESS CASTER CORPORATION 


2 FULL ROWS 
2 UNINTERRUPTED 





In addition to supplying 
you with the best engi- 
neered Furniture Casters, 
Favitiess helps you reach 
and sell more customers 
than ever before. This way 
we both take the waste- 
motion and guesswork out 
of caster selling. 

1. Only “time-tested” 
items have been selected 
for this FREE 4-color Coun- 
ter Display. Customers 
can't resist picking up 

Casters and Glides, on convenient 
handles and selling themselves. Re- 
sult: Faster turn-over and profits on 
an active stock of “best sellers.” You 
pay only regular prices for the 
merchandise—the Display is FREE. 


EVANSVILLE 7, 


IND. 


2. Every type of pop- 
viar Furniture Caster 
will be found on the 
pages of this new cat- 
alog. A complete—a 
condensed—a quick 
turn-over selection of 
best-sellers. Ask for 
copies of Form No. 
202, no obligation. 


3. A really complete 
line of fine Furniture 
Glides illustrated and 
fully listed in a new 
catalog. Modern de- 
signed, precision work- 
manship and fine fin- 
ish throughout. Ask for 
ce supply of Form No. 
2018 and boost your 
Glide sales. 


Detroit, Grand Rapids, High Point, Indianapolis, Los Angeles, New Orleans, New York, Philadelphia, Portland, Seattle, St. Louis. In « 
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:--~ CURMANCO ----. 
OFFICE TOOLS 


te A COMPLETE LINE % 
THE FINEST IN TIME SAVING STEEL OFFICE SPECIALTIES 
Clears The Desk For Action! 


~S SSB EEE SB BS SS 










= “GE LETTER SORTER Sjorred shelves 


Sorts, Classifies, Distributes the 
papers of daily work. Sloping Trays 
|Catch and Hold the papers. 


" NO CORNER POSTS TO DODGE! 











GREEN——GRAY- BROWN 
NO. 202 LETTER SIZE, 2 tray and base $4.00 
NO. 203 LETTER SIZE, 3 tray and base $5.25 
NO. 204 LETTER SIZE, 4 tray and base $6.50 
NO. 205 LETTER SIZE, 5 tray and base $7.50 











Daily Business Sorter! 


SORTING TRAY t 


Active pa can be re- 
ferred to stently +++ Open 
like a book. When used with 
A-Z index, folders or tab 
guides the corrugations in 
the bottom prevent slipping. 




















OLIVE GREEN 
NO. 115 LETTER SIZE without index $4.00 
NO. 116 LEGAL SIZE without index $5.00 
STATIONERY 
SEPARATOR 


Fits into standard typewriter 
desk drawers without papers 
catching when drawer is 
used. 3 inches high, 4 Letter size and 1 half 
size trays. Holds 200 sheets. 87/,"” x 18” x 3” 
Electrically welded one piece. NOT ADJUSTABLE! 








NO. 310 LETTER SIZE with 5 divisions—Wt. 4 Ibs. $4.50 








CASHIER’S PAD RACK 


Every business has various pads, bank 
checks, receipts, contracts, partial 
payments, delivery and service forms. 
This rack holds each, easy to reach. 
Saves space and confusion. All one 
piece welded steel. Hollow space in- 
side. 





No. 566 Six Pocket 8x71/2""x4” $4.00 
No. 568 Eight Pocket 8”x9!/2"x51/2” $5.00 
No. 570 Ten Pocket 8”x91/2"x65/e” $7.50 














Adjustable Center Drawer 
DESK TRAY 


Pins, Pencils, Paper 
Clips and other 

needed desk drawer 
material available without clutter and confusion 


PACKED 12 TO CARTON 
NO. 425—4” x 1%” x 18” to 31” adjustable. 12 to carton $2.50 | 







ART STEEL 
OLIVE GREEN FINISH 








See RESREREREREE EEE ER SEE EREER EERE EEE ERE |S EE = = = = | | SSBVBVSBPBVBBBBBBBeBeBBBBBBBBBBBBeeeeeeeeBaBEE 
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, 

MAIL SORTER ‘ 
Holds your ‘ 
incoming ‘ 
mail for ‘ 
employees, , 
customers. s 
20 BIG s 
POCKETS s 
Ato Z / 

s 

’ 

SIZE 7x41'/.x20'" : 

GREEN GRAY BROWN 4 

NO. 144 — Weight 6 Ibs. ... $10.00 - 

s 

ORDER TODAY! : 

CURRIER MANUFACTURING CO. | __ 

7 eS 2448 W. LARPENTEUR AVE., ST. PAUL 8, MINN. : 
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Dates to Remember 
1957 CONVENTIONS 


March 27-31. National Office Furniture Ass'n. Jung Hotel and 
Municipal Auditorium, New Orleans, La. John R. Gray, ex- 
ecutive director, 327 S. LaSalle St., Chicago 4, Ill. 

April 23-26. National Association of College Stores, Sherman 
Hotel. Russell Reynolds, general manager, 33 W. College St., 
Oberlin, Ohio. 

May 8-10. 30th Annual Credit Conference for Credit Execu- 
tives. Hotel Somerset, Boston, Mass. 

May 12-16—National Office Management Assn. 38th Interna- 
tional Conference and Exposition, Hotel Statler and Shrine Ex- 
position Hall, Los Angeles, Calif. 

May 18-20. Offureps Club of New York second New York 
Office Furniture Trade Show, New York Trade Show Building. 
Offureps Club of New York, 229 Madison Ave., New York 
by, 2e.% 

May 24-28—Nineteenth annual convention of Luggage & 
Leather Goods Manufacturers of America, Inc., Grossinger’s, 
Grossinger, N.Y. 

June 2-5. Stationery & Office Equipment Guild of Canada, 
Inc.; at Edmonton, Alta., Canada. Fred Smart, secretary man- 
ager, Room 1029, 159 Bay St., Toronto 1, Canada. 

June 30-July 3. National Office Machine Dealers Ass’n. Wil- 
liam Penn Hotel, Pittsburgh, Pa. Harold W. Mann, executive 
secretary, 1542 Hillhurst Ave., Los Angeles 27, Calif. 
September 28-October 2. National Stationery & Office Equip- 
ment Ass’n. Conrad Hilton Hotel, Chicago. Paul E. Burbank, 
executive vice-president, 740 Investment Bldg., Washington 5, 
Bx. 

October 26-29. First Annual Eastern Commercial Stationery 
Show, New York Trade Show Building, 500 Eighth Ave., New 
York City. Stationers Association of New York—Metropolitan 
Travelers Club. 

October 28-November 1. National Business Show. New York 
Coliseum, New York City. 





REGIONAL DATES 


— 
Shamrock Hotel, Houston, Tex. April 8, 9 
; Hotel Cleveland, Cleveland, Ohio April 11, 12, 13 
4 The Vinoy Park Hotel, St. Petersburg, Fla. 
April 25, 26, 27 


8 Chase Hotel, St. Louis, Mo. April 29, 30 


6 Faust Hotel, Rockford, IIl. May 6, 7 
10 Hotel Ben Lomond, Ogden, Utah May 10, 11 
14 Lafayette Hotel, Long Beach, Calif. May 13, 14 
11 Hotel Winthrop, Tacoma, Wash. May 20, 21 
12 Hotel Awahnee, Yosemite, Calif. May 27, 28 
7 Hotel Savery, Des Moines, Iowa June 3, 4 
13 Grossinger Country Club, Ferndale, N. Y. — June 10, 11 


2 Hotel Sagamore, Lake George, Bolton Landing, N. Y. 
June 14, 15 
June 27, 28, 29 


1 Hotel Griswold, Groton, Conn. 
June 30, July 1, 2 


3 Claridge Hotel, Atlantic City, N. J. 





J. N. Black Forms Consultation Service 


James N. Black, consulting vice-presi- 
dent of the Parker Pen Co., has recently 
formed and incorporated J. N. Black & 
Associates, Marketing Counsel. 

Mr. Black, who has been with Parker 
for 28 years, the past 10 of which he 
served as sales and advertising vice- 
president, will retain his post as a con- 
sultant with Parker. 

He will be free, however, to service 
other firms who seek additional help in 
building the many facets of marketing, 
—for position, prestige and profit. 





James N. Black 
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The Boss sure sells a lot o’ 


f— ; Bentson products— 


i A\ 
aa 
a hese 4 : % g 
\ey, | 





ABSOLUTELY RIGHT! 


When you sell Bentson, you're selling more 
than just an ordinary desk, table or file . 
much more! You're selling the finest quality 
product that has proven itself superior in con- 
struction and performance. 

Only Bentson gives you Perma-hush con- 


struction. Yes, and only Bentson gives you so 
many quality features at a price your customers 


Yep...and the customers must 
like ’em, too...’cause they always 


order more. 




















will be glad to pay. In short—you /oo can sell 
more! Sell with confidence . . . by selling Bent- 
son! 

The design stability of the Bentson line 
makes re-ordering a pleasure—always in style. 
Pleasing color toned harmony radiates comfort 
and working ease in any office. 

In answer to your request, we will gladly 
furnish complete information on the Bentson 
line. Write today. 








SS 








The BENTSON MANUFACTURING Company 


AURORA, 


ILLINOIS 





See us Booth #128, NOFA, New Orleans 
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‘LIKE MONEY IN OUR BAMK! 


The CROWN LINE OF MARKING DEVICES 

IS THE PROFIT MAKING LINE, because of savings 
in Extra QUALITY, Extra DURABILITY, 

Extra ECONOMY and -— 1s 


The CROWN MEL 


stands up under constant usé, is your 


MONEY MAKING and MONEY SAVING LINE. 








No 

other 
marking 
devices 
compare 
with 
highest 
standards 
set by 
CROWN! 


Why not 
make it 
your line? 





Write 
today 





for full 
details! 


R. A. STEWART 


& COMPANY, INC. 


80 Duane Street 
New York 7, N. Y. 
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Patents 





(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted February 5, 1957 


2,780,165. Typing Apparatus for Business Machine ind the tik 
r } ¥ TT any qg r t y vv e 
tustration 


2 780 169 Marg , Marked Duplicator Masté 


2 780 286 Type Serving Machine Having Cutting Means 


Better Package 


2 780. 407 Carriage Control Means for Listing Calculators 
Illustration 

2,780,510. Drawer Su: spension ng sagged for Filing Cabinets and the like 
r E € ter by the t | t , 

anver V Hiustration 

2 780,681 Ea rphones for Use with Metating Machines and the like 

er >W y " N y a a 


Granted February 12, 1957 
2 780 809. De t achable Base Stapling Mach ne 


Vi 
R fa . C oO “hh 


2,781 504 Binary System, Miche é he 
livet a, New York, N. Y. 


Granted “eaten 19, 1957 
2] 781 915 Staple Feed ae Albert 


‘ Oh 


781 708 Self-Conta sined Developing Unit 











2,780,165 





2,781,721 


2,781,722 











2,781,721. Printing and Segregating Machine 
Illustration 
2,781,722 Type Gr oup and Type Selecting Means for Wheel Printer 
Ar . re r - 1 r + ; i. 
I!lu tration 


2,781,741 Retr actable Multi-Color Writing Instrument 


2,781,797. Press for Chesing the Rings of Me chanical Bindings 
t yhkeer N Y t Wire-O ( psie 
2,781,840. Stamp Dis spe ns sing Machine 
Selectively Programmed Perfor atin J Appa aratus 


N 
oy 
ao 

~ 

es) 
p= 


2,781,972. Reading Device Controlled by Magnet Record Cards 


Par Erar r ¢ 


Granted February 26, 1957 
2,782,714 Pr nting Me ans in Autographic Reg 


ter ( y 
2 782 162. Snap-Action Cap ‘for Fountain Pen or the Like 
2 782 763. Fountain Pe ns. Har H. Zodt W 


W 


2,782,764. W jy Instrument. Cha 


Brief Case. Robert W 


N 
~ 
os) 
Nm 
2D 
Se) 
o 


Pin Type Feeding Device W 
Dayton, O}! Illustrat 


N 
~ 
=) 
i) 

“oo 
ve 
S 


2,782,895. Detachable Cover Hood for a Typewriting Machine 
2,782,961. Label Dispensing Device Y way f 
2,783,062. Clip Board. Vernon C. Helberg 


Toledo Firm Takes New Location 

The Roach-Reid Co., formerly at 2231 Jefferson Ave., 
Toledo, Ohio, has moved to larger offices at 4150 Monroe 
St., Toledo, announces John C. Imboden, manage! AK 
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WHEN FIGURED 
“PER YEAR OF 
SERVICE” 







Meloy -\, b 4 


OFFICE MACHINE 


STANDS 





+»-give your 
customers 
lowest cost per year of service 





Tiffany Stands last a lifetime... reinforced, heavy, all-steel con- 
struction holds up under continuous use for years and years. Another 
“plus” feature is complete safety for costly office machines. Vibra- 
tion-free, noise-reducing features make possible greater output by 
less strained, more efficient operators. 


These are the outstanding values that give your customers maximum 
return on their Tiffany investment. 





MODEL 5000 > 


4-cup open top. Casters retract with 
positive action. Drop leaf attaches 
to either side, flush with top, or low 
for posting tray. 

With 2 drop leaves—Model 5002. 









The extra-heavy-duty stand 
for today’s electric typewriters 
and bookkeeping machines. 
Absolutely vibration-free. 
With 2 drop leaves—Model 
8002. 


MCDEL 3000 > 


The populor-priced stand with same con- 
struction as Model 5000, except for caster- 
retracting device. 22” rubber casters have 
metal brakes on 2 front legs. 


8000 and 5000 Series Stands are also 
available 35." high for stand-up work, 





Mr. Dealer—National advertising pre-sells Tiffany Stands 
for you. For further information, write Dept. OA. 


Y TIFFANY STAND CO. 


7350 Forsyth >t. Louis 5, Mo. 
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4th District Notes 





R. E. HILBURN, correspondent 
P.O. Box 2835, Greensboro, N.C. 


Gave you a bit of a new deal down Orangeburg, S.C. way 
last month. Didn’t have much on this one and still don’t have 
all of the more pertinent details but can give you this much 
to wit: Sally Schoville, owner of Palmetto Office Supply, now 
has a beautiful new store, exact address still unknown although 
I do know it’s on the “main drag” and runs all the way through 
to the street in the rear. She not only has a new store but also 
has a new partner. That feller Ford down in Camden, S.C. is 
still on his “expansion binge” and his tie-in with Sally can 
easily be classified as one of his better ones. I understand the 
“formal opening” on February 15 was a huge success and was 
attended by a feller who travels for Richards Paper Co. 
Martha came along, too, so I’m looking for complete details 
John. 


a 
It seems that Sol Ritter, down in West Palm Beach, Fla., 
is still going strong too because he sent out invites to attend 
his formal opening of the “new” Ritter’s Office Furniture on 
January 31. Location is 216 Datura St. 


a 

First thing we know that Florida territory will catch up with 
Nawth Carolina. They got a new firm in North Miami. Sidney, 
better known as “Russ” Russell, formerly with Seminole Paper 
and Central Stationers in Miami, has opened his own store 
now at 16515 NE 6th Ave., known as Dixie Office Supply Co. 
Russ will serve the area around N. Miami, N. Miami Beach 
and Opa Locka. Julie, Mrs. “Russ”, will keep things in order 
at the store while Russ shakes the bushes. Formal opening was 
held on February 14. Best wishes to you both and hope to see 
you at St. Pete. 


. 

“Buck” Weaver, Allapattah Stationers, 3407 NW 17th St., 
Miami, has just taken over the store next door, thus doubling 
his former space and completely modernizing the whole thing. 
A really nice store was the result and in basketball parlance 
could be termed a nice bit of weaving, huh? 

° 

Ralph and Shirley Putthoff, owners of Ellie’s Book Store in 
Sarasota, have done exactly the same thing with their store, 
which shows to go you that the Putthoffs are still putting them 
straight down the middle. (Corn is two bucks a bushel today.) 


« 

Gave you a run-down on Dick Dickinson’s new deal last 
month but neglected to say that it would be known as Bes- 
semer Office Supply Co., which automatically tells you where 
at it is. Otherwise you might get the idea it was in Birmingham 
proper and this ain’t so. It’s at 207 N. 17th Street in Bessemer, 
boys. Line forms on the right. Will be looking for details on 
your formal opening, Dick. 

© 

Wilson Jones has a new man covering the Carolinas for 
“Grayline”. Frank Lane is the boy for your snap-outs and 
register forms. 

+ 

Here’s one that seems to have gotten by you so called news 
gatherers until my “super” gatherer, Joe Maura, got on the 
ball. A. W. McClure, McClure-Baldwin Co., Macon, Ga., was 
married last October to Mrs. Arlis Albea. 

e 

A few of our people been ailing lately. Walter Davis, Venus 
Pencil, spent a couple of weeks in the hospital recently and 
came home without his gall bladder. Glad to report he is now 
getting about some although not as spry as formerly. 

* 

Russell Garner, buyer and general manager for Talman Of- 
fice Supply, Asheville, finally gave up his appendix on January 
28. “Russ” put up quite a battle to keep it over a long period 
but the ailment finally got the best of him and he had to give 
in. 

. 

Now that we are in the “jet age” some of the travelers must 

have had some of it rub off on ’em because two have recently 
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THE CHAIR YOU'VE WANTED! 








HERE IT 1S — MODEL 1200 — the brand new answer to dealers’ re- 
quests for a swivel-chair with famous Fritz-Cross features but priced for 
the budget buyer. 


Here is high quality at competitive cost .... a chair of modern design 
but traditional durability . . . . strongly welded, not bolted . . . . finished 
in baked enamel, not painted . . . . cushioned in bonded foam rubber. 
The base is all-steel with smart nickel scuff plates; the frame is stout 
square tube. Fully adjustable, beautifully upholstered, in a complete selec- 
tion of colors. In every way, MODEL 1200 is a chair to sell on merit as 
well as price! 


Pictured at the right is F-C MODEL 900-D, 
a single-strut "“high-chair" that's another 
tough competitor in the Fritz-Cross line. 
In three adjustable heights or sizes, foam 
cushioned. 


Write for more data to: 


300 E. FOURTH STREET 
ST. PAUL 1, MINN. 
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THE FRITZ-CROSS COMPANY 


A Custom-Class 
Swivel Chair 
Of Traditional 


FRITZ-CROSS 
QUALITY 


AT A PRICE 
TO COMPETE 
WITH 
LOW-COST 
SEATING 








The A 


FOR OFFSET 
AN 


hinge, locking 
bearing swivel casters 
A Deluxe (illustrated) 
13” wide, 26” 





B Deluxe 25'/." high, 


C Deluxe 251." high, 








ATLAS HANGERS 


and 22” widths. 
Nega-Plate Hanger 


tives. Available in 
widths 


negatives, stencils 


you in New Orleans 





ATLAS DELUXE MODELS 


Constructed of heavy gauge steel, piano 
stop-arms, 
hanger frames with plated runners, ball 


deep-Files 
plates etc to 101,” wide 
deep-Files plates, negs etc to 13” wide 


deep-Files plates, negs etc to 21" wide 


(illustrated ) 
Equipped with two heavy enve- 
lopes for offset plates and nega- 


DSH Hangers-for standard stencils 
DGR Hangers-for foreign heading sten- 
PSC Hangers-for straight edge plates, 


SH Hangers-for serrated edge offset 


~SPARKZ “=—* 


—~ 


Your Vertical Filing Sales 


TLAS Way! 


PLATES, NEGATIVES 
D STENCILS 





reinforced 
25," high, 
stencils, 
15” wide, 26” 


24” wide, 26” 





ATLAS JUMBO MODELS 


Two drawer cradle suspension cabinets 
manufactured of extra heavy steel. 
Thumb ‘atch, reinforced hanger frames 
with plated runners 

A Jumbo (illustrated) 52” high, 16” 
wide, 28” deep-Files plates, stencils 
etc. to 10/2" wide. 

C Jumbo 52” high, 26” wide, 28” 
deep-Files plates, negs etc to 21” wide 
OTHER ATLAS MODELS* Portable, Twin- 
Deluxe, Stack unit, Efficiency Models, 
Wall Frame 


Only Atlas Manufactures a complete 
line of patented hangers in 11'/.", 14” 


11%" and 22” 





and specialty 


plates 

PH Hangers-for pinhole edge offset 
plates 

GIH Hangers-for group 

filing 


TIE-IN WITH ATLAS FOR GREATER PROFITS 
NOFA SHOW — BOOTH 21 


Revised price list, current literature and your new tie await 








VERTICAL |) cnt ING SYSTEMS 


FOR STENCILS, OFFSET PLATES & NEGATIVES, X-RAY, ETC 
™ 


ATLAS STENCIL FILES CORP. 16716 WESTFIELD AVENUE » CLEVELAND 10, OHIO 
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been seen driving those “supersonic” high-finned things that 

look like they would take off with a minimum of nudging. 

“Inky” Lydiard came unstuck from the “Big M’s” and switched 

to a Desoto, complete with the push-button gimmicks. San- 

fords products must be selling like pancakes—I mean Fords. 
e 

Lyle Jones, Eberhard Faber’s boy, busted out in a really 
fancy Dodge, complete with the same gimmicks “Inky” has, 
except more so. Just can’t hide success or money can you? 

. 

Rumor has it that E. C. Clifton is taking over the territory 
of S. & E. M. Vernon being relinquished by Harry Penny. 
@ 

We have two extremely good candidates for a course in 
“canoe handling” and proper operation thereof, in the persons 
of E. Jack Miller of S. P. Richards and Bill Childress of Eagle 
Pencil. Seems that above mentioned Jack and Bill took a new 
job over to “Inky’s” new mansion, which includes a lovely boat 
slip, for proper launching and a shakedown cruise. All went 
well until the docking operation came along. “Inky” hopped 
out in true sailor fashion but Bill stood up in true neophyte 
manner and brother that was “it”. He and Jack did a beautiful 
swan dive into said slip and came up with a honey of a sur- 
prised look. Too bad somebody didn’t think to bring along a 
camera to properly record such an event. Bill was a sight to 
see going back to his hotel in some of “Inky’s” borrowed duds. 

° 

Still no suggestions from my buddies on a good place to 
hang on the nose bag so I'll just jump up into Virginia again 
and give you a really super one. For those of you who stay 
over in Newport News you can never do better than Vic 
Zodda’s new restaurant. It is located six miles north of town 
on the highway going to Richmond on the left hand side going 
north, Jefferson Ave. to be exact. 

Zodda’s specializes in Italian dishes, steaks and sea food. 
The atmosphere is superb, the food cooked to perfection and 
the service leaves nothing to be desired. So why don’t you 
drive out next trip and give ’em a try? You'll be glad you did. 


« 

Had some nice support from Joe Maura, “Inky”, Jack 
Cooper and Ken Miller this month but ole Johnny the Rich- 
ards Floyd missed the bus again. Sho must be busy countin’ 
his money to miss two whole months. 

e 

Be lookin for all of you at St. Pete and for you travelers— 
AGAIN I want to urge each and every one of you to pitch in 
and help out with the work. Don’t wait to be grabbed on the 
fly. VOLUNTEER! 


Burroughs Lists New Zone Managers 

Ken T. Bement, general sales manager, Burroughs Corpora- 
tion, recently announced four new appointments 

Ralph M. Terry was named zone sales manager in Spokane, 
Wash. He joined Burroughs in June 1948 as a sales trainee. 
Successively he was appointed senior sales representative and 
dealer sales representative in the pacific region. In 1955 he 
was named manager of regional dealer sales. 

Robert Lowenberg was appointed to the post of zone sales 
manager in Scranton, Pa. Mr. Lowenberg began with Bur- 
roughs as an office clerk in March 1948. He had served in 
nearly every branch sales capacity before being made man- 
ager of regional dealer sales in the Atlantic region in 1955. 

Charles W. Leizear was named manager of regional dealer 
sales succeeding Mr. Lowenberg. He became a sales trainee 
with Burroughs in 1949, and subsequently was appointed 
senior sales representative. In 1955 he was named regional 
dealer sales representative. 

James N. Fish has been named regional dealer sales rep- 
resentative in the Atlantic region, replacing Mr. Leizear. He 
joined Burroughs in 1953 and was made a senior sales rep- 
resentative in 1955. 


Wilmington Firm to New Location 

E. N. Small, manager of Typewriter Inspection Company, 
business machines & equipment, 216 Princess St., Wilming- 
ton, N.C. has announced that the firm has moved to a new 
location at Sth & Greenfield Sts —EEG 
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THE No. 8000 
MODULAR 
MODERN 





get new eas for 
modular groupings 
at NOFA space 224 


(Municipal Auditorium, New Orleans, 
March 27-31) 


Be sure to visit our NOFA convention space and see for 
yourself how beautifully the new No. 8000 Modular 
Modern fits various office arrangements and working 
problems. 


The eleven sleek, functional modern pieces combine in 
almost unlimited variety . . . give you the opportunity 
of engineering an entire office for the maximum utiliza- 
tion of space as in the artist's sketch above. 


Pieces also may be used singly to furnish the smart, 
modern executive office in the above photograph. 


Made of genuine American Black Walnut in choice of 
Mist Walnut or Walnut finishes. 


If you can’t attend the convention, write 
for new catalog and details of Indiana's 
profit plan backed by over 50 years of 
service. 







Member of 
Wood Office | 
Furniture, 4 


JANA : 
Lewy Institute -¢ 
ESK 555 HN |Ci5 


gia JASPER, INDIANA | 

















5th District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


The West Virginia Office Equipment Dealers Association 
held their tri-annual meeting and banquet at the Press Club in 
Charleston on February 23. The tremendous publicity cam- 
paign put forth by the Petticoat Government—Mrs. Ellen May, 
president; May Office Service, Beckley; Miss Doris Dalton, 
vice-president, Morgan’s, Inc., Huntington; and Miss Frances 
McCormick, secretary-treasurer, McCormick Office Supplies, 
St. Albans, really paid off. 

his was one of the largest turnouts in the history of this 
organization; 92 people Were in attendance. Guest speaker was 
the interesting Walter Geisting, National Cash Register Co.; a 
reading was given by Ed Garrison, Parkersburg Office Supply 
Co., Parkersburg, and a film on sales planning was shown 
courtesy of The S. Spencer Moore Co. of Charleston. 

After a sumptuous banquet, a terrific show was staged by 
the Mary Carolyn Hanley Dancers; Miss Hanley is the daugh- 
ter of the John Hanleys, Quality Press, Inc., Charleston. The 
next affair is scheduled for the last Saturday in June. Reminder 

—dues are due—Now! 
s 

The Winder Paper Co. is a new jobber in Wheeling, West 
Virginia, at 1420%2 Market St. The firm bought out the stock 
of the old Sharples Paper Co. and will wholesale office sup- 
plies, school and college supplies, and paper products. Part 
owner and buyer is Don Smith. 

° 

Don’t Fail to Report Sales Meetings—We Want That Cup. 

Central Office Supply Co., Louisville, Ky., makes the an- 
nouncement that all buying is now handled by Julian H. 
Crutcher. 

® 
Wedding Bells 

Bill Masters, Masters, Inc., Youngstown, Ohio was married 
on February 23 to Dorothy Jackson of East Liverpool, Ohio. 
They are honeymooning in Florida Ken Wood, Lincoln 
Office Supply Co., Lincoln Park, Mich., recently was welded to 
Patricia Kozak . . . Henry Sears, Franklin Printing & Engray- 
ing Co., Toledo, Ohio, will take the fatal step on May 4 
with lovely Pearl Bierley, secretary of the firm. Congratula- 
tions! 

« 

A celebration party was held in honor of Dusty Rhodes at 
the Cleveland branch of Eriksen’s, Inc. in recognition of his 
25 years with the organization. 

George Borden, Borden Office Equipment Co., Steubenville, 
Ohio, was recently named director of that city’s Chamber of 
Commerce . . . Catherine Riehl, capable and popular secretary 
of Herbert Buhler Co., Detroit, has left the firm to move to 
Denver... 


Welcome to a new member of the industry and NSOEA— 
Allen Stationery and Office Supply at 6187 Allen Road in 
Allen Park, Mich. It is owned and operated by Jim Hinds. 

« 

Art Hughes has returned to Anchor Office Supply Co., 
Cleveland, Ohio, after a two year stretch in the Army. He has 
been made general manager. These Wealthy Dealers—Sey 
Rosenblatt and Paul Sumph of the same firm sporting brand 
new Crown Imperials. 

7 

Congrats to Frances McCormick on her new building and 
ultra-modern self-serve store in St. Albans, W.Va. This is the 
second outlet in this future chain Ditto to the Advocate 
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As we celebrate 


our 25th Anniversary 


we thank you a= 


4 ie 
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or r 
, 25" yy 


A 


v Anniversary’ 


Sf 
’ . y Ww 
for the business you have given us NY Achievement 


over the years . . . indicating your confidence ¢ Uy JU 
in our products; and substantiating our belief 
that our line represents outstanding engineering 
accomplishments, coupled with unparalleled 
quality and value. So again, we say ‘‘Thank you,"’ 


and we'll see you at the Convention. 


See Our “Anniversary” Line at the NOFA Convention - Booth No. 51- New Orleans, March 28th 


METALSTAND 
STRAIGHT LINE DES 
DESK 








METALSTAND 
ROUND EDGE DESK 





METALSTAIND 


METALSTAND COMPANY “Precision. 
7520 STATE ROAD, PHILADELPHIA 36 e DEvonshire 3-7900 
Manufacturers of SUSPENSION FILES e NON-SUSPENSION FILES 
STEEL DESKS e STEEL CABINETS e Hilo TYPEWRITER STANDS 


Metal Standard of Quality 
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Business machines go 
on Bassick casters 


...in this “Office-of-the-Year” 
Merit-award-winning Texas bank 


Republic National Bank of Dallas’ new 40-story building 
is the last word in luxury and efficiency. 

On the fourth floor the accounting, bookkeeping, mail and 
transit departments are equipped to handle 290,000 individ- 
ual items of business a day swiftly and efficiently. Part of that 
equipment is the forest of business machines you see above 
on Bassick casters. 

Smooth rolling, easy swivelling Bassick casters belong in 
a merit award winning “Office of the Year.” They move qui- 
etly and protect floors and furniture. 

Bassick casters and glides can be profitable products for 
you to sell. Render the best service to your customers by 
selling the best products—Bassick! THE BASSICK COMPANY, 
Bridgeport 2, Conn. Jn Canada: Belleville, Ont. 711A 








Bassick Rubber-Cushion glides are 
another way to protect office floors 
and furniture. Broad flat hardened 
steel bases slide quietly, easily, never 
pock mark floors. Rubber cushions 
take shock loads. Adapters for 
metal or tubular furniture legs. 
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MAKING MORE KINDS OF CASTERS... MAKING CASTERS DO MORE 





Store and John Duncan in Newark, Ohio on the celebration 
of their 15th anniversary. 
. 
Pencil Traveler News 
J. Burrel Bateman, Joseph Dixon Crucible Co., has added 
southern Ohio to his territory . . . Gus Nelson, Jr. same firm 
returns to his old territory of Kentucky, West Virginia and 
Virginia . . . John McLeod is the new Eagle Pencil industrial 
representative in Kentucky. 
© 
New store salesman for Lincoln Office Supply Co., Lincoln 
Park, Mich., is Ken Toth. Jerry Black, who has been with the 
firm two years, is now making calls on the outside. Vem 
Stough, the owner, announces that he will be pleased to hear 
from representatives of suppliers to arrange sales meetings for 
Monday eves. 
* 
Traveler Promotions 
John Wakeland, Esterbrook Pen Co., is eastern dis- 
trict manager; Charles Hayes has replaced him in Detroit . 
John Hardinger, Globe-Wernicke Co., is now manager of the 
Chicago office, and is replaced here by Carl Johnson, formerly 
with Eriksen’s, Inc., Cleveland. 


now 


e 
Territorial Changes: Chet Kantor, after three years in Chi- 
cago for Wilson-Jones Co., now lives in Detroit, covering that 
city and parts of Michigan . . . Don LaVigne, Rockwell-Barnes 
Co., has added southwestern Ohio and northern Kentucky to 
his territory; he gives up New York state. 
@ 
Get Better Quick Department 
Mrs. Betty Everett, who works at Newell B. Newton Co., 
Toledo, Ohio (so does hubby Gene) now recovering from a 
bout with pneumonia . . . Bill McPike, Weis Manufacturing 
Co., recently suffered injuries when he zigged instead of 
zagged on a steep ski run. He wound up in University Hospital 
in Ann Arbor, Mich.—should be back at work when you read 
this. Oh to be an athlete—it’s for the birds. 
e 
Eddie Ufer, popular salesman with Newell B. Newton Co., 
Toledo, now back with the firm after a three year absence. 
He will cover out-of-town accounts. 
€ 
The Wealthy Set: Jack Schafer, manufacturers representa- 
tive, just returning from a Florida stay . . . Jack Clark, W. A. 
Sheaffer Pen Co., now on his way down to the same locale. 
° 
Sir Stork Flies On 
Maxine and Bud Halen, assistant sales manager at Clauss 
Cutlery Co., Fremont, Ohio, were blessed with a new daugh- 
ter, Patricia Anne, on December 28 ... Anne and Vem 
Stough, Lincoln Office Supply Co., Lincoln Park, Mich., had 
their third child, Paul James, on January 13 ... On that same 
date Winnie and Jim Wallace came up with their third boy, 
Mark James . . . Doris and Lloyd Landenberger have realized 
a heartfelt dream; they recently adopted a little boy, Lee, who 
is 11 months old. The proud “Papa” is with Richard Best 
Pencil Co. Congratulations! 
2 
Don Barnard, former sales manager for York Safe and Lock 
Co., is now a manufacturers representative. He covers the 
Fifth District for Harrison Desk & File Co., Aluminum Seat- 
ing Corp., Central Desk Co. and Applied Research Corp. 
7 
Earl Maule, popular representative for Reyburn Manufac- 
turing Co., recently was honored with a 25 year service award 
from his company . . . The Indianapolis chapter of the Fifth 
District Travelers Club recently had a Mr. & Mrs. party at 
the home of Don Carter, manufacturers representative. 
« 
See you at THE DYNAMIC FIFTH regional convention in 
Cleveland April 11 to 13. 


New Firm Organized in Columbus 
Central Office Machines, Inc., 17 E. Rich St., is a new firm 
in Columbus, Ohio.—AK 
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easy to operate—easier to sell... 


the new ALL- ELECTRIC 


ADDING MACHINE 


Fingertips literally float over the moulded keys... everyone who tries 

this sturdy and dependable REGNA becomes a “high speed” operator .. . 
everyone who sees it admires the streamlined styling, the legible 

keys and listing, the clear curved window for maximum visibility. REGNA’s 
rugged Universal Electrolux Motor does all the work—chases fatigue— 
increases daily employee productivity! 


Swedish steel, Swiss precision counters; 
different capacities from 6 total 7 up; 
fully automatic safety keyboard; rear 
rubber rollers for portability; in 

light grey and ivory. 

Also—low-priced hand 

operated models. 


IN CANADA: Regna Cash Registers of Canada Ltd., 704 Notre Dame St. W., 


Montreal, Que., 
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and Business Equipment Machines, 489- R King St. W., Toronto, Ont. 
OUTSIDE CONTINENTAL JU. S.: 


Jorgen S. Lien, Box 507, Bergen, Norway. 





Gentlemen: 

Please send more information on the new Electric Regna 
Adding Machine and outline advantages of becoming a Regna 
Dealer. 
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Equip the Office... 


Then the Plant... 


with profitable drafting 
room furniture by ANCO! 


ANCO helps the Dealer 3 ways... 


1. PROVEN QUALITY PRODUCTS 
Nationally advertised, thousands of ANCO 
tables in constant use at foremost draft- 
ing rooms. 

2. GREATER PROFITS 
Dealer buys direct from ANCO. ANCO 
sells thru dealers only. 


3. DELIVERY 
Enlarged production capacity assures de- 


livery when needed. 5 





ihe 





: 


LM. REG. 


DELUXE FOUR POST TABLE 


Millions of hours of use and frequent re- 
orders by the nation’s largest industries at- 
test to the superior quality of ANCO design, 
materials and craftsmanship. 

SIZES FROM 38” x 60” THRU 44” x 84” 





BILT-RITE PEDESTAL TABLES 
The finest pedestal type tables made, faster 
selling and more profitable. Many unique and 
special features. 

SIZES FROM 23” x 31” THRU 44” x 72” 


For FREE Literature and Prices 
address DEPT. AO 


ANCO WOOD SPECIALTIES, INC. 


71-08 80th STREET, GLENDALE 27, N. Y. 











6th District Notes 


C. O. SCHLAVER, correspondent 
Office Appliances 
600 W. Jackson Bivd., Chicago 6, Ill. 





rhe annual birthday party of the Great Lakes Travelers 
Club, held in celebration of 22 years of continuous operation, 
was an enjoyable affair. Held once again in the Cotillion 
Room, Morrison Hotel, Chicago, the event attracted 125 
people on the evening of February 23. 

Special guests included NSOEA Sixth District Governor 
Byron Johnson, Kankakee, IIL, and Mrs. Johnson. 

Some pre-party difficulties included the moving to Califor- 
nia of Chairman Dick Parrella, formerly Eagle Pencil Co., 
and the extended out-of-town activities of Co-chairman Doug 
Allen, American Pad & Paper Company. Another Allen, 
named Benny, took over as chairman and kept things moving 
with the help of President Clem Clemen and the following 
committee members: Ray J. Eichenlaub, Service Steel Products 
Corp.; Tom Gillice, Rockwell Barnes Co.; Frank Cognato, C. 
Howard Hunt Pen Co.; Harry Hoffman, Joseph Dixon Cruci- 
ble Co.; Walter Lennartson, OFFICE APPLIANCES; Bill 
Miller, Minnesota Mining & Manufacturing Co.; and Ken 
Henderson, Carter’s Ink Co. 

s 


Downstate Illinois travelers who know William T. Me- 
Fadden of Decatur have been congratulating him on 50 years 
in business. His store is at 429 N. Water St. 

“Mac” came to Decatur on Dec. 1, 1906 where he bought 
a wholesale newspaper dealership. The next day he turned 
18. “Il was just a kid, handling other kids,” he observes. From 
sale of magazines and newspapers he shifted into books and 
Stationery and his present store was occupied in 1925. Later 
remodeled, it now extends 184 feet from Water St. to the 
alley on the west. 

William, Robert and Mary Lou, three of the four McFadden 
children, help in the Decatur store. A fourth, Philip, man- 
ages a similar stationery store in Springfield, Ill., which the 
McFaddens opened in September, 1955. 

At 68, “Mac” is still busy in the store. 

For this story we are indebted to W. A. McNichols of 
Amberg File & Index Company. 

° 

John Ernst Schneider of East Troy, Wis., manufacturers’ 
representative for Krueger Metal Products, introduced a new 
line to the public February 18 with the co-operation of Mrs. 
Schneider. The new product is known as Miss Carrie Ann 
Schneider. Shipping weight is 7 pounds, 11 ounces and over- 
all height is 21% inches. 

e 


Great Lakes Travelers Club membership keeps going up 
and up. Added to the list recently are Frank Gassner, Codo 
Mfg. Corp.; Leo Stein, Stein Bros. Mfg. Co.; Edwin C. 
Roozen, Invincible Metal Furniture Co.; Bruce Adams, 
Pelouze Mfg. Co.; Mike C. Ciezlak, Eaton Paper Corp., and 
Boyd Traub, Royal Register Co. 

e 

Byron Johnson, governor of the “Sensational Sixth” district 
of NSOEA, is asking each Traveler to sign up at least five 
dealers and as many wives as possible in advance of the 
regional meeting at the Faust Hotel in Rockford, Ill., May 
5-6-7. The five travelers turning in the most advance registra- 
tions will receive a free ticket for dinner and golf at one of 
the GLTC outings. 

The program for this regional promises to have something 
of interest, business-wise and entertainment-wise for each 
dealer, manufacturer and traveler. 


Harrison Joins Federal Stationery 

H. G. (Harry) Harrison, who has been manager of Burtis 
Press & Office Supply, Clinton, Okla., for the last three 
years and nine months, recently became assistant merchandis- 
ing manager of the Federal Stationery Company, 1639 W. 
Grand Ave., Oklahoma City, Okla—EVH 
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to sell better-grade folders 


IMPRINTED SAMPLE FEATURES 
“DRESS UP YOUR FILE” THEME 







Here’s the imprinted folder 
sample, with detachable business 
reply card order blank, imprinted 
with your name and address. 


The many dealers who now enjoy the steady profits that come from selling 
Oxford 100 Line filing folders are invited to use this new imprinted sample 


to increase sales. 


Many more dealers will find this self-mailer a real opportunity to break 


into the “quality quadrant” of folder selling. 


100 LINE MARKET 
IS TREMENDOUS 


In New York City a large bank, a lead- 
ing business concern anda prominent 
manufacturer tested all grades of 
filing folders. All three standardized 
on Oxford 100 Line, which scored 
highest in all tests. 

In Philadelphia, Salt Lake City, 
Seattle, Pittsburgh, St. Louis and a 
dozen other markets Oxford 100 Line 
folders are in heavy demand. 


THE SAMPLE CONVINCES 


Folder buyers are no longer satisfied 
with the folders they have been using, 
once they see, feel and test the superb 
Oxford 100 Line folder sample. 


“DRESS IT UP” THEME SELLS 


The sample gives all the technical 
data—cylinder sheet, 15% stronger 
tear test, 150 pound Mullen “pop” 
test—but it is pride in the appearance 
of a file drawer that will sway most 
purchasers to Oxford 100 Line 
folders, and that’s the big story that 
this sample pounds home. 


ASK FOR DETAILS 


Let us send you a sample “DRESS 
IT UP” self-mailing 100 Line folder, 
and details of the entire selling 
program. 

It’s your passport to the profitable 
promotion of better-grade filing 
folders in your market. 


Oxford —— FIRST NAME IN FILING 


we Bese 


Folders Filing 
Guides Cards 
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Jeo 


a ; Oxford Filing Supply Co., Inc. 


@ 1 Clinton Road, Garden City, N. Y. 


4 Send sample and details of your “DRESS 
« IT UP” campaign. 





Oxford's “DRESS IT UP” 
sales program tells you — 


How to upgrade the chronic 
price-buyer to the Oxford 100 
Line 


How to increase the unit sale on 
over-the-counter sales of Oxford 
100 Line folders 


How to use newspapers to adver- 
tise Oxford 100 Line folders 


How to use your mailing list to 
bring in orders for Oxford 100 


Line folders 


How to dramatize the difference 
between ordinary folders and 


Oxford 100 Line folders 


How your customers will benefit 
from the use of Oxford 100 Line 
folders 


How to tie in window and counter 


displays 


How to plus the folder sale with 
Oxford Rol-labels 


Fill in and return the 
coupon below for full 
details of the Oxford 
“DRESS IT UP” 


sales program. 
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dependable source for all your 


SCHOOL EQUIPMENT 


Ghalkboards 
Bulletin Boards 


*% Classroom Seating 

*% Primary Furniture 

% Tables & Chairs 

*% Library Equipment 

*% Playground Equipment 

*% Vocational Furniture 

% Teacher's Desks 

% Misc. Classroom Equipment 


Aluminum Chalkboard Trim 
Framed Blackboards 
Blackboard Erasers 
Window Shades 
Darkening Shades 


+ + + + + + He 


Darkening Channels 


Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to pro- 
vide your customers with the specialized kind of service 
they need. 

Rowles School Equipment has been a favorite for more 
than 50 years. Make Rowles your headquarters for all 
your school equipment needs. Enjoy the benefits of the 
Rowles trademark, the convenience of one centrally 
located source . . . and the profits on every sale you make. 


+ 
Write De tne latest Rowles School Equipment 


catalog and complete information on the Rowles 
Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 
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7th District Notes 





BRUCE A. BLACKBOURN, correspondent 
5526 Vermont St., Minneapolis 16, Minn. 


“Larry” Ackert died February 6 at his home in San Diego, 
Calif., at the age of 74. He came to Eaton, Crane & Pike Co. 
in 1909 and retired in December of 1947, at which time he 
moved to California. 

Larry will be remembered fondly by all of us for his ability 
to live a full life as a conscientious salesman and sincere 
friend. His love of people and his apt sense of humor endeared 
Larry to all who knew him. 


e 
Earl Mac Miller, husband of Mrs. “Mac” of Hibbing Office 
Supply, Hibbing, Minn., died suddenly of a heart attack on 
February 21. 
s 
Jim Holden is the new owner of Interstate Stationers in 
Williston, N. D. He bought the store from Ben Westdahl. 


. 

Wally Fraunfelder of Federal Stationers, who travels the 
Dakotas, just bought a new Cadillac and on his first trip was 
run off the highway where he tangled with a telephone pole. 

= 

Harry Bergquist, after 18 years with B. & P. Co., has re- 
tired and is planning on taking it easy. We hope that Harry 
will continue to come to all the Lucky Seven affairs, at it was 
during Harry’s tenure as president of the N.W. Travelers Club 
that new records were set. Leonard Anderson is the new rep 
resentative for B. & P., coming from the Chicago office. 

e 

The Lucky Seven Regionettes’ next luncheon meeting is 
April 27 at Harry’s Cafe in Minneapolis. All you gals try and 
be there, as I understand there is some important convention 
news. 

Some 190 rooms are already reserved for the Lucky Seven 
Convention at Hotel Savery. Sales personnel can’t afford to 
miss this inspiring and informative presentation. It will mean 
hundreds of dollars profit to everyone in the Lucky Seven who 
attends. 

Panel discussion, visual aids, practical application and prov- 
en sales formulas will make Sale-O-Rama the talk of all re- 
gions. 

Bill Pershing and Jim Ahern promise us a night to remem- 
ber at the Mardi Gras Ball. Plan your costume now. Costumes 
may be rented, but get in the swing and win prizes for best 
couple. 


New Members Sought for 
Lucky Seven Regionettes 

The new organization, Lucky Seven Regionettes, consisting 
of the wives of the dealers, manufacturers and travelers and 
lady employees of stationery firms in District Seven continues 
to progress. 

It is the goal of the Regionettes to have 100 members by the 
time the regional meeting convenes in Des Moines in June, 
and eventually to have a total of 150 members. There were 82 
members as of March 1. 

“We feel sure there are many more ladies who not only 
would like to join the Regionettes, but in addition could add 
much to the aims of the organization in trying to improve the 
relationship of the stationery industry,” says Mrs. L. C. Good- 
hand, president. 

“The by-laws of the organization are now being compiled 
and in June will be submitted in the general meeting for dis- 
cussion and majority approval. We feel sure that every lady 
connected with the stationery industry in District Seven would 
like to have a voice and a vote on the by-laws. If you do not 
already belong to the Lucky Seven Regionettes, we extend a 
cordial invitation for you to join. The dues are but $2.00 per 
year, and by joining now the one payment of $2.00 will cover 
your dues until the 1958 regional meeting. Why not mail your 
dues now to Mrs. L. C. (Tess) Goodhand, president, Box 265, 
Nisswa, Minn., or to Mrs. L. E. Johnson, secretary-treasurer, 
Route 2, Box 600, Hopkins, Minn.” 
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Leatheroid Expanding Wallet (Cloth or red rope gussets) —Double- 


thick, extra-deep cover and sure-weld seams for longer wear. 





Leatheroid Lasti-Ti (Cloth or red rope gussets) —Opens, closes 
instantly, smoothly with pull-proof Lasti-Ti. 





Qual-Hide ‘‘400”" (Harmonizing cloth gussets) Special stock welcomes 


rough wear. Distinctive leather tan color, Lasti-Ti. Priced to sell. 


a 


Red Fiber School Wallet—Compact. Makes carrying draw- 
ings, bulky papers, samples easy. Costs little, lasts long. 


you get them fast...you sell them fast 


LAND OF LAKES AND PINES—(QP)— 
Your customers will go for the Quality Park 
line of Leatheroid wallets. They’re in big 
demand for school, office and home use. And 
you'll never miss a sale because you’re out of 
stock. Quality Park has a complete line of 
regular and partition Leatheroid wallets 


QUALITY PARK ENVELOPES CO. 


General Office and Factory, 2520 Como Ave., St. Paul 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 
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available at all times. Plus—envelopes for 
every business need in manufactured stock 
—protected by rigid boxing. Write today for 
catalog. At Quality Park good service is a 
tradition. 

P.S: The Quality Park line is sold through 
dealers only. 
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Minnesota 


Quality Park Products 
from the land of lakes and pines 











I'm SOLD on 
fk has 


SORTERS 





~) 
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Sell your customers a sorter from the 
Kohlhaas line—best in all-around sorters 

for manual classification of all types of 
media—and you can be sure they'll 

STAY SOLD. For Kohlhaas has kept 

pace with modern requirements in all phases ; 
of sorting work ... more than forty years / 
experience built into every sorter. / 











HOLDING FILES 
No. 912-25 Letter Size 
No. 915-25 Legal Size 


NUMERICAL 
SORTERS 
No. 472-W 

2 digit, 00-99 


Each Kohlhaas sorter supplies your customers with all the 
features their work requires—Speed, Accuracy, Space 
Saving, Easy Operation, Flexibility and Sturdy Con- 
struction. Every sale brings you attractive profits and 
excellent prospects for repeat sales. Write today for 
catalog, discounts and full information. 


THE Ach Uhaas COMPANY 


8012 South Chicago Ave. « Chicago 17, Ill. 


Telephone: BAyport 1-4433 
Manufacturer of Vertical Sorters for— 


Checks, Sales Tickets, Invoices, Bills of Lading, Correspondence, 
Mail, Purchase Orders, any size or type of media. 
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8th District Notes 


2001 S. Hanley Rd., St. Lovis 17, Mo. 


Richard Pfaff, son of Mr. & Mrs. Fred Pfaff, Duke, Inc. 
Wichita, Kan., who is a senior at Harvard University was one 
of 32 in the nation that was honored with a Rhodes Scholar- 
ship for a two year study at Oxford College, England. At Ox- 
ford, Richard will major in English education. We are all 
proud of you Richard and we all wish you the very best of 
everything. 


Palace Office Supply Company, Tulsa Oklahoma owned by 
George Constantine, recently moved into their new terminal 
building at 6743 E. 12th Street, Tulsa. 

This new terminal receives inventories and ships all mer- 
chandise to customers from this one central point. This ware- 
house is quite huge and well laid out with wide shelves for in- 
ventory and wide aisles for very efficient operation. A good 
portion of the building is well designed for bulk merchandise 
and furniture. Wayne Gibson, who has been the number one 
man in the buying department is general manager of this new 
terminal. Good luck Wayne! 


7 

News has just reached me that Billy Schmeiderer, retired 
buyer for Buxton-Skinner St. Louis has recovered from his 
recent heart attack. We are all happy for you Billy! 

« 

Seen recently in Tulsa, Oklahoma the following hard work- 
ing travelers: Jimmy O’Brien, Boorum & Pease Co.; Ward Silli- 
man, manufacturers representative; Charles McDaniel, Speed 
Fastner Corp.; Jim Prior, Perma File Co.; Robert Stratford, 
manufacturers representative; Jess Musgrave, manufacturers 
representative; John Lathrop, F. S. Webster Co.; Howard Von- 
Vochees, Sanford Ink Co.; Floyd Marshall, Acco Products; 
Carl Schutz, Eagle Pencil Co.; H. Duckworth, Dennison Mfg.; 
Izzy Voda, Wallace Pencil Co.; Maxwell Anderson, Oxford 
Filing Co.; Nob Carson, Berger Steel Co.; Al Turner, Wilson- 
Jones Co.; Al Perry, Federal Stationers. 

. 

Mr. & Mrs. Sidney Anderson, Latsch Bro., Lincoln Neb., 
and present governor of 8th Region NSOEA are vacationing 
in Hawaii. While across the Pacific they are visiting with their 
son who is in the Armed Forces. Sid, we all hope you come 
back well rested and in good shape for your Regional Meeting 
on April 28-29-30. 

® 

Have you made your hotel reservations for the 8th Regional 
Meeting NSOEA Hotel Chase, April 28-29-30? Reserva- 
tions are coming in fast, so please don’t wait until the last 
minute to make yours. Write Herbert Held, Blackwell-Wielandy 
1605 Locust Street, St. Louis, Mo., and tell him what ac- 
commodations you desire and when you expect to arrive. Do 
it now!! 

a 

Mr. & Mrs. Herbert Held recently went to New York to at- 
tend the National Wholesale Stationers convention which was 
held the week of March 4 at the Commodore Hotel. 

e 

Chester Parrott, buying department, S. G. Adams Company, 
St. Louis is still in St. Lukes Hospital with a foot infection. 
We all hope you will be out real soon! 

Walter Dzen, buyer Skinner-Kennedy Company, St. Louis 
will retire April 1. Walter has been with his company for over 
40 years. He will be succeeded by his very able assistant Jules 
Heckels. Best of luck to you both! 

e 

The 1957 8th Regional NSOEA convention will be held at 
the Hotel Chase April 28-29-30. This Convention will be the 
best and greatest one ever. A great deal of preparation has 
been made and all the committees have been hard at work to 
make this Convention the best ever. The finest speakers have 
been selected. They will have messages of great importance to 
all the dealers. Money has not been spared in order to make 
the entertainment for the men and their ladies the nations 
finest. Hotel accommodations are most outstanding at the 
fabulous Chase Hotel. 
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OSalionals De luxe adding machine... 
Live keyboard’ with keytouch adjustable to each operator! 





Saves up to 50% hand motion—and 
effort! Never before have so many time- 
and-effort-saving features been placed 


on an adding machine. 


Every key operates the motor — so 
you can now forget the motor bar. No 
more back-and-forth hand motion from 


keys to motor bar. 


Keys are instantly adjustable to each 
operator’s touch! No wonder operators 
are so enthusiastic about it. They do 
their work faster with up to 50% less 


effort. New operating advantages, quiet- 
ness, beauty! 

“Live” Keyboard with Adjustable 
Keytouch plus 8 other time-saving fea- 
tures combined only on the National 
Adding Machine: Automatic Clear Sig- 
nal . . . Subtractions in red . . . Auto- 
matic Credit Balance in red . . . Auto- 
matic space-up of tape when total prints 

. Large Answer Dials . . . Easy-touch 
Key Action . . . Full-Visible Keyboard 
with Automatic Ciphers . . . Rugged-Duty 
Construction. 


THE NATIONAL CASH REGISTER COMPANY, parron 9, on10 
989 OFFICES IN 94 COUNTRIES 
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They save half the time... 
Boss saves all the cost! | 





A National Adding Machine pays, 
for itself with the time-and-eflort 
it saves, then continues savings as 
yearly profit. One hour a day saved 
with this new National will, in the 
average office, repay 100% a year 
on the investment. Contact Day- 
ton Office, Adding Machine Divi- 
sion, now, for information about 
the complete adding machine line 
dealerships still available. 


* TRADE MARK REG. U.S. PAT. 











Get this Self-Starter 
OF 
Graf-Lok Signal Sales 


PAT. PENDING 


12 
Contrasting 
Colors 





Striking 3-D Display Panel 
in Yellow, Black and Red 
for Window, Counter or Wall 


Signal stands out in relief 
from the background. As arresting 
as a stop light. 


Overall size: 13” wide x 17” high 
Graf-Lok is the only file signal that cannot 


slip, slide or be knocked off. It actually locks 
in slots easily punched in cards. Perfect for 













records in constant use! 
Use Coupon to Get Free Display Panel 
ne ee 
GEORGE B. GRAFF COMPANY 
54 Washburn Avenue, Cambridge 40, Massachusetts 
Please send me the Graf-Lok Display Panel. 











Position 
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9th District Notes 





M, H, ““MIKE’’ HOLBERG, correspondent 
5939 Berkshire Lane, Dallas, Tex. 


Time draws near for the NSOEA Region 9 convention at the 
Shamrock-Hilton in Houston. Some of you will be enroute by 
the time this addition is mailed. Those of you that haven't 
made plans . . . come on down to Houston . . . We hear that 
there is plenty of room at the hotel. If not there are many fine 
motels near by. 

2 

Congrats to Mrs. Perry Vondersmith of the Vondersmith 
Co., Beaumont, on her election as president of the Pilot Club 
in Beaumont. Ray Howard, Esterbrook Pen Co. sent in the 
above and also gave us the word that Liberty Publishing Co., 
of Liberty, Tex., has opened a new store in Anahuac, Tex. Mr. 
and Mrs. Ralph Roberts will do the buying in Liberty for both 
stores. 

Ray Tarwater is now with Ferrell Office Supply, Dallas, 
breaking in on the buying desk. 

As most of you have already heard . . . Tom Riley is now 
with Mule-Durel, Inc., New Orleans. He’s looking forward to 
seeing his old friends as they make their calls in the Crescent 
City. 

e 

Bart Hinton is now buyer for A. D. Wynne & C. W. Smith 
in New Orleans. 

George Stevens formerly with Hanson-Flotte Co., New Or- 
leans as furniture buyer is now an outside salesman for H. C. 
Parker, Inc. 

. 

We're happy to hear that H. J. O’Donnell of O'Donnell 
Bros., New Orleans, is recovering from his recent illness. Sorry 
to hear that Clem Bernard has been under the weather since 
the first of the year but happy to know that he is up and 
around a little now. 

. 

It is not always an easy undertaking to write this column 
but it is even more difficult when we must bring you word of 
the passing of close friends. Regardless of what is said an 
empty feeling persists among the loved ones and old friends. 
Our deepest sympathy to the family of Louis Bourgeois who 
passed away on Dec. 20, 1956. Louis managed the Baton- 
Rouge branch of Dameron-Pierson, Ltd. 

s 

E. M. Stewart, Sr., senior vice-president of Stewart Office 
Supply Co., Dallas, passed away at his home on Thursday, 
February 28, after a long illness. Mr. Stewart has been asso- 
ciated with his brother W. Neill Stewart, Sr., since 1917. He 
is survived by his wife Mrs. Feticia Stewart, A daughter, Mrs. 
Frank Mitchell and his son E. M. “Ernie” Stewart one of our 
fellow Travelers. 

« 

We have just received word that one of our fellow Texas 
Travelers died suddenly of a heart attack today. Our sympathy 
to Mrs. Jack Kern, wife of Jack Kern. 

Jack was one of the old timers of the Texas Travelers and 
will be missed by the Travelers and dealers 

. 

On February 11, the Texas Travelers held their annual pre- 
convention meeting at the Town & Country Restaurant. Prexy 
Bill Scheffler gave me an official count of 39 present. We 
were happy to see Vera McDaniel up and around again. Speak- 
ing of Vera makes us think of Charlie, (that’s her husband and 
our super secretary and treasurer) . At any rate Charles 
reports that Bill White, formerly with Cargill Co., Houston, 
has returned to the Office Supply business as an associate sales- 
man with Swingline. He'll be doing consumer work with 
Swingline. 

* 

Next time you see Ace Collins, Domore Chair Co., remind 
him that he is still my junior salesman . . . (until April 16). 
He'll explain but what an explanation!! 

Remember . . . it’s not too late to join us at the Shamrock- 
Hilton, in Houston. April 5-6-7-8-9. Come for all of it or just 
a day .. . but don’t be conspicuous by your absence. 
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SELL THE "GIRL FRIDAY"...AND THE BOSS WILL BUY 





4M Secretarial Furniture 
Forms a Working Display on Your Floor 


Just visualize the appeal a colorful ASE secretarial furniture display has for any 


man’s secretary. When she sees it, she’ll want it and when she wants it, she'll get it! 


When you sell ASE secretarial furniture, you also acquire a prospect for ASE 


executive furniture and the whole ASE line. Put it to work on your floor now. 


DESKS + CHAIRS + L-UNITS 
CREDENZAS + TABLES » BOOKCASES 
FILING CABINETS « STORAGE CABINETS 
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Write for complete information... 


Franchise may be open in your community 


AURORA, ILLINOIS 


ALL-STEEL EQUIPMENT: INC. 
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l1th District Notes 


KENNETH SUTHERLAND, correspondent 
8036 S.W. 9th Ave., Portland 1, Ore. 





Griggs Stationers & Booksellers, of Bellingham, Wash., have 
just started a complete renovation program planned by the 
Henry Berry Associates. Plans include a complete new in- 
terior for the store, with new fixtures, color and lighting. The 
store will be 100% self service. 

Humphrey hopes to have his project completed by May | 
of this year and after studying his plans | am sure this will 
be one of the outstanding stationery stores in the Northwest. 

a 

We extend our sympathy to Frieda, wife of Owen K. Wil- 
liams and to his family and relatives. Owen’s passing was so 
sudden that few Travelers were able to attend the funeral. 

. 

On February 14, The John W. Graham Co. of Spokane had 

an ‘Executive Open House’ to show the handsome new third 


floor quarters. 

This floor is completely redecorated and arranged to offer G 
complete furniture displays and headquarters for their Office 
Planning Department. It is beautifully done in new colors, 
lighting, murals and displays. 

The evening started with a cocktail hour from 5 to 8 P.M. 
This was followed by conducted tours showing the public each 
department and the services that John W. Graham Co. can 
render from blueprints to a complete decorating service staffed 
by a member of the American Institute of Decorators. 

| John W. Graham Co. extends an invitation to anyone Visit- 
| ing Spokane to come in and see the new facilities which they 
are so justifiably proud of. 

| © 

On February 15, the J. K. Gill Company of Portland held 
the first of a series of dealer sales meetings. Not only local 
stationers attended but also dealers from as far away as Idaho 
and Alaska. Ron Mundigel, general manager, opened the pro- 
gram with Jack Turner of Wilson Jones and Ken Sutherland 
of Globe-Wernicke as the morning speakers. 

Lunch was served from 12 to 1:30 P.M. and the afternoon 
speakers were Dick Vaughn, Quik-Lok Products; Bob Opie, 
Weber Costello; Harry Shook, Sanford Ink; Jim Roberts, 
Grumbacher’s and Jerry LeCuyer, Simpson Paper Company. 

The dealers were then invited to Gill’s seventh floor for a 
pleasant cocktail hour with dinner being served at 6:00 P.M. 

Mr. Mundigel had many compliments from the attending deal- m 
ers for a most successful and informative day and they are 

looking forward to the next meeting which will have more ex- 
tensive coverage of the many lines that Gill’s sells through the 
Northwest. 





* 

B. E. Gustavson, manager of the furniture department at 
Lowman & Hanford Company of Seattle, is planning an ex- 
tensive trip to the east, visiting many manufacturers and tak- 
ing in the NOFA convention late in March at New Orleans. 


Insert wooden pencil at the 

natural writing angle . . . the 
Electro-Pointer instantly gives you a 
perfect point, automatically. Sharpens 
any size pencil, does not chew up pencil, 
but sharpens just enough. Proven through 
14 years of satisfactory service. Display 
it, it sells itself! 


Mosler’s New Washington, D.C., Home... 
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Sketch shows modern office building to be constructed in 





writ 
TODAY wide Washington, D.C., by the Mosler Safe Co. It is expected to be 
COMPLETE _ lanculaclatot INC. finished by August. The building will also house Mosler Re- 
search Products, Inc., an affiliate specializing in electronic 


ee 1825 MACKLIND AVE. « ST 0.° U.S.A 
10 GF, COUN, aS. 0S. S.A. security equipment for government and industry 
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these people make a 
GLOBE-WERNICKE FRANCHISE 


valuable 


They are part of a tremendous, ready-made market 
available to you as a Globe-Wernicke franchised dealer. 
There are hundreds of businesses and industries that 
know there is nothing finer than G/W office equipment; 
that each year, as their needs increase, purchase more 
and more G/W equipment. 


remember .. . success depends on the strength of your line 







Why not start today toward building that important - 
customer satisfaction on which a profitable future for 
your business rests? Now is the time to investigate all the 
significant advantages of a Globe-Wernicke Franchised 
Dealership. Write today for full information. A postcard 
may lead to an entirely revitalized business for you. 


~ 





CINCINNATI 12, OHIO 
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like hotcakes! | 
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T oday, with office management seeking 
more efficient working conditions, it’s 
easy to sell Kil-Klatter, the typewriter pad 
that reduces racket to a whisper. 

Kil-Klatter’s sales aid program will get your sales 
cookin’ immediately. Counter cards, colorful envelope 
stuffers, newspaper mats and catalog cuts all tie in 
with your own sales pro- 
motion program. 


Once offices use Kil-Klatter 
pads, they re-order for 
their new typewriters. They 
like Kil-Klatter’s shock ab- 
sorbing, sound deadening 
features. They like the way 
it holds machines from slip- 


ping. 
Made from nationally famous 


OZITE ... all-hair felt 


@ Order yourself a stack of profits today 
by sending for a supply of Kil-Klatter pads 
and sales aids. They'll sell like hot-cakes 
for you, too. 


KIL-KIATIER 


ew Oe 


THE SCIENTIFIC TYPEWRITER PAD 


AMERICAN HAIR & FELT COMPANY 


Merchandise Mart * Chicago 54, Illinois 














12th District Notes 





Warren J. Hodgdon, correspondent 
778 Storybook Court 
Novato, California 


There were 20 in attendance at the regular Monday lunch 
eon at the Elks Club in San Francisco. Among the honored 
guests were Paul Burbank of Washington, D.C., Mick Hall of 
Marysville, Calif., and Bob Needham of Salem, Ore. 

. 

The Sales Rally at the Palace Sheraton Hotel in San Fran 
cisco February 4 was a big success, boasting 300 in attendance. 
Paul Burbank, vice-president, NSOEA, spoke on the subject 
“Salesmen Wanted”, stressing the five “I’s” necessary in suc 
cessful selling: 


1. Industrious. 
2. Informed. 
3. Imaginative. 


4. Irrepressible. 

5. Inspired. 

Reginald H. Biggs, vice-president of The Emporium Cap- 
well Co., gave a thought-provoking speech which was enthu- 
siastically received. The theme of his talk was that the dealers 
of the stationery industry have not kept up with present lux- 
ury tastes. He said in essence: “Customers drive luxury autos, 
wives have luxury kitchens, yet men of business still have 
sloppy offices. A man’s office should be as good as his car or 
his home. A customer has to be sold by dealers on this theme. 
Modernizing brings efficiency, lowers costs and so forth. This 
could be a fertile and profitable field. Sell customer the things 
he deserves!”. 

W. Hart Palmer of B. & P. Co. was honored for serving the 
industry since 1902. He started in 1916 and retired in 1950. A 
plaque was presented to him by District 12 for years of serv- 
ice and inspiration to his many friends. 

@ 

Bernie Wantland of E. F. Corbin Co., Sacramento, Calif., 
attended the February sales conference in San Francisco of 
the Gunlocke Chair Co. and came back all fired up over the 
new Momentum line of chairs. 

* 

Tom Reese and lovely wife of Reese Stationery, Berkeley, 
Calif., spent two short weeks at Palm Springs, soaking up the 
sun. 

@ 

Carl Shelby, formerly of Morgan & Barclay, San Francisco, 

was seen selling Chryslers in San Jose. 
s 

Jerry Dolan of Penninsula Stamp & Office Supply, Redwood 
City, Calif., is getting ready to move into his new store on 
Broadway. It will be one of the largest on the peninsula 

° 

Danny Kerr, president of the San Francisco 49’ers Club, 
and noted long ball hitter on the golf links, recently shot a 
77 in qualifying round of the San Francisco City Tourney. 

+ 

Likeable Bob Blaisdell, owner of Blaisdell’s Typewriter & 
Office Equipment, San Leandro, was married February 21. 
We all wish Bob and his bride much happiness. 


San Francisco Firm Makes Changes 

Ihe San Francisco firm of James W. Madden, printing and 
office supplies, has a three-fold announcement to its customers 
and suppliers. James W. Madden, Jr., has been added to the 
staff; consolidation has been perfected with O’Connell & Davis, 
and the firm has a new address—240 Sacramento St., San 
Francisco. 

James W. Madden, Sr., states: “The ‘chip off the old block’, 
James W. Madden, Jr., is ready to help you (backed by his 
‘Senior’) and has the legs of an athlete . . . Consolidating the 
reliable 40-year-old printing and office supply firm of O’Con- 
nell and Davis with us means a broader service for you .. . 
240 Sacramento St. has always been a corner for good serv- 
ice and we will maintain it as such.” 
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Point out to your customers the smart over-all appearance of this 
handsome Executive Conference Desk . . . the distinctive styling 

. the stainless steel trim . . . the beautiful colors and finishes 
available to match their office decor. 

They’re sure to like the convenience of the big 21-square-foot 
desk top that provides knee room for meetings with several 
people ... the stick-proof drawers that slide silently on nylon 
“glides.”” And every Republic desk features rigid, all-welded steel 
construction that assures maximum durability and long life. 






Republic’s big, popular line includes special desks for every 
conceivable requirement, matching desk-high cabinets and telephone 
stands, tables, filing cabinets and a host of other units—all designed with 
features that make office operation easier, more economical and more pleasant. 


It will pay you to get all the facts on Republic Steel Office Equipment, 
made at Republic’s Berger Division. Write for details and specifications. 
Or call your nearest Berger Representative. If you want the latest 
information on available dealerships, please indicate on coupon. 

















papa en apa eh en enenenenananease= a 
| BERGER DIVISION 

R E P U B Li Cc ST Ee Ee L areas svese CORPORATION ; 
; | 

8 Belde or Co 5, Ohi 
BERGER DIVISION a 
0 Illustrated booklet on Republic Office Equipment, | 
Canton 5, Ohio 1 © Information on available dealerships. | 
. Shee Title. | 
Company ! 
; Address 
City Zone State | 
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Build sales volume 


TUR ALS Oke 


fast selling satin finish 


Office Accessories! 





Valco’s 1956 office acces- 
sories... designed for 
greater beauty, more dura- 
bility and maximum utility 
.».mean more sales and 
VJ more profits for you. All 
items are of highest quality 
satin finished aluminum. 





Ss 








: 
No. 408 
Statesman 
Costumer 


73” height. 11” 
diam. upright. 16” 
diam. base. 122” 
diam. drum, 8 double 
hooks. 





oc f£ OS 
7 i Oi 








No. 25 

Duchess 

Torchier 
65” height. 1%” 
diam. upright. 14” 
diam. base. 14” 
diam. shade. 3-way 
Mogul socket. 


























No. 1500 

Nobility 

Costumer 
No. 17-C 66” height. 1%” 
Monarch diam. base. 








Costumer 
72” height. 12” 
diam. upright. 14” 
diam. base. 4 double 
hooks. 











Write for details and prices on the 
complete line of Valco accessories. 


1311 ANN AVE. 
ST. LOUIS 4, MO. 








Sunny Side of the 
Golden State Travelers 


by the ‘“‘Golden Dust Twins”, 
George Frey, George Lazier 





We take great pleasure in welcoming Ralph Rector of Den- 
nison Manufacturing Co. to Southern California. Ralph is the 
new manager of this district and has been with Dennison for 
40 years. Glad to have you down in God’s country with us, 
Ralph. 

° 

McMahan Brothers has moved into a new and beautiful 

business home at 3130 S. Figueroa St. 
e 

Howard Benjamin, Miller Desk & Safe Co., greeted his 
first child, a girl, on January 8 . . . Henry Wisson, Art Steel, is 
the father of a boy born January 18. 


Glen Self, Pacific Coast Publishing Co., Santa Barbara, is 
recuperating from an operation . . . Harry Fuller of The 


Globe-Wernicke Co. just got over a sprained ankle before be- 
coming ill with pneumonia. 
6 

All travelers beware! Beverly Hills has just installed new 
parking meters. It takes one dime to park for 60 minutes and 
a nickel for only half an hour, so don’t drop five cents in the 
meter and expect it to supply you with a full hour’s parking. 
(Read this column and keep abreast of the world’s doings.). 

@ 

George Gilfillan of A. C. Vroman, Inc., Pasadena, has been 
elected to the board of directors of the Stationers Association 
of Southern California. 

2 

Clayton Markham, Sturgis Posture Chair Co., has been 
calling on the trade in Southern California and enjoying some 
of our unusual weather. It was raining. 

o 

Dick Iredale, Industrial Supply Co., announces the pur- 
chase of the building in which the store is located at 590 S. 
Fair Oaks Ave., Pasadena. 

2 

Charles Evans, Sanford Ink Co., has had a bandaged hand 

as the result of a detergent burn—not serious, but painful. 
s 


Henry Biber, president of Universal Paper Goods Co., died 
on January 21. 

. 

Harris Stationers, Beverly Hills, has just purchased a sta- 
tion wagon for deliveries. 

* 

Our first business meeting of the year at the Rodger Young 
Auditorium found 27 members and guests present. We were 
honored to have with us Herb Morgan, vice-chairman of the 
field division of NSOEA and past president of the Forty 
Niners. Herb was in L. A. on business and also to attend the 
Golden State Travelers Club sales rally. At the luncheon, Herb 
announced that the Forty Niners were having a dinner for 
Paul Burbank on February 4 and he invited all Golden 
Staters to attend. 

Jack Ellis and Pete Masterson reported on the Toys for Tots 
campaign put on by the Marine Corps and read a letter of 
thanks for the GSTC for donation to this worthy charity. 

e 

There were 650 dinners served at the 1957 sales rally. The 
beautiful Statler Hotel is a wonderful site for this and with 
Roy Baughman singing the Star Spangled Banner it couldn't 
help but be a success. 

Richard Maurer, manager of dealer sales, Burroughs Corp., 
was the first speaker on the subject, “If It's Not Dynamic, 
It’s Not Selling.” Adrian Pembroke then presented “Mr. Eleven 
O'clock.” Paul E. Burbank, executive vice-president of NSOEA, 
spoke on “Salesman Wanted,” stressing the five I’s for good 
salesmen. 

Walter Waldvogel introduced the 10 top salesmen of the 
year and presented each of them with an “Oscar” which he 
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An installation of #1742F, #1517, #1518, #1730 and #1801 Johnson 
Business Chairs at the National Bank of Commerce, Gastonia, North 
Carolina 


— hn a line you'll be proud to have! 


Since HL 1868 hy eee 


yey og Here’s another typical example of the installations being made every day by 
Johnson Dealers. Installations like these easy to sell when you have a line like 
JOHNSON ... . with a style and size to suit every customer. Let us send you 
the complete story . . . and you'll see why. 
JOHNSON CHAIR COMPANY 
7109 Merchandise Mart Chicago 54, Illinois 
baie, WELCOME .... to NOFA CONVENTION 
alla JOHNSON extends a cordial welcome to you for the NOFA Convention 
ae in New Orleans, March 28 thru 31. While you're at the convention, be sure 
w= (eA to visit our exhibit — a 45 and 46 — to see the wonderful display of 
g roe exciting new Johnson Chairs that are being shown for the first time at this 
\\ = / convention. On hand to greet you will be Walter Bryzek, Frank Cocco, Bruce 
ee Crum, Bill Small, Mike Holberg, Jake Hearn, Vic Parr and Bill Tonkin. Stop in, 
won't you! 


Meee c ccc cece cece cece e666 0 0565555550506 5 555555555555 05 50500 9555555555505050805055505 55555555585 S8SSS8SSSSSSSSSSSSSSSSSSSSSSSSSSSSESSSSSSSSSSSESSSSESSNNRN0NsS00NNR90RNNN000" 
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mix to match any mood 


sell to suit any space 


























IDEAL modular modern 


RRP actin. - 


The Profit line 
ae that inspires 
eee the creative touch 























No matter what your space 
limitations .. . IDEAL 
modular modern will fit any 
office plan. Dignified and 
durable .. . each IDEAL 
unit is complete in itself or 
becomes part of a practical 
grouping. Beautifully 

, finished in 6 standard 
finishes or in any custom 
color you choose. 






































| cE IDEAL 
be 
ct modular modern 
. | 4 OFFICE EQUIPMENT DIVISION OF 
| IDEAL SCHOOL SUPPLY CO. 
8312 S$. Birkhoff Ave., Chicago 20, Ill. 











OVER HALF A CENTURY OF QUALITY 







named “Dynamo Joe”, a replica of a salesman. The ten hon 
ored were Lester Brann, West Coast Stationery & Printing 
Co.; Otto Dietrich, Grimes Stationers; C. G. Hall, Parron 
Hall, San Diego; Charles Filipcic, Industrial Stationers, Hunt 
ington Park, Jerry Kosterman, Morton's Stationery, Burbank 
Calif.; Frank Nolan, Gill Stationers; Don Savel, Save! Sta 
tioners; Ed Thor, Atlas Stationers; Jack Tyler, Southern Cali- 
fornia Stationers, and Miss Vilet Veshel, Westwood Stationers 

The winner as Mr. Stationery Salesman of 1957 was Ed 
Thor of Atlas Stationers. 


Mayer Office Furniture of Houston 
Buys Large Modern Building 
Reported by Art Carrow 

Nathan Mayer, president of Mayer Office Furniture Com 
pany at 2020 Travis St. in Houston, Tex., has announced that 
his firm has purchased a three-story modern fireproof building 
at 1619 Preston at Jackson. More than 30,000 square feet of 
space are available. 

The completely redecorated structure will serve as an office 
furniture showroom and storage warehouse. 

Mr. Mayer declared that trained personnel will be available 
at all times to assist decorators, architects and dealer customers 
in solving office furniture and interior decorating problems. 







oa 0 
maye Adice em 


CT SALES 

— ities SuPPLIES 

Two Stores to Serve You.. 
PRESTON 


2020 TRAVIS cbie 
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Fight beautifully furnished private offices, part of Mayer's 
new building, will be open for daily inspection to all customers 
and prospects. 

Mayer Office Furniture Company is contract distributor of 
nationally known lines and designers of custom-made office 
and upholstered furniture. 

Nathan Mayer started in business in 1943, handling mostly 
used furniture. His first store was at 1403 San Jacinto with 
1600 feet of space. In 1948, he moved to Gray and San Ja 
cinto, which had 2000 feet available. He was in need of more 
space, so in 1952 he moved to his present location at 2020 
Travis at Gray which has 6000 feet on one floor. 

In addition to Nathan Mayer as president, Sam A. Mayer is 
secretary-treasurer and general sales manager; George Greene 
is interior decorator consultant; A. V. Torres, manager of the 
Preston Ave. store; and Raymond Bower, manager of the of 
fice supply division. There are 10 additional employees 


Maverick-Clarke Promotes Jim L. Elrod 


Jimmy L. Elrod, sales director for the Maverick-Clarke 
divisions at San Antonio, Houston, Brownsville, Corpus Christi 
and Austin, Tex., has been promoted to executive vice-presi- 
dent and director of sales for all five divisions of the 83-year- 
old business firm. 

In his new position, he will continue to maintain his head- 
quarters in San Antonio. However, he will spend considerable 
time at each of the five divisions, in connection with Maverick- 
Clarke’s expanding program as manufacturing stationers and in 
its sales of office supplies, furniture and equipment.—EEG 
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FREE! For all Port-a-Wall authorized dealers: scale- 
model “Pocket Port-a-Walls” for desk-top demonstrations CORPORATION 
of Port-a-Wall quality. 


, 
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This recent Port-a-Wall installation in Hicksville, N. Y., 
increased usable office space by more than 25%. 


For profit and prestige sell 
the complete partition line 


: Port-a-Wall : 





Here’s a line of movable all-steel office partitions known for years for its pre- 
mium quality and low price— Port-a-Wall. Port-a-Wall is the complete line, with 
wall sections in five heights from 39 inches to 84 inches, gates, doors, and plain or 
electrified universal posts. There are ten section widths from 12 inches to 66 inches, 
six high-fashion color finishes. 

Port-a-Walls are as easy to move as furniture. Completely free-standing, Port- 
a-Walls go up in minutes, may be taken down and rearranged to meet changing 
space needs. 

With Port-a-Wall flexibility at your command, you can offer your customers 
hand-tailored solutions to their partition problems. 

For complete information on profitable Port-a-Wall dealerships, literature and 
sales aids, write today to Port-a-Wall Division, Hemisphere Steel Products Corpo- 
ration, 263 Kent Avenue, Brooklyn 11, New York. 


HEMISPHERE 
STEEL PRODUCTS 


Brooklyn, New York 


. 
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you need from 
one source 


All the Shears 










NEW YORK OFFICE—1107 BROADWAY 


toner 


OHIO 





And because they are precision made to 
It’s 


FREMONT, 





UTILITY SHEARS 


ood will. 
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EDITOR’S SHEARS 


l 


lt specifically to meet the requirements of the Stat 


CLAUSS CUTLERY CO 


Clauss Shears are made by craftsmen to be used by 


last—selling them builds long-lastin 


always better to sell the best. 


BANKER’S SHEARS 


craftsmen. 


HOT HAMMER-FORGED 


L 


bu 


FINE CUTLERY SINCE 1877 


Ls 
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Seen & Heard in 
Southern California 





by J. EDWARD TUFFT, 
2012 Huntington Dr., S. Pasadena, Calif. 


[he 10th Annual Southern California Business Show, held 
at the Ambassador Hotel, Los Angeles, February 19-22, 
showed good progress over the show of last year. There were 
about 12,000 registrants. 

The tentative value of all machines shown ran well above 
$4 million. Forty-eight exhibitors were listed. 

The queen this year was Miss La Rae Hoge, 25, herself an 
employed certified public accountant. Helping Miss Hoge cut 





Queen LaRae Hoge ... . with Robert S. Chapman, president of 
Los Angeles Chapter which sponsored business show. 


the ribbon when the show opened was Samuel Goldwyn, Jr., 
son of the widely known film executive. 

The Glamour Career-Woman Award this year went to 
Pamela Mason, wife of James Mason, famous motion picture 
actor. 

Last year, this award went to Rose Marie Reid, creator of 
bathing suits and play suits made under her name. 

It was pointed out by officials of the Los Angeles Chapter 
of the National Association of Cost Accountants, sponsor of 
the show, that a much larger list of exhibitors was available, 
but it is an established policy of the Association not to crowd 
exhibitors. The preference is for the number that can be com- 
fortably housed. 

The president of the Los Angeles Chapter is Robert G. 
Chapman. Calvin P. Andrews was general chairman of the 
show, while members of the show committee were as follows: 
space sales, Dorrance D. Henion; headquarters booth, John D. 
McDah; invitations, Alvin C. Pritchard; committee secretary, 
Betty Louviere; publicity committee, Ernest R. Wolfe; regis- 
tration committee, Robert D. Jackson and advisory committee, 
Robert G. Chapman. 

© 

At a breakfast at the Ambassador Hotel in Los Angeles, 
Brigadier-General James C. Cairnus was chosen by the Los 
Angeles Chapter of the National Association of Cost Ac- 
countants to present the annual Civic Award of the National 
Association to Sheriff Eugene Biscailuz of Los Angeles 
County in recognition of his work with youth and in the field 
of general law enforcement. More than 300 attended this 
breakfast, including law enforcement officers from all parts 
of the Southwest. Sheriff Biscailuz has been 50 years of service 
in law enforcement work. 

e 

Robert E. Todd has been appointed manager of professional 
employement by the ElectroData Division of the Burroughs 
Corporation, Pasadena, Calif. Mr. Todd will be in charge of 
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GRACIOUS BUSINESS LIVING AT ITS BEST! 












































We announce the opening of our new, spacious showrooms 
on April 15 where every effort will be made to properly 
serve our established dealers and their clients. We extend 
an invitation to make use of our consulting and planning 
service in creating distinguished interiors for executive use. 


Manufacturers of Fine Hand-Crafted Upholstered Furniture 
for OFFICE + INSTITUTION - HOME 


niemann inc. 











FACTORY & SHOWROOMS — 469 E. OHIO ST., CHICAGO, ILL. — TELEPHONE DELAWARE 7-4030 
Dallas Showroor — George Steinfeld 160 Decorative Center Dallas, Texas 
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CHECK TH 





T-801 


Now! An elegant cos- 
tumer within every- 
one’s reach. 

CHECK THESE SPECI- 
FICATIONS: 

Beautiful 1” brushed 
aluminum pole on 
sturdy hammertone 
gray base. 4 polished 
aluminum double hang- 
ers, assembled easily 
with two bolts and hex 
nuts. Tubecrafters’ own 
“Squeeze-lok” in base 
guarantees rigid pole. 


Height, 70”; base dia., 
_* weig ht, 14 lbs. 






Packed in 
cartons of 





six 


SALES DIVISION 





911 WALNUT STREET, PHILADELPHIA 7, PA. 


Send for 
catalog 

of these 
other 
Tubecrafter 
items: 








Rain-Rak 
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professional recruiting which includes all college and national 
recruitment. 

Another recent ElectroData appointment is that of Ralph 
E. Perrault as district field engineering supervisor for the Chi- 
cago district. He joined the firm in 1954 as an employee in the 
former customer service department. Prior to this he had been 
with the Radio Corporation of America. 

e 

The General Electric Corporation announces that it has 
moved its new computer department headquarters to Phoenix, 
Ariz. At this location the company plans to design and manu- 
facture a complete line of digital and analog special and gen- 
eral-purpose computers and peripheral equipment. 

* 

Beckman Instruments, Inc., recently dedicated its new Com- 
putation Center at 305 Parkman Ave., Los Angeles, where 
the firm’s new $250,000 automated electronic brain is already 
available to industrial, science, and educational institutions 
at a cost of about $35.00 per hour. 

George A. Bekey, manager and senior engineer for the new 
facility, states that the major users will be firms working on 
prime defense contracts. 

* 

The typewriter is a god-send to Antonio Hermandez, plucky 
Mexican laborer who severed his spinal column in a fall from 
a ladder while picking dates near Indio, Calif. Since he will 
never be able to walk again he expressed a desire to learn a 
job where his disability would not be a hindrance. 

Response to a story stressing these facts ran in a Los 
Angeles newspaper and in no time a local typewriter firm pre- 
sented him with a typewriter which has a Spanish keyboard. 
Mr. Hermandez is said to be applying himself so diligently to 
the job of learning to type that in a few days he was able to 
type a reasonably correct letter to his benefactor, according to 
hospital authorities in the hospital where he is confined. 

International Business Machines Corporation is in the proc- 
ess of building one of the largest, if not the very largest, me- 
chanical brains in the world for the Rand Corporation in 
Santa Monica. The whole setup, spoken of as an electronic 
center, complete with housing, will represent an investment of 
about $15 million dollars. 

e 

The speaker at the February meeting of the Los Angeles 
Chapter of the National Office Management Association was 
John B. Menenhall. The subject was “Systems and Procedures 
as an Aid to Office Management”. 

e 


Vern H. Vallet, who has been sales manager for the South- 
ern California Stationers, 1498 E. Fourth St., Los Angeles, 
has been promoted to the position of vice-president and gen- 
eral manager. He has been with the firm for 21 years, begin- 
ning as a salesman. The position of general manager is newly 
created. The new sales manager is Richard Tate, Jr. 

The company but recently moved to its present address, the 
former address being 648 Venice Blvd. The move was made 
necessary by a proposed freeway which is gradually being cut 
through the city. The building had to be sold to the state. 

2 

The regular February dinner meeting of the Stationers As- 
sociation of Southern California was held at the Rodger 
Young auditorium on February 27. The main speaker was 
Russell S. Bock, a resident partner in the firm of Ernst & 
Ernst. He formerly was instructor on tax accounting in both 
USC and UCLA, major local universities. His subject was 
“Taxes”. 

Presiding was Herman Hirdler of Industrial Printing & 
Stationery Company, Huntington Park. Approximately 75 at- 
tended. 

o 

It reads like a novel and it happened to the proprietor of an 
office machine store right here in Southern California! The 
man is Lee Leibold, proprietor of the Glendale Business Ma- 
chine Company, 219 W. California St., Glendale. Mr. Lei- 
bold is widely known in office machine circles throughout 
Southern California. He is 31 years old! 

Now for the story! Mr. Leibold has suddenly come into 
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s ‘a —— LT 


~ r e 
en. —a P \ Not only slip resistant, but curl re- 
r > sistant and long wearing . . . excellent 
“we Pa 4 quality for customer satisfaction and 
e greater dealer profits. Standard 
\ s 7 Weight — Lightweight — Feather- 
weight. Hard, Medium and Intense 
oy Finish. 

+ 
4 —/ RECORDS ETERNAL RIBBONS... . a 
, “a ssandand - perfection in Fite Cotton 
- _/ Ribbons. Light, Elite Medium, Precise 
. ie Medium, Service Medium, Medium 

e 
\ Heavy, Heavy. 
e 
. Write for samples and complete information. 
4 
e ; 
7 


Manufacturers — Carbon Paper e Inked Ribbons e Carbonized Rolls 
“The Complete Line — That Stands the Test of Time” 





H. M. STORMS COMPANY 


STORMS BUILDING ° BROOKLYN 38, N. Y 
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ALUMINUM 


WEBER COSTELLO 


CHALKBOARDS 


In keeping with the modern trend, Weber Costello 
Chalkboards for office, home, plant production de- 
partments, churches, libraries and bus terminals are 
now available in bright, anodized polished aluminum 
frames. Cannot tarnish. Sturdy, expertly styled, at- 
tractive in appearance. They sel! on sight! 


| deal for notices, schedules. 


ahnouncements 


A real help in conferences, 
lectures, planniiig Sessions 





STYLE AE 


Litesite green or black writing surface for superbly 
smooth writing, fast, clean erasing. Restful to the eye. 
Ample chalk trough. Readily mounted on wall or can 
be placed on easel. Six sizes, 3 ft. x 4 ft. to 4 ft. x 8 ft. 


oe 
l/setul 
in 100 ways 
in homes. offices. 
factones 


> 





STYLE AT 


Smooth writing, eye-pleasing Light Green or black 
writing surface. Easy erasing. Full length chalk trough. 
Sizes, 18" x 24" and 24" x 36". Easy to hang. 


@ IT WILL PAY TO DISPLAY THESE NEW CHALKBOARDS. 
GET THE FACTS—SEND FOR BULLETIN 8-53. 


WEBER COSTELLO COMPANY 


CHICAGO HEIGHTS, ILLINOIS 
Manufacturers of: 


Chalkboards + Cholk - Erasers + Art Materials - Maps + Globes 
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possession of five brothers and four sisters that he did not 
know he had! 

The story starts away back in 1927 in Phoenix, Ariz., with 
William Bacon, a miner, whose wife died leaving 10 children. 
Several were let out for adoption. One was the new baby, 
Patsy, and another was the second youngest, Lee. Lee’s name 
then was Fonnie Vernon. He was adopted by a Bisbee, Ariz., 
cement finisher named Leo Leibold and his wife Emma. His 
name was changed to Lee Leibold. When he was nine years 
old, Emma, the only mother he ever knew, died. 

When he was about 15 years old, at a church party, a wom 
an happened to make a remark that dumbfounded him. He 
had been playing a bit roughly with other boys. The woman 
said, “Don’t mind Lee, he really isn’t Leo’s boy anyway”. 

hat aroused Lee’s curiosity but for many years the foster 
father insisted to the boy that the woman’s statement was 
false and that he was the lad’s true father. Not until about two 
months ago did the man whom Lee always called “dad” admit 
the adoption. 

Lee then began a search of Arizona records and found 
that his real father had died many years ago, but he got in- 
formation that led to the discovery of his sister, Nora, Mrs. 
Jay McDowell, 36, who lives at 7654 Cecilia St., Downey, 
another Los Angeles suburb, about 25 miles from Glendale. 
Strangely, her husband is a manufacturer of office furniture 
and says he had often done business with Lee. 

Lee got in touch with Mrs. McDowell by telephone and 
arranged a meeting which took place on Monday, February 
25. He said he had no idea of the proper technique of such a 
meeting as there are so few precedents to go by. “When we 
did meet”, he says, “all I could think of saying was, “Well, | 
guess | am your brother!’, and all she could think of saying 
was, ‘How do you do!’” But an hour later they had become 
better acquainted and both now seem very glad that they are 
brother and sister. They already have been searching through 
Mrs. McDowell’s family album trying to trace down family 
resemblances! 

Incidentally, a second sister is at this writing on her way 
from Arizona to see her “new” brother. Another sister, 49, 
lives at Le Grande, Ore. The baby sister, Patsy, lost touch 
with the family many years ago, as did four brothers—Louie, 
Fred, Frank, and John. It is known, however, that all four are 
married. The fifth brother, Billie, was adopted into a mission- 
ary family, and that is all the sisters know about him. 


Victor Adding Promotes Mendoza 

The Victor Adding Machine Co. announced the promotion 
of Arthur Mendoza to manager of its Seattle office at 200 
Queen Anne Ave., Seattle 9, Wash. He assumes this position 
effective immediately. Mr. Mendoza has been with the Victor 
organization since October, 1950. 


Sweda Opens West Coast Office .. . 


ss 


fe 





A new western divisional office was opened by Sweda Cash 
Register, Inc. on March 5. The office and showroom, located 
at 3104 Wilshire Blvd. in Los Angeles, joins New York and 
Chicago as divisional headquarters. Lee Armstrong is division- 
al manager for the West Coast area. 
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in more ways than one 


BROWNE-MORSE 


has the 


EDGE! 


GOLDENAIRE MODERN-EDGE 
DESKS FOR '57 





True! In more ways than one, BROWNE-MORSE does 


have the edge in 1957! 


America’s foremost manufacturer of quality office 
furniture proudly presents the golden-anniversary 
GOLDENAIRE modern-edge Desk, truly years ahead 
in both styling and functional design. 


The difference is the edge, the modern-edge, fea- 
turing anodized aluminum trim, hardened for a life- 
time of beauty and mar-free use. Desks are space- 
saving because they fit snugly against walls and other 
office furniture. And with the modern-edge, more of 
the desk top area is valuable work space. 


Important, too, is the modern-edge design which 
assures that the GOLDENAIRE will fit handsomely 
into the styling of your present office furniture. 


BROWNE-MORSE is proud to feature many more 
exclusive advantages in celebrating its fiftieth year of 
production. You'll be proud to make Browne-Morse 
Furniture a working part of your office. 
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CHECK THESE BONUS ADVANTAGES 


® Wear-proof, burn-proof, ink-proof, chip- 
resistant tops of PLASTITE e Full length 
drawer supports @® Sound insulated e 
Durable construction e Adjustable aluminum 
legs @ Baked-on colors 


Manufacturers of fine Desks, Chairs, 
Tables and File Cabinets 
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Dealers rave about the NEW 


1957 QUALITY LINE . . . designed for 
easier selling and bigger profits! 


POEKER STEEL 
OFFICE EQUIPMENT 










SLIDING DOOR CABINET 


Three convenient sizes; 
six different models. 
Featured No. 72SL, 
Storage Type, 72x36x18. 
For Office and Home use. 
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. glass front panel for featuring baked- J 
e clear visibility. on enamel finish Py 
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‘. sizes... .W. 35%", Grained Walnut yd 
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features: SLIDING DOOR CABINETS 


e No swinging doors to block aisle space. 

e Adjustable shelves within cabinet. 

e@ SET-UP for IMMEDIATE USE (no nuts or bolts to fuss with). 
e Electrically welded construction throughout. 

e Heavy guage furniture steel throughout. 

e Doors with large roller bearings for smooth operation. 
e Baked-on enamel finish in Green, Grey, Brown. 

e AVAILABLE WITH LOCK OPTIONAL TO ASSURE PRIVACY. 


Write for our new catalog... for style, size, and description 
of Sliding Door Cabinet to fit your needs! 


PARKER STEEL PRODUCTS, INC. 


54 North 11th Street + Brooklyn 11, New York 
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Burroughs Organizes International Division 

Establishment of an International Division of Burroughs 
Corporation with Ray W. Macdonald as vice-president in 
charge, has been announced by Ray R. Eppert, executive vice- 
president. 

Formation of the new division, which replaces the present 
International Activity, is another major step in Burroughs 





Robert Atkins 


Ray Macdonald 


present organizational program of separating line and staff 
functions and creating logical line operating divisions, Mr, 
Eppert said. 

The new International Division will have responsibility for 
Burroughs’ marketing operations outside the United States and 
Canada as well as direction of the operation of manufacturing 
and engineering facilities at Nottingham, England; Strathleven 
and Cumbernauld, Scotland; Pantin, France; and Sao Paulo, 
Brazil. 

Robert A. Atkins, present director of the Corporation’s over- 
seas manufacturing, has been appointed general manufacturing 
manager for the division, Eppert announced. Mr. Atkins will 
assume top staff responsibility for manufacturing within the 
new division. 








Announce Contest for Secretaries 

“Why I Want My Boss to Have an Executive Furniture 
Guild Office”, a contest for secretaries, sponsored by the Ex- 
ecutive Furniture Guild of America, has just been announced 
by George W. Reinoehl, the Guild’s executive vice-president. 

Any secretary with a yen for a handsome executive suite 
for herself and her “boss” stands a good chance of winning. 
All she has to do is roll a couple of sheets of paper into her 
typewriter and write about her “boss” in 200 words. And in 
another 100 words she tells why she thinks her “boss” should 
have, and why she wants him to have, an Executive Furniture 
Guild Office. 

Any secretary in good standing in the United States and its 
possessions and in Canada is eligible to compete in this contest 
with the exception of those who work for, or who are related 
to someone who works for the Executive Furniture Guild, its 
members and its advertising agency. 

The winner receives for her “boss” a luxurious Executive 
Furniture Guild office—complete in every detail right down to 
desk accessories and ash trays. And for her thoughtfulness in 
wanting him to have such an office, she'll get one for herself 
at the same time. Like all Guild offices, both will be tailored 
to the particular work needs of the winning secretary and her 
“boss”, designed around their color preferences. Both will 
feature the Guild’s newest line of quality furniture by Stow & 
Davis, to be introduced early next fall. 

And this is only part of the prize package. There is also an 
all expense paid, one-week trip for two to Honolulu in Jan- 
uary, 1958; and a trip at the Guild’s expense to New York 
City, September 9-11, 1957, to appear as honored guest at the 
Executive Furniture Guild’s “Fashions for Business” 1958 
Show at the Savoy-Plaza Hotel. There are also two complete 
ensembles selected by a leading fashion authority—a going: 
away outfit and one for her executive office life. The winner 
takes all the prizes. 

The contest closes on April 15, 1957, and the winner will be 
announced at the Executive Furniture Guild’s Exhibit Booth 
at the National Secretaries Association Convention in St 
Louis, July 17-20, 1957. 

A handbook of Rules and Regulations and entry blank can 
be obtained through the “Contest for Secretaries” Department, 
Executive Furniture Guild, Information Center, 141 E. 44th 
St., New York 17, N. Y. 
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What a group to sell from... 


All-New DAZOR Desk and Table Lamps 





Lighting in keeping with this richly appointed office is supplied by Dazor’s 
Swing-Arm Model 1056 on the desk and a Single-Arm Flexible-Arm Model 1058 
in the ‘background. Finish of both is frost-green baked enamel over bonderizing, 
combined with brass; on special order, frost-tan combined with brass. 


5 Brand-New Incandescents 


Here are the office lamps to give you a comprehensive line with Dazor 
quality all the way through. Fine executive-type lamps head the new 
group. Note the Dazor Swing-Arm model, combining high style with 
indirect lighting. There’s also a completely new Dazor Floating-Arm 
model with compact reflector and diamond-shaped base. 


Broader Markets for You 


Look, too, at the smart new Dazor decorative lamps that illuminate 
and dress up the smaller desk, reception desk or table. Two are Flexi- 
ble-Arm models—Twin-Arm and Single-Arm. The other, a Rigid- 
Standard Dazor, matches the Swing-Arm model, promotes a dual office 
sale. Moreover, these models are just right for institutions, dormi- 
tories, motels, hotels, home TV rooms and dens. 


Air-Cooled for Comfort and Safety 


In every case a major feature of the new Dazors is the Air-Cooled 
Reflector—comfortable for the user to work with and safe to touch. 
Changing the light location involves no hazard. Full information on 
the lamps is available from your Authorized Dazor Distributor. If you 
need-his name, write to Dazor Manufacturing Corp., 4481-87 Duncan 
Avenue, St. Louis 10, Missouri. In Canada address Amalgamated 
Electric Corporation Ltd., Toronto 6, Ontario. 


ONLY QUALITY FIXTURES COME FROM 
THE MAKERS OF 


PazoR FLOATING LAMp. 


FLUORESCENT and INCANDESCENT 
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For the desk occupant who desires unrestricted 
control of light location and volume, the dis- 


tinctive Dazor Floating-Arm Model 1057 
above is the answer. Its diamond-shaped base 
has beveled edges. Finish is frost-green; on 
special order, frost-tan. 


Zz 


Simplicity of design and restful indirect light- 
ing are characteristics of this Dazor Rigid- 
Standard Model 1055. Finish is frost-green; on 
special order, frost-tan. It is a natural mate 
for Swing-Arm Model 1056. 


sg & 


Varied arm arrangements are possible with 
Dazor’s Twin-Arm Flexible-Arm Model 1059. 
Frost-green, combined with brass; on special 
order, frost-tan combined with brass. 
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Arkansas Greets Clary Plant 


One of the nation’s most unusual industrial groundbreakings 


ite gets things done —the first all-community ceremonies of the kind—formally 
in her 8-hour day! 


welcomed the Clary Corporation to Searcy, Ark. 
Bringing their own spades and shovels, 2500 citizens, to- 





The Whole Town . . . turns out to welcome Clary. 


gether with state and civic leaders, headed by Gov. Orval E. 
Faubus, turned earth for the newest plant of the business ma- 
chines manufacturing company. 

Hugh L. Clary, president, flew from the company’s San 
Gabriel, Calif., headquarters to take part in the mass event. 

It was a dramatic salute from the whole community to a 
new industry. 

Youngsters of six and oldsters of 86 took a hand in break- 
ing the ground. 

Famed violinist David Rubinoff, in Searcy for a concert, 
played for the crowd, then put aside his Stradivarius for a 


SENG FIXTURES “™ Lie ae 


Norman,Okla. Firm Shows Off 


help build work output New Quarters at Open House 


A three-day open house was held recently to show off the 





When typists work in comfort, they work newly-enlarged and expanded office supply store and printing 
efficiently. Swivel office chairs and type- department of The Transcript Company, at 111 S. Peters Ave., 
writer desks, equipped with Seng mechan- Norman, Okla. 
ical devices, increase comfort, add hours of The store now occupies all of the space which formerly 


housed the office supply store and printing department as well 
as the business offices of the Norman Transcript, daily news- 
paper. Remodeling of the store followed the construction of a 


output to every business day. Employers 
reap the reward in more work done, more 


reliable results. . . | new building to house all departments of the newspaper. 
Seng action controls for office chairs ad- A new glass front and neon sign add to the attractiveness 
just to suit the user . . . have Nylon bearings of the exterior of the store. Inside partitions were removed 
at vital points to assure smooth, silent tilting to enlarge floor space, and the entire store was modernized. 
and turning . . . are precision-built to reduce The latest type of fluorescent lighting and year round air- 
wear. Seng-equipt typewriter desks permit conditioning provide comfort for both customers and em- 


ployees. Attractive color schemes help provide more attractive 
displays. 
Equipment and furnishings are all new. Display fixtures are 


the machine to swing smoothly, effortlessly 
to typing position, providing a sturdy, level 


platform. . self-selection type, and a check-stand is located near the front 
Do your customers a favor by selling door. However, sales personnel are on hand to assist when 

them typewriter desks and secretarial chairs ante 

equipped with genuine Seng fixtures. Let Office furniture has been given a large share of the added 

precision engineering, foolproof design and floor space, which also permits a more comprehensive display 

finest workmanship help you make lifetime of office supplies, business machines, leather goods, stationery 


and the approximately 3,000 other items carried in stock. 

The manager of the office supply store is Mel Kirby, who 
has been with the Transcript’s office supply department for 
more than three years. He formerly managed a similar de- 
partment in Stillwater, Okla. 


Bill F. Christian handles outside sales, and Mrs. Milton 
Pe Boler assists in floor sales 
The manager of the printing department is Eugene Nance. 
FE. S. Anthony supervises commercial printing, and Joe E. 
1450 NORTH DAYTON ST: CHICAGO > 22 ILL. Burke is publications supervisor. Mrs. William Eversman is 


MECHANICAL DEVICES FOR OFFICE FURNITURE | secretary—EVH This 


accounts out of one-time purchasers. 
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| ee Appearance Always Counts 


em- eeeeee © oe 2 « 
active 

Whether your office is at the North Pole or Main Street, 
all U.S.A., the appearance of your business letters counts a- 
— we | OW plenty. That's why appearance-conscious secretaries every- 
dded : where insist upon Columbia Ribbons and Carbons to create 
isplay _——«_ i that correct impression their office correspondence must have. 
- Columbia Ribbon and Carbon Manufacturing Co., Inc., 
who . AS Glen Cove, N. Y. 
it for . 
r de 
lilton RIBBONS AND CARBONS 
lance. CLASSIC + SILK GAUZE + MARATHON + COMMANDER 
ve E. > ; PINNACLE - RAINBOW + DH&D «+ ~~ TITAN 
an Bb 


This advertisement also appearing in the April, 1957 issues of: THE SECRETARY, MANAGEMENT METHODS and OFFICE MANAGEMENT. 
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You don’t sell only one part of a jig-saw puzzle 

. why sell only part of your customers’ printed 
forms needs. 

Hano’s complete line lets you supply the right 
form for every need . . . Autographic Registers and 
forms, Snap-a-part sets, Continuous forms, Stock 
forms and Tabulating forms. 

Forget trying to sell a “‘just as good”. . . sell 
Hano and watch your form department profits 
grow! 

Some dealerships open in the South, South- 
west and Midwest for established stationers. 







PHILIP 


COMPANY, INC. 


MANIFOLD PRINTERS SINCE 1888 


General and Sales Offices: | Warehouse and Branch Plant 
Holyoke, Massachusetts Mt. Olive, Illinois 
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Burroughs Honors C. Elmer Anderson... 





An Achievement Award from Burroughs Corp. is presented C. 
Elmer Anderson, founder of the Anderson Typewriter Co., 
Pasadena, Calif., for outstanding service to the office machine 
industry. Left to right are A. E. Anderson, a son of the hon- 
oree who operates the main store in Pasadena; Rich Halbert, 
Burroughs dealer representative; Mr. Anderson, and Donald 
H. Anderson, a grandson who operates branch store in Alham- 
bra. — 





Underwood Appoints James L. Guthrie 

Appointment of James L. Guthrie as national adding ma- 
chine division sales manager for Underwood Corporation was 
recently announced by Marketing Vice President T. H. Arm- 





R. G. Brooks 


J. L. Guthrie 


strong who also disclosed the appointment of R. G. Brooks as 
manager of the new applications development division. 

Formerly adding machine division manager in Washington, 
D. C., Mr. Guthrie began his career with the business machine 
company in 1944 as an adding machine and typewriter sales 
represeiitative. 

Mr. Brooks joined Underwood in April after serving as a 
special representative with IBM and Burroughs Corporation. 





Midwestern Manufacturing Corporation 
Appoints Several New Representatives 

Midwestern Manufacturing Corp. is the new corporate 
name of Midwestern Sales Corp., the change made by a 
unanimous vote of the members of the board at their Febru- 
ary 6 meeting in the offices of the corporation in Indianapolis, 
Ind. 

his manufacturer of fireproof blueprint files, wall safes and 
other insulated record containers, announces the appointment 
of the following new representatives: 

Leo J. Cohen, New York City—New Jersey and Philadel- 
phia, Pennsylvania and New York City. 

Carl W. Draper Co., Los Angeles, Calif —11 western states 
and Hawaii. 

H. E. Erion, Mitchell, S$. D.—Nebraska, North and South 
Dakota. 

Sidney Karosik, Buffalo, N.Y.—Upper New York State and 
Pennsylvania. 

Harry Tehan, Jr., & Associate, Roy Zepp, Atlanta, Ga.— 
Southeastern states. 

J. R. Wilson, Chicago—Northern Illinois and southern 
Wisconsin. 

Vaughn Wood, Dallas, Tex.—Texas and Oklahoma. 
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a fresh-from-the-drawing-board look 
a for the FORWARD-LOOKING EXECUTIVE 
§ as 
ton, 
hine - : ; 
ales Every line of this Classic Modern grouping says He likes uncluttered thinking and an uncluttered 
“New!” “Fresh!” “Functional!” . . . a modern office. But he wants his office surroundings to be 
aS a ‘ : > = > 
ion symphony of clean, restrained lines and gentle as fresh and modern as his own way of living. 
curves, 
, In short, he is your prime prospect for Classic 
This is the group that will catch the eye of the : 28%. 
of forward-looking executive — who's turned his Modern. Pick any one of these dynamic executives 
rate . ‘ ° ° . . 
y a back on the old, staid way of doing business and you know and invite him to a special showing. 
bru is charting new courses to still bigger achieve- He'll prove our point. 
olis ments 
and ’ 
so Write FOR CATALOG OF CLASSIC MODERN & 
nen ENTIRE MODERN & TRADITIONAL LINE 
idel 
«| PUIASPER OFFILE FURNITUAE CO 
. 
yuth JASPER, INDIANA REPRESENTATIVES 
James H. Davison — 23 Kent Place, Menlo Park, Calif. 
and Marion V. Follin — 7 N. Monroe, Hinsdale, Illinois 
George B. Wray — 130 W. 42nd St., Rm. 819, New York City 
J. A. Wallace, Jr. — 213 Samaritan, Ashland, Ohic 
all L. H. McDaniel — 1414 W. Tucker St., Fort Worth, Tex. 
= Fred P. Brouwer — 741 Laurel Street, Longmeadow, Mass. 
K. R. Baker — 4025 Fairview Ave., Downers Grove, Ill. 
ern D. T. Ryce — P. O. Box 277, Orange Park, Fla. 
Cc. J. Jensen — 2049 Ivy St., Denver, 
R. C. Maynard — 7649 Tomahawk Rd., Overland Park, Kens. 
Gordon E. Lipscomb — 124 Dixon Avenue, 9, Ale. 
Jack Barnes — 130 W. 42nd St., Rm. 819, New York City 
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| KNOW THE TRADE MARK 


hut = who makes it 
7 


Wy 


Ofice | 
— Appl lances 


BUYERS 
Bad BD DD. 





ISSUE 








Complete buying information 
at your fingertips 


1 PRODUCT INDEX—over 1,250 products classi- 
fied 


DIRECTORY OF MANUFACTURERS—over 2,500 
with names and addresses 


TRADE NAME—TRADE MARK INDEX—over 4,- 
500 with names of manufacturers 


> Ww WN 


MANUFACTURERS’ ADVERTISING——many use 
catalog-type advertising giving complete 
product information 


5 TRADE ASSOCIATIONS—City, State and Na- 
tional—names and addresses of officers 
and meeting dates 
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Guest Book 


Robert T. “Bob” Ball, of Ball Office Supply, Inc., Jackson, 
Mich., was a Chicago visitor the week of February 4. He had 
come to visit the Gift Show. Besides attending the show he 
found time to visit with a number of other persons in the 
stationery and office equipment trade. 





Frank Puckett, assistant sales manager, Columbia Steel 
Equipment Co., was a Guest Book signer on Monday after- 
noon, February 25. Mr. Puckett dropped in for a short visit in 
the company of Robert Kane, Columbia representative who 
headquarters in Chicago. Among the interesting subjects dis- 
cussed was the training conference for Horder salesmen and 
store managers, an assembly that had started with a breakfast 
on that Monday. Mr. Puckett was one of the two featured 
speakers. 


W. A. Larson and George MacDougall of L. M. Bickett Co., 
manufacturer of chair mats, cushions and various other prod- 
ucts made of rubber, favored OFFICE APPLIANCES with 
a visit on March 5. They had come to Chicago for an engage- 
ment which was to keep them occupied until late in the eve- 
ning, planning to return to Watertown, Wis., before the 
evening was over. Mr. Larson reported that their fiscal year 
ending November 30 showed a gain in volume of 35% over 
the year preceding. He added that indications pointed to 
further improvement in 1957. He planned to attend the NOFA 
convention in New Orleans later in the month. 


Oklahoma Firm Has New Address 


New address of Johnson Printing & Office Supply, Chick- 
asha, Okla., is 314 Chickasha Ave. Owned by Joe Johnson, 
the business was formerly located at 212 Chickasha.—EVH 


PRECISIONEERED * 


to give you 
THE SELLING 
























SPEEDY © EASY-TO-USE *« ECONOMICAL 
For any type of paper records 
CORRESPONDENCE « INVOICES 
VOUCHERS * LOOSE-LEAF COVERS 
MANUSCRIPTS © SALES SLIPS, ETC. 


*NEW, IMPROVED precisioneered construction 
meons smooth edges . .. a safety first fea- 
SEND ture that makes PRESTO a smooth seller and 
gives it the decided edge over other prong- 
for type paper fasteners. 
Get steady repeat business and reap big 
LATEST profits from the fastener that leads the field 
in consumer preference. 
CATALOG Made of highest quality grade steel with non- 
corrosive finish. Available with continuous base 
FEATURING and prongs — and attachable prongs. Sizes: 
PRESTO 2%" to 8Y2" C-C, 1” to 6” capacity. 








SCREW POSTS © EXTENSIONS © LOOSE-LEAF SECTIONS 


CHARLES LEONARD, Inc. 


58-04 64th Street Maspeth 78, N. Y. 
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THESE TESTS 

PROVE THE RESISTANCE 
OF THIS NEW METAL 
TO CARBIDE-TIPPED 
DRILLS 


Another selling advantage for 
Herring Hall+ Marvin dealers. 





Plus protection in all 
Herring» Hall Marvin 
Safes with... 







A carbide-tipped drill is selected 
from a number of good makes 
on the market. 


In a never-ending quest for perfection in 
protection, Herring « Hali + Marvin metallurgists 
have developed a metal which will resist 


carbide-tipped drills under enormous pressure. 


This metal is produced in our own plant under A sample of Chi-Ten is placed 
in a vise and the person con- 
rigid temperature controls. ducting the test attempts to drill 


a hole in it, just as a professional 

; . cracksman would do. 
A plate of this material, protecting the locking 
mechanism, is now built into all Herring Halle 
Marvin bank vault entrances, fire-resistive 


vault entrances, record safes and most money 






safes. 
os we La 
a 
git Ha MR SAE 
‘ *y re 
HERRING - HALL > MARVIN SAFE CO. The carbide tip of the drill is 
worn down without piercing 
HAMILTON, OHIO an Se, 
Branches in: New York, Chicago, Boston, Detroit, Son Francisco, St. Louis, Dallas, 
Houston, Atlanta, Philadelphia, Minneapolis, Washington, Denver, Kansos City 
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that’s eliminated with 


HYGIENIC 


Foot Comgort” 


MATS and RUNNERS 


The quality floor mats that reduce fatigue 
and increase efficiency for all who must 
work standing. 


© Available in 8 Marbleized Colors 








— 


Heres the Secret: : 

bber tile flooring 
vl ru aa rubber base 
port without 


A beavtif 
bonded to o SP 
provides proper sup 
being “mushy- 


Hygienic Foot Comfort Mats and Runners will make 
a fine addition to your line+sure to please your 
customers and be highly profitable to you. Write 
today for details and prices 


e THE HYGIENIC DENTAL MFG. CO. 


AKRON 10, OHIO, USA 
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Canadian News 





Our Industry Across the Border 
By Special Correspondence 


Directors of the Stationery & Office Equipment Guild of 
Canada, Inc., held a planning conference in Montreal, mid- 
February. Discussed were policies to be adopted and promoted 
as Guild practice, as well as program details for the associa- 
tion’s June 2-5 convention this year, being held at Edmonton, 
Alta. Presiding at the planning session was Guild president, 
Arthur G. Lancaster, Toronto. He revealed that the Guild's 
contest staged to secure a new Guild crest had been completed 
and that the winner would be announced shortly. 

Directors attending the session included: Vice-presidents 
Arthur Careau, Quebec; S. (Tack) Tackaberry, Windsor, Ont.; 
Albert Bordeleau, Eugene Charters, C. Leslie Robertson, 
George Basil, all of Montreal; Bill Grand, Jim Luckett, Bill 
O’Reilly, Jack R. Chipman, Harold Norman, and secretary- 
treasurer Fred R. Smart, all of Toronto; Harolde Savoy, St. 
Johns, Que.; Jean Ayotte, Three Rivers, Que.; Dorothy Doug- 
las, Port Arthur, Ont.; Louis Chabot, Quebec; Jack Cloke and 
Lordly Jones, Hamilton, Ont.; Harold Hopkins, Saint John, 
N. B., and Don Evans, Ottawa. 

« 

“A good, healthy fear of depression on the part of a busi- 
ness man is a desirable thing,” A. J. Irvine told a seminar of 
the National Sales Executives group in Hamilton, Ont. He 
termed “a wife 50% of a salesman,” and warned business men 
increasingly popular psychological tests as a method of select- 
ing salesmen should be regarded as a tool rather than a pro- 
cure-all. He said it was a dangerous thing to hire men by tests 
alone. “Just because a man has legs doesn’t mean that he will 


run well... but a battery of tests given an applicant is 8 to 
10% more accurate than flipping a coin,” he said. 
* 


Dennison Mfg. Co. of Canada, Ltd., Drummondville, Que., 
now has a new vice-president, secretary and a director in the 





SEMCO’S 
 ALL-STEEL 
ADJUSTABLE DROP-LEAF TYPING STAND 


Now you can offer the finest drop-leaf typing stand 
on the market. DURABLE, STURDY, with MODERN 
DESIGN, the SEMCO Adjustable Typing Stand will 
build business for you wherever it is shown. 

Offering a positive-locking, trouble-free adjustable 
Unit, this stand will accommodate any standard 
manual or electric typewriter. Also excellent for 
many types of office machines. 


MORE PROFITS for you WITH SEMCO 
Write for Free Literature! 


SEMCO SALES 5s ono 









ST. PETERSBURG, FLORIDA 
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HEY LOOK! 
THE NEW STENO PADS 
JUST CAME IN 


Back in 2157 B.C. the Babylonian office supplier with a good 








stock of clay tablets was set for life. Today’s competitive market 
calls for much more...in value, variety and dependable quality 


to serve customer needs—and keep them coming back. 


And today you get all three—with R-B...top quality, top 





value—in a complete line of business papers. That's why we 


say when you stock Rockwell-Barnes you stock customer-keep- 





ing quality. 


R-B means Repeat Business. Prove it yourself. 





Spotseald® Adding Ma- 
chine & Other Rolls * Desk 
Blotters, Embossed & Plain * 
File Folders, Manila * Note- 
books, Eye-Tint® & White 
Pads, Plain & Ruled * 
Printed “COPY” Second 
Sheets * Bond & Suilphite 
Papers * Duplicating Papers 
* Mimeo Papers * Mahifold 
Papers * Manila Second 
Sheets. 





Catalog, price list and 
samples available to qualified 


dealers, upon request. 
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Rockwell-Barnes Comp 
Specialists to the Stationer Since 1903 
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NG LINE 


OF STYLES and DESIGNS! 





What you DONT 





see or hear helps 


you sell 
Indiana Chairs 


Comfort is always a strong selling 
feature of any Indiana Chair. Up- 
holstered patterns made with pre- 
mium quality multiple coil spring 
units attached to wmoiseless flexible 
steel webbing — all offering the un- 
matched beauty and warmth of na- 
tural wood. You can guarantee your 
customers maximum comfort and 
service for years to come. The C-2 
pattern above is a good example. 
Genuine walnut. Brass ferrules and 
large rubber-cushioned metal glides. 
One of a long line of styles and de- 
signs you can feature, promote and 
sell with assurance. Chair specialists 
since 1929. Now, with a new two- 
story warehouse to expedite custom- 
er service. 


WRITE TODAY FOR 
CATALOG OF BEST-SELLERS 


a Chain Company 


JASPER, INDIANA 





person of Frederick E. Barry, formerly manager of the parent 
company’s chain store selling division at Framingham, Mass. 
Mr. Barry succeeds V. E. Parmenter, who retired last Decem- 
ber in the three Canadian positions. Mr. Barry has also been 
elected a director of the Dennison Export Co. He is a native 
of Gloucester, Mass., and served with the U. S. Navy during 
World War II. 
3 


Thomas E. Davies, operator of a stationery and book store 
bearing his name at Port Colborne, Ont., died February 7, 
following a brief illness. He was 77. 

. 

Ontario dealers from Toronto to Windsor are expected to 
attend the Detroit Chapter conference of the National Office 
Furniture Association, Dave Brown, Brown Stationery Co. 
Ltd., Windsor, reports. He said a large part of the conference 
program would be centered around how a dealer can improve 
the sales effectiveness of his staff. 

. 


First meeting of the 1957 term of Stationers’ Association of 
Winnipeg had E. Nix and R. Morrison, members of the Pur- 
chasing Agents’ Association of Winnipeg, as dual guest 
speakers. They outlined the problems of the purchasing agent 
and how the stationery dealer provided specific assistance in 
overcoming trouble spots in office management. 

° 

Annual sales of greeting cards in Canada are running high 
with dealers in stationery lines securing about 30% of the total 
quality card market. Publishers estimate that in the United 
States and Canada, some six billion cards are mailed each year, 
or roughly 200 per family unit. While most trade products are 
said to gross a profit of about 36%, greeting cards gross about 
48%. 

Leading card lines handled by stationers are brand names 
promoted by aggressive advertising campaigns by manufac- 
turers, proving that the concept of pre-selling brand names be- 
fore they reach trade outlets is universally accepted as sound 








A proven way 
$ to accumulate 


$ money 
























STEERS S<7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller's Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 
Old Style * Rainbow * Automatic * Duzitall 
Kwartet * Tubular * Gunshell 
BILL STRAPS 
Federal * Colored * Banding 
+ 






Write for information! 


THE C. L. DOWNEY CO. HANNIBAL, MO. 
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PRINT DIRECT! Now.. print shipping form and identification  __ PRINT DIRECT! Now.. save the cost of shipping labels and of 
data directly on cartons. FORM-CUT® stencil has facsimile of attaching labels to cartons. Address 1,000 or more cartons from 
your own label or shipping form die-impressed into the stencil. one low-cost stencil without re-inking. Model 1A shown in use at 
No. 3 Multistamp duplicator shown in use at left. Complete No, 3 right above. Complete No. 1A outfit, $12.50. Also available in 
outfit, $19.50. Write for sample FORM-CUT stencil and imprint. smaller size, Model No, 1 outfit, $9.50. 
= The MULTISTAMP* Hand Stamp Stencil Duplicator eliminates 
double operation of preparing labels and then pasting them on the 
containers. Prints shipping data direct on cartons, boxes, packages. 
Handy as a rubber stamp. . fully portable, non-mechanical, no mov- 
Ss ing parts to wear. Get 1,000 or more clear sharp impressions from 
- 
one typewritten or handwritten inexpensive stencil without re-ink- 
ing. In photo at right above, shipper’s name, address and “Ship To” —racee is a sise for every duplicating need. 8 complete outfits, $9.50 to $99.50, 
- f.o.b. factory. Write for descriptive literature or see your Office or Shipping 
label frame were pre-printed by carton manufacturer, Room Supply Dealer. The popular “No. 3” outfit, pictured above, is of 
suitable size for printing postcards and large shipping tags; and includes 
reve the duplicator, 12 stencils, ink, ink brush, writing board, stylus pen, type 
Coin cleaner, correction varnish and complete illustrated instructions in a handy 
To * , “a - durable case . . . $19.50. 
igs REGISTERED TRACE MARK 6, ¥. 
LABEL ADDRESSING TAG ADDRESSING | as eee 
P J with orm -( enct 
all 
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Are your chances 
against cancer 
any better today? 


The answer’s yes... IF! 

Formerly, we could cure one 
out of every 4 cancer patients. 
Today, it’s one out of 3. So.. 
why the big IF? Because the odds 
against cancer depend on you! 
Only you can keep alert for any of 
the 7 danger signals, and see your 
doctor about even the tiniest 
“maybe.” Only you can give us 
the money we need to keep re- 
search going full speed. Remem- 
ber, time is everything with 
cancer. So don’t wait! See 
your doctor for a health 
checkup. And send a check 
to the American Cancer 
Society-today ! Send your gift 
to “Cancer” in care of your + 
local Post Office. 
American Cancer Society 





merchandising technique, firms report. 
oy 

Scripto of Canada, Ltd., Toronto, has moved into a modern 
building with 13,000 square feet floor area on a two-acre site 
in a northern suburb of the city. This is the third expansion 
move for the company in five years’ manufacturing in Canada. 

e 

A heart attack recently caused the death of Harry Reed, 50, 
controller of International Business Machines, Ltd., Toronto. 
Born in Newcastle, England, he came to Canada as a youth, 
joining IBM in 1928. He was a member of the Controllers In- 
stitute of America, and the National Office Management As- 
sociation. He was also prominent in Toronto civic and fra- 
ternal circles. 

« 

Mr. & Mrs. Stuart Cromar of Index Card Co. of Canada, 
Ltd., Toronto, recently celebrated the arrival of a daughter, 
Kathy. The Cromars also have a young son, Stephen. 

« 

A reception was recently held at the Royal York hotel, 
Toronto, when Charles G. Easton, president, Eagle Pencil Co. 
of Canada, Ltd., Toronto, entertained some 150 customers and 
business associates. Special guests included Herman Price, vice- 
president, and R. J. Thal, vice-president and general manager, 
and David E. Price, vice-president—sales, Eagle Pencil Co., 
New York, which last year celebrated its 100th anniversary as 
a world-wide organization. 

6 

Inland Distributors Ltd., Kamloops, B.C., has opened a 
wholesale branch in Nelson, B.C., with Gordon French, five 
years sales manager for the company, as branch manager. 

* 

Election of K. D. Mooney and Roy C. Wittstock as directors 
of the company has been announced by H. G. Jefferies, chair- 
man of the board, Viceroy Mfg. Co. Ltd., Toronto. Mr. 
Mooney is president and managing director of the Valley 
Camp Coal Co. of Canada, Ltd. Mr. Wittstock is a partner in 
the firm of Watt & Watt, members of the Toronto and Mont- 











SPACE-SAVER ° SECRA-TYPE 
FINEST QUALITY — BEAUTIFUL 
WOOD OFFICE FURNITURE 





WORDEN Company offers the office equipment dealer a com- 
plete line of wood desks, tables, chairs, leather upholstered 
chairs and suites all manufactured with good quality as a 
standard. We invite you to investigate the many advantages of 
selling Worden products. A complete catalog will be furnished 
on request 


the 


HOLLAND MICHIGAN 
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your company is judged 
by the office you keep! 








First impressions are usually lasting impressions. For this rea- 
son giant enterprises such as the Ford Motor Co., Western 
Electric, General Motors and ‘the Bethlehem Steel Corporation, 
to name a few, use Cole Steel equipment. In addition; thousands 
of smaller firms, medical offices, architects, accountants and 


engineers specify Cole Steel equipment. Send for our latest catalog 


<COLE-STEEL: 


COLE STEEL EQUIPMENT CO.INC. Ew vors 
MADE 18 U.6.A. 


Cole Steel Equipment Co., Inc. - 415 Madison Ave., New York 17, N. Y. - Canada: 329 Dufferin St., Toronto, Ont 











--and 
you'll choose 


LAWSON 


URL 
Steel 


WASTE 
BASKETS 





Executive 






No. 2900 
Paneled 
No. 34 Space Saver 
No. 2180 
Excel in 


STYLE - STRENGTH - ECONOMY 


Lawson Waste Baskets are made of selected steel for ap- 
pearance, durability and economy. They are recognized 
leaders in- beauty and utility. Available in a wide range 
of popular colors and simulated wood grain finishes. Ex- 
clusive construction features protect furniture and floors 
against scratches. Fireproof. 


LAWSON Sandurns 


and Smokurns 














Lawson offers a wide se- 
lection of Sandurns and 
Smokurns, finished in glis- 
tening baked enamels, 
smart decorator colors, 
trimmed in glowing cop- 
per or gleaming stainless 
steel—or a choice of ultra- 
smart all stainless steel. 


Lawson Smokurns have an 
inner container (hot- 
dipped galvanized) which 
holds water or deodorant 
for fire protection and 
odor quenching. Hides 
smokers’ waste, eliminates 
smoke and odors. 


See Lawson complete lines of Waste Baskets, Sandurns, Smokurns, Desk Files, 
Hotel. Baskets, Torpedo Waste Receptacles, and other Utility Receptacles 


THE F. H. LAWSON CO. 


stat hed 1816 


821 EVANS ST CINCINNATI 4, OHIO 
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real stock exchanges, a director of Watt & Watt, Inc., New 
York, and a director of Comox Mines, Ltd. 
7 
Francis G. McGinn, 63, assistant sales manager of Under- 
wood Ltd., Toronto, died February 6. He had joined the 
Underwood organization 35 years ago in the drafting depart- 
ment. He has been secretary-treasurer of the Canadian Busi- 


ness Equipment Manufacturers’ Association for 25 

Expansion of the Toronto plant of Herring-Hall-Marvin Safe 
Co. of Canada, Ltd. to 15,000 square feet floor area is unde 
way. Company reported extra space would allow extended pro 
duction of all types of security equipment, including bank and 
commercial safes and vaults. 


years. 


* 

Jacques Charbonneau has been appointed to cover Quebec 
Province sales territory by Walter Dickinson & Co., Ltd., 
Toronto. He has had several years’ experience calling on the 
wholesale and retail trade and will now make Montreal his 
headquarters. The appointment was announced by Terry O. 
Birrell, sales manager. 

° 

How to fight fraud in business was the subject discussed at 
mid-February meeting of the Commercial Stationers’ Associa- 
tion of Toronto. Speaker was Arthur R. Haskell, general man 
ager, Toronto Better Business Bureau, Inc. 

* 

Harold F. Crain, vice-president, R. L. Crain Ltd., Ottawa, 
was made a member of the firm’s quarter century club at a 
dinner attended by company directors and employes of 10 or 
more years’ service, numbering about 250, mid-February. 

Appointment of J. N. B. Kennedy as product promotion and 
development co-ordinator for Thermo-Fax division, Minnesota 
Mining & Mfg. of Canada, Ltd., London, Ont., has been an- 
nounced by K. J. Shea, vice-president and general manager. 
The announcement coincided with the opening of retail sales 
and service stores across Canada by 3M for the merchandising 
of the firm’s line of copying equipment. 
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. . . another BIG Profit-Maker 
from the GOODFREND line 
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No. 112 steel adjustable 
SORTING RACK 


Nine removable, adjustable shelves 


SS 


© 

® Makes up to a dozen compartments 
® identification slides on all shelves 
* 
« 
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Sturdy steel construction 


\ individually cartoned — Shipping Wt. 28 Ibs. ) 
Y Ideal for ) 
V/ OFFICES * SHIPPING ROOMS * GARAGES — A Million Uses » ¢ 
( ( 

[;00DF REND Manufacturing Corporation \ 


Manufacturers of Steel Specialties /\ 
1846 W. CARROLL AVENUE, CHICAGO 12, ILL. 
Phone CH 3-336! 
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introducing Stanley's newest / 


THE WALL STREETER GROUP 
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MANUFACTURING COMPANY 
2310 NORTH MAIN . FORT WORTH, TEXAS 


Big orders and big profits . . . yours when 
you show Stanley’s Wall Streeters. Why? Be- 
cause here is an entire family of chairs whose 
carefully selected materials bespeak success 
for the organization they serve . . . whose 
tastefully modern styling whispers subtlely of 
progressive management in tune with the 
changing trends . . . in short, here is office 
furniture that gives your customer what he 
wants: that air of having a long-time friend- 
ship with success, of having “arrived” long 
ago. And you can provide entire matched in- 
stallation! See the Wall Streeters at our NOFA 
booth (number 29) or write for further details 
today . 
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mail routine 





in the office 





a proven 
tested... 








electric 
LETTER OPENER. 
priced within reach | 
of even small offices. . 


Plus fed. Exise Tax 


© SAVES TIME 
© SAVES MONEY 
© ELIMINATES STRAIN 
© COMPACT — Occupies only 6” x 8” of 
desk top space. 
e PAYS FOR ITSELF — Even in small of- 
fices by saving letter opening time and 
speeding your mail distribution. 








¢ NO SORTING — opens any size or 
thickness of envelope without sorting 
or adjusting. 

© SIMPLE TO OPERATE —— anyone can use 
it with little or no instruction. 

¢ NO WASTE STRIPS — opens envelopes 
without cutting off waste strip. : 

© GUARANTEED FOR ONE YEAR — Pre-_ 
cision built for years of heavy duty, 
trouble free service. 


DEALERSHIPS AVAILABLE — Full dealer discount for 
big profit sales. Write for literature and dealer : 
prices. 


Standard Stationery Supply Co. 


1020 S. Wabash Ave., Chicago 5, I. 
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Ol’ Doc Stork 


F. C. (Chuck) Charles of Charles Office Equipment Dis- 
tributors, Los Angeles, has his chest out about a foot these 
days as he is now a great grandfather. Reason: Mrs. John 
Charles Moore on February 18 presented John with a fine 
6'2-pound boy. Grandpa Ralph D. Moore, Chuck’s associate. 
is doing a bit of strutting also and Chuck remarked that b 
the time he is 90 there will be four generations in the Charles 
Moore association. 





Bill Butterfield, secretary of Smith & Butterfield, Evansville, 
Ind., is watching the daily growth of his Christmas Day baby, 
son James. There are two older sisters. 
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OFFICE EQUIPMENT 








New Showroom . . . has been opened by Stanley F. Peters along 
the Seventh St. Pike Extension, Allentown, Pa. The new show- 
room is part of the new 35 x 70-foot building where Mr. Peters 
decided to go into business for himself after several years 
working as salesman for another office appliances dealer.—PL 





Most Important Business Show Ever! 


The 1956 National Business Show went way beyond 
anything ever held before: * Most Important in 
number of exhibits * Most Important in attendance 
* Most Important in enthusiasm. 
...and the 1957 Show promises to be still more important. 


NATIONAL BUSINESS SHOW 


All the industry exhibits— All management attends 
OCT. 28th THROUGH NOV. Ist, 1957 
New York Coli , Columbus Circle, New York 


Rudolph lem, Managing Director 
33 West 42 Street, N. Y. 36,N. Y. - Pennsylvania 6-6760 
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WANTED 


by those who want the best! 


PROGRESS LINE — 


25/14” diameter posts. Green ; 
canvas with red leather corners, ae 
gold tooled. 


Both lines in all popular sizes. Both made in top 
button lock, end key lock and top slide lock. 


IMPERIAL 200 LINE — 


5/4” and ¥" diameter posts. she 
Black fabrihide only. . 


Keep both these B&P favorites 
on hand to meet the demand 


It will pay you well to stock, feature and display Boorum & Pease 
Post Binders. B& P products have been the nation’s most-wanted 
choice for years. Contact your B&P Representative now. 

He'll be glad to show you the complete line of B& P Products. 





Boorum & Pease 


General Offices: 84 Hudson Ave., Brooklyn 1, N.Y. * Boston 10: 

80 Summer Street ¢ St. Louis 2: 115 So. 8th Street + Chicago 7: 310 W. 
Polk Street * New York City Salesroom: 349 Broadway, New York 13 
Chicago Salesroom: 1519 Merchandise Mart Plaza, Chicago 54. 


Over a century of leadership in 
record-keeping forms and devicer. 
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ALL NEW, 

WET STRENGTH 
BANQUET TABLE COVERS 
Pure white embossed paper of rich ap 
peoronce — wet strength treated to re 
sist beverage and food spills. 40” wide 
by 100’ or 300’ long, packed in attrac 
tively decorated box. Flameproof and 
other grodes available 


“JUMBO FOLD" EVERYDAY 
GIFT WRAPS 

New, continuous folded sheet 
20” wide by 100” long for 
economical cutting to size 
Dual position label permits 
vertical or horizontal display 
selling. Specialevent designs 
for all occasions, plus 
Florals, Stripes, etc 
EVERYDAY GIFT 
wae WRAP ROLLS 
Resale rolls of EVERYDAY 
gift wraps in cellophane 
window cutter boxes. Designs for Show 
ers, Weddings, Boby, Birthdays, Florals 
Stripes, etc. Wonderful promotion item 
— it's economical — keeps clean and 
is alwoys hondy 


TUTTLE for ‘57... 


mmo SHG i the Arty you meee 


for more profitable 
paper goods sales 





























MASTER DISPLAY ASSORTMENT 
12-Dozen assortment of EVERYDAY or 
CHRISTMAS gift wraps packed in an attrac. 
tive self-service counter display carton thot 
becomes the best salesman in your store 


MATCHED ENSEMBLES 
Table covers, hot drink cups, dinner plotes, 
dessert plotes — Luncheon and cocktoi! 
napkins in new, colorful decorative patterns 
of ‘Flower carts'’ and “‘Roses.”’ Also en 
sembles for Birthdays, New Yeors, Thanks 
giving, Valentine's, Showers, etc. — plus 
solid Fiesta colors. 

“TOAST’’ COCKTAIL NAPKINS 
40 Count packs of six assorted designs. New, 


gay ond colorful humorous illustrations thot 
ore conversation pieces enjoyed by every 


one. 10” size — 3 doz. packs to carton 
FLORAL LUNCHEON NAPKINS 


Two assorted groups of four floral designs 








each that are all new in multicolor design a. 

ond variety. 131.” size in both 24 ond 32 ° *. » 

count cellophane wrapped packs Ok eg 
— 

ALL-OCCASION NAPKINS 

New designs — new motifs — new colors 


Luncheon, dinner and cocktail sizes for St 
Pat's, Valentines’, Easter, Halloween 
Thanksgiving, Christmas, etc. Also plain 
white, solid colors and special custom designs 


TREE WRAPS 
Fast moving profit maker for protecting sep “i 
lings during growth. 3” Wide, 50’ long 
osphalt laminated duplex kraft, creped for 
tight stretching around tree trunk. Self-sel!- 
ing display box —dealer profit of nearly 50%, 


TRI-COLOR STREAMERS 
Printed flameproof streamers in color com 
binations of Red, White and Bive; Orange 
ond Blue; Red and Green; Red, White ond 
Green. Ideal colors for all major holidoy | 


promotions. Rolls 24” x 300° 
hor Tuttles Now 


Christmas Line ... 
IT’S BIGGER, BETTER! 











Ay ™%. 


Paper Joes 





NEW YORK 1123 Broadway 
Telephone: ORegon 5-8590 


CHICAGO 20 N. Wacker Drive 


TUTTLE PRESS COMPANY 
, - Telephone: CEntral 6-7013 


ON © WISCONSIN 


Paper Specialtios you waut jrom One Sowree 


Underwood Appoints General Counsel 


Appointment of Herbert W. Bertine 
as general counsel of Underwood Corpo- 
ration has been announced today by 
Fred M. Farwell, president of the busi- 
ness machine company. 

A member of the New York bar and 
the American Bar Association, Mr. Ber- 
tine was formerly associated with the 
Allied Chemical & Dye Corporation. 

He has also served as associate depu- 
ty director of the War Assets Adminis- 
tration and as counsel for the Recon- 
struction Finance Corporation in Wash- 
ington. Mr. Bertine was recently designated a charter member 
of the National Defense Executive Reserve by Secretary of 
Commerce Sinclair Weeks. 

Mr. Bertine was a director of the chemical and rubber di- 
vision, Business & Defense Services Administration, Depart- 
ment of Commerce. 





H. W. Bertine 





W. B. Wood Co. Names Vice-President 


The W. B. Wood Co., 43 Clinton St., 
Newark, N.J., an old line firm of office 
furniture specialists, recently announced 
the appointment of Chester A. Gowdey, 
Jr. as vice-president. 

This move, it was revealed, is part of 
an expansion program now underway for 
the company. The firm services industry, 
business and institutions in the New 
Jersey-New York area. It has been active 
in this field since it was founded in 1905 
by Willard B. Wood, father of the pres- 
ent president. 

Mr. Gowdey has been with W. B. Wood since 1946. 





C. A. Gowdey Jr. 





MILITARY SAFES 


A complete line of 
popular sizes with 
Underwriter Labels. 
Line includes: money 
chests, wall safes, in- 
sulated chests, Floor 
“E” rate money chest. 
Price range from $71. 


LIEUTENANT No. 2217. 


Streamlined, modern styl- 
ing, Counter Spy dial, 
Underwriter approved 
label for relocking de- 
vice, C-T-20. 

$206. Eastern List. 






Largest Safe and 
Insulated File Line 
for Dealers. 











Write for literature and price list 


SAFE and FILE DIVISION 
R.C.Allen Business Machines, Inc. 


680 Front Ave., N.W. Grand Rapids, Mich. 
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Victory Storage Case 


Wizard Storage Case 


which you 


have been 
selling 


ell-U-Seal Tab Guide 


Agote Card File 


Agate Box File 


Vertical Letter File 


for the 
past many 


years 
7 


Steel Letter Tray 


Single Drawer Cabinet 


should be 
carried in stock 
Double Drawer Cabinet 


for 


quick delivery 
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VERMA PRIN 


CHECK PROTECTOR 

















| an | 


Jack Asthalter (left), general merchandising manager of the 
W. A. Sheaffer Pen Co., presents a Snorkel fountain pen and 
pencil ensemble to Ed Sullivan, star of the Ed Sullivan Show, 
at a TV rehearsal. The Sheaffer White Dot pen and pencil en- 
sembles are prizes in the weekly Mercury Big M Dream Car 
contest conducted by television. It is planned to award 300 


NE W Sales. . NEW Profits/ | Sheaffer ensembles each week. SS nN : 


| Mrs. Rollin Sprague Injured in Fall 
Mrs. Rollin H. Sprague, whose husband, veteran Weis Mfg. 
Co. official, died on January 27 of this year, was recently 
| injured in a fall. Mrs. Sprague tumbled off a platform to the 








Yours with this 


NEW LOW-COST f= 
CHECK PROTECTOR | inait room efficiency booster 


only |FEG2| Reta | an 


Now ... for the first time . . . a low-cost 
check protector that retailers, professional people 
and home owners will buy! The PERMA 
PRINT is precision-engineered . . . built to last 
. . - backed by a factory guarantee . . . gives 


basement, dropping about 10 feet. Fortunately, she had no 
fractures. Hospitalization for the bruises was necessary. 





iy 











thousands of clear, permanently-printed impres- 
sions without re-inking. Attractively styled in 
decorator colors. Compact and lightweight for 
desk drawer storage. Simple to operate . . . ac- 
commodates all bank check sizes and styles. 
The PERMA PRINT already is a fast seller R : . 
. ‘on ral teal I Now the mail clerk can do more work, easier. 
in the stores of many alert dealers. ASI’s new mail room unit combines a sorting 
file and table to put everything at his fingertips. 
File has 15 shelves, each with own label holder 


Wire or Write Now For Full Details | . . . and you can add extra shelves. It’s heavy 
r gauge steel and is deep enough for legal forms 


@ FULL YEAR FACTORY GUARANTEE and long papers. Six-foot-long steel table offers 


plenty of room for postage meter, mail bundles 
Y\PPLI ED and efficient work area. 

i ; h ie’. «5 el 
d er | ba ee 3 Fi hang pel woe oa sun 


sorting file line. Write Dept. OA 

: P. O. BOX 1316 
2609 WEST 12TH STRE 
ERIE * PENNS YLVAN 


eS — 








ANGLE STEEL INC. 


PLAINWELL, MICHIGAN 
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Take three and see! 


Every sales experience a dealer has with the 
Costa Mesa lines makes him realize more and more 
the potential in this field! Three all-new lines 
x ... economically priced . . . ofter many modular and 
¢ semi-modular solutions to any office requirement. 
e All Costa Mesa furniture is handsomely designed, 
and is available in various materials, colors and metals. 
eo Do you have the new catalogs? Write for them — 
then see the line at the NOFA Show (space 59 & 60). 









‘ - 
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Costa Mesa she refreshing eh efurnite OF ea 


Costa Mesa Furnicure Co., 1040 NN. Olive Sey Ansieeion, Calié.. an affiliate of Viste Pernieate Ca. 
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SAVES SPACE, 
TIME—LABOR 


MATERIALS 





Any Card Inserted Inte 
AICO’S Transparent ... 


+ 


Plastic ““SELF-INDEXER”’ 
(shown above), becomes... 
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An Index Guide 


At Guide Height! 


USERS OF CARD FILES Buy On Sight! 
The Demand Is Tremendous! 


It takes only seconds for you to show your prospect 
how to make an Index Guide out of any card in his file. 
Just slip one of his cards into the double lip at the 


Nationally Adver- 


tised In 
Management 
ods 


Office 


Today’s 
and others. 


INDEXES 


Meth- 


Management 
The Office Magazine 
Secretary 


FREE: 


top and into the bottom slot of 
the Self-Indexer and the Com. 
bination becomes an _ Index 
Guide at Guide Height. Elimi- 
nates bulky Guides, Typing 
Titles, etc. Tough transparent 
Plastic, lasts indefinitely. In 4 
sizes, incl. Tabulating. 

Write today for free sample, 
literature and price list! Or 
send Sample Order for Box 
of 50, 


44-16 23rd St., Long Island City 1, N.Y. 
426 5S. Clinton Street, Chicago 7, Ill. 


clesion 
is a many splendored thing 


Combine this with metal construction at its finest 
and you have the ULTIMATE in modern styling. 


Deep, molded foam rubber cushions provide lux- 
urious seating. Smart, 


top-grain leathers and Naugahyde offer a vast 


new TRILOK fabrics, 


choice of combinations with beautiful enamel fin- 


ishes to please the most discriminating decorator. 
iii 
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Goldsmith Window Features Partitioners .. . 





A set-up of Marnay’s Partitioner space dividers served as a re- 
cent effective window display for Goldsmith Brothers, New 
York City office equipment dealers. The Partitioners were ar- 
ranged to simulate an actual office, complete with male man- 
nequin to show comparative height. This display calls attention 
by means of dominant arrows and identifying copy to the 
piano hinge used on all doors and a protective vinyl molding 
on top and bottom of the glass inserts 


Hill Named Maverick-Clarke Chairman 


Russell C. Hill, founder and for many years president of 
Maverick-Clarke, San Antonio, Tex., has been named chair- 
man of the board of that corporation. Roger Hill is now 


president and Jimmy Elrod takes the former’s place as exec- 
utive vice-president.—JHR 

of the fi group 

from the Nielsen Heritage 


by 


/ 
(Pas Hi “s 
ae 















Westin: Nielsen 
CORPORATION 
149 South Wabasha Street 
SAINT PAUL 7, MINNESOTA 
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Storage Cabinet . 
(Double Door) ° 


“eee eeeeeeeeee 





Storage Cabinet 
(Single Door) 
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ee 


Counter High 
Storage Cabinet 


. 


If you are losing cabinet sales because your 
present line isn’t a “full” line, check the advan- 
tages offered by the complete “steel-pride”’ line. 
The “steel-pride” units pictured above are 
available in various styles and sizes, perfectly 
balanced to meet every need for attractive, 
efficient storage. 


“Steel-pride”’ cabinets feature the additional 
advantage of JET-LOK which results in sturdy, 


FOLLANSBEE STEEL 
950 STATE STREET 


Follansbee, West Virginia 


NAME 





Wardrobe Cabinet 
(Double Door) 


se 8 € 6608 8 6 6 6 





File High 
Storage Cabinet 





Combination Storage 
ond Wardrobe Cabinet 








fom” ae 











Wardrobe Cabinet 
(Single Door) 





“ee eeeeeeeeeeeeee 


Desk High 
Storage Cabinet 


lifetime construction and pilfer-proof protection. 


“Steel-pride” cabinets are engineered to save 
time and money in assembly and are designed 
to make them the most attractive units avail- 
able today. 


It will pay you to check the “‘steel-pride” 
line. “Steel-pride” also offers conventional and 
JET-LOK construction lockers of all types. 


SHEET METAL SPECIALTY DIVISION 


CORPORATION 
FOLLANSBEE, WEST VIRGINIA 


Sheet Metal Speciaity Division—950 State Street 


Please send me your catalogs on “‘steel-pride” lockers, cabinets and shop equipment. 





a 








COMPANY____ 
ADDRESS 
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Now, a single paper punch does a double job! 
Clix model 32 converts instantly, simply by 
snapping adjusting button. Punches 2 or 3 
holes as required. Takes sheets from 6” to 12” 
long. Gauge-marked in 1” gradations. Lists 
at $6.50. 
Order from your wholesaler 

MODEL 32... For 3-hole punch- 


ing, 4” dia. spaced 4\4" on cen 
ters. For 2-hole punching, \4” 


dia. spaced 2%” on centers. 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


WESTERN REPRESENTATIVE-HARRY HENKEL ASSOCIATES 
Western Merchandise Mart, 1355 Market St., San Francisco 
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investors Hold Office Equipment Stocks 


Office equipment stocks occupy a prominent position in the 
broadly diversified portfolio of Wellington Fund, Philadelphia, 
Pa. 

This $580,000,000 conservatively-managed mutual fund at 
the close of 1956 had equity investments in this industry in 
excess Of $8,600,000, based on market prices at the year end. 

Five of the nation’s leading office equipment companies 
were represented in the Wellington Fund portfolio at Decem- 
ber 31, 1956. These holdings consisted of: 13,905, Addresso- 
graph-Multigraph; 40,000, Burroughs Corp.; 7,800, Haloid 
Corp.; 5,250. International Business Machines Corp.; and 
37,800, National Cash Register Company. 

The significance of this investment is that more than 
200,000 individual, institutional and fiduciary shareholders of 
Wellington Fund now indirectly have an $8,600,000 invest- 
ment in these leading office equipment companies. 





Arrow Paper Products Changes Name 


‘ After 33 years of operating under the 
| mame of Arrow Paper Products Com- 
pany, it has been decided that a change 
in the company’s name would be ad- 
visable in order that the trade may be 
able to identify the type of products 
being manufactured simply by seeing the 
letterhead or logotype. 

Henceforth, Arrow Paper Products 
Co. will be known as Arrow Case & 
= Letter File Co., Inc. The company’s 
Charles Isaac line of letter files, card index files and 

storage cases will continue to be made 
at 502-504 W. 30th St., New York City under the direction 
of President Charles Isaac. The firm’s vice-president is Carl 
Gottlieb. 





anew 
success 
formuia 


for the Planned Office Installation 


No need for higher mathematics here! 


Glaro’s new Success Formula is simply 

the skillful selection and arrangement 

of furniture grouping plus the artistic correlation 
of Glaro’s Aluminum Accessories 

in striking ANODIZED BLACK\and GOLD — 


“the harmonizing touch” that transforms 
a business interior into 

a completely planned installation... 
handsomely designed for 

beauty and office efficiency. 


Write for New 1957 Catalog which Brilliant!y 
Illustrates GLARO’S Complete Line of Alum- 
inum Accessories — Featuring “The Harmoniz- 
ing Touch” in Anodized Black and Gold. 





LINDENHURST — LONG ISLAND 
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For the “REST” of Your Business Days... 
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No. 1 Adj ble A Sof 
o. 100 justable Arm Sofa “It’s a Snap to take a Nap’”’ 

The 20 WINKS Two-Seater is a space saver. Designed 

open especially for limited space yet offering the same 

sata position widely accepted lounge features of the big 40 WINKS 








Sofa. Takes only a few seconds to convert into comfort- 
able lounging unit. One or both arms fold down. Sell 
this double duty adjustable arm sofa. Sell business 
comfort and relaxation . . . then watch your furniture 
sales soar. 











for ae, 
comfort 











Foam rubber seat, back and arms. Available in top grain or 
machine buff leather, Kalistron, Naugahyde and Fabrilite. 


Height of Back 29"—Height of Seat 16!/,"—Outside Length 
when let down 76"—Inside Length 49"—Depth of Seat 23". 









Dealer Inquiries Invited 


¥ STATIONERS =~. 





MANUFACTURING CO. 


414-20 W. TUCKER STREET, FORT WORTH, TEXAS 


/57 OA—4 /57 235 








file unbu rst forms Oxford Catalog Keys Booth Display .. . 
THIS NEW (Zeéecr WAY 





New Cesco unburst forms ; 

binder provides a practi- : See a wd: 

cal and convenient way , oa iv. Ue F 

to keep unburst marginal -— 

punched forms bound for PENDAFLEX 
The older 




















preservation, accessible 
for reference, convenient 
for removals or additions. 
Style CL closed back thin 
post binder. 








4 posts hold 
sheets at top 


2 posts on 
removable 
locking bar 





The J. Edge Co., of Memphis, Tenn., made a new edition of 
a manufacturer's catalog perform a double job at the recent 
regional NOMA meeting in Memphis. By incorporating the 
front cover design of the Oxford Filing Supply Co. Pendaflex 
\ catalog into its display, the Edge firm introduced the catalog 
to the association members present and provided a dramatic 
and timely backdrop for the booth 


There’s a Cesco 
binder for every 
continuous forms 





need. Ask for our 
Catalog LL... and : 
Metropolitan Travelers To Meet Weekly ! 
: * * Arrangements have been completed by the Metropolitan 
Write for prices and discounts to lravelers Club of New York City for an informal meeting 


THE C. E. SHEPPARD CO. “38.7% 
“ ° . The meeting place is the Floridian Restaurant, Slst St. & 


44-07 21st St., Long Island City 1, N. Y. Established 1900 Broadway in the Flamingo Room. 





meee AD JUST UP ra walt 


LEVEL or SLOPED (without brackets, bolts, screws or tools) 


Bulman takes wasted time and work out of merchandising ... puts 
more appeal and punch into displays because you fit shelves to the 
merchandise or slope shelves by just pulling-out and pushing-in at 
desired position. These fuller-looking and more effective displays 
pull more results ...as proved by the 31.2% sales increaSes averaged 
nationally in Bulman planned and equipped stores. 


m8 Se 

















Write, wire or call 


THE Bulman CORPORATION 


DEPT. OA47, GRAND RAPIDS 2, MICHIGAN 


Offices in Principal Cities 
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Accent mere {tor your new appliance line 


61-559 


Steel. Attractive visor-type 
styling. Screw holes on 4” 
centers, or (61-559A) 
334” centers. 










61-573 


Zinc Die Cast Pull. Distinctive 
design. Screw holes on 4” 
centers, or (61-573A) 

334” centers. Also available 
with matching Thumb 

Latch (61-574) for 
application on filing cabinets 


itan 
ling 


61-565 


Zinc Die Cast. Bright 
Chrome finish. Brass, Bronze 
on special order. 3” centers. 
Suggested for use on 

tracing file cabinet drawers 
and similar applications. 


Dittinctively 
Diferent ... PULLS by NATIONAL LOCK 


National Lock Pulls will bring that special touch of 
elegance to your newest line of Desks and Filing Cabinets. 
Contact us NOW, before your plans are finalized. 


Quality Hardware...all from 1 source 


IF YOU ARE AN ORIGINAL 
EQUIPMENT MANUFACTURER OR DRAWER PULLS * LOCKS * CASTERS * HINGES 


JOBBER, WRITE US. IF YOU LATCHES * LABEL HOLDERS * SCREWS «+ BOLTS 


ARE A DEALER, SEE YOUR JOBBER. 


INI NATIONAL LOCK COMPANY 


Ny aeoha Sacha Illinois 


INDUSTRIAL HARDWARE DIVISION 
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Stott Remodels Store in Washington, D.C.... 








(manuFactuRERS SINCE 1932 











in the manufacture of 


| “QUALITY” | 
| STEEL SHELVING and SHOP EQUIPMENT 


e 
Celebrating a quarter century 


é < 

a aE = 
a > : - ; a 
New Office Supply Center was completely reorganized and 
redecorated in 48 hours with no interruption in service, ac- 
cording to L. J. Milliken, vice-president and general manager 
of Charles G. Stott & Co. in Washington, D.C. Store is de 
signed for quick, self-service merchandising 





Lessard Firm Marks 25th Anniversary 
The Lessard Printing & Stationery Co., 704 Ninth St., St. 

Louis, Mo., is this year marking its silver anniversary. In an 

| attractive announcement to the trade, President Ernest J. Les- 
sard comments on the anniversary: 

F ‘ “A milestone from which we look backward and forward. 

€ Write for LATEST CATALOG | A distance we traveled only with the help of our customers, 

PRICE LIST AND DEALER'S DISCOUNT | our fellow workers and our suppliers. To them go our heart- 

| felt thanks and appreciation. 

“The help and co-operation we have received we accept as a 

Neiman Steel Equipment Co., Inc. responsibility . . . a responsibility in the years ahead to faith- 
A AND VENANGO STS., PHILA. 34, PA fully serve all those with whom we work and all those for 

whom we work.” 


















HEDGES BOX FILES 


long on service @ 
low on price e 


All files are equipped with strong 
suitcase locks, leather pull on back. 
Hinges reinforced with strong 
cloth tape. Best sellers from 

coast to coast for more than 

a quarter of a century! 


HEDGES AGATE CARD TRAYS 


new and improved e 
sturdy and smart e 


Steel bottom is formed from 

rustproof electrolytic tin plate, 
eye-appealing! One piece followblock 
has no welded parts to break loose. 
Tray is made of heavy caliber 
cardboard with reinforced corners, 
pull holder on front. 


write today for catalog and prices 


Hod es MANUFACTURING COMPANY 
t 2931 WENTWORTH AVENUE e CHICAGO 16, ILLINOIS 
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He likes Utility 


Both like 


HUNTINGTON furniture is designed to create an atmos- 
phere of prestige and quiet elegance for the office. 
Superb, tailored appearance and maximum utility are 
perfectly blended for those who still prefer a combi- 
nation of both. The cases featured above are just one 
example of numerous office arrangements which may be 
obtained from the versatile, modular units. Skilled 
craftsmanship with high-quality hardwoods makes for 
enduring wear and low-cost maintenance. 


OA—4 /57 


He likes Design 








HUNTINGTON CHAIR CORPORATION 
Huntington, West Virginia 


For complete information about Hunting- 

ton furniture, attach this coupon to your 

letterhead and mail to: EO r 
irginia. 








Corporation, Huntington, West 





SHOWROOMS: 





H 


Chicago - New York 
Miami - Huntington 


eh a eo 


a 
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Announcing the New 


TRINER 


EY 
70 Ib. Automatic Parcel Post Scale 


Featuring New Design 


New Construction Features 


New Extra-Large 
Color-Band Chart 


Stop costly postage 
errors. Speed mailing 
operations. Get the facts 
on the superb new Triner 
Imperial with new extra- 
large, eye-level, color-band 
chart that guides the eye 
instantaneously to the 
correct postage computa- 
tion. Famed Triner twin 
pendulum accuracy 

. ho springs. 


Over 200,000 


Write for Triner Scales 


Booklet ae in 38,000 
U.S. Post Offices. 


TRINER SCALE & MFG. CO. 


2716 W. 21st Street + Chicago 8, Illinois 


Flex-O-Lators Exhibit at NOFA Show .. . 








Flex-O-Lators, Inc., makers of Perm-A-Lator wire insulators, 
will show cutaway sections of office chairs and other office 
furniture at the NOFA exhibition in New Orleans. The display 
shows how wire insulators are used in plastic covered office 
furniture to an advantage, bridging the gap between spring 
openings and keeping the upholstery smooth looking 


Armington Fund Committee in Session 
The James R. Armington Fund Committee met on February 


18 at the office of John Dwyer, manufacturers’ agent, in Bos- 
ton. All members of the group were present—Guy Hart, 


Joseph Dixon Crucible Co.; Mr. Dwyer and the new member, 
William J. Driscoll, retired. Nat P. Blish, Reyburn Manufac- 
turing Co., was elected financial secretary. 


This committee is in the process of selecting one of the late 





Jim Armington’s favorite charities for the annual donation of 
$100 on Jim’s birthday, July 17. 











SOFA 1075 





NO. 450 RC 


NO. 450 AC 


CRAFTSMANSHIP 


Styled for perfect harmony with modern decor. Fashioned 
for luxurious wear. Customed for lasting comfort and 
pleasure. Priced for every buyers purse. These are the 
factors which make BRIGHT creations a joy and satis- 
by faction to every one who buys. In a large selection of 


Exemplified 


genuine leather and Elastic Naugahyde and a wide range 
of styles you will find just what you want for every 


BRIGHT 


customer. 










WRITE FOR THE BRIGHT CATALOG TODAY! 
545 W. 34th ST. NEW YORK 1, N.Y. 


NO. 90 EXECUTIVE 
POSTURE CHAIR 


MANUFACTURERS OF 
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All controls are in the 
palm of your hand... 
with UNIMATIC 
REMOTE CONTROL 
MICROPHONE 


The new 


CO: ne 


Commander 


“Makes Dictation Easy as Talking 
to an Old Friend” 





e Dictate 
e Listen 
e Unlimited Review 

e Erase unwanted words 


® Mark end of letter... 
electronically 


e Use same machine for 
dictation, transcription 


e Lifetime belt—never wears out 


Try it FREE in your office 


Through electronic magic the portable Comptometer 
COMMANDER puts perfect letters on your desk in half the time, 
because it automatically erases unwanted words and phrases 
as you redictate your message. You hand your secretary 
perfect dictation every time. Yet, dictation is as easy as 
talking to an old friend because ALL controls are in the palm 
of your hand, 


The same machine serves as a transcriber...it’s as easy to 


transcribe as to listen, because, with perfect dictation, 


< Somptometer — BETTER: 


there’s no need for time-wasting, error-breeding pre-editing. 


Best of all, the Comptometer COMMANDER actually pays for 
itself over and over. The mailable Lifetime guaranteed Erase- 
O-Matic belt wipes clean, electronically, in a second, ready 
for re-use thousands of times. No recurring cost for belts, 
discs, or cylinders. 


Learn how easy dictation can be—how anyone can turn out a 
far greater volume of perfect letters easier, faster! Want 
proof? Mail the coupon! 








COMPTOMETER—World's fastest way 
to figure. Try it FREE on your work in 
| your office. Use coupon. 








Comptometer COMPTOGRAPH “'202" 
—No lost hand motion. More fine fea- 
tures than any other 10-key machine, City 


Try it FREE—use coupon. ae nditieelaad Geastusasenesenen eee 


Felt & Tarrant Mfg. Co. ! 
1700 N. Marshfield Ave., Chicago 22, Ill. ! 
| Im Canada: Canadian Comptometer, Ltd. 
| 501 Yonge St., Toronto 5, Canada l 
(_] Arrange a Free office trial for me on: I 
[} Send me literature on: | 
[_] Comptometer COMMANDER | 
[_] COMPTOMETER Adding-calculating Machine i 
[_] Comptometer compTocrarH “202” | 
Nam I 
Firm, | 
! 
I 


Address 











Zone State 
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Financial Notes 


Sheaffer Votes 90-Cent Dividend 

Directors of the W. A. Sheaffer Pen Company on February 
7 declared a regular dividend of 30 cents a share plus an extra 
dividend of 60 cents, payable February 28 to stockholders of 
record February 18. The fourth-quarter dividend of 90 cents 
a share brings to $1.80 the total dividends paid out in the 
company’s fiscal year. 

The board also voted a profit-sharing payment to employes 
equal to 35% of their fourth-quarter earnings. Employes re- 
ceived the profit-sharing checks March 20. 


Aammond's SUPERIOR Series 
* MAPS x 






Attractive, authentic, 
wall-size maps covering 
the world and 10 major 
geographic sub -divisions. 
Each 50” x 33” authorita- ; 
tive map comes folded and attic 
inserted in an appealing . P . rset 
9” x 12” colored booklet meretidMMono's 
—a combination selling pip NAL Map 
jacket and convenient Wortp 
stocking aid. 






















* 
PBSW Wins Ditto Dealers’ Cup 

PBSW Supply & Equipment Co., Phoenix, Ariz., has been 
declared winner of the Ditto dealers’ President’s Cup competi- 
tion for 1956, it is announced by Ditto, Inc. 

The award is made annually to the dealer making the high- 






Extremely popular 
sellers at only $1.00 


r 
ih cal ne Sore 





retail. est percentage of machine sales quota among the top 20 high- 
bd volume dealers. 

This handsome, versatile display stand 3 Runners-up in the competition were Panther City Office 
|, SE aa available on request. . Supply Co., Fort Worth, Tex.; Bill Doyle Office Supply & 
i! - Equipment, Oklahoma City, Okla.; Barnum & Flagg, San 

a ialapaa Call or write today for com- | Soeumeiiine Call: aad Mrewe's Bosinces Machines. Co 
ne plete details of titles, sizes and | rete as. , . ii cee 2 
Pereereeer otis | prices. Omaha, Neb. 





The President’s Cup was presented to Ralph I. Peterson, 
president of PBSW, by Sanger P. Robinson, Ditto’s senior vice- 
president. 


See the many opportunities @ 
offered you by the extensive line @ 
of Hammond globes, maps and 
atlases—write now for your copy 
of the latest C. S. Hammond 
catalog. : 














Photostat Corp. to Sell, Service Masterlith 
Howard W. Niven, president of Photostat Corp., has an- 
C. S Hammond & Co nounced the signing on February 15 of an agreement with the 
ee < Whitin Machine Works whereby Photostat Corp. will market 
and service the Whitin Masterlith offset duplicator in the 
United States and its territories. 








MAPLEWOOD NEW JERSEY 





Jasper Chairs 304 Group 


4 group of chairs just recently added to Jasper 
Chair Company’s line and already favorites. Rea- 


sons for this popularity: neat appearance, rugged 


? 
- 
; 
. 
} 


construction, moderate price. Available with up- 
holstered seat, cotton filled, or with plain hard- 


wood seat as illustrated. 


THE RIGHT CHAIR 
AT THE RIGHT PRICE 


Visit us at Booth 14, NOFA Show, Municipal 
Auditorium, New Orleans, March 27-31 Chair No. 304 


—Jasper Chair 


JASPER, INDIANA 








Ray ¢ 
sot OM be 













. 
REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR., JASPER, INDIANA 
HENRY DEUTSCH (SOUTHWEST) R. A. BROWNE (WEST) R. J. FREEMAN and JOHN R. FREEMAN 
11340 COX LANE ROOM 363, 1079 B STREET 22 W. 48th STREET 
DALLAS 29, TEXAS HAYWARD, CALIF. NEW YORK 36, N. Y. 
“4sng5.0n0t®*" JAMES S. FOWLS (SOUTHERN) JACK S. DORAN (NORTHWEST LESTER W. BROWN (CHICAGO-MIDWEST) 
one 327 SUNSET DRIVE, NORTH ROOM 363, 1079 B STREET 666 LAKE SHORE DRIVE SPACE 844 
4 ST. PETERSBURG 2, FLA. HAYWARD, CALIF. CHICAGO 6, ILLINOIS 
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more, and more, and more dealers are discovering that 
y-$-CROCKER CO.ve 











‘iG! (2 FLOOR DISPLAY UNITS 


are cases of good salesmanship 


More people buy Ture than any other brand 
n - of business case. That’s why more dealers stock 


and display Ture cases. Are you displaying 
TUFIDE in your store? 
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c stein Brothers Mig mapany 
=f 1401 W. Jackson Blvd 
Nicago 7, tllinoi 
ie . 
Gentlenen 
I would Like to tell you about the success we are having with 
Tutide display ~ 
Probably like a lot of other dealers, we always tried to get 
48 many Dusiness cases as possible “out" -- which meant that 
we had racks which displayed the ends of the cases only. 
But gussets don't sell cases. 
The new Tufide display mits, on the other hand, show the 
merchandise e manner in which a customer normally sees 
) ‘ it -- the full side view, showing the rich colors, hardware 
stitching, etc e 





have found -- and this is most important -- 
syer does net hesitate to walk over to the 

p and examine a case. The display actually 
invites inspection, which helps make seles. With our 
old-tashioned end type display, a customer felt he was trespassing 
if he pulled a case out of the rack. 





that @ prospective 
display and pick 





















de are very muc 
are 





sold on your Tufide display units. And we 
13t as completely sold on Tufide itself, o1 else we 
wouldn't be carrying it. 

















Yours very truly, 
A&E SUPPLY COMPANY 


fae ery frost 


George B celusta 











General Manager 


yulicde 
© LOOKS Like Leather... 
© FEELS Like Leather... 

© OUTWEARS leather 5 tol... 
Unconditionally Guaranteed 


S&S Years! 








Write For More Facts and Catalog 
© PRODUCTS ‘4° W- Jackson Biva. 


Chicago 7, tttinots 





(Since 1917) 
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NEW! SELF-SERVICE ISLAND 


Magically Increases Your Sales 


FLEXO-SPACE 


gives you 


Plus Sales 


© Plus Profits 
thru 


Self-Service 


® Mass Display 


Impulse Sales 





FLEXO-SPACE the Sensational Self-Service Island is 
magically increasing Sales for thousands of retail mer- 
chants. This amazingly low priced Island gives you PLUS 
Sales because Self-Service makes it easier for your cus- 
tomers to shop. Every item is “easy to see easy to 
handle — easy to buy”. You'll sell more because you can 
display more. All your merchandise is alive with buying 
appeal. “Tested and Proved” to bring you more business 
in all departments immediately upon use. Use the magic 
of Self-Service to increase your Sales and Profits. Write 
today for Free catalog on Self-Service Fixtures. 


Whsle. & Mfg. write for low quantity prices 


ADD SALES COMPANY 


878 York St. Manitowoc, Wis. 








aa] 


PALS. Tee. 5 CINE Ne ita ae 


Plans Modern Store in Vaileyfield, Quebec... 














Architect J. M. Lafleur of Valleyfield, Quebec, has prepared 
the above sketch tor Gabriel Langevin of that city whose resi- 
dence, store and stock were completely burned out in fire in 
Valleyfield last December 30. The new store will be entirely 
fireproofed. One side will be occupied as a self selection com- 
mercial stationery department and the other will be used to 
display office machines and equipment. This is to be a 50 x 
100-foot store with basement. There will be a 20-foot deep 
mezzanine at the rear. 


Grant Charter to Monroe, La., Firms 

A charter of incorporation has been granted A. K. Kilpa- 
trick, Inc., Monroe, La., school and office supplies, listing 
capital stock of 1,000 shares no par value. A like charter was 
issued Standard Office Supply Wholesale Company, Inc., of 
Monroe.—EEG 





LOUIS MELIND 


COMPANY 


DALLAS 
714 N. St. Paul Street 


CHICAGO 
3524 N. Clark Street 


Rehwey-\) 1c) 78 3) 
5254 Alhambra Ave 


stand on it! 


Complete stocks 
in all branches 
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PATENT NO. BI76.540 





OF DESIGN, INC. BY SARMIENTO 
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FROM THE STUDIOS 


B Emsperiall orsk company / evANsviLte, INDIANA 
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Pen Displays Boost West Coast Sales... 





ON ANY SURFACE 


Needed — in every HOME, OFFICE, 
SCHOOL, CLUB and INDUSTRY — for 101 
uses! Does every marking job easier and bet- 
ter. Never clogs. Specially suited to COLOR 
CODING. Unbreakable, leak-proof body is 
color-matched to ink. 

Surpasses every pen of its type ever made—Low re- 
tail price plus big dealer's discount adds up to high 
volume profits for you. ; 















Lonnie Creasey, sales manager of the Stationers Corp. in Los 
Angeles, states that the pictured All-Rite Pen, Inc., display 
in the company windows stimulated a marked increase in 
the firm’s retail sales. The windows were backed up with 
impulse appeal counter displays featuring the writing in 
struments 





New Manager for G/W West Coast Warehouse 
R. H. Hammer, president of The Globe-Wernicke Co., has 
announced the appointment of Donald C. Bird as manager of 
Globe-Wernicke’s West Coast warehouse at Emeryville, Calif. 
Prior to joining the G/W staff, Mr. Bird was associated with 
McKesson & Robbins, Inc., as operations manager. He suc- 


ph DIV. BANKERS & MERCHANTS, INC. ; ceeds Fred M. Foster who was killed in an automobile ac- 
CM 3220 N. Sheffield Ave., Chicago 13, Ill ; cident in July. 


Here's Yailer Action 


that sells more binders! 





FREE 
FREE COUNTER DISPLAY | DEMONSTRATOR DISPLAY 


(to hold 10 of your pens) with I-gross order. 
with V2-gross order. 


Cash in on this whirlwind success . . 





. ORDER NOW! 











GRADE BM 
Full Black Duraleather. 
Stainless Steel Rims. 









PAULTLEsy 
RAPIDLOCK 


SECTIONAL POST BINDERS 
with the FEATHER-TOUCH lock 


Just turn the knob slightly . . . this binder locks or unlocks instantly! 
The mechanism grips securely on each side of the posts — cannot 
slip, jam or stick. Faster action, rich appearance and superior qual- 
ity make FAULTLESS Rapidlock Binders a source of lasting satis- 
faction to your customers and build steady repeat business for you. 
Other big selling features include heavily-built tubular steel case, 
GRADE SB steel end caps, full length steel hinge and fine, long-wearing binding 
Full Black Duraleather. material. 

ee ee ee For general record-keeping, FAULTLESS Rapidlock Binders are 
the finest you can recommend. Another sales getter in the fast sell- 
ing FAULTLESS line. 


STATIONERS LOOSE LEAF COMPANY 


MILWAUKEE 1, 246 E, Chicago Street © NEW YORK 3, 114-116 E. 13th Street 
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More Eye Appeal - More Try Appeal - More Buy Appeal 





LUX CQ “ame 


..- all anybody could wish for! 





Model No. 3165 Model No. 3275 Model No. 3280 
Stamped ‘Silent Steel’ Base Tubular Base Tubular Base 
Square Tube Back Round Tube Back One-Piece Back 


Everybody likes LUXCO Chairs co 


§s 111 
@ Secretary—prefers the firm, comfortable support, BOOTH 
smart, modern styling. NOFA CONVENTION 


NEW ORLEANS March 28 April 1 


an 


@ Office Manager—recognizes the tremendous values 
— with high priced features at low cost! © NEW Secretarial a elie 


° NEW Ex 
, os ecut 
@ Dealer—wants the easy-to-sell chairs because it’s ve Chairs 


the line with more buy appeal! + NEw Office Machine *s ; 
elsler 





A Complete Line of Steel Chairs, Stools, 


Ask for Full Information Stands and a DeLuxe Personal File 


qs BADGER inc. = al E ay 


LA CROSSE, WIS. 
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TOP BUYS IN STORAGE EQUIPMENT | Named Distinguished Salesman .. . 


Complete line of metal specialties 


CHAIRS © SHELVING © BENCH LEGS * DRAWER CABINETS 





James V. Elliott (left), of the Arkan- 
sas Stationery & Furniture Co., in 
Little Rock, Ark., was presented the 
Distinguished Salesman Award at the 
Sales Managers Club dinner recently 
A group from the winner's firm was 
headed by T. E. Lengnick, president, 
and John R. Hanson, sales manager. 
The latter told Mr. Elliott’s fellow 
salesmen, ‘Just from entering into 
the spirit of salesmanship and in 
striving to win this award, you will 
feel a warmth of self-satisfaction and 
pedce of mind in knowing you are 
doing your best. . . 


a” 






Aigner Index Co. Buys Building 

[he Aigner Index Co. recently announced the purchase of a 
building at 44-16 23rd St. in Long Island City, N. Y. 

The new location will double the present space of the com- 
pany, according to J. George Aigner, president. This, he 
added, will offer better service to customers in the east. Janu- 
New York, N. Y. ary 5, was the date set for moving from the old location at 
BRyant 9-8771 97 Reade St. in New York City. 






t 


Oo 25 “eors of farr dealing 
ver 





Dealers write for our latest catalog & prices 
341 West 38th Street 





METAL PRODUCTS INCORPORATED 








Sell your 
customers the 
ULTIMATE in 
desk lighting 

It's 








New beauty in desk lighting! 











A larger desk light for today's larger desks. Dramatically styled for con- 
temporary office living. The perfect light to supplement overhead illumination. 
Uses all the famous SIGHT LIGHT potented features. 





SIGHT \ | LIGHT 


oy 





Selectively Distributed 
Underwriter Laboraiories Approved We invite you to visit us at 
exhibit Nos. 15-16-17 at the 


SIGHT LIGHT .—— 





M. G. Wheeler Co., Inc. — Greenwich, Connecticut 
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lf it's NEW... If i's G600D 
If it's a fast SELLER... 
i's MONARCH 






No. 500 Dual Purpose Sofa 


100% foam rubber cushioning. 
With back cushion removed 
provides 76” x 26” reclining surface 


Smart and comfortable office seating is a must for today’s 
successful business. That’s why forward-looking men choose 
MONARCH desk chairs, lounge chairs, office sofas. 


MONARCH models are spec- 
ially designed, expertly craft- 
ed in SOLID WALNUT 
in all popular office finishes 

covered in finest dec- 
orator fabrics . . . heavy sup- 
ported plastics . . . and gen- 


: : No. 7012 Executive Posture 
vine top grain leather. 


Desk Chair 
(No. 70 Matching Arm Chair) 


WRITE NOW and reserve 
your copy of our new 


No. 65 Arm Chair 
(No. 652 Matching Desk Chair) 


catalog. 


MONARCH 


FURNITURE COMPANY mw 
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ist = arene s TV star Dave Garro- 
for artwork with brush and pen : : noha SEyppngl be seneon 
f world’s largest lead 
pencil behind his ear 
a while actress Lee 
>> ee Fields, “Miss Lead 
Pencil,”” looks on 
amusedly. Lee,* who 
recently appeared on 
Garroway’s program 
“Today”, presented 
him with six-foot re- 
plica of nation’s best 
selling writing instru- 


Higgins Acetate ink 


ment. 


Horton Heads New Jersey Firm Sales 
Typewriter Specialties, Vineland, N. J., announces the ap 
pointment of Samuel C. Horton as head of its expanding sales 


Two superfine Higgins Waterproof black inks 


PRE-SOLD for you by 
an urgent and increasing demand 






force. 
In response to ceaseless demands we are now Mr. Horton, who for the past 25 years has had extensive 
pleased to announce that there is an ink of Higgins experience in the frozen food industry, will specialize in the 
quality for every graphic need. Cash in on the field of all types of business stationery and business forms. 
= customer satisfaction and increasing repeat sales He will cover all of South New Jersey and would appreciate 
"cain assured by Higgins tradition of quality contacts from suppliers of this type of merchandise. 
Pacer Oat bless white. and ¥6 éolors George A. Love of the Lakeland concern says, “Our busi- 


ness for the past 12 years has been concentrated mainly on 
office equipment repairs but we find an urgent need in this 


Serving the trade since 1880 , . ‘ 
area for a complete line of business forms of all types.” 
INK CO., INC., 271 Ninth St., Brooklyn 15, N. Y. 





Furniture with a Functional Fit.... 





New, Square-Edge, 






Modern Office Furnishings 
fit together in sectional arrangement 

to expand working area, yet compress space! 
Plus regular, standard line of desks and files. 


5000 LINE DESKS 
1900 LINE FILES 


NDERSON~ HICKEY COMPANY 


917 CHEROKEE AVE. * P. O. BOX 8006 e NASHVILLE 7, TENN. 
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This unique new Regency Catalogue 





... features these 


Py striking 











~ 
§ 4 

new faces: 
Regency’s exclusive and 
revolutionary new process offers superior 
Heliograving* with all these advantages: 

ot to be confused with engraving) 
e joined letters in the 
most favored scripts Free: Completely New Flower Wedding 
e greater sharpness and Line Catalogue features:— 
clarity of letters ° exclusive new scripts 
e new effects with superimposed ¢ wide selection of ever-popular styles 
and angled letters ¢ postpaid shipment within two days of order 
for prompt delivery 











@ superior craftsmanship at 
an amazingly low price 


For your FREE copy of the new 
Flower Wedding Line Catalogue, address your request on your business letterhead to: 


REGENCY THERMOGRAPHERS, 28 West 23 Street, New York 10, N.Y. 
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THE NEW improved 


COPY-RIGHT Copyholder 


for over 30 we d 
years the a 
““*mostwanted" ; 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 













FEATURES 


_, feather 
s copy UP line 


EXCLUSIVE 


e 2-Lever Action . 


stens Firmly to on 








Ditto Completes New Chicago Factory 

rhe new Ditto, Inc. plant in Lincolnwood, Chicago suburb, 
was recently completed and opened for business. 

The factory 


has been designed to provide room for ex 


as hee Ae pes T > SE OE a 











—_ 


New Ditto Factory . . . recently opened in Chicago suburb. 


pansion in three ways, outward by extending the building site, 
upward by adding additional stories, and internally, by the 
addition of balconies and mezzanines. 





touch spacer nar. eat Today it houses more than 600 employees in a space pro- 
or more at a fIMe « «- viding 312,000 square feet of working area. The plant repre- 
brake or a sents the 11th move by the company since 1908. 

Patented Kneer eight wibiatne 
Gripper: holds any 
copy ey aan holds Stationers 12:30 Club Sees Movies 

- Tumnetished pages: —— E a Movies taken in color at last year’s outing were shown to 
von ™* y Typewriter, “pie copy cbie in 6 the members of the 12:30 Club of New York City at the 














' icky and easily. siaths vp to 3° regular meeting on February 25 at Rosoff’s Restaurant in New 
| q \ inches. York. Many of the spectators at the showing had also attended 
f this event last June and enjoyed the showing. 








O West 1 8th Street * New York 11, N. Y.* Cable: CURTYOUNG 


FILE — LETTER AND LEGAL 


10 DRAWER 
CHECK & UTILITY CABINET 








1 
| 
} 
} 





O'c'0\0 


a | 


~~ NO. 710 


A MOST PRACTICAL 
AND ECONOMICAL CABINET, 
DESIGNED TO HOLD 33,000 CHECKS 
AND HUNDREDS OF SMALL ITEMS 









Goff itgim nt Bee eee acek's icumuelel & tel © Wanen.| 


y 


Copyholder Duplicating Supplies — Carbons — Ribbons 


President Harry Sills, Commercial Stationery Co., New 
York City, stated that even more of a turnout is expected for 
this year’s outing to be held in Englewood, N.J. 
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steel transfer files 
3 COMPLETE LINES 


The most complete line of steel 
transfer files available, SOLD 
- os EXCLUSIVELY THROUGH 
naiecd'y THE DEALER. 
WITH 
NYLON GLIDES 


7 STOCK SIZES 


*R400"'s 


WITH BALL-BEARING ROLLERS 
17 STOCK SIZES 





FRONT OFFICE LOOK "500"'s 


STOCK 
WITH EASY ACTION ROLLERS 


a. SIZES 19 STOCK SIZES 


DOLIN PROFITMAKERS — PROVEN BY VOLUME SALES! 
SINGLE DRAWER ACTIVE FILES 





These easy-to-sell DOLIN Profitmakers are 
backed by a continued program of national 
advertising. Effective sales aids, point of 
purchase and direct mail material is avail- 
able. Write now. 


METAL PRODUCTS, INC. f Se 
317-31 LEXINGTON AVENUE A SERIES 
BROOKLYN 16, NEW YORK 


6 SIZES @ 262" DEEP 
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ADVERTISED IN 


bition-Maiten LA FE 

















‘designed for the man of Naito), ie by Murphy-Miller 


Covered in 7 
new miracle 
VINYL-CLOTH 

with smart 

naithead 


trim 


FOAM 
RUBBER 
Cushioned 
Armrests 


Genuine 
GRO-POINT 
seat over 
MOLDED 
Foam Rubber 

Cushioning 


Famous 
SENG 
Synchro-Tilt 
adjustable 
mechanism 


PLASTIC 
Scuff Plates 
Full 2-inch 
Ball-Bearing 

Casters 


FOR A COMPLETE NEW 
CATALOG OF AMERICA’S 
SMARTEST OFFICE CHAIRS... 
Write fo: 


Murphey illo 


OWENSBORO, KENTUCKY 
CHAIRS FOR EVERYBODY 


OA—4 /57 


AN OUTSTANDING VALUE 


Yours in choice 
of Walnut 
or Softone 


Compare with Chairs selling 
at $225.00 and upwards! 


Here’s the ultimate in quality and comfort at an 
unheard-of low price! Truly a boon to the man who 
rightfully considers good health and good posture 
among his most vital assets. Handsomely designed 
to be at home in any office decor. VINYL CLOTH 
upholstered, in nailhead trim, with harmonizing seat 
in genuine Gro-Point. Seng Synchro-tilt mechanism. 
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PENGUIN custom-built 














Newest bar sensation in cabinets 
to fit modern, traditional and contemporary 
decor. One side contains a specially 
designed refrigerated unit, the other 
serves as a liquor and glassware 

storage compartment. 


Illustrated brochure 
mailed upen request. 





Dealer Territories Still Available. 


Springer Industries inc. 


48-01 28th Ave., L. I. City 3, N. Y. 


f ' Typewriter 
= Ribbon Box! 


YOUR IMPRINT 
RIGHT ON THE 


Plastic Box: Away with conventional label in box. 
NOW, PRINTING RIGHT ON BOX! 
Metal Box: No rubber stamping — 
New litho process — 
and... one box for typewriter ribbon, 
one box for adding machine ribbon. 
Much more in the “NEW LOOK” for you! 
WRITE TODAY FOR COMPLETE 
P/L 655 1/1/57. 
¢ Inked Ribbons for All Machines. 
© Carbon Papers for All Purposes. 
e Carbon Paper Ribbons. 
© Duplicating Fluid - Supplies. 
2 PLANTS TO SERVE YOU... 


) >) > OY Fe -le)s tous i xem oe! 


MILLTOWN, N. J * Milltown 8 1045 
ESPECIALLY eee? oe 
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MAYLINE 








MAYLINE 








Convenience 
in the 
Drafting 
Room 








Only the May-O-Matic table gives the 
draftsman filing and reference combinations 
of auxiliary drawer unit, 5 drawer plan file, 
bookshelf, and sliding reference top,—con- 
venience at its best. 


INTIAVW 


Get the facts on this advanced automatic 
drafting table. Write Mayline Today! 


hae 


MAYLINE| 
' TLV 





Symbol of Superiority 


MAYLINE CO. 


625 No. Commerce St. 





Sheboygan, Wisconsin METAL PLAN FILE 





MAYLINE 

















WHR-@ MATIC 


it sping 
itself 


No. 5101 
floor stand. 
Available in 
5 finishes. 
Many more 
styles! Write 
for illustrated 
brochure. 





BEST-SELLING SMOKER 
HELPS YOUR PROFITS! 


Easy sales come fast when customers see Whirl-O-Matic’s whirl- 
away action. Press knob — ashes spin into inner container. 
Release knob — odors, ashes, butts are sealed in! Write for 
brochure on full line today! 


WHIRL-O-MATIC INC., 1270 Broadway, New York 1, N.Y. 
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Plan New Addo Building... 


RIDING THE CREST 


OF POPULARITY! 


Over 7,000 dealers through- 
out the United States have 
}; been having ‘Whale of Sale’ 
days with SPHINX—a na- 
tional leader in the typewriter 
J paper field! 





Looking over plans at the construction site of the new Addo 
Building at 300 Park Ave., New York City, are N. Gosta A PAPER FOR EVERY OFFICE NEED! 
Arnheim (left), vice-president, and George Agrell, president of 
Addo Machine Co. Featuring Swedish modern furniture and 
interiors, the Addo Building will serve as showroom and busi- 
ness office for the Swedish manufacturer of Addo business ma- 
chines. 





Scrantom’s Opens Third Store 

One of the oldest stationery firms in Rochester, N. Y.— 
Scrantom’s Book & Stationery Co.—is continuing to take 
cognizance of today’s shift in merchandising emphasis. 

The company, which was founded in 1868, has opened its 
third suburban store at South Town Plaza in Rochester. In 
addition to the main store at 334 Main St. E., Scrantom’s 
also has stores in Northgate Plaza and Culver-Ridge Plaza. 


[his new store, like the other two shopping center stores, SAXON PAPER CORPORATI ve N 


is completely self-service, with experienced salespeople ready 240 WEST |8th STREET * NEW YORK 
to assist customers.—GET 


Sales come aly 


WITH NEW 


JASPER TYPEWRITER 
ADJUST-A-DESKS 
BY JASPER TABLE COMPANY 














Designed and built by Jasper Table Co. to aid typing efficiency 
in the classroom or office. Handsome Adijust-A-Desks feature a 
new, exclusive adjustable typing surface that improves posture, 
reduces eye strain and cuts typing fatigue. A counterbalanced 
spring type mechanism allows fast accurate height adjustments of 
typing surface from 26” to 30” in 2” adjustments. 





JASPER TABLE CO., JASPER, INDIANA 


Please send Jasper Typewriter Adjust-A-Desks 
Adjust-A-Tables information. 


NAME 











@e, CITY ZONE STATE 
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Medel 111 retail priced 
from $7.95 per set of 4 


—_ 





+ U. 8. PATENT 
No. 2539108 
See the distinctive style a set of Shepherd Casters gives 
the chair shown above. Note, too, that even on thick 
pile rugs, these unique casters roll freely without damag 
ing the carpet nap. Model 171 retail priced 
Available through leading office supply, hardware, from $8.75 per set of 4 
department and furniture stores coast-to-coast. with rubber tread. 





styled to beautify all furniture...designed to protect any surface... 


fond CASTERS* 


STYLE — Shepherd Casters harmonize 

with the natural lines of all types of furniture. 
Their modern, functional appearance 

blends perfectly to enhance and beautify. 
Truly unique and new. 

DESIGN — Shepherd's instant swivel action 
and “‘free-roll” finger-tip control assures 

/ess wear and damage to carpets and floor 
surfaces because their new concept 

design eliminates the conventional caster yoke 
and exposed axle. Totally enclosed and 
permanently lubricated to prevent 

clogging or jamming. 

MOBILITY — Shepherd's dependability is 
assured by its lifetime original mobility 

to guarantee trouble-free caster performance and 
whisper-glide action even over the deepest, 
most luxurious carpets. No wear — 

no strain — no pull — no scuffing. 


SHEPHERD CASTERS, INC. 
P.O. Box 472, Benton Harbor, Michigan 
In Canada: Shepherd Caster Co., Toronto, Ontario) 


“WHICHEVER WAY-Y TURN" 
se eet eo eto al office oF in industry 























STEEL SHELVING 


Standard Or Government Specifica- 
tions: All Standard Sizes. 


Corner Posts, 11 Gauge or 13 
Gauge 7'3” high...8’3” high... 
9’3” high punched on 1” centers. 
Finished in Baked-on olive green 
or office gray enamel. 





STORAGE CABINET 
No. 3678-S 


with adjustable shelves, finished 
in baked-on olive green or office- 
gray enamels with lock in handle, 
insulated doors. Shipped one per 
carton, K.D. 
36”"W x 18” x 78”H 
Weight 150 Ibs. 
MANY OTHER SIZES OF 

CABINETS AND SHELVING 
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THREE TOP SPECIALTIES 
of Superb Quality 





TYPEWRITER TABLE 


Size 26144"H x 16"D x 22°W and 34°W 
overall with shelf extended. Finished in 
baked-on office gray or olive green enamels. 
2° rubber casters. Shipped K. D. one per 


carton. Weight 30 Ib. 
List Price $15.00 


MIDWEST 


METAL MANUFACTURING COMPANY 
1818-24 North 18th St., St. Louis 6, Mo. 
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Dixon Long-Service Employees Honored ... 











~S we 





Miss Margaret J. Gibson (second from left) and Mrs. Mary 
K. Hendricks were honored guests at a Joseph Dixon Crucible 
Co. dinner. The occasion marked a half-century of service with 
the lead pencil manufacturer for each. Presenting them with 
50-year diamond service pins, company checks and engrossed 
resolutions are E. M. Cabaniss (left), chairman of the board, 
and Frank G. Atkinson, president. 





Aigner’s New California Plant 
Ready to Start Manufacturing 

The new, west coast plant of the G. J. Aigner Co., 333 
Cactus Drive, Oxnard, Calif., was scheduled to start manu- 
facturing AICO products this month. Practically all construc- 
tion work has been completed on the factory section and early 
completion is expected on the new offices, showrooms, ware- 
house and shipping sections. 

“With production in our new plant in full swing,” states 
Irv Tucker, new regional west coast manager, “We expect 
to be able to cut one week to 10 days from the former delivery 
time required for regular stock items. Deliveries of special, 
made-to-order indexes and guides will also be speeded up, with 
fast promises on delivery dates strictly adhered to.” 

The Joe M. Davis Company, 3907 Duquesne Ave., Culver 
City, Calif., will continue to represent Aigner as west coast 
representatives. 


TOP QUALITY RESULTS 
with DUPLICARBO 
Spirit Duplicators 


DUPLI-ROYAL a 
Model 50H 


$195.00 


Plus FET 












. 


Includes ‘‘Fluid 
Control Dial’’ 


8 Models from which to choose, 
HAND or ELECTRIC 9x14 to 18x20 


For working pleasure, order a DUPLICARBO. It combines 
long life economy with all of the finest features that 
insure the best results and easy handling. 


Dealer inquiries invited 


DU PRINTS, Inc. 


1502 S. Main St., Los Angeles 15, Calif. 
































ola a 4 Tap Quality 


ASH TRAYS — SMOKERS — COSTUMERS 
METAL — WOOD — TRADITIONAL — 
MODERN 
SEE US NOFA NEW ORLEANS BOOTH NO. 78 


Costumers in Satin Chrome, Grey, Tan. 


Smokers — Ash Trays in Walnut, Brass, 
Bronze, Anodized Aluminum, Chrome and 
Popular Colors. 


Write for Illustrated Catalog. 





No. 135X 


oka AA PRODUCTS CO. 


2216 N. CLYBOURN AVENUE CHICAGO 14, ILL. 
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Ylow 
No. 350 


Fireproof 





ya 


File 


on No. 350-ST 
Stand with Ball 
Bearing Casters 
Equipped with YALE Combination Lock 

Has 25 hanging folders, 15 A to Z and 10 assorted names. 
Room for over 100 files. This file designed for safe storage 
of important records and papers. Has full 154" wall of fire- 
proof insulation. 








SPECIFICATIONS 
PD  edewrteceseeevess 22," Has More cv. in. 
A tabingecrmapbegntiae = storage space than 
| EER OPER ee 110 Ibs. more expensive 
Inside filing dimensions: 19” long, office safes 


127/_" wide, 10%,” deep. 
Furance Tested for One Hour at 1700 F. 


Has the North American Safe Assn. Class C 
ONE HOUR LABEL 


MIDWESTERN MANUFACTURING 
CORP. 


Indianapolis 4, Indiana 
“Safety is our Business”’ 











. - - add this to your collection 





The use of color, Mr. Dealer, helps 
sell merchandise . . . and this in- 
cludes carbon paper. See samples 
of our Silver Eagle Brand . . . the 
carbon paper with the integrated 
color theme! 
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Australian News 





W. BEECHAM, Correspondent 
Box £256, G.P.O., Perth, W.A. 


A favorable turn-round in Australia’s balance of payments 
for the half-year ended December 31, 1956, gives hope for 
further relaxation of import controls. After allowing for in- 
visible charges, there was a net surplus of £11 million com- 
pared with a deficit of £115 million in the corresponding 
six months of 1955. 

* 

The import licensing period has now been extended from 
a three-monthly to a four-monthly period, making three 
licensing periods a year instead of four. Minister for Trade 
McEwen says that careful consideration has been given to 
increasing the period to six months, “but four-monthly pe- 
riods are as far as it is prudent to go at the moment.” 

a 

The Australian Chambers of Commerce are sponsoring an 
Australian Buyers’ and Sellers’ Mission which will leave 
Sydney on May 8, and spend 10 weeks overseas visiting the 
United States (New York, Chicago, Los Angeles and San 
Francisco), Canada, the United Kingdom, Sweden, West 
Germany, Holland, Belgium, France, Switzerland and Italy. 
Representatives of 29 Australian manufacturing and commer- 
cial organizations will make up this mission. 

Leslie D. Davis, secretary of the Sydney Chamber of 
Commerce, in whose hands are details of the tour, says: “My 
own experience has shown the vital need for practical business- 
men to go out after business in the world’s trading markets 
and exchange views with their opposite numbers in other coun- 
tries. The recent relaxation in import licensing is encouraging, 
and I am hopeful that by the time this mission leaves, the 
Federal Government will further recognize the realities of the 


STRENGTH + COMFORT + QUIET 





iy 
FOLDING CHAIRS 


Stronger . . . more comfortable . . . quieter. . . 
because they are engineered by precision tool 
makers. Attractive . . . choice of six decorator 
colors and gold-bronze, copper and brushed 
chrome finishes; steel, plywood, padded and 
spring cushion seats. 





Write today for Special Dealer Proposal. 


BELT omen 


J. & J. TOOL & MACHINE 
COMPANY 


9505 S. PRAIRIE AVENUE, CHICAGO 28, ILL. 
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EXECUTIVE GROUP 


Customed to the Executive’s 
needs without added cost 


9000 SERIES 


Provides Complete Flexibility 
Custom Executive — 9000 Series offers extraor- 
dinary sales features built around stock units. 
Versatility in use . . . ease of conversion means 
that the executive can have a custom desk to 
suit his individual requirements 


75th Year in Business 


desk manufacturing company 


454-456 N. ARMOUR STREET ® CHICAGO 22, ILLINOIS 


y 
NMYOME. ..IN ALUMINUM 
. 


| 





—_————— 
BY WEAR-EVER 


Send Toleleh mele) Meili Made) (elm iecllel-lalelale Mae); ul eli time l -tielit: 


Ate 


on today’s newest and smartest nigh F pa line 
Write to: The Alu n Ye) diate MOL ( Inc 
A tela at-lam-(iilelials Man CAM Salt, gtor Pc Wear 
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New Model, Special Low-Priced 
Wood Junior Executive Desk 


—OAK—W ALNUT—MAHOGANY— 


A Fast Soller in the Office Furniture Field! 


No. 6024-1! 

High Quality 

Top Size — 60” x 32” | 
1%,” thick with square modern 
edge. 
Overhang on 3 sides approxi- ; 
mately 7”. Base — 46” x 24”. 
Adjustable height. Lock on cen- 





ter drawer. 


ome wi: - i om. — 


List Price only $107.95 












Less usual dealer’s discount. Write for Literature on our Complete Line of 
DESKS —— TABLES — COSTUMERS 


manufacturing company 
220 Institute Place ¢ Chicago 10, Illinois PI 


UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 
1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 


oe DH 


—_ s 




















able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
ASSOCIATED (Canada), Ltd 240 Fleet St. East, T 2B, O 100 Well $ i d 
. 3 : eet St. East, Toronto 2B, Ont. ellington St., Hartford, C j 
COMPANIES: 240 Fleet St. East, Toronto 2B, Ont. ‘ z si 
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trading position and grant additional encouragement to those 
who want to buy and sell on both sides.” 

The Sydney County Council is exceedingly proud of its pres- 
ent range of modern office appliances, and recently, in its 
publication “The Contractor,” which stresses the slogan “Live 
Better Electrically,” it gives details of electric typewriters, 
continuous form writing machines, bookkeeping machines, 
calculating machines, dictaphones, dictaphone cylinder shav- 
ing machines and letter sealing machines which it has installed. 

‘Experts say that an electric typewriter needs 94% less 
energy to operate than a manual machine,” it states, adding: 

This typist cannot attest to the percentage, but she is de- 
lighted with the ease of operation.” 

[he feature in “The Contractor” is indeed excellent sales 
publicity for the office appliance industry. It states: “Electricity 
is making the jobs of business girls less energy sapping and is 
taking the tedium out of many humdrum office tasks. Elec- 
tricity is the key to the ever-widening scope of jobs open to 
women in the business world.” 

e 

Burridge and Warren Pty., Ltd., office appliance distributor, 
Perth, has increased capital to £50,000 by the creation of 
20,000 new shares of £1 each. 

e 

Westralian distributors to office appliances, who some time 
back exhibited at an open-air exhibition, found that in most 
cases their efforts were not worth while. Considerable money 
was spent on securing space, on layout and on manning 
exhibits, but the great majority of people who attended the ex- 
hibition were merely there—so far as office appliances were 
concerned—out of curiosity. Distributors will, in future, 
stick to the indoor type of exhibition slanted specifically to 
the probable buyer of such equipment. 

New Zealand earned a surplus of £8,900,000 in foreign 
exchange transactions during 1956, which represents an im- 
provement of £35,400,000 from 1955, when there was a 
record deficit of £26,500,000. importers of office appliances 







EXECUTIVE STEEL DESKS 

& SECTIONAL DESKS 
FILING CABINETS 
BOOKCASES 








ROLLER FILES 
TELEPHONE CABINETS 
SPECIALTY CABINETS 
















SECTIONAL BOOKCASES “SI” NEW! PRICED TO SELL! 
EXECUTIVE CONFERENCE DESK 


Linoleum top (60”x30”) 
Desert sage, mist green, grey 


WRITE FOR ILLUSTRATED CATALOG 434 AND DEALER PRICE LIST. 










Why not 
build for 


AUTOMATIC 
RE-ORDERS? 


A lot of your items are one-time sales. But if 
your customers are using a system, reorders 
become automatic. That’s the beauty of the “= 
ACCO system of filing. You sell a 
group of related items-—Acco Fas- 
teners, Accobind Folders, Accopress 
Binders, Acco Punches—and repeat 
orders come in regularly, in quantity, 
without further effort. 







































Acco is advertising nationally to help you 
sell the Acco system and Acco products. 
Show your customers Acco’s advantages and 
you'll get better volume, better turnover, 
better profits! 


ACCO PRODUCTS 
A Division of NATSER Corporation 
OGDENSBURG, NEW YORK 
In Canada: 
Acco Canadian Co., Ltd. 
wii Toronto 








URABLE. STEEL OFFICE EQUIPMENT 
IMPROVED LINE - FIRST IN THE LOW PRICED FIELD 


PRIME STEEL « ELECTRICALLY WELDED * NYLON ROLLERS * COMPRESSOR FOLLOW BLOCKS 
ALUMINUM PULLS « PERMANIZED BAKED ENAMEL FINISH 
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FAST SELLING! 

SPACE SAVER! 
MODERN ISLAND BASE 

= | SALESMAN’S DESK 


Linoleum top (40”x2542”) 
: | Desert sage, 
mist green, grey 













TOP VALUE! 
TOP SELLER! 
EXECUTIVE DESK 


Linoleum top (50”’x24”) === | 
Desert sage, ~~ 
mist green, grey 9 Go = 




























TERRIFIC BUY! 
MODERN SALES DESK 
OVERHANG TOP 


Linoleum top (53”x25%2”) 
Desert sage, mist green, grey 





















URABLE METAL PRODUCTS co. 


38-42 REVIEW AVE., LONG ISLAND'CITY 1,.N.Y.- RA 9-3580 


OA—4 /57 











<<c FREE >>> 


One TOP FLIGHT Transfer Case 
Base with purchase of 4 transfer cases 
Offer good only until May | 


mS 8 ~ ea “7 








A Transfer Case to fit every Need — and 
every Pocketbook 


SPECIAL SIZES ALSO AVAILABLE 
Write °* Wire °* Telephone 


‘Top FLIGHT PRODUCTS 
Company, Inc. 


6224 S$. Oakley Ave. WAlbrook 5-7100 Chicago, Ill. 


Also manufacturers of 


“The Budgetier’’ Full Suspension Sectional File 
“Top Filer’’ Hanging File — Telephone Cabinets 
Utility Storage Cabinets — Parts Cabinets 


. 

















PRODUC-TROL 


FRANCHISES OPEN 


in America’s mushrooming 
market for top quality 
office management equipment! 


WASSELL ORGANIZATION 


Manufacturers of Effective Tools for 
Effective Management...have 
Profit-Laden Sales Opportunities 
Available for Patent Protected 
Products open to: 





DESK ROTOR-FILE 









- , 
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tr @ Individual salesmen on an exclusive 
agency basis in a number of 


| wd \ i] 
Il i Ary uncovered territories. 


SPRING-DEX @ Individual salesmen in some 
covered territories. 


@ Sales organizations with an outside 
office methods selling force in 
smaller communities. 

- All products backed to the hilt by 
INSTALVELOPE National Advertising in mass-market 
publications, plus extensive Direct 
Mail and Sales Promotion Programs. 






For complete information, write to 


WASSELL ORGANIZATION, INC. 
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IMMEDIATE SHIPMENT 
BAY STOCK CARTS 


A real step and time 
saver in your Factory, 
Mailing Department, 
Receiving Department, 
Shipping Department, 
Stock Room .. . 
Baked green finish. 
Shipped knocked 
down, one in a car- 
ton. 











No. C174RH 





* Height: 32” iIn- 
cluding Casters 

* Trays: Two 16” 
- 2 2” t. = 
34%" H. 

PRICES F.O.B. FACTO- * Handle: One 

RY OR WAREHOUSE * Casters: Two 5” 

PHILA. Rigid — Two 5” 

Complete Catalog & Swivel 

Price List on Request. 


re Sih 9-1805 $21.24 


With Regular Rubber 
Casters 








BAY PRODUCTS INC. 





1621 W. Indiana Avenue 


Philadelphia 32, Pa. 





VALUABLE SALES 











ONLY The ‘‘Precise”’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 

@ Finest Steel Blades, Carefully Ground 

@ Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 

You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black i _ 


background speed accuracy and 5 POPULAR SIZES | 
measuring time. Models 5,6 & | NO 3—1247~—Blade | 
7 have special safety spring. No. 5—151/."—Blade | 
The “Precise” is a steady seller No. 6—18'/."—Blade | 


; —241/,” 
wherever displayed. ntitiniadineed 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A = CHICAGO 47, ILL. 
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Write for Free Catalog 


RULERS @ TRIANGLES @ NAVIGATIONAL INSTRUMENTS © 


<r | il >) | oa, y , orn 4 © OTHER DEVICE 
MAPA AAT fittlt Vii tity 
U.S.A 
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Here is the Markwell Premium 


Quality Office Staplers 

NEW LOOK — designed, styled 

that will bring Markwell and priced for every 
Dealers increased sales 


stapling need 


» Markwell Office Staplers now furnished 
complete with Staples 


> New lower Dealer prices on Markwell Staples 
> New lower Consumer prices on Markwell Staples 
> New and exciting Sales Aids 


NN c A > ix 
F \ f ¥ 
N v 


200 HUDSON ST 
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STANDARD DESIGNS. . . or BUILT TO ORDER 


You get quality construction at lowest cost when you specify 
ARD Showcases, either standard or custom-built to order. 


Case shown is our No. BB-1000-G, ‘‘Full-Vue"’ glass-on- 
glass. Overall height 39”; 18-20-22-24-in. widths. Has 4” 
black recessed base. Finely crafted of selected materials. 60” 
length in 18” or 20” width, only ................ $148.00 


Also available wood framed. Write for prices on other 
sizes, styles. Usual dealer discounts. 


WE SELL THRU DEALERS ONLY. WRITE FOR ARD CATALOG 
NO. 16—77 PROFIT MAKERS FOR DEALERS 


4 
JECA MANUFACTURING CO., INC. 


EVANSVILLE, INDIANA 





13 VINE STREET 








CLESTER CORP. ADDS A NEW MODEL 
STAND TO ITS REGULAR LINE 
A TOP QUALITY LINE THAT ASSURES 
FAST SALES 





A TYPE 
AND SIZE 
STAND FOR 
EVERY NEED 





ALL WELDED 
TUBULAR 
STEEL 
STANDS 


This raising and lowering device, which operates on 
the quick-acting toggle joint principle, combines the 
desirable features of a rigid, firm foundation for ma- 
chines, with easily operated portability. 


WRITE TODAY FOR FULL INFORMATION 


CLESTER CORP. 


4809 industrial Drive Fort Wayne, Indiana 
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Safe i in Fire 








File Cabinet |< 


See it at 
Booth 247 


N.O.F.A. 
Convention 


New Orleans 


MURPHY 


MANUFACTURING CO. 128 £. MAIN ST. 
Asner ating LOUISVILLE 2, KY. 











A SUBSIDIARY OF THE MURPHY ELEVATOR CO 





PROTECTED PROFITS FOR YOU 


WITH ADVANCOS POLICY OF 
SELLING THRU DEALERS EXCLUSIVELY 








pws (&e) 


Pe REG. U S. PATENT OFFICE 





Write for General Catalog and Price List 
ADVANCO PRODUCTS Inc: 


a FOLD = + PRINTED STOCK FORMS « PRESSBOARD GUIDES amm@ 
\ J RERS OERS « ISTO AMD PRESSBOARO GUIDES - SUSPEND-OF OLDER - COLLATED 
S$ + spvanc 


MANA F ousees + FRING SUPPLIES 0 PUNCHLESS PAPER WOLBER 





76-05 Sist AVENUE, ELMHURST 73, L. |. N.Y. + Telephone Hickory 6-4848 
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HANDY “GLIDEX" 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year 'Round 





Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 
The only bracket made to hold present models. 


Made of strong, durable steel, Extends to 30 rigid 
inches. Closes only 9 inches. Various types of mount- 
ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 


desk papers. 
WRITE FOR ILLUSTRATED LITERATURE AND DEALER’S PRICES 


AAA AR 


GLIDEX MODEL Ne 200 


GLIDEX CORP. ris : 


4538 W. ROOSEVELT ROAD, CHICAGO 24, ILL. oO 














Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
New York, N. Y. 


728 E. 136th Street, 


OA-4/57 
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Timely Advice ...... 


are hopeful that this improvement in the country’s financial 
position may lead to an easing . import restrictions. watch the days go by with a 


Price controls have been removed from another 80 items, STARK CALENDAR 


bringing the number of items freed from price control to 


nearly 800. Building controls have also been lifted after being 
in force for 17 years. This move is expected to result in an 
increase in office buildings, which should, of course, be of 






considerable assistance to the office mate unce industry. 


* EASY TO READ 


hh for Harter in N York... 
New Showroom for Harter in New Yor EASY TO USE 





STARK .... 

a quality line of stands and pads featuring all popular —_ 
and sizes. Calendar pads are lithographed on high-grade bond 
paper of UNMATCHED WHITENESS with the Sse in red 
and the monthly calendar in black. Fast 2-color lithograph 
printing enables us to give you the best in quality and prompt 





service. 
write or phone for complete details 
Company sales office and showroom has recently moved from “IN CALENDARS THE QUALITY MARK IS STARK” 
the seventh floor of the Transportation Building at 225 : 
Broadway in New York City, to new quarters on the 20th 


floor in the building. New space is nearly 50% larger and 


fers more room for effective display 100-112 BISSELL ST. * PHONE ** + JOLIET, tLL 


SPEED-Mo 


SPONGE RUBBER STAMP PADS 


Ode NOUR STAMP 
PAD NEEDS IN 


ONE 
ALL-PURPOSE 
LINE! 


Supply your customers with all their 
stamp pad needs from the profitable 
Speed-Mo line — the only complete 
stamp pad line on the market. There 
is ac Speed-Mo pad and ink for every 
stamping job in office, factory, ship- 
ping room. You need carry only the 
common over-the-counter pads. We 
furnish prompt shipment on special 
pads (up to 20” x 36”). 

















NOW...A NEW 
CASTER 


BY MASTER 


A complete line of quality 
casters now available for all 
types of metal and wood 
furniture. Beautifully 
designed for the 

highest efficiency 
Master-Made Cas- 

ters may be had 

either with soft 

rubber wheels 

or with hoard 


tread wheels 


GUARANTEED TO SELL OR YOUR MONEY BACK 











MIRACLE Ss | DOUBLE ACTION 


MARKED Highly polished steel 
BOXES balls operate on two 

separate raceways 
that are locked per- 
‘ ‘ manently together to form a solid 
ticular caster fits, as well as the unit. Stee! bearings and bearing sur- 
size and type of caster.Boxed four faces are hardened to guarantee 
casters to a set. lasting performance. 

















Every box names the chair the par- 





LIBERAL DEALER DISCOUNTS 


Write for folder showing over 35 stock iten 


RIVET-O MANUFACTURING i oF 


50 FEDERAL ST ORANGE MASSACHUSETTS 


AND IN ADDITION! An attractive discount schedule on 


all casters— means a handsome increase in your caster profits! 


MASTER MANUFACTURING CO. 9200 inman Avenue 


CLEVELAND 6, OHIO 


r , 
& ¢€ 9 cin § ‘ SI 
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“Old Faithful” 





Allen’s been faithful, too—since 1920 

Our time-tested products are also faithful 
profit-producers for you—made for every 
purse and every purpose. Boxed under our 
brand name or yours. Write today or phone 
BEekman 3-2255 for prompt sample service 
and quotations on our complete line. 





eeeeeee 











INKED RIBBONS 


CARBON PAPER 







ALLEN & COMPANY 


| MANUFACTURERS 
DIVISION OF DIXON CARBON & RIBBON CORP. 
11-13 VANDEWATER ST., NEW YORK 38, N. Y. 








Makers of famous Moore 
Picture Hangers & Push-Pins 


MOORE PUSH-PIN CO. 


BERKLEY st. Since /9OO PHILADELPHIA 44. PA 
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Clarin Holds ‘‘Commuter" Sales Meeting .. . 





New representatives in the office equipment field for Clarin 
Mfg. Co. commute to Chicago to learn more about the new 
Clarin Commuter office auxiliary folding chair. From left 
are: FIRST ROW—C. J. Jensen, Denver; Bill Francis, Bonham, 
Tex.; John Canine, High Point, N.C.; Virginia Weisner, Chi- 
cago; SECOND ROW-—Don Barnard, Canton, Ohio; Hugh 
O'Neill, Houston; Jack Doran, Hayward, Calif.; Hal Johnsen, 
Chicago; George Towne, Waltham, Mass.; C. Stuart Goll, 
Meadowbrook, Pa.; STANDING—Barnard L. Roberts, Wash 
ington, D.C.; Walter A. Braun, Newark, N.J.; A. J. Jacobsen, 
president, and P. H. Early, vice-president of Clarin 
Kalamazoo Firm Takes New Location 

The Office Supply & Equipment Co. (formerly known as 
Paper City Stationery) on March 18 took a new location at 
133 Portage St. in downtown Kalamazoo, Mich. There will be 
no change in ownership or management says Jack Heenan, 
manager. 


Heads Pitney-Bowes District Office 

Norman E. McKenna has been named manager of the new 
district sales and service office opened at 1063 Tennessee Ave., 
Fort Wayne, Ind., by Pitney-Bowes, Inc.—AK 


Va 
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Show your Customers 
How to SAVE TIME, MONEY 
by REPLACING WORN, BROKEN TABS 


with Smith’s 
Op NWINDQ) Steel Guides 


Old tabs can be cut off, and these movable 
clamp-on guides slipped quickly and easily into 
place. 


Available in 1” and 2” widths. Packed 25 to box 


with labels in strips for easy typing. Also alpha- 
betic labels to 200 subdivisions. 





Hundreds of uses to save time, improve filing. 








Write for Complete Information 


CHARLES C, SMITH, INC. 


For more than 50 years, a complete line of time-saving 


signals a nd indexes 
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NEW Phone Amplifier 
Frees BOTH Hands! 





Tel-O-Master 


® Amplifies incoming message for individual or 
group conference. Adjustable volume. 

® Picks up outgoing conversation from various 

parts of the room. 

Frees BOTH hands for taking notes, moving 

about the office, consulting files, etc. 


Completely automatic and portable; no installation or electrical 
connectior powerful transistors operate on Mercury long-life batter- 
es. Compact unit finished in handsome natural mahogany. Only 
$69 mplete and ready to operate 


Dealerships available now. 
rz 
Fisher Research Laboratory, Inc. 


Dept. OA-1, Palio Alto, Calif. 
Electronic instruments Since 1932 











100 








TRAINING IMPROVED 


Pan ts eee 


“*TYPE-WRITE"' ADJUSTABLE TYPING STANDS . 
CALCULATOR AND BUSINESS MACHINE STANDS 
- BOOKKEEPING STANDS. POSTURE CHAIRS 


SEND FOR 
FREE 
LITERATURE 
AND DETAILS 
TO: 





Garrett Tubular Products, Inc. 


P.O. BOX 237 GARRETT, INDIANA 





— | ae oom ne. 


GARRETT, INDIANA 


A POINT TO/REMEMBER 





For the pen@il sharpener 





DIFFERENT SIZES, STYLES 
OF BULLETIN BOARDS AND 
CHANGEABLE LETTER BOARDS 


BY DAV-SON 


A Dav-Son board for every job. 
Changeable letter directory and 
announcement boards, black boards, 
menu boards, others. Sturdily con- 
structed, every Dav-Son board is 
built to last, with quality built-in 
for years of service. 


Dav-Son Changeable Letter Di- 

rectories for Lobby, Office, 

Outdoor Use. 

e Wide Variety of Styles and Sizes 

e Glass Enclosed Front 

e Hardwood or Metal Frames 

e Highest Quality Felt 

e Absolutely Warpproof 

e Also Available with 5’ 5” 
Standards 

Dav-Son Genuine Self-Sealing 

Cork Bulletin Boards 

e Indoor and Outdoor Styles 

* Hardwood or Metal Frames 

» With or Without Locking Glass 













that is as a whisper 






For the pencil sharpener 
that is available in a 
choice of 5 Decorator 
colors... Display and 
recommend the Dexter 
Super-10 leader of the 
APSCO profit-line that is 


Qmenoas 
choice! 


Doors 
e World's Largest Selection 


Write for complete fiterature 


and price information. in Salmon: Rose: Green: Beige: Blue 


Dav-Son Changeable Name Plate 
Black card with white letters under 
beveled plexigiass shield. angular 

wood base in choice of Walnut, Oak. 
Mahogany, Blonde or Steel Grey fin- 
ish. 10%”"x2%” 


A. C. DAVENPORT & SON, INC. 


311 N. DESPLAINES STREET, CHICAGO 6, ILLINOIS, DEPT. OA 
INSIST ON DAV-SON—YOUR BEST BUY! 





Ssroducts inc. 


os Angeles, Calif Rockford, Ill 
Toronto, Can 
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O4 REPRINT Ss 


The following reprints of collections of feature articles 
which have appeared in OFFICE APPLIANCES are avail- 
able at 25c each. Special prices are available upon re 
quest for quantity orders. Circle the number of the re 
print on the order form and enclose with the exect 
amount in coins, stamps or check. Send a rders to: 


Service Bureau, OFFICE APPLIANCES, 600 W. Jackson 
Blvd., Chicago 6, Illinois. 


I—School Equipment & Supplies 
Four excellent case histories showing how to penetrate 
this big market. 


2—Self-Selection 
Three approaches to the problem of displaying merchan 
dise for visual selling. 


3—Dealers Are in the "Packaged'’ Office Business 
A special research project determining the extent 


which dealers are furnishing designing and decorating 
services. 


4—Developing a Sales Management Program 
Four down-to-earth articles on sales manager 


5—How to Select an Office Equipment Salesman 
Outstanding material on ¢ ection ; 
both inside and outside salesme« 


6—Tested Sales Training Ideas 
An excellent booklet to check your own sales develor 
ment orogram. 


7—Incentives for Office Equipment Salesmen 
Several studies of special incentives that make salesme 
tick. 

The following booklets are available at $ .50 each: 


9—How to Develop Creative Selling oreree 
A twenty-four page booklet reprinting twelve excellent 
special articles . . . all of which your salesmen sho 
study carefully. 

The following booklets are available at $1.50 each: 


10—The Ad-Viser 
A handsome 72 page, illust k 
most comprehensive information advertising and pro 
motion written for office supply, machin 
dealers . . . prepared for OFFICE APPI 
by Irving Settel, widely known authority on retail ad 
vertising. 

11—The Salt Lick 
A compilation of 47 brief but intensely practical essays 
written for salesmen by a successful salesman, | 
dington, Vice President of Art Meta 
pany. 

The following is available at $2.00 a copy: 

12—Profile of a Dealer 
The only industry-wide study ever nducted o 
stationery and office equipment dealer and his method 
of operation. This survey received the 
from Industrial Marketing magazine for outstanding edi 
torial research. 


TIiTtttt tite te ett ee ett 





Service Bureau, OFFICE APPLIANCES 
600 W. Jackson Blvd., Chicago 6, Illinois 


Enclosed please find $————— to cover the cost of the 
booklets circled below: 


1 2 3 4 5 6 7 a 10 11 12 
Name .. 


Position . 


Address .. 
On Zone............State 


C] Check here if you want quantity prices on items 
circied. 
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EXTRA PROFITS customers 


FROM CHAIR SALES TO SCHOOLS © CHURCHES © CLUBS etc. 
WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 


FOLDING TABLES 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 





@ FOLDING 

@ NON-FOLDING 

@ TABLET ARMCHAIRS 

@ AUDITORIUM UNITS 

® FOLDING TABLES (ALL SIZES) 

@ SCHOOL DESKS 

SPECIFY REQUIREMENTS (Quantity, Stee! or wood) 


Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 





guaranteed assurance W 
of q ua lity | 

< 1% 

RS y a, 
e typewriter tables 

@ telephone tables 









@ reception room tables 
@ book and catalog stands e arch files | 
@ desk trays e chair mats | 
e clipboards — laminated wood, @ costumers 1] 

hardboard, and plastic e chalkboards i 


Write or wire for latest catalog and price list C= FP) 


SS. (0. ee 





du ANG-ISLAND UNITS 
Uitt for the Stationen 


WIRE OR PHONE 
P.O. BOX 123 BHONE 3-1654 FRANKFORT, KY. 












"fata Fixture Co. ~ | 


THE VERY BEST VALUE 
IN COPYHOLDERS 


STAND-B 


e@ Patented Knee-Action Grippers 
Hold All Copy Securely 


YOUNG CORPORATION 
Duplicating Supplies Carbo Ribbons 
New York 11, N.Y ° Cable: CURTYOUNG 
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OA 








£ 


fi 





a 2 


Better Buys Because , 
: FULL-SUSPENSION FILES COMBINATION FILES NON-SUSPENSION FILES 
v5 a Po ? : » ry In 2-3-4-drawer. Legal 3 styles—available with and in 2-3-4-drawer. Legal 

he) re Bu ‘lt Be ter. or letter size. without combination locked compartment. or letter size. 


Write for Catalog and “Big Discount” Price List 
betas ) ee PRODUCTS CO., INC., Michigan City, Indiana 


rye & ike 





a ees 


FIRS ri in the Field, LEADER i in Sales - 
BEACH'S 


‘Common Sense’’ 


EXPENSE BOOKS 


| 
r 



















coming your way soon with 


to you 
in this sturdy, con- 
venient srton for 


STENCIL DUPLICATING 
COMPOUND 





Counter Disha aS 


Samples, Prices: 


BEACH 


PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 


CLAR‘O:TYPE 


CLEANS TYPE CLEANER 


i b 


THE PRINT- o- MATIC co., INC. 


es 


CARBON PAPER TYPEWRITER RIBBONS 








Wite 


keeps in step 
with dealers’ needs 


W hen you need the kind 
of service that builds up 
your business, you'll find 
Write right behind you. We 
cooperate with dealers all 
the way down the line. 


ber eliminates dirt like 
magic! No carbon- tetrachloride; 
non-flammable; striking displays, 










nx, Order direct or from 








| your own jobber. CAR Tune " TYP-ROL Type Cleaner and Roll Finisher 
. write 
t a E CEAROTY? vor oe ae = ~ bee ve 420 Lexington Avenue, New York 17, N. Y. 
i Factory: Bridgeport, Conn. 











FACTORY: Cho on, $ 





¢ a : W-2 "TAX FORMS | ey IW 
—_ one | |i MARKILO 


ca QA" CELLULOID PRODUCTS 








= 


——~ They're the easiest to write, 
address, separate, mailandfile.One | | 
typing takes care of all filing requirements. | | 
Every company must use W-2 Forms— | | 





Loose-leaf envelopes, punched; card-cases, a H 
menu covers; factory record protectors: oe y holders: 
bill-foild envelopes: stamp containers, etc. ade of 
acetate (flame resistant) transparent: f. 3 wee 
bulld to fit your particular need. Write us details, 


Markile 
902p S. Wabash Ave. 





Write cash in now with low cost REDIFIXT forms — 
“R with your customer’s imprint. 


“CONSOLIDATED BUSINESS SYSTEMS, INC. 


Chicago 5, lll 






30 Vesey St., New York 7, N.Y. BArclay 7-3687 
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IMPORTANT 


ARROW PAPER 
PRODUCTS 
COMPANY 

manufacturers 

since 1924 of a 

line of quality 
LETTER FILES 

CARD INDEX 
FILES 

STORAGE FILES 

and INDEXES 

is now to be 


known as : i cle SE esc cs 
CASE & 
ARROW crx mc COMPANY, INC. 
502-504 West 30th Street, Tel. CHickering 4-7682, 
NEW YORK 1, N. Y. 


ANNOUNCEMENT 






ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch. 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAF LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 








metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 











li 
prevent rolling. Made in 1 to 13 so 
step heights, and 4 widths. 





Send for Circulars 42-OA (Wood) & 56-OA (Steel) and Dealer Discount. 
Manufactured by 


I. D. COTTERMAN “” “cuicxso"s* “* 








( LOOKING ?...for a Better Sales Opportunity? 


IN GROWING PUNCH CARD AND AUTOMATION FIELDS, 

SCRIPTOMATIC ADDRESSING AND DATA WRITING SYSTEM OFFERS: 
INCOME— High potential as independent agent. 

DIGNITY— You sell at Top Level. You sell a “system.” 

HIGH VOLUME— You sell from a complete line that meets the needs 
of an “exploding” market. 

REPEAT SALES—Yow build a continuous supply business exclusively 

with volume users. 

STABILITY—You are backed by a factory established since 1900. 

Full warranties and field support behind every Scriptomatic installation. 

COMPETITIVE "EDGE" —Scriptomatic uses punch cards for masters. } 

Saves on list handling and master costs. 


Several exclusive franchise areas opening for qualified men or organizations. 
Write, in confidence, stating background which should include addressing 


machine experience 
® SCRIPTOMATIC, INC. 


304 N. Eleventh Street 


Philadelphia 7, Pa. a 
TWO BRAND NEW TIME SAVERS 




















COP-E-ETT WHIRL-BOARD 
Copy Board File 
QE 
aay at Line- Snappy, 
. Spacer Snag 
: Book and 
and Tear 
Tape Free. 
Reader Rings 
Display- move 
Stand with 
Lectern Papers. 





$7.95 
Three Sizes Note, 


One works 
Letter & Legal 


Tape, Letter & Legal 







LANSDALE 


PRODUCTS CORPORATION 
BOX 568 LANSDALE. PA. 


A Specially Jiem 
SELL MASTER SPEED KEYS 
re 

Typeuniter Key 


for old and new typewriters, 
bookkeeping and billing machines. 
. ° - 
Don’t Delay 
ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION 282,,,,onqunesy Strost 







WRITE. WIRE, 
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THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 





ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 


19132 Commerce St. 545 Mission St. 
AGENTS IN ALL PRINCIPAL CITIES 














For Perfect Lead Points 
BLUNT TO HAIRLINE 


Standard Model gives you points 
up to 4%” long without breaking. 
Just insert lead and rotate lid. 
Preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


WRITE FOR LITERATURE AND DEALER PRICES 






Variable Taper Model 
iets You Dial the 
taper you want 










SHORT -— 













LONG << 


OR IN| ——— IMUE EU Veal i) lcm eer 


BETWEEN BAKER STREET, COLOMA, MICHIGAN 






ONE SENTRY SALE 
EVERY 10 DAYS 


in a town of 9400! 


HUMMEL’S GROSSES $2117 ON 
$120 AVERAGE INVESTMENT 


Hummel’s Office Equipment Co. of 
Herkimer, N.Y., is cashing-in with 
SENTRY—the only quality-built 
small safe priced to sell in volume 
to homesand small businesses. Why 
not you? Write today for full details. 


JOHN D. BRUSH & CO., INC. 


545 West Ave., Rochester 11, N.Y. 


s 2sted 
“Ta *2a2° 


Standard discount plus 
advertising allowance 
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It costs less to draw from our huge 
stock of desks, chairs, steel furniture, 
leather furniture and accessories. 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


MIAMI FLORIDA LOS ANGELES Allf 


NEW YORK 4N YT 
74 BROAD ST S45 w a 
BOwling Green 9 823) 828484 


Bie) WILSHIRE BLY 
Tr 7003 













You can earn good 
commissions selling 
our complete line 
of passbooks, pocket 
check covers, coin 
savers, and other 
forms to financial 
institutions. 


PASS UP THOSE 
EXTRA 
UT SSITUL BS 






Write for Information 





re eProritnd sy: 


W/, YY ugtiel 
SINGLE’FLUID 


INK and STAIN REMOVER 





i Ui 
{Hy i} 
| Bei 
ical 


PROTECT 
YOUR PROFITS 
Avoid costly damages to 

OFFICE APPLIANCES 


that may require refinishing, re- 
shipping, time and labor expense, 





by using ELKAY Furniture Moving 
Van Pads, Straps, Hand Trucks, 
Padded Dollies, Casters, Padded 


File and Desk Covers, etc. 
Send for FREE CATALOG of over 


1000 ITEMS! 
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From Pearl Engraving Corp., 


comes the finest, 
precision-engineered keytops 

Illustrated: 2 styles 

for all typewriters. 

For free samples and brochure, 
write Pearl Engraving Corp., 
29 East 19th Street 
New York 3, N. Y. 










oe -: “ F Ss hie 
x ‘ ¢ en te Wane en 


Your Imprint 





You can send along a salesman 
... with every business machine you sell! 


Keep Klean typewriter and business machine covers — black 
rubber, gray rubber, gray plastic. Keep your customers ‘Dealer- 
Conscious” with your trade-mark and message on every cover. 
Write for prices, discounts, etc. now! 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 








Write for Dealer 
Literature & Prices 








HARDBOARD FasricaTors, inc. 


59 BRANCH ST ° 2s LouIs 7 
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a IN 
—@” PURPLE, 
RED, GREEN, 
BLUE OR BLACK 


and reproduce any combination of 











colors (or all of them) at once. 








No Other Liquid Duplicator Gives You All These Copy-rite Features 


Instant starting e Position changeable even while machine is op- 
erating 


Roller moistening — No priming 


Margi-Set position control with fractional to 7 e No stencils, gelatin, inks, type or ribbons 
line adjustment 


e Longer runs and sharper copies in single or 
Visible indicator to show “setting” at all times multi-color 


A complete line of liquid process duplicators including electric models 
from $157.50 to $349.50—all plus tax. F.O.B. Chicago. 





WOLBE R DUPLICATOR & SUPPLY CO., 1203 Contiand St Chicag 
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Rock-A-Tilt suspension insures 
easy operation, safe balance, 
maximum accessibility. 


Compartment when closed pro- 
tects contents from damage or 
loss, eliminates dirt. 





High Style Hardware in brushed chrome 


combines spring latch, pull and label holder 











On 


Exclusive guide —one size 
serves both letter and legal 
file. Filing system may be read 
from either end, uses standard 
individual folder. 


All compartments simultane 
ously available for finding and 
filing. 


Saves floor space — Open com- 
partment projects less than 4 
the distance of a standard file 
drawer. 






































*Letter size 


X-ray look at the Pro- Gils 


an easier way to file 


ible for both the private and 
4 = 

ffices—the new {/20-\ 

different approach to the 


business records. 


rocking shelf” action of the 
t requires minimum effort 
les maximum accessibility 


rT 


T “¥ 
by E: 


Completely engineered for operating 
efficiency and designed for modern 
office decor the % Pro-File is 
available in Neutra-Tone Gray, Drift- 
wood Tan, and Surf_Green. 

Let your local ¢77 representative 
demonstrate the new look in filing. 


Letter size available in 2, 3 and 4 compartments 
—legal size in 2 and 3 compartments — Minimum 
compartment projection keeps center of gravity 
inside cabinet— makes stacking safe and efficient 
for maximum utilization of floor space. 


YAWMAN 4? FRBE MFG.(O. 1015 say street + ROCHESTER 3, N. Y. 





Duplicators and supplies are rolling off the pro- 
duction lines in our Chicago factory at an accel- 
erated rate which far surpasses any comparable 
period in Heyer’s fifty-four years in duplicating 
... to satisfy a demand for our products which 
far exceeds known increase ratios in our field. 


Heading this increased all-product demand is 
production of our new Mark IT CONQUEROR 
Spirit Duplicators ...a natural result of building 
machines that meet perfectly the needs of a 
growing consumer market. 


Heyer’'s Model 76 Completely Automatic Electric 
CONQUEROR not only complements the trend 
towards electrification and automation of modern 
business and industry . . . but it beats competitive 
machines in design, features, performance and 
PRICE! Its acceptance by the trade and consumers 
has been immediate and universal since its introduc- 
tion but a few short months ago. 


Consider the factor of price. At $299.50, the new, 
improved Heyer Electric is selling for $25.50 less than 
the previous model, while the closest priced compet- 
itive machines are “3s and more higher. Dynamic proof 
that it is not always true—‘‘that the more you pay, the 
more you get." Concept, design, engineering, low 
overhead and precision mass production methods 
can reverse the general rule... and Heyer has done it! 


Heyer has done it above all with the Model 76 Mark 
IT CONQUEROR. Acknowledged as the greatest value 
ever in atop quality electric duplicator, with its leader- 
ship the electric idea is catching on quickly. Heyer 
has done it with the manually operated CONQUEROR 
Model 70, improved and a greater value than ever at 
$195.00. Beyond a doubt Heyer Leads the Field Again! 
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